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Disclaimer

This book is intended for educational and informational purposes only.

The author is not a licensed real estate broker, attorney, accountant, or financial advisor, and nothing in this book should be construed as legal, financial, or tax advice. Real estate laws, regulations, and practices vary by state and locality and may change over time.

Readers are encouraged to conduct their own due diligence and consult with qualified professionals before entering into any real estate transaction.

The author makes no guarantees regarding income, profits, or outcomes. Any examples discussed are illustrative only and do not represent typical results.



Trademarks

All trademarks, service marks, and product names mentioned in this book are the property of their respective owners. Their use does not imply endorsement.



Limitation of Liability

The author shall not be held liable for any losses, damages, or consequences resulting from the use or misuse of the information contained in this book.

	[image: ]
	 	[image: ]


[image: ]

DEDICATION

[image: ]


This book is dedicated to my wife and family.

Thank you for your patience, your support, and your belief in me—especially during the seasons when progress was slow, uncertainty was loud, and the work wasn’t glamorous. Your encouragement carried me through more late nights and second guesses than you’ll ever know.

I also want to thank Jesse R. Stanton, Amber McCollum, and Kevin Schouweiler of the Active Income Network.

Each of you played a role in helping me recalibrate my direction, challenge my assumptions, and focus on what actually matters. You didn’t sell dreams—you offered perspective. You didn’t push shortcuts—you reinforced fundamentals. And when I needed clarity more than motivation, you helped point me back toward my own Mount Everest.

This book exists because of that guidance.
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I didn’t write this book to impress anyone.

I wrote it because I kept seeing the same pattern repeat itself—people who genuinely wanted to get into real estate wholesaling getting stuck, overwhelmed, or taken advantage of before they ever closed a deal.

Most beginners don’t fail because wholesaling doesn’t work.
They fail because they were handed the wrong map.
The industry surrounding wholesaling has grown louder, flashier, and more expensive over the years. Somewhere along the way, learning the business got tangled up with buying access, chasing personalities, and mistaking motivation for progress.

This book is a reset.

It’s not anti-education.
It’s anti-confusion.
It’s not anti-mentor.
It’s anti-dependency.
You don’t need permission to start wholesaling. You don’t need to be chosen, certified, or “inside” a paid community. You need understanding, repetition, and the willingness to do work that doesn’t look impressive online.

What you’ll find in these pages is not a shortcut. It’s something better: a clear path.

We’ll talk about what wholesaling actually looks like when it’s stripped of marketing language. We’ll address the mistakes beginners make—not from a place of judgment, but from experience. And we’ll focus on building skill instead of chasing confidence.

If you’re looking for hype, screenshots, or promises of overnight success, this isn’t your book.

If you’re looking for clarity, realism, and a way to start without handing over thousands of dollars to someone else, you’re exactly where you need to be.
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The Truth About Gurus, Courses, and Mentorships
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What Real Estate Wholesaling Actually Is (And What It Is Not)
d2d_images/chapter_title_above.png





d2d_images/chapter_title_corner_decoration_left.png





d2d_images/cover.jpg
\
" |

REAL ESTATE

| WITHOUT:I-:E”‘,
—I ‘n/ e
u J

How Everyday Investors Close Deals
Without Courses, Coaches, or Hype

CLYDE N. COOK, Il





d2d_images/chapter_title_corner_decoration_right.png





d2d_images/chapter_title_below.png





