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Praise for 7 Rules of Self-Reliance

Maha Abouelenein’s 7 Rules of Self-Reliance is an absolute game changer for anyone hustling to build their dream, scale their business, or simply step up their game. In today’s fast-paced world, waiting around for opportunities to come knocking will get you nowhere—Maha gets that. This book doesn’t just talk theory; it walks you through the practical, gritty steps you need to invest in yourself and own your future. 7 Rules of Self-Reliance is your playbook for becoming unstoppable. Dive in and get ready to do the work!

— Gary Vaynerchuk, 6-time New York Times best-selling author and chairman of VaynerX

Maha Abouelenein’s 7 Rules of Self-Reliance is a profound exploration into the essence of creating one’s destiny with conscious intention and deep self-awareness. Maha skillfully blends practical wisdom with spiritual insight, encouraging readers to harness their inner potential and navigate life’s complexities with grace and courage.

— Deepak Chopra, MD, FACP, FRCP and founder of the Chopra Foundation

In 7 Rules of Self-Reliance, my friend Maha Abouelenein captures the singular spirit required to be a trailblazer in today’s rapidly evolving world. Her book serves as a crucial manifesto for anyone looking to step into their power and chart their own course. Maha’s approach to self-reliance marries practical wisdom with empowering strategies that resonate deeply—especially among those of us committed to advancing women’s leadership. This book contains countless valuable insights that empower women to embrace risk, advocate for themselves, and redefine success on their own terms. This is more than a book; it’s a definitive guide for finding self-reliance and making impactful decisions in both life and business.

— Shelley Zalis, CEO and founder of The Female Quotient

The safest bets in life are the ones you place on yourself. And since the calvary is not coming, Maha teaches you how to hack into your own factory settings and master what brings out your best. This highly actionable book is an excuse killer and a dream maker.

— Matt Higgins, best-selling author of Burn the Boats and chairman of RSE Ventures

7 Rules of Self-Reliance explores the indispensable need for self-reliance today, offering readers a practical and profound guide to harnessing their greatest asset—themselves.

— Cy Wakeman, New York Times best-selling author and founder of Reality-Based Leadership

In a world that’s overrun with bad advice, this is a fresh and relevant book that speaks to the huge opportunities looming in our changing world. This book speaks to both entrepreneurs and those aspiring to seize the opportunities that have emerged in today’s fast-paced world of business. In this tell-all masterpiece, you will learn the personal and professional moves that helped Maha to be the force that she is today. Nobody teaches it better.

— Charles Eide, founder and CEO of EideCom

Maha Abouelenein’s 7 Rules of Self-Reliance is a powerful guide that mirrors the resilience and proactive mindset required in today’s ever-evolving global landscape. This book doesn’t just offer strategies; it serves as a crucial toolkit for anyone aiming to navigate the complexities of modern life and leadership. Maha’s insights are particularly vital for those in dynamic ectors where decisiveness and self-assurance are paramount

— Michael Goltzman, SVP, Global Policy & Sustainability at The Coca-Cola Company

7 Rules of Self-Reliance is an inspiring playbook in which Maha delivers a master class in empowerment and personal growth. Her personal stories and actionable insights will resonate deeply with anyone aspiring to lead a life of purpose. As someone who advocates for being authentic and embracing one’s unique journey, I found the book refreshing, invigorating, and the perfect source for anyone who has ambition and wants to learn how to master the art of communications from one of the industry’s most influential players.

— Karen Wazen, Dubai entrepreneur & founder of Karen Wazen Eyewear

This book doesn’t just teach you how to survive in our ever-changing world; it teaches you how to thrive, to make informed decisions, and to take control of your personal and professional destiny. Maha’s blend of personal anecdotes with a global perspective makes this read not only engaging but deeply empowering.

— Kevin McNulty, president and CMO at Momentum Worldwide

Maha truly embodies the art of self-reliance and has mastered it in such a moving and empowering way that will inspire others to tap into their potential. As a parent of young adults, I am grateful for the opportunity they have to learn from their aunt and create the future they desire and deserve.

— Amany Abouelenein

It’s not often I would describe a book as “mentorship in printed form” but this book fits. For those looking to pivot, launch new businesses, or simply to push your life in an ever-evolving world, Maha gives you a fantastic start to your journey.

— Jeffrey Nicholson, CEO and co-founder at Tracer
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I dedicate this book to my beloved mom and dad,
 whose presence is deeply missed but whose
 guidance is forever present because without
 them my story would have never been told.

And to Kenzie and Zane, I wrote this for you
 with hopes of inspiring you to Stay Low,
 Keep Moving throughout your journey.
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INTRODUCTION


People do not decide their futures. They decide their habits and their habits decide their futures.

— F. M. ALEXANDER



One of the most important things I learned from my dad was that your circumstances can dictate how you end up in the world, but you control what you do for yourself. He told me that self-reliance was crucial to succeed and that I had to build myself up as I moved forward in my life. He always said to me, “Put your head down and let your work and reputation speak for itself. Let that be what rises.”

Although he shared this advice decades ago, it’s more relevant today than ever. The importance of self-reliance is now and it’s the future. As the world moves at lightning speed and technology accelerates at full throttle, everything is changing. And when I say everything, I mean everything—from how we approach and think about our businesses and manage our teams, to how we measure ourselves, our happiness, and our mental health.

So much about how we live today requires a new playbook and mindset. The environment we operate in today is complex. With the growing presence of AI, a trend of mass layoffs, and the potential for another pandemic—we can’t afford to not be self-reliant. The most powerful tool in the world today is the Internet and because of the Internet, economic opportunity is at the fingertips of anyone willing to take advantage of it. Goldman Sachs estimates the creator economy will reach $480 billion by 2027—these are people creating content using social media and making money just by sharing their expertise or passions online—and that number sits at $250 billion today. In addition, more and more people are starting their own businesses, including the nearly 40 percent of Americans turning to side hustles as a means to boost their income and do something that is personally meaningful to them. The U.S. Census Bureau reported nearly 5.5 million businesses started in 2023, which is the highest year on record.

This is why celebrities and creators are launching their own brands and the market is big enough to take all of them. They have embraced the power of self-reliance—relying on themselves to be brands, to launch brands, and to create their own economic opportunities instead of waiting for a film, TV deal, or brand endorsement to come to them. They know it’s about taking matters into your own hands in a big, big way. And you can do this too by learning the rules of self-reliance and putting them to work. Think abundance—there is so much abundance in the market that is available to us to take advantage of. And guess what? The good news is these tools are available for free.

Work-life balance has changed with remote and hybrid working. We’re empowered to take more ownership for ourselves today. In fact, we must take more ownership, or we will be left behind. We have the power to create opportunities for ourselves and others. There are people making more money as content creators on the Internet and through social media than people who’ve had lifelong careers and postgraduate degrees. We’re also juggling more in all aspects of life, focusing on our mental and physical health, caregiving, parenting, and living in the age of social media and an accelerating digital landscape, in a profoundly new way. And these inevitable changes are happening ten times more quickly than at any other period in history. It’s a fact that in today’s world you need to be nimble and rely on yourself. You need to be prepared. But this doesn’t have to be intimidating or scary. Think of self-reliance as making yourself uber “resourceful” and wouldn’t you want to have access to tapping into those resources when you need them most!

Hustle culture is out, value culture is in. Everyone is done with being always on and grinding. What we want to do is focus on the quality of life and do work that is of value, that brings value and makes us feel fulfilled. That is where self-reliance comes in as a playbook to go from the live-towork era to the creating value era by deploying your most valuable asset—you!

Hustle culture promotes being constantly busy as a virtue. The idea is that the more you work and the busier you are, the closer you are to achieving success. Value culture promotes intention as a virtue. The idea is that delivering with intentions based solely on what someone values will not only help you achieve your ultimate goals but will also help you build stronger relationships and connections with others. So often we go into a business relationship focused on our own outcomes—and my idea is to lead by focusing on what they value first.

Both can coexist and both have to do with working hard, but my point is that bringing value to other people is something we need to put on a pedestal. When you create value for other people, you ultimately create value for yourself because you learn immensely from those encounters and experiences.

The tools of self-reliance that are laid out in this book will help you navigate this new era and provide a blueprint for successfully operating in today’s environment. This book shows you the power of relying on yourself and removes the pressure of being reliant on others. My friend Brandon Trup said it best, “When you are not reliant on somebody else to say yes to you in order for you to be happy, successful or make money, all pressure is removed and an energy shift takes place and you start to attract opportunities that you want. You will literally be able to pick and choose what you want to do and who you want to do it with.” This book takes that statement to heart and shows you how to bring it to life.

7 Rules of Self-Reliance embodies a mix of personal and professional principles based on how we actually live our lives. We do not compartmentalize. 7 Rules of Self Reliance is for anyone with ambition who is curious about what it takes to elevate themselves and their passions. This book will help entrepreneurs, professionals seeking career advancement, recent graduates, and students, those thinking about a side hustle or second-act career, and anyone inspired to take control of their lives. If you are curious about current events, the Middle East, the internet, pop culture, and newsmakers you will get a front row seat to those experiences and my personal stories. These seven rules will teach you to bring value to how you approach your life. Want to attract new clients? Don’t make it about you. Make it about them and how you can contribute fresh and meaningful value to their business. Too intimidated to talk to someone at an event? 7 Rules of Self-Reliance will give you the tools to walk into any room with confidence and walk out with every contact you want. Debating whether you should quit your job and start your own venture? This book is for you. These are just three examples, and your goals may be different, but the point is this: these rules teach you how to use your personal strengths to get what you need and want out of life. These seven rules will lead you to self-reliance. And these rules work; I live by them and fail-test them daily. Self-reliance may not be something you’re born with, but it is something you certainly can master: these seven rules show you how. I am living proof.

I know this because I definitely wasn’t born with the ability to rely on myself. It’s a skill you have to learn and a muscle you have to build. I didn’t come from privilege. I didn’t come from money. I grew up a brown girl in Minnesota and ended up moving to a country I was “from” but where I could barely speak the language, didn’t have any friends, and didn’t know my extended family who lived there. So I had to learn how to make it and rely on myself in completely new environments. For more than a decade, I had to navigate the lives of two gravely ill parents who were diagnosed with serious neurological diseases, one suffering from Lou Gehrig’s disease (ALS) and the other multiple sclerosis (MS). I was their primary caretaker at the same time that I was trying to build a career. I’ve had a lot of serious challenges on my journey and could regret them, but that idea has never crossed my mind. Those obstacles gave me the character I needed to push through, rely on myself, and do what I didn’t know I was capable of achieving. They gave me the tools for self-reliance. Not only did I survive, but I am proud to report that I am thriving.

Let me explain how I define self-reliance and what it means to me. To make it simple: self reliance = self confidence + self worth + believing in yourself + equipping yourself with tools to be your own power. Self reliance is not about going it alone and shutting the world out; in fact, it’s the opposite. It’s about leveraging the power of yourself and others to own your future. This is not a book preaching independence. This book is a manifesto to upskilling yourself to be valuable to your employer or your own business if you are an entrepreneur.

Think about the struggles in your own life. Didn’t some of them become your strengths? Aren’t you glad some of them happened to you? That’s the inspiration. That’s the story. You can create your own opportunities. The playbook to self-reliance doesn’t involve luck. And it doesn’t need to. For me, the struggles I went through became the catalyst to my success. My career ebbed and flowed from an employee to a female founder of a business. I sat at the crossroads of technology, which later converged with communications, reputation, and media. I have created this career thanks to my identity and continue to do so in a way that is unique. I’ve been on the forefront of what’s now and next in culture, from digital media to gaming and esports. I played an instrumental role in several pivotal moments in the Middle East, including the introduction of the Internet, mobile phones and social media. I joined Google the day the Arab Spring erupted, which meant I had to balance the duties and obligations of my job without compromising my personal security and values. I worked for one of Egypt’s most famous billionaires and business tycoons and helped navigate the controversy behind the arrest of Bassem Yousef, known as the Jon Stewart of the Middle East. In 2020, I was nominated as one of the Forbes Power Women of the Middle East.” When I moved back to the United States during the pandemic, I had a front row seat working to drive and shape the narratives around the Web3 tech revolution. I have advised heads of state, CEOs, and some of the largest tech companies in the world.

I often find my way into high-profile events and influential rooms, networking with some of the world’s most powerful people and brilliant minds—from Michelle Obama and Bono to Bill Gates and Jay-Z. And the only reason I am in those rooms is because I go there authentically seeking to bring value to others. That is the second biggest rule of self-reliance. Be a value creator. Any place I go, I leave with new relationships because I’m genuinely interested and focused on creating them. I am always a long-term player. Never short term. Ever. Whether it’s my personal or professional life, I go above and beyond.

The goal of this book is to help you master self-reliance as your superpower. Although the specific details of my story and yours may differ, I want to share my experiences because the underlying themes and feelings are universal. As a result, lessons I’ve learned and insight I’ve gained can help you lean in to your strengths and rely on yourself. When you do that, you can achieve anything. Nothing is off limits.

By sharing the stories of others along with my own and detailing the seven key rules, you will understand the importance of self-reliance in your personal and professional life. As a result, you will carve the path you know you are meant to pave. You will no longer wait for opportunities to happen to you; you will create them and do so in ways that are bigger and better than you imagined were possible. If every time I lost a job—and I’ve lost several—you told me that the next one would be even better, I wouldn’t have believed you. Yet that’s what happened. Just when I thought my career was over, what came next was bigger and better than what I was upset about losing. Setbacks are par for the course in life, and especially for entrepreneurs. But everything is in our hands to create and solve. You just need to master self-reliance.

So why write a whole book with self-reliance as the center theme? Because I believe it’s the single most important virtue that we need to learn that will have the most profound impact on the quality of our lives. When you are self-reliant, you are not let down by the expectations of others. When you are self-reliant, you’re driving and in control of your life instead of waiting for others. We spend too much time waiting for validation of others. We spend too much time worrying about the judgment of others. We spend so much time wishing for things vs. taking action that we get paralyzed on how to start, when to start, what others will think. But if we all adopt a mindset that we control our futures and we know what’s best for us and rely on ourselves to drive our futures, we become incredibly liberated, empowered, and powerful. And this leads to a great sense of satisfaction, happiness, well being, and balance.

I strongly believe that everybody will need to understand, practice, and master self-reliance—and not just because of AI. Self-reliance is the practice of having the ability to invest in yourself and own your future to achieve your goals. If you don’t have the skills you need to stay sharp in an ever-changing world, you will be left behind.

We are no longer competing with people in only our markets. Thanks to virtual working environments, we are competing with talent around the world. And AI is not just coming, it’s here. It’s eliminating jobs and will create new ones, but don’t let yourself get out-talented because you’re not putting the effort into yourself.

Self-reliance is about pouring the work into yourself to give you a full deck of cards—these cards are skills, relationships, and experiences. It’s also a mindset—to be a long-term player, to create value for others first, and to be a lifelong learner.

Because everybody has goals, but your goals don’t work unless you do. Let’s get started!
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SELF-RELIANCE


Beware of the little expenses.

A small leak will sink a great ship.

— BENJAMIN FRANKLIN



When I moved to Egypt from Minnesota in 1997, I didn’t have any friends or a professional network around me. I had to build it all from scratch. This, coupled with the fact that at home I was taking care of my mother, who was fully disabled suffering from MS, meant that I had to work twice as hard to fit in, manage my time and build effective relationships. Then add that my Arabic was really weak and navigating the people, culture and nuances just magnified the learning curve of my new life on a whole new level. I was constantly looking for ways to be a part of the community and I learned about the AmCham (American Chamber of Commerce), which was a terrific way to meet other professionals, engage with the local business community to network and forge friendships. I joined AmCham and signed up to be on the Women in Business Committee, eventually becoming a long-standing active member of the organization for years. I loved being a part of AmCham Egypt.

In 2005, I signed up for a program they offered called the Doorknock Mission to the United States, which takes CEOs from Egypt to Washington D.C. There, you metaphorically knock on the doors of the U.S. administration, congressional members, and think tanks. The goal is to promote business in Egypt and strengthen bilateral ties between the two countries in core areas such as trade, investment, politics, and economic development. Egypt is the largest recipient of USAID (United States Agency for International Development) and has several bilateral agreements that are strategically important. When I heard they were looking for CEOs from Egypt to represent the mission, I signed up. It was something I’d never done before, and I didn’t really know what I was getting into. However, getting to go to the White House, roam the halls of Congress and meet Cabinet level officials not only sounded interesting but would also offer me incredible access and learning.

Before we traveled to Washington D.C., the entire delegation of 35 people, which included only 5 women, went to meet with the different ministers in Egypt to get briefed on things like the country’s economic, investment and tourism agendas. This way we’d have the latest and greatest information to share at the meetings that AmCham arranged in the United States. We met with Egypt’s minister of investment, the minister of tourism, and the minister of international cooperation, among others. As part of the pre-travel briefing, our last stop was to meet the prime minister of Egypt. The prime minister reports to the president of the republic, and convenes and leads a Cabinet of 34 ministers that run the day-to-day operations of the Egyptian government. The Cabinet of Ministers, which the prime minister oversees, is in charge of setting up public policies, preparing draft laws and decrees, supervising the implementation laws, and managing the overall government budget. In other words, he is a big deal. He also happened to be the youngest serving prime minister in Egypt’s history; he was progressive and was seen as a reformer.

I had never been to any official government office, and here I was in the office of the prime minister. In the United States we don’t have prime ministers, so I had no idea what to expect.

The cars pulled up through a massive iron gate, and we walked up a grand marble staircase adorned with carpet and brass pillars. We entered the grand foyer where other prime ministers, heads of state, congressmen, and dignitaries arrived. There was a large photo of Egyptian President Hosni Mubarak framed in gold and tall gold stands with green marble tops holding ancient Egyptian granite vases. The hallway was lined with security and staffers ushering us in. They led us through the foyer into the conference room where the official cabinet meetings convened. There were 34 large leather yellow chairs, one for each minister—the head chair for the prime minister, and one to his left for the secretary general. There were smaller chairs—around the perimeter of the room for staffers of each minister to sit behind them. The stature and history of the room hits you the minute you walk in. It was grandiose and ornate, from the massive glistening chandeliers hanging from the ceiling to the details of the gold carved into seams of the massive wood conference table. I was in awe.

As I took my seat in one of those big leather chairs, I felt excited and nervous. How did I get here? This is so cool—I was going to be in a meeting with the prime minister and be briefed by him. I was excited to hear what he would tell us!

In front of each seat at the long table was a microphone, notepad, leather mat with the Egyptian presidential seal and a fancy pen. Sitting there, I felt both important and extremely grateful. When Prime Minister Nazif entered the hall, everybody stood. He asked us to be seated and briefed us in a very formal proceeding. He went over his vision for bilateral trade and investment between the United States and Egypt and his agenda to promote “Egypt is open for business” through economic reforms. He also asked us some questions, but you didn’t speak unless you were called. (I wasn’t. Whew!) The prime minister then stood up and shook everyone’s hands and left the room. (I got to shake his hand!) After the prime minister left the room, we all sat down again. The secretary general of the Cabinet of Ministers, a role that’s a bit similar to the chief of staff for a U.S. president, addressed us. He stood up to command the room and everyone’s attention.

“Thank you for coming today. If you will all exit through these doors, security will lead the way to retrieve your phones and head to your cars. Everyone is free to go except for Maha Abouelenein. We need you to stay. Please go sit in the salon.” I didn’t even know the secretary-general and now he was saying my name. Am I in trouble? I thought, my heart racing. Why is the secretary general telling me to stay here? This can’t be good. And I wasn’t the only one who was concerned.

“Why do you have to stay behind? What did you do?” some of the others asked me. On top of this, my Arabic was not great. To say I was freaking out is an understatement. I watched everyone else in the delegation gather their belongings and leave one by one until I was left alone, and the secretary general walked over to me. My stomach started to turn, and my heart started racing. Who am I going to call for help if it’s something bad? Would I be able to think on my feet and problem solve? I am just a member of a professional business network; what could they want with me anyways? I don’t get sweaty palms, but suddenly I was feeling very anxious and I couldn’t think straight. I took deep breaths and waited minutes, which felt like hours. And then I finally asked a question:

“How can I help?”

“The prime minister is going to Washington, D.C., and it’s the first time that they’re sending a prime minister, not the president,” he said. “We understand that you’ve worked with Washington, you have a lot of experience, and you’re American, so we’d like you to help him prepare for his trip.” They knew I had done various consulting projects for the U.S. under secretary of state for public diplomacy and public affairs, and I knew my way around Washington generally.

“Of course. That sounds great.” At least that’s what I said; I was really thinking, Why me? The ministry of foreign affairs is better equipped, no? And they have a whole embassy in Washington D.C.! I felt that I didn’t have what it took to do this for good reason; I never did it before! What makes them think I am qualified to do this? was playing on repeat in my head. What if I fail? What if they don’t like my work? All I kept thinking was how to not get banned and to make sure I didn’t mess up. I asked myself, Would I get kicked out of the country? Will they take my passport? I obsessively started to think of all the ways this could go sideways if I wasn’t able to deliver. Oh boy, Maha, what did you get yourself into. There is nobody who can get through this but you. This was a real self-reliance moment.

“Come with me,” said the secretary general. Then we walked into a conference room attached to his office, where the table was covered with binders. “These will help you,” he said. Since the trip was less than a month away, I knew I had to get to work immediately.

“Great. I’ll take these home,” I said. I honestly had no idea what I was supposed to do and how I was going to do it. I was just trying to buy time so I could go home, study alone, and regroup. I had to gather my nerves off the floor. He shook his head.

“These are classified government documents. They can’t leave this room,” he said. “You need to work here.” My heart sank. I was hoping I could just get out of there and regroup at home and burn the midnight oil without them seeing me sweat.

Although I had my own company to run, I returned every day that week, sat in the conference room by myself, and went through the papers. I put together a briefing document that included the who’s who in Washington, some helpful lingo, and places the prime minister should speak, among other ideas. They also asked me to write the speech the prime minister would deliver in Washington.

You know that feeling when you decide you’re going to clean out your closet? You start with a fervor and excitement, and then you can’t see the end of the tunnel and want to stop because the piles are too big and you undid too much to put it back together. When they said write a speech for a prime minister I was not only immediately transported to that pile in the closet mid-project, I felt like I was buried under it and then asked to look and sound smart. I had to parse through papers, learn the back history and context, and create a well-crafted narrative that could capture, move, and influence an audience.

It was not lost on me that I’d never written a speech for a head of government and I don’t write about public policy. Even more challenging, I had seen the prime minister from a distance but had barely spoken to him. Shaking his hand and saying “Hello, Your Excellency” when he was rounding the room didn’t actually count. I didn’t know his tone, tenor, language and style. Again, my first thought was, Don’t they have people who can do this better than me? Sure, I had a moment of doubt about taking on something I’d never done before. But I still said yes. I figured if they thought I was capable, then why would I think I was not capable? I had to step up and own it. I spent a lot of time reading through those binders and trying to find words to put on a blank page. I admit that I was stumped. Then I had one breakthrough idea. It was the only thing I could come up with. And it saved me.

What would I want to hear if I was sitting in the audience?

As I put myself in the shoes of someone in the audience, the words started to flow. This was a big test for me, but I relied on my self-confidence to get me through. I kept saying to myself If not me, then who? to reassure myself.

The answer was me. I could do it.

The shift of visualizing myself in the audience was the unlock I didn’t know I needed, and I want this idea to help you. When you think in terms of your audience instead of yourself, you are able to get out of your own way. You can also use this technique to remove your own mental roadblocks.

The speech was such a success that the secretary general called me from Washington.

“You did such a good job,” he said. “So good that you need to write the prime minister’s speech at the closing of the World Economic Forum in Jordan. That’s when he’ll announce that the Regional World Economic Forum meeting will be held in Sharm El-Sheikh, Egypt, next year.” The World Economic Forum is a global meeting that takes place in Davos every year where world leaders and the private sector convene to address key global and regional challenges.

“Oh, okay, I’m actually traveling to the forum tomorrow,” I said.

“Great. You need to meet the prime minister when he arrives and work on his speech.”

All of a sudden it went from me going as a guest to attend a conference and network to going there to work. This meant I had to pay attention to things that would be relevant for his closing remarks, and I now had to turn around a speech on a dime. That was a new kind of pressure. Part of me was very happy and relieved that the Washington speech was a success because I was proud of what I overcame to deliver that speech. But could I do it again? I had more confidence this time so I was going to rely on that to carry me forward.

The next day, I flew to Jordan and went to the first two days of the event on my own. Then I got a message that I was to meet with the prime minister at two o’clock at the Four Seasons on the third and final day. When I got there, I was amazed to see what happens when a foreign official travels. Basically, they take over a whole floor or wing of a hotel and set up their own remote operations. In one hotel room, they had security people; a second hotel room had rows of TVs, printers, and computers; and a third hotel room was turned into a living room, which is where I waited.

After an hour, I was told the prime minister had arrived. (This was actually obvious without anyone saying a word because the change in energy and frenzy of activity made it clear he’d entered the building.) When the prime minister walked into the room, he came right over to me. He’s tall—NBA player tall—so he towered over me. This, combined with the fact that he was a head of government, was intimidating. I got lucky when I wrote the first speech for him, I thought. lf I mess this up it could be bad.

“So you’re the person who’s been writing my speeches,” he said after glancing at my name tag and looking me up and down. It was clear that he wasn’t expecting me to be so young. “You did a good job.”

“Thank you.”

“And this is the next speech you wrote for me?” he asked, waving a stack of papers.

“Yes.”

“Let’s go over it,” he said. Then he just sat down next to me on the couch, telling me what he liked and didn’t like.

“I want this in ten minutes,” he said when we were done. Ten minutes? Sweating, I ran to my hotel room, which was on the other side of the resort, opened my laptop to make all the changes, and raced back to hand the new speech to the prime minister’s staff on a jump drive for them to print and give to him. Two hours later, he went on stage and recited the words we had crafted together.

I was really proud of myself. That’s two speeches I nailed, and I felt like I had won back-to-back championships. I felt bolstered and validated. I guess I am a speechwriter now! But here is another lesson. When you need to push beyond your perceived limits, you can look inward to find the answers. You’ll find skills, strengths, and abilities you didn’t know you even had. Imagine what you could uncover or discover if you bet on yourself and say yes to something you’ve never done before. I could have said no and insisted this wasn’t for me. But instead, I just stayed low and kept moving. The answers presented themselves as my experience unfolded. Yes, I worked hard and applied myself, but I also trusted myself to find a solution. I practiced self-reliance, and it worked.

Although I was running my own company, after that trip I became a part of the prime minister’s team and official delegation as a contractor, accompanying them on state visits as his international communications advisor. I was the only external consultant traveling with this head of government—the rest of the people worked for the government—so it gave me a really unique perspective. I learned all about protocol and what goes on behind the scenes between governments. It was fascinating and educational, and I had a front row seat to an incredible experience.

If you’ve ever watched The West Wing, the





What I Mean When I Say Self-Reliance























Five Characteristics That Are Inherent in Self-Reliance
















Cheat Sheet



	Initiative and innovation

	Adaptability and agility

	Decision making

	Leadership

	Growth mindset



What Is Self-Reliance?


	Self reliance = self confidence + self worth + believing in yourself + equipping yourself with tools to be your own power

	It’s about being resourceful

	Not about going it alone and shutting the world out; in fact, it’s the opposite. It’s about leveraging the power of yourself and others to own your future

	The act of not waiting for external validation to green light what’s best for you; trusting yourself to know what’s best and right for you

	A mindset where you first look inward to find answers and then go outward to get help and seek support

	Having the self-awareness to be honest about what you can and can’t do or where you can and can’t grow

	Digging in deep to use your personal strengths to create the life you want

	Not waiting for someone else to save or prepare you; you control your destiny

	Having the self-confidence to rely on yourself to figure things out

	Knowing your worth

	Trusting yourself to create value for others

	Understanding your intentions and setting goals to achieve them

	Respecting yourself and keeping promises to yourself

	Having the ability to adapt, evolve and build the resilience muscle

	Understanding your relationship with failure



What Self-Reliance Is Not


	Going it alone

	Independence, individualism or isolation

	Being selfish or arrogant

	Adulting
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