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INTRODUCTION

WHAT IS MONEY REALLY FOR?

IT’S A QUESTION that deserves more than a textbook answer. One of Taylor’s clients discovered this the hard way. She had $5 million in the bank. She couldn’t sleep at night. “What if I run out?” she asked, staring at her seven-figure portfolio statement.

Her anxiety wasn’t unusual. Of the 110 high-net-worth families Taylor serves, nearly all of them have more money than they could ever spend. These are people with $2 million, $5 million, even $10 million saved. Yet 90% still wake up anxious about running out of money.

Welcome to Even More Than Money: Five Ways to Design Your Financial Life Ways to Design Your Financial Life. This is Justin Castelli and Taylor Schulte, inviting you to explore 20 real-life stories gathered from financial advisors’ most profound client experiences.

Why do so many successful people feel this disconnect? As Taylor often observes, the type of person it takes to save that kind of wealth isn’t usually the type who can easily spend it. They’ve built their identity around accumulation, around being careful, around always having enough. Even when they have more than enough, that anxiety doesn’t just disappear.

The clients who find real happiness in retirement aren’t necessarily the wealthiest ones. They’re the ones who’ve figured out something deeper. They wake up with purpose. They contribute to their communities. They mentor young professionals, volunteer at their alma mater, or continue doing work they love because they want to, not because they have to. They’ve discovered that fulfillment comes not from the size of their portfolio, but from having responsibilities that matter and relationships that endure.

As Justin puts it, money doesn’t buy happiness—it buys the time to find it.

WHERE TRADITIONAL FINANCIAL THINKING LETS US DOWN

Most people approach money backwards. They obsess over the mechanics—the budgets, the investment strategies, the tax optimization techniques—without ever asking what it’s all for. They master the “how” while ignoring the “why.”

This isn’t surprising. The financial industry has trained everyone this way. Open any personal finance book and you’ll find chapters on compound interest, asset allocation, and withdrawal rates. Important topics, certainly. But when was the last time someone asked what brings you joy? What legacy you want to leave? What dreams you’ve deferred because you’re too busy being practical?

As Taylor likes to remind his clients, real financial planning is more art than science. The most profound conversations in a financial advisor’s office rarely start with the rate of return. They start with questions like: “I can retire, but should I?” Or, “We have enough, but enough for what?”

These aren’t financial questions at their core. They’re human questions. And they require a different framework entirely.

It’s time to flip the script on how we think about money.

A DIFFERENT FRAMEWORK: MONEY AS A TOOL FOR LIVING

What if people stopped treating money as the destination and started seeing it as the vehicle?

Over years of sitting with clients through life’s biggest decisions, advisors like Taylor and Justin have noticed something profound. The people who use money most wisely don’t think about it in terms of accumulation. They think about it in terms of purpose.

The shift changes everything.

Through hundreds of client stories, a pattern emerged. Money serves five fundamental purposes when it’s aligned with what matters most: Living, Changing, Dreaming, Giving, and Enduring.

These aren’t financial categories; they’re human ones.

Money is for. . . LIVING—Understanding when to spend generously and when to save wisely, creating a life of both security and joy.

Money is for. . . CHANGING—Using money as a tool for successful transitions and avoiding the emotional traps that can turn money into an obstacle during life’s inevitable changes.

Money is for. . . DREAMING—After basic needs are met, money becomes a tool for pursuing your deepest aspirations and most meaningful goals.

Money is for. . . GIVING—Discovering the profound happiness that comes from generosity, while avoiding the pitfalls of giving with strings attached.

Money is for. . . ENDURING—Building financial security that lasts and creating legacies that reflect your deepest values.

When you align money with these five purposes, it transforms from an end goal into an enabler of values and aspirations. The focus moves from accumulation to intentional allocation—from hoarding resources to deploying them in service of a meaningful life.

When money becomes a tool for living these five purposes rather than an end in itself, the anxiety that plagues so many successful people begins to fade. The question shifts from “Do I have enough?” to “Am I using what I have in ways that matter?”

THE POWER OF REAL STORIES

Numbers tell us what’s possible. Stories show us what’s meaningful.

One story in particular continues to evolve, reminding us that our relationship with money is never static.

In the first book, More Than Money, Justin shared a story about Ms. Fischer, his 11th-grade teacher, who discovered she could retire ten years earlier than she’d imagined. Thanks to decades of diligent saving and thoughtful investing, she had choices she never thought possible. She sold her Indiana home and headed west to Arizona, ready to embrace the retirement dream of sunshine and leisure.

Life has a way of teaching us what truly matters—often in ways we don’t expect.

The dream of living in Arizona had called to Ms. Fischer, and for a time, she answered. She enjoyed her season out west, but through a series of moments and conversations she hadn’t planned for, something deeper became clear: her heart still belonged in Indiana.

Rather than let money be the reason she stayed where she no longer felt at home, she chose alignment over attachment. The costs of moving—twice—weren’t mistakes. They were part of the process. Part of her learning. And in the end, she could afford to follow what felt right.

Because now, there would be no wondering. No, “What if. . .?” She had honored the pull, explored the dream, and discovered her truth the only way she could—by living it.

The stories in this book reveal similar moments of clarity—when money stops being the master and becomes the servant of a life well-lived.

You’ll meet Linda, who walked away from her high-stress career to hand out tickets at Wrigley Field—discovering that her “retirement failure” was actually her bucket-list dream come true.

You’ll follow Rocky and Lu, who made a financial leap to buy 117 acres of wilderness, turning a vacation dream into a 25-year reality.

You’ll witness how John’s heart attack forced the succession planning he’d avoided for 40 years, as his family grapples with their “third child”—the business.

HOW TO USE THIS BOOK

The pages ahead contain real stories from client families, told by the advisors who walked alongside them through crisis and triumph. Though the names and identifying details have been changed, these aren’t case studies or hypotheticals—they’re intimate portraits of how money decisions play out in actual human lives.

These stories come from financial advisors in the AGC (Advisors Growing as a Community) network. AGC began with a simple belief: the best advisors don’t operate from islands. Members see financial planning as a calling, not just a career, and believe that collaboration makes everyone better. In that spirit, all net proceeds from this book support organizations that offer pro bono financial planning and advance the profession, continuing the cycle of generosity.

The people featured in each story have shared their most intimate financial moments not for recognition, but to light the path for others. Their experiences reveal truths no textbook can teach: that money decisions are really life decisions, that financial plans must bend without breaking, that true wealth has little to do with net worth.

Your guide through these narratives is Justin, who has woven them together with the same care he brings to his own client relationships. He’ll help you see the connections between stories, the lessons that transcend individual circumstances, and the wisdom that emerges when people are brave enough to share their truth.

In each section, you’ll find not just stories but invitations to reflect. What fears drive your financial decisions? What dreams remain deferred? How might your resources better serve what matters most to you? There are no right answers, only authentic ones.

Use each story to find your own answer to the guiding question: What is money really for? After years of witnessing clients’ struggles and triumphs, the answer is simple but deeply personal. Money is for whatever allows you to live with purpose, navigate change with grace, pursue dreams with courage, give with joy, and create something that endures.

Money isn’t just about tomorrow’s security—it’s about today’s meaning. As Justin will show you, “Money isn’t just about the future. It’s how we experience life right now.”

Turn the page. Your journey toward a richer, more intentional life begins now.




MONEY IS FOR. . .

Living

WHEN WE THINK about saving and investing, we often think of money as a tool for the future. But of course, money isn’t just about the future; it’s also heavily involved in how we experience life right now.

In the chapters ahead, we embrace the fullness of life as it is—complex, beautiful, messy, and sacred. Here, money is an active participant in our everyday decisions. It shapes how we show up, what we prioritize, and what we say yes to—not someday, but today.

These stories invite us to explore a more human side of finance. They ask deeper questions: What if the best investment isn’t in the market, but in peace of mind? What if the purpose of money isn’t to retire from life, but to engage more fully with it?

From paying off a mortgage to heal past wounds, to chasing long-postponed adventures, to redefining what “enough” really means, each story reminds us that the goal isn’t perfection or maximum return. It’s alignment. It’s agency. It’s a life that feels honest and whole.

Because money well-lived is not about optimizing every dollar—it’s about designing a life that makes meaning out of every moment.




WHAT IF TODAY WAS YOUR LAST DAY TO LIVE?
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Phil Weiss, CPA, CFA, RLP®

Apprise Wealth Management

LINDA NEVER IMAGINED that handing out tickets at baseball games would be her reality.

But there she was, at 51 years old, wearing her Cubs jersey, surrounded by other ushers who were either half her age or a couple of decades older. . . having the time of her life.

To outsiders, this might have looked like a “retirement failure”—a woman in her 50s forced to take a low-wage job after a career setback.

But for Linda, her job at Wrigley Field was the fulfillment of a bucket-list dream she’d carried with her since her 20s.

WHY WEALTH DOESN’T EQUAL WELL-BEING

Through my work as a Financial Life Planner, I’ve learned that dreams aren’t always what society tells us they should be.

We’re conditioned to chase impressive retirements, luxury vacations, and exclusive club memberships. We measure success by the size of our investment accounts.

Linda had all that—a successful career, substantial savings, and a clear path to a secure, abundant retirement.

On paper, she was thriving.

But a few years into our planning relationship, Linda started to feel like something was off. Pretty soon, she confessed to me that she was “drowning in stress.”

She’d been working nonstop for 35 years since the age of 14. She was managing a high-pressure job, two teenage daughters, four properties, and her mother’s financial affairs after her mom received an Alzheimer’s diagnosis.

After months of carrying too much, Linda decided to take 12 weeks of family leave from her job to de-stress, get her bearings, and re-evaluate her options.

As she started thinking about what lay ahead, Linda reached out to me with a question: “What if I don’t go back to work?”

What she was really asking was more profound: “What kind of life do I want to be living?”

Not long after, we agreed to work on her life plan. A little later on, I received an email from Linda.

During some free time, she had read my life plan, which was posted on my firm’s website. I’ve posted my life plan there for two reasons:


	I ask clients to share a lot when we work on their life plans, so I feel it’s only right for me to share mine.

	I hope reading my life plan will inspire others to go through the process openly.



Reading my life plan helped Linda realize she had been chasing the wrong idea of success. Up to this point, she had been trying to save “enough” money to retire without defining what “enough” really meant.

Now, she understood that to have “enough,” she needed to clearly define what kind of life she wanted to live.

This shift gave her a new lens. It wasn’t about chasing more money but about creating more meaning in her life.

THE POWER OF A LIFE PLAN

When Linda told me she was considering leaving her high-stress job, we went back to the drawing board and started working on her life plan. I asked her a question I always ask clients when we work on their life plans.

“If your doctor told you that this was your last day to live, what did you not get to do? Who did you not get to be? What did you miss?”

Linda’s answers didn’t come to her immediately. But she knew that “saving more” or “being wealthier” weren’t up there at all.

Traditional financial planning often focuses solely on the numbers and wealth accumulation—building the biggest pile of money possible, all in the name of security.

Sure, it includes goals, but most of them are numbers-based. Money is a tool, however, not a goal. If we understand this, we can use it more effectively to achieve our desired outcomes and live a more fulfilling life.

In other words, the traditional approach misses the central question: What is this money for?

Linda already had enough money (even if she didn’t realize it yet). What she didn’t have was enough life—especially enough time for life due to her demanding career.

Time is the one resource we can’t get more of, but the relationship between money and time can’t be ignored. Most of us spend our working years trading our time for money. But we can also use our money to buy back time for ourselves.

REDEFINING ENOUGH

Linda’s financial journey had started early. When she graduated from college, her father gave her an invaluable gift—a brokerage account with a modest amount to invest.

This gift sparked her interest in investing and gave her a head start many don’t receive. She’d built on that foundation expertly, but somewhere along the way, the means had become the end.

Now that Linda was questioning what was next for her, we needed to reframe her relationship with money. Instead of viewing it as something to accumulate, she could see money as a tool for creating the life she truly wanted.

Together, we explored what “enough” meant for her. Not in terms of a specific dollar amount—she’d been there, done that. She was already stuck in a cycle familiar to many successful people: hitting financial milestones, then immediately setting higher ones without stopping to ask why or how much she truly needed.

Through our conversations, we identified what actually mattered to her: time with her daughters as they transitioned to adulthood, more time with her husband, Steve, less stress, more joy in her daily life, and more time to take care of herself.

BEYOND THE NUMBERS

When we discussed potential obstacles standing in her way, financial concerns naturally arose.

Could she really afford to leave her career? What about their retirement plans? Their plans to travel to exotic places? Their daughters’ college funds? Would their future still feel secure?

This is where financial knowledge is crucial. We revisited Linda and Steve’s financial plan. The numbers confirmed what I suspected: They were already saving more than they needed.

With Steve’s income, they could maintain their lifestyle. Their retirement was still on track. Their daughters’ educations were funded.

Ultimately, Linda’s biggest obstacle wasn’t financial. It was her mindset and the work she would need to do to reimagine her identity. After decades of a successful career, Linda feared she might not know who she was anymore if she stopped working.

She also feared judgment from others who might see her choice as a step backward, or would question how she could stop working. Linda and Steve do not live lavishly. They don’t drive fancy cars. Very few people know much about their true financial position.

Because this is difficult work, I encouraged Linda to remember why she had started saving and investing so much in the first place: to give her freedom.

At times, Linda needed a reminder that she was fortunate to be where she was financially. She only needed to give herself permission to take advantage of the freedom she had earned.

A DREAM REIMAGINED

About a year after we started our life planning sessions, Linda shared something unexpected with me.

She sent me an email explaining that back in her 20s, she had a bucket-list dream while at a Cubs game. Not working as an executive. Not watching from a luxury suite. Just handing out tickets or working as an usher like the “little old ladies” she saw doing that job.

She went online and found a job posting. She applied and received a link to schedule an interview two days later.

On the day of the interview, Linda showed up in her Cubs jersey, tastefully layered over her World Series T-shirt. The other applicants—mostly college students in business-casual attire—stared at her a little curiously.

But Linda wasn’t there to impress anyone with corporate polish. She was there to fulfill a dream.

Spoiler: She got the job.

I was so excited when she told me. Years ago, I’d worked a spring job at a stadium, too. It was just for fun—handing out programs, helping fans find their seats—but I remembered how much I’d enjoyed the energy and excitement. I knew exactly why this seemingly simple job could mean so much to her.

“I’m not sure I’ll last the whole season,” she told me. “I might be crazy for trying—but I’m excited. I at least want to make it through the big concert this summer.”

WHEN JOY MATTERS MORE THAN MONEY

Well, Linda made it through the whole season—and had a blast. She even worked at the Winter Classic hockey game, held at Wrigley Field on December 31.

Sure, the pay didn’t move the needle.

But the experience? It was priceless. She worked games and events, met new people, and made memories. She was also assigned to take care of some first-time attendees at the park.

Wrigley is an iconic ballpark. She got to take advantage of the full experience and help others enjoy it, too.

(And no, the Cubs didn’t win the World Series, so no replica ring. But that didn’t stop her from having a great time.) She has many stories to share about the crazy things she did the year after she retired from her corporate job.

Not many of us get that chance.

THE DEEPER REWARD

Linda’s life today looks very different from how it did before. She’s still busy, but in a new way. Her time is now spent on things and experiences that bring her joy and fulfillment. She’s more relaxed. Less stressed. She’s present with both her family and herself.

My favorite part of the life planning process is the opportunity it provides to truly get to know clients and what matters most to them.

In fact, Linda is more than a client to me. We’ve grown close. Our meetings always include time to talk about life, not just finances, and she often schedules extra time with me, so we don’t have to rush those conversations.

She even invited me to fly out and meet some of her friends. I did, and I was honored. I arrived a day early so we could attend the local St. Patrick’s Day parade. Linda wanted more of her friends to see and understand the benefits of life planning and working with a financial advisor.

During that meeting, Linda told her friends that working with me on her life plan changed her life.

Later, she and her family visited my area, and we met in person again for brunch. Our spouses and one of Linda’s daughters joined us.

We no longer have just an advisor and client relationship. We’re friends.

Linda knows I have her back. Whenever anything related to her or her family’s finances happens, Linda reaches out to me. I’ve met her father on Zoom and helped with estate planning issues. Currently, her brother is facing a major health scare. Linda has also asked for my help in understanding and managing his finances.

I’m honored to be a trusted resource for Linda and her family.

A LIFE TRANSFORMED

Ultimately, Linda didn’t need to chase more money. She needed to give herself permission to pursue more meaning.

It all started with a simple shift from asking, “Do I have enough?” to “What kind of life do I want to live?”

She made that shift. She stepped off the treadmill. She started living life on her terms.

And she’s happier because of it.

For Linda, the joy wasn’t in retiring early—but finally living intentionally.

Now, if a doctor were ever to tell Linda she had one day left to live, she’d be able to say proudly that she’d fulfilled her young adult dream of working at the Cubs stadium.

And she’d had a grand old time doing it.

FINAL THOUGHTS

You may have enough money. But do you have enough life?

Ask yourself the question Linda did—the one that changed everything for her:

What kind of life do I want to live?

The answer might change your life, too.

REFLECTIVE QUESTIONS


	What kind of life do I want to live?

	You may have enough money. But do you have enough life?
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This content is for informational and educational purposes only and does not constitute financial, legal, or tax advice. Phil Weiss is the Principal and Founder of Apprise Wealth Management, a registered investment adviser.




THE JOURNEY FROM FINANCIAL PASSIVITY TO A LIFE OF ADVENTURE
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Jared Tanimoto, CFP®

Sedai Wealth

WHAT DOES A life of adventure mean to you? Sailing across the Pacific? Visiting the Pyramids? Perhaps, for you, it’s simply a quiet cabin in the woods? For one client of mine, it was living the van life.

When Jim first sat down in my office, he was polite and friendly, but a bit skeptical.

“I don’t even know if I’m in the right place,” he admitted. “I’m not even close to being retired, but I read that I should be investing. I have these old stock options from my last job, I don’t know how much they’re worth—if anything. Compound interest sounds great in theory, but it feels like a scam. Right?”

THE CASH HOARDING ENGINEER

Like many millennials, when Jim had questions about life hacks, he dove headfirst into online forums searching for answers. After multiple Reddit thread rabbit-holes about the best ways to make, save, and invest money, he grew overwhelmed by the conflicting information. Some said the stock market was a racket, a way for the rich to get even richer. Other folks raved about compound interest. Get in now, they advised, while you’re still young and have plenty of time.

“I have decent savings,” he added. “But now I’m wondering if it’s just sitting around losing value thanks to inflation.” He sighed and slumped in his chair. “I’m just not the kinda guy who makes risky moves. I could lose everything I’ve worked so hard for.”

I leaned forward and smiled to ease his anxiety. “What do you want your money to do for you?” I asked.

“Do for me?” he replied.

“Yeah,” I picked up a photo of me with my family at Zion National Park. “I like traveling to places where I can backpack or mountain bike. And thanks to smart financial planning, I can afford to take my wife and kids on these trips.”

“Must be nice,” Jim responded.

“What inspires and motivates you?” I asked. “Tell me about your life goals. I can guarantee your financial goals are intertwined with these. What makes Jim tick?”

His face lit up for a moment, but then he dropped his head and gave an embarrassed laugh.

“Technically, I’m a software engineer,” he said. “But the other day my boss caught me watching YouTube videos. Van life stuff. He was not amused.”

“It’s not that I hate my job,” he continued. “I make good money. But lately it doesn’t feel like enough. You know, I realized I spend more than half my waking hours in the same office, at the same desk, and grabbing the same cup of coffee at the same cafe every morning.”

The spark in his eyes returned. “In my free time, though, I surf through videos of van lifers thinking about how cool it would be driving across the country spending my days rock climbing in as many of the 63 National Parks as possible. That





JIM’S MONEY MINDSET SHIFT








CHOOSING ADVENTURE OVER COMFORT









THE REWARDS OF TAKING ACTION



IN SUMMARY







REFLECTIVE QUESTIONS


	What experiences would I regret not pursuing if I looked back ten or 20 years from now?

	If money was no longer a limiting factor, what is one thing I would do differently right now?

	How do I define a “rich life” beyond my bank account balance?
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