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  Born: January 26, 1920, Vienna, Austria


  Died: April 26, 2009, New York City, NY


  1920: An Austrian-Born Ghost Hunter was in the making. Professor Dr. Hans Holzer, best known for his plethora of hundreds of cases worldwide dealing with the paranormal and the occult, deeming him The Father of the Paranormal. In 1935, at the age of fifteen, Hans became an avid collector of antiques and coins and was an ardent bibliophile.


  The 1928 book, Occultism in This Modern Age by Dr. T.K. Oesterreich, a professor at the University of Tubingen in Germany, began Hans’ interest in ghosts. His was an idle curiosity, mixed with a show-me kind of skepticism. He took a course in journalism and began selling articles to local papers. In 1949, he returned to Europe as an accredited foreign correspondent, with the intent to write articles on cultural activities, the theater, and human interest stories. He also began to compose music and write scores in New York, which later led the way to Off Broadway success in Manhattan.


  One year later, Hans returned to Europe visiting many cities including London, and was invited backstage at The Hippodrome Theater where comedian Michael Bentine, was appearing. After Mr. Bentine offered Hans a home-grown tomato instead of a drink, the two hit off, as Hans was a vegan.


  Through mutual friends back in Manhattan, he began work on a television series based on actual hauntings. He met regularly with others at the Edgar Cayce Foundation in New York. The purpose was to enter into a quest for truth in the vast realm of extrasensory perception.


  From then on, he devoted more and more time to the field. One of the great mediums, Eileen Garret, president of the Parapsychology Foundation in New York, in 1946, worked with Hans and encouraged him to write about his work.


  1963, his first book was born, titled, ‘Ghost Hunter’ and went into an unheard of eleven printings. 145 more books would follow. Hans stated that sometimes an “ordinary” person does manage to see or hear a ghost in an allegedly haunted location, be it a building or even an open space. Such a person could be sensitive or mediumistic, without knowing it and is less unusual then one might think. The Holzer Method was born before the 1950’s, where combining the work of those with sight and that of the academic and science stance to the field, would yield far better results in obtaining data to help us further understand what happens when we die.


  Even though Hans was artistic and therefore sensitive person, he did not profess to mediumship and certainly would not be satisfied with the meager impressions he may have garnered himself, physically. He knew that a more advanced psychic talent would be needed for better results. So he took his “sensitive” with him, or what became affectionately known as his medium-in-tow, on cases to try and solve them for all those involved.


  His career was a unique whirl wind of books, research, lectures, teaching, hundreds of national and regional talk show appearances, co-hosting/hosting programs such as Ghost Hunter on Boston’s Channel 2, NBC’s In Search Of with Leonard Nemoy (an Alan Landsburg production), Beyond The Five Senses in Louisville, KY, Explorations with Brownville Productions in Ohio. In radio, he had a continuous segment with New York City’s WOR station with famed radio personality Joe Franklin who still remains a family friend. Some books and case work yielded films such as Amityville II: The Possession, the adaptation from his best-selling novel Murder in Amityville, based on his work on the case in Amityville, Long Island and The Amityville Curse, which also became a film in 1989 that went to Sweden, the US in 1990 and then in 1991, was released in Japan.


  Holzer became and still is considered a leading authority in the field of the paranormal, having earned his PhD from the London College of Applied Science. He spent over six decades traveling the world to obtain first-hand accounts of paranormal experiences, interviewing expert researchers, and developing para-psychological protocols and terminology such as ‘sensitive’ and ‘beings of light.’ He taught a class in parapsychology at the New York Institute of Technology for nearly a decade.


  One of his favorite quotes comes from T.S. Elliot’s Confidential Clerk saying blandly, “I don’t believe in facts.” Hans did. “Facts,”, he said, “come to think of it—are the only things—I really do believe in.”
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  Preface


  Charismatics is an attempt to bridge the gap between concept and reality and to help push individuals a little further toward the desired goal of perfection. If it succeeds only partially, here and there, this is not to be taken as failure of the system. Even slight progress toward perfection is a desirable objective. This then is not a philosophical concept or a metaphysical book. It is a practical, analytical, and constructive approach to get a better self out of yourself and to achieve goals which you were not aware of, goals that you did not think you could achieve until now.


  The term charismatics is derived from the Greek word charisma, which is the ability to attract and hold attention and succeed because of it. Charisma, in turn, is related to Charis, a Greek deity of mystery, the underworld and, in a sense, love. Charis was worshiped by the ancients in temples and represented the embodiment of what we today might call charity toward all. Not charity in the vulgar, financial sense but rather that feeling of giving oneself unselfishly, that feeling of understanding another person even though that person has fallen. Charis, the goddess, never rejected anyone no matter how far he had sunk or how lowly his status might have been. In the temple of Charis, people could come and pray and leave refreshed in the knowledge that the goddess would somehow uplift them and help them in their pursuits. Many brought offerings to Charis, little votives which were mounted or nailed to the wall in the goddess’s temple. Closely related to the worship of Charis was the worship of Pan, the joyful god of the shepherds and the open spaces, who also represented the full enjoyment of life, both in the physical and the spiritual sense. Thus, true paganism was embodied in the worship of Charis and Pan and the other gods of what I like to call the unfoldment Pantheon of the Greek religion, because through them people were able to unfold fully and at the same time enjoy a fuller and more meaningful life.


  Today charisma is used primarily to speak of the impression made upon masses by public speakers, actors, politicians. It is that undefinable and yet very definite charm they have within them and which they are able to transmit instantly to those around them.


  But charisma need not be confined to people of importance or those in the public limelight. Everybody may acquire his or her own charisma by the method described here, known as Charismatics.


  Chapter 1


  A New System: Charismatics


  Charismatics is a term I have invented. You will not find it anywhere else, but you will find the word charisma. Only during the last few years has charisma become a household word. Before that, it was used mainly by esoterics1 and highly literate people. But with the advent of the television campaigns in politics, one began to hear of the charisma of various political leaders. President John F. Kennedy had charisma and used it well. His appearances on national television materially advanced his cause. John Lindsay, the mayor of New York City, provides another fine example of charisma. It was this particular faculty that made him a winner against considerable odds in the 1969 New York City election for mayor.


  Charisma is an undefinable kind of charm. Charm is here used in a dual sense. In the broader, general sense, charm means attractiveness, something that can win another person over to one’s side. But charm in the esoteric sense has another meaning. It is the term used for an amulet or other object imbued with special magical powers. A charm worn on one’s person wards off evil. A charm held in one’s hand may give the owner special powers to overcome difficulties.


  The term charm is also sometimes used for a special formula or prayer, an incantation to God or, in witchcraft, to the Mother Goddess, a number of carefully chosen words which together spell success in one’s endeavor or protection from one’s enemies. Charm, in its English form, and charisma, in the original Greek, have the same origin. But the modern term charm is more or less a lighthearted word. The term implies something not essential to life but more or less a plus factor in one’s character. To be charming is to be nice; to have charm is to possess particularly endearing qualities. To be charmant, to use the French, is to be somewhat of a Don Juan or a very desirable woman.


  But the Greek charisma has much deeper religious significance. Charisma involves fate. Those possessed of this quality have been chosen by fate to exercise it. There is a link with the goddess Charis, and undertones of divine intercession are always present. A person lucky enough to have charisma in ancient Greece was a person particularly favored by the gods to win. Such a person is, of course, most desirable company. Consequently, many people in the ancient world would seek out those obviously possessed of charisma and stay in their company as long as and as often as possible. The people who knew they had this special quality frequently made good use of it. They allowed strangers to follow them, to become their “friends,” and to do many of their chores for them. In return, they thought, they were bestowing special qualities on the less fortunate ones who were not possessed of charisma.


  The persons known to have charisma really believed that their quality was transferable to a small degree to those around them and especially to those serving them. Thus we had groups of people around one particularly lucky person whose charisma was his main attraction and who stood out like a magnet among ordinary people eager and willing to take the more difficult chores of daily life from him.


  Charisma is not a quality exercised by one particular part of the body or mind. It is the sum total of all the personality being brought into play. But some people have strong, magnetic eyes, and their charisma rests primarily in the attraction of their eyes. These organs have often been referred to as the “mirrors of the soul.” Rightly so, because the eyes reflect personality more than any other part of the human body or mind. It is through the eyes that we can look into the inner self of a person, and it is with the eyes that we look out into the world.


  Although one may be able to disguise one’s feelings facially, it is very difficult to disguise feelings in the eyes. The eyes are the last part of the human body that can be restrained from reacting in times of fear, stress, or surprise. There is no question that the eyes send out strong beams of energy. They can reach out to other people and cause certain subtle reactions in them. The French physician Dr. Mesmer called this “animal magnetism.” He believed that the eyes, as well as the hands, of especially gifted individuals have the power to transmit thoughts, feelings, and orders. This magnetism is not like the attraction of a magnet upon metal. It is a more indirect form of attraction between individuals. It also works with animals, incidentally, so it is not a question of verbalizing or intelligent reasoning. The contact is direct and instantaneous.


  Magnetism, in the sense that it is part of a person’s charisma, usually comes in the form of spellbinding or in a person’s ability to express his views effectively. By effective I mean that the listener is forced to stay in contact with the speaker, often in rapt attention. The term spellbinding implies that the spell cast by the oratory or the appearance of the one who is possessed of magnetism is capable of binding the listener to the spot. The spell is not an individual spell as in witchcraft, but it is a general spell cast upon anyone within earshot. It is deliberately broad so that it will cover many individual situations and thus attract a large segment of the listening audience to the one weaving the spell.


  Billy Graham is a good example of a person possessed of magnetism. It is not so much what he says but how he says it that makes a lasting impression on the audience. Sometimes magnetism deteriorates into demagoguery. A demagogue is a politically motivated speaker who uses the powers of magnetism and personal charm to win over large parts of the population. Generally this is done so that other segments of the population or other countries will be made to suffer or to support the demagogue’s personal campaign, be it political or otherwise.


  Originally, the term demagogue did not have these sinister implications. In ancient Greece a demagogue was simply a good speaker. But in today’s parlance, a demagogue is a political speaker bent on selfish and frequently destructive aims. To a demagogue, personal magnetism and charm are merely tools which have no value except that they can deliver unto the demagogue the willpower and loyalty of the population. An example in recent history is Adolf Hitler. In our own country, one could call the late Senator Joseph McCarthy a demagogue.


  Demagogues rarely see themselves as such. Senator McCarthy was motivated by high patriotism and sincerely believed that what he did was in the best interests of the country. Even Adolf Hitler similarly felt that he was speaking for Germany. It is perhaps part of the demagogue to have a blind spot to certain aspects of reality. In this respect, demagoguery differs greatly from charisma. A person with charisma is always aware of the pros and cons of his gift. He is cognizant of the advantages bestowed upon him by a kindly fate and does not abuse them. He knows the value of his charm, but he also realizes that it is just that and that without it he might not be what he has managed to be. People with charisma have respect for their abilities, but they are not overawed by them. A demagogue stands in awe before his own abilities as if they were something handed him down by the gods. Demagogues frequently consider their efforts missions of a higher order in which they are only channels. Individuals with charisma, on the other hand, are happily aware of being the center of their own interests and ambitions. They do what they do because they like to, and they reap pleasure from succeeding in their chosen field.


  Another aspect of the charismatic personality is a method called subliminal suggestion, by which a speaker or writer may implant certain ideas in his audience’s mind that the audience is not aware of. Subliminal merely means below the threshold of consciousness. A few years ago, subliminal advertising was used in television and promptly banned. It consisted of flashing slogans onto the screen for very brief periods. These short sentences contained advertising matter and were seen by the eye for such a short time that viewers weren’t even aware that they had seen them. But they had, and their minds had registered them; many viewers went on to carry out the orders flashed to them. Fortunately, this was discovered and the illegal practice was discontinued.


  But subliminal suggestion is with us in everyday life. When celebrities endorse products in newspaper ads, this is subliminal advertising, too, although it is more in the nature of editorial suggestion. When a charismatic person suggests certain actions—such as purchases, practices, political thoughts, criticism—then he is using subliminal suggestion. When, on the other hand, he strongly advocates some action directly by saying, “You who listen to me today must go out and do such-and-such,” or “You who hear me are such-and- such and therefore you must take certain actions,” we are dealing with direct suggestion. Among free people direct suggestion is generally resisted. But subliminal suggestion, which goes straight to the unconscious, is far more effective; certainly, it is responsible for many of today’s fashions and fads. With subliminal suggestion, the conscious mind remains unaware of the order and the person carries it out thinking it is his own idea. In this way, everybody is happy—the person with charisma, for having made the suggestion; the person following it, for thinking that it was his good idea to begin with. The specific nature of the suggestion must be considered before one can evaluate the good or evil of the practice.


  We are constantly exposed to and bombarded by many verbal and visual stimuli. One of the least understood is what I prefer to call invisible hypnosis. It is a kind of suggestion that is repeated to the point where it becomes a hypnotic order, except that we are not aware of it. The nearest thing to our being conscious of it is our listening to certain songs, where a phrase is repeated over and over, usually in a rhythmical pattern making it more likely to be accepted into our unconscious. In invisible hypnosis, the operator is not aiming at a certain individual but will accept as subjects everyone within reach of his words.


  The suggestion here is not a subliminal flash sent out casually and low-key; to the contrary, it is a repeated pattern that works because it is repeated and because it contains certain elements that are redundant and simplistic. They need not be explored logically to be accepted or rejected. They can sneak into the unconscious because of their very nature.


  But popular songs are not the only place where brief hypnotic messages are transmitted. Many advertising slogans, especially those that rhyme, include such messages. Political slogans, such as “better red than dead,” make no sense at all when examined in the cold light of reason. But as a phrase that is repeated over and over, it tends to enter the unconscious until one reacts the way the originator of the phrase would want us to react. Our minds are always open to this kind of attack, and we know but little of the dangers of mental and visual stimulation of our conscious and unconscious minds from forces that seem innocuous and innocent on the surface.


  “Fascination” is the technical term for the ability of the “evil eye” to cast a negative spell upon another person. In some countries, superstitious concepts of this power run very high, especially in Italy and Spain and in the countries of Africa and the East. There is a degree of fact to the evil eye. Some people have strong powers of sight and their gaze can make others uncomfortable. If a person’s gaze is fixed upon another and that person has heard of the power of the evil eye, it is entirely conceivable that results will be obtained.


  When one looks at another person, small particles of electrically charged matter do travel from eye to eye or from eye to mind, and some transfer does take place. If the sender is capable of concentrating mental energies into simple thought patterns, then the other person’s mind can be influenced and, as a consequence, illness, well-being, or acts of one kind or another can ensue. I have spoken of the powers of the evil eye at greater length in a recent book entitled The Truth About Witchcraft.


  But a person possessed of true charisma does not need fascination. He has enough of an overall attractiveness to require no such direct “hooking into” another person’s personality. Fascination works from operator to individual. Charisma works from operator to everyone.


  Charismatics is the proper use of the elements that make up charisma. Far from being a unique or rare gift to certain chosen individuals by a kindly fate, I believe that charisma can be developed in almost everyone. I say almost, because there are always some individuals whose personality conflicts are such that they will not apply themselves to techniques which require complete relaxation and acceptance of certain basic concepts of personality. But the majority of people reading these lines are indeed capable of applying in practical, everyday life that which I am about to disclose. Charismatics is possible and will work if all the simple rules of development are followed.


  One of the first rules is to disregard any metaphysical system or philosophy to which one has paid homage until now and to open oneself completely and freely to the new ideas explained in this book. There is nothing in charismatics that is in conflict-with religion or philosophy of any kind. There is no danger in applying these techniques, nor is any miracle cure promised for an ailing personality. Charismatics is a working knowledge of personality development that can be attained and maintained without undue strain. Once one has reached certain conclusions and has learned certain practices, charismatics stay with one and do not fade away even if one does not repeat the learning process. It is, therefore, only necessary to go through this process of acquiring charismatics once. The rest is application in cases where practical help is required. Charismatics will supply that help and in the process will make the one applying it an even better student of this technique.


  It should be remembered that “putting one’s best foot forward” is really what nature has intended for all of us. If so many people are unable to do so, it is certainly not because of nature’s way. There is no law that says the majority of people have to be negative, subdued, unhappy, unsuccessful, limited in one way or another, while a chosen few may succeed and be brilliant leaders. Nature has given us all the same head start. What we do with that which nature has supplied is another matter. Through the application of charismatics, I hope to teach those not fully cognizant of their innate powers how to bring them out into the open, where they become apparent and can be used for practical purposes.


  To sum up, charismatics is a system by which a person’s abilities in a given field are increased beyond present ability. Because of this, success in that field of endeavor is more likely to be achieved. Charismatics does not guarantee success, but it does guarantee a better effort, which in turn may very well bring success. In this respect, it is a system of strengthening a person’s innate powers. It is a little like the United States government helping underdeveloped countries to help themselves by supplying tools and advice. Without tools and advice, these countries would be slow in overcoming their difficulties. The United States government does not do the fighting for them. But our tools and counsel in turn enable the weaker country to get on its feet more quickly and successfully overcome its many problems. In the same way, charismatics gives an “underdeveloped” individual a chance to be as good and as strong as the best among us.

  


  1 In this book I use the term esoteric to describe a person interested in psychic and other unusual manifestations of the human personality


  Chapter 2


  Charismatics and Hostility—the Enemy “Within”


  If you ask an average person what is the most important factor determining success or failure in life, he will probably answer luck or, perhaps, hard work and good luck.


  I don’t believe in luck. I am convinced luck as most people understand the term does not even exist.


  The ancients worshiped the goddess of good fortune, Fortuna, whose whims could never be anticipated. In some civilizations it was even necessary to sacrifice to Fortuna, or Tyche, as the Greeks called her. In giving up something desirable, people hoped to obtain her favors in other areas. This, of course, was nonsense, for Fortuna did not exist as a person, and consequently giving up something perfectly good and useful was simply depriving oneself of it. Sacrificing thus is self-punishment in the hope that denial in one area will somehow compensate and balance one’s progress in another direction.


  But the notion that there is an unpredictable, potent force operating in the universe, a force that obeys no laws and deals with people like a tyrant or a puppeteer, is really a materialistic idea. Accepting the reality of luck is a good way out of the spiritual dilemma: no need to accept a deity, fate, or anything remotely supernatural in one’s philosophy. If things turn sour, blame bad luck. If all is well, thank Lady Luck. A more sophisticated individual might combine self-appraisal, the realization of one’s personal contributions to the results obtained, with the acceptance of luck. But it is simply amazing how otherwise highly developed individuals will pass off significant events in their lives with such bland terms as luck or coincidence.


  This gives nature and our universe very little credit for being operative in all of us. Yet every moment of our lives, we have ample proof all around us of the magnificently efficient ways in which the natural law works in each and every aspect of life. When this system is so highly developed in comparatively minor areas—the way leaves turn yellow in the fall and green in the spring, the way some animals dig in for winter, and countless other “arrangements” in nature—it seems logical to expect it to be even more significant in the higher aspects of life, such as man’s destiny.


  Thus, if a man ascribes his success or failure in general to luck, he is really not thinking what he is saying. Few who use this term realize it means a law-less, sense-less, and all- powerful force of which we know nothing and care to know less. I think what most people using the word luck mean is that something they don’t quite understand has been in operation in their lives. Those who have progressed in their thinking to the higher forms of consciousness will, of course, know that the natural law is also luck and fate, combining spiritual and physical factors with the predestined pattern existing for each and every
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