
        
            [image: cover]
        

    
 


 A Guide
for Home Sellers

 


 


[image: tmp_b25c4184936a827907efbbf47c5557f5_CX8pAj_html_5eed8fec.jpg]

 


 


Valerie Hockert, Editor

 


 


 


Copyright 2014, 2012,
RealityTodayForum, reprinted by permission from Up-to-Date Real
Estate/E-Tech Publishing.

 


Copyright 1998, Up-to-Date Real Estate/E-Tech
Publishing.

 


All rights reserved.

 


Smashwords Edition

 


No part of this document may be reproduced or
transmitted in any form or by any means, electronic, mechanical,
photocopying, recording, or otherwise, without prior written
permission of author.

 


Valerie Hockert, Editor

CollProf@aol.com


 Table
of Contents

 


Introduction

Would
You Buy
Your House Again?

Twelve
Rules in
House Selling

Four
Quick and Easy (and Inexpensive) Ways to Prepare Your Home for
Sale

What About Windows?

Windows Help Sell a
Home

Five Tips That Can Help in Selling Your
House

Increase
Your House’s Appeal
with Homespun Touches

Tips to Impress Buyers:
Little Touches Make the Difference

A Seller’s Checklist

Overpricing Can Be
a Dangerous Thing

Choosing a Good Real Estate Agent

Looking For Someone to Sell Your Home?


 Introduction

This book is a collection of articles that
were written as individual reports for the home seller. After
reading the entire book, you should be well-equipped to sell your
home.

Happy selling!






Valerie Hockert



Would You
Buy Your House Again?

By Mary C. McCoon

Most house hunters want to see the outside of a
house before they make an appointment to see the inside. They want
to drive through the neighborhood and see if it's an area they feel
comfortable with and see how people maintain their homes and yards.
Any real estate agent will tell you that location and first
impression will sell a house. Now that you have decided to sell,
you should ask yourself if your house would rate favorably on a
drive-by.

When was the last time you parked your car at the bottom of the driveway or at the curb and
scrutinized your property? Can you see that hanging tree limb that got struck by
lightning in that
storm last October? You probably duck under it every morning on your way down the drive. You've been meaning to cut it down, but haven't done it yet. How about that broken front entry light? You're used to fumbling around
in the
dark for
your
key so you haven't fixed it yet. What
about the blacktop heaves
in the
driveway and the shrubbery you've been meaning to prune? Get these repairs done before you start to show your property. To a prospective buyer, your house represents a
tremendous financial investment
and probably
the largest long term commitment
that
buyer will make in a lifetime. Cleaning up the outside is the first step toward preparing your home to show.

The following is a standard list of things to check, clean, repair and replace. Remember that you don't want to spend a lot of money in costly repairs or cosmetic remodeling. Your objective is to spruce up the outside areas to make
your house and
yard inviting to a
stranger.

* Here are a few places to check: front entry, roof and gutters, exterior walls and siding, windows and shutters,
landscaping, driveway, fencing and enclosures,
outbuildings, patio and furniture,
garbage cans. What do these things look like? Some may look all right to you, but on closer inspection
they need help.

* How about the potholes in the driveway, broken fencing, outbuildings that are cluttered and
in need
of repair,
garbage cans that smell, window frames that need scraping and paint, and
landscaping that always needs help?

* When was the last time you cleaned out the gutters and downspouts? These
are the
details that a third
party will
immediately notice.

After you feel comfortable with the outside, start making a list for the inside and remember to
use your common
sense. Don't get overburdened; just do the
basics.

The smell of
your home is important
to a prospective buyer. You are used to the smell from the garbage can, cat litter, kids' dirty sneakers,
onion and
fish from
supper last
night, and numerous
other odors
that may
be part
of your living experience. The people looking at your
house know these things exist, because they have them too; but they don't want to be bombarded with these
odors on
a home
inspection. Try
baking something aromatic like an apple pie and fill the house with that homey atmosphere. If you're not into baking, then try some potpourri. The sense of smell is
a strong one and can help or
hinder your
efforts to impress a possible buyer.
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Once you set the atmosphere, you must be prepared to show every part of your house--even the closets
and kitchen cabinets. Space is very important to
everyone.

* Make sure all the closets are cleaned out and the contents in kitchen cabinets are arranged neatly.

* Broom
closets and junk drawers should be
cleaned because
most people
will open
drawers and look into closets.

* A few standard things to
check are: floors, walls and
doors, windows,
ceilings, lighting,
bathrooms, plumbing and electric systems, furnace, basement, attic. All of these things should be cleaned and in
proper working order.

* Put new, bright bulbs in light fixtures.

* Have rugs professionally cleaned and
repair hardwoods if severely scratched.

* Wash
windows inside and out and replace broken panes.

* Unclutter the attic and basement and make sure the toilet flushes properly and the water
pressure in the sinks is adequate.

These are all small jobs
that can be done in an afternoon and don't cost lots of
money. As you go
through the
house, remember that a third party will
be more objective than you.

Besides repairs,
you should be aware
of your
personal security. You will have strangers walking through your
home. Be
careful. Never give
out information about your personal schedule or lifestyle. Never show the house alone and always walk with the people through the house. Don't leave them alone. If they want to be alone to talk,
they can go outside.

You should also be aware of any disclosure laws
in your state. It would be wise to consult an attorney who
specializes in real estate and find out what your responsibilities are
as a
homeowner. Some states have
laws
that require you to disclose in writing certain defects and problems.

Above all else,
use your common
sense in all matters. Everyone is looking for a dream home. Why not let it be your home? Once you are prepared to sell, you must decide whether or not you wish to sell it by yourself or sign a contract with a real estate agent to market your home. Either
way, approach the sale of your home as a business transaction and the process will take its
course.



Twelve Rules
in House Selling

By Arthur F. Olds

With thousands of homes on the market and buyers
becoming more sophisticated, selling your home quickly and for the
right price becomes more of a challenge.

There are some basic
rules of the game which you need to know to compete in the marketplace. Sight, sound and smell also has
something to do with selling
your home!

Pricing

The first decision is pricing.

* If your home is priced close
to the market value
of other homes in the area, you will have a larger pool of buyers interested in
looking at your home. Buyers comparison-shop. If there are several
houses comparable to yours in the area in which they want
to buy, they will look to the least expensive first. They often compare differences and compromise between purchase price and items they
will repair and/or replace after
buying.

* Realtors experienced in the area are worth their weight in gold. Someone who is active in the area will have
a bigger circle of influence over both buyers and other realtors. Hiring Uncle Jim
might be nice
for his ego,
but if he isn't
active and knowledgeable in the field, you home won't get the exposure to the
buyers
you need.

* The correct marketing plan is essential to selling your home. Your realtor should explain
how she or he will sell your home and get it in front of the maximum
number
of buyers.

Exterior

How does
your home looks from
the street?

* Help the realtor sell your home by making sure that the yard is clean of trash, toys and
weeds. Also make sure it is constantly kept
mowed. You
don't know what day the buyer for your home will drive by and you don't want to scare them off. Make sure the driveway surface is clean.

* If your house needs
painting. A
coat of paint goes a long way to increase the curb appeal of your home. If it doesn't need paint, that's O.K., too, but if the buyers looking from the curb, don't like the outside, few will
even stop to look inside.

* The front door also
makes a
big impression on buyers. Be sure it is clean and in good working order. A coat of paint can help here, too.
It seems
simple, but
it presents
a good image to a
prospective buyer.

Interior

Once inside, we
again turn our
attention to sight, sound and smell.

* The first thing a buyer will notice is clutter. The home will look small if you have too much furniture. It is better to put some of your furniture in storage than to have prospective buyers trying to find a path through the maze. Also, if you are in a hurry to move, you don't want packed boxes stacked everywhere. If the buyer sees this, you may
be tipping your hand that you are desperate and it could be reflected in a low offer.

* The kitchen and the bathroom should
be extremely clean and in working order. These are two of the most personal places in the home and many problems here are magnified by buyers.

Sounds of running water or refrigerators that sound like they are about to drive off like a diesel truck should be
corrected.

* As for smell, it is ultimately important
that there
be no
unusual odors
in the
home. If there are pets in the house, often the owners will
not notice their odors. Unusual cooking odors
sometimes linger too! Realtors sometimes
have owners
bake cookies
on the
day a
prospective buyer is on the way. It creates a homey atmosphere.
Your realtor
should be
able to
tell you if
there
is a problem. They are not
there
to compliment your home, they are hired
to get it sold!

Availability

Finally, your home must be available at all times.

* Realtors need access to your home at all hours. Many keep sets of keys and hang a lockbox on the front door to
make the home available to other realtors. Some homeowners are
uncomfortable having keys out to their homes and say that they are
always home. Unfortunately, the realtor will call or come by with an interested buyer in the car and the owner has just gone to
the doctor, dentist, grocery shopping
or some
other errand.
The realtor
cannot wait
around and often shows
an available home and sells it.

* When your home is listed for
sale your
realtor must know where
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