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Dedicating a book is a very meaningful gesture for authors. Rather  than giving this page a quick pass or some overused phrases, I ask  myself; What is really important to me today? What is important in  life? How did I come to write a book that may change the lives of tens  of thousands, perhaps even hundreds of thousands of people, in a very  positive way?
As quickly as I have the thought, the answer comes. And I know  how this book should be dedicated.
First, to God and Jesus Christ, my personal Lord and Savior. The  instant Jesus came into my heart, my life was forever changed.
Next, to Ingrid, my wife of twenty-nine years, who was there  through all the good times and, more important, supported me  through the tough times, as well.
To Thea, my daughter, who has grown up to make her dad and  mom very proud.
To Russell, my son, who is now achieving his own life’s dreams, as  his dad and mom always knew he would.
And to Michael, a special, special son whom we love dearly and we  know is destined for great things.
I love you all and thank you for all you have given me.

What Russ Whitney’s Students Say About His Training
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—Michael & Rosanna R., New York
"Wow! This is a dream come true for me. I have had an interest in real estate for over fifteen years  and I even purchased other real estate programs, but I have never done anything with it until now.  I’m on my way to becoming a millionaire thanks to your course."
—Dwayne O., Virginia
"I still can’t believe that today I own $1.4 million in real estate and it only took fifteen months. This  is forty-eight units and my cash flow is $4,500 per month."
—Karen H., Florida
"I bought a four-unit property with three finished units from an estate at $50,000 below current market price. Immediate equity! It has a cash flow of $1,700 per month."
—Hollis K., Louisiana
"Next week I will close on a thirty-two-unit apartment (should be no money down) and it generates  $45K positive cash flow. I am extremely pleased with the support that I get."
—Geoffrey N., Missouri
"This past year, we have sold eight houses. The highest profit was $44,000. Once I sold in New York,  sight unseen, for $36,000 profit. The education you guys gave us has been more than life changing."
—Anthony & Joan P., Florida
"Our profit at closing was $78,821! This transaction was completed within thirty-five days. We thank  Russ Whitney and his power team for that. We are truly grateful."
—Ruben & Anita R., California
What Wealth-Building Experts Say About
The Millionaire Real Estate Mindset
"Russ Whitney’s The Millionaire Real Estate Mindset contains an incredible wealth of real-world  insights and powerful action steps that will change your life. Read this book, follow his advice, and  watch supercharged results immediately follow."
—Mike Litman, #1 best-selling author of Conversations with Millionaires
"Finally! It took a straight shooter like Russ to show that real estate is not a get-rich-quick type of  business. If that is what you are looking for, then put this book down. If you want to change your  approach to life and real estate, then a millionaire mindset is the only means to building and maintaining a significant net worth through real estate. Russ has the credentials and integrity to change  your mindset, so throw away all those other books and focus your desired change on this one."
—Frank McKinney, creator of the first nine-figure spec home and best-selling author of  Make it BIG! and Frank McKinney’s Maverick Approach to Real Estate Success:  How You Can Go from a $ 50,000 Fixer- Upper to a $100 Million Mansion
"In The Millionaire Real Estate Mindset, Russ takes us on a journey to where all real wealth exists, in  our mind. He shows us how to unlock the vault to our inner wealth. But he doesn’t stop there—he  gives the surest road map to your own MBA in (Massive Bank Account) Real Estate. This is an exciting guide to wealth."
—G. William Barnett II, best-selling author of Are You DUMB Enough To Be RICH?  The Amazingly Simple Way To Make Millions In Real Estate!
"There are very few people who have achieved massive wealth, and of those, there are only a handful  who will take the time and energy to teach you. Russ Whitney is one of those rare individuals. Read  and grow rich."
—T. Harv Eker, author of the # 1 New York Times  best-selling book Secrets of the Millionaire Mind
"Getting rich in America today just got a whole lot easier! Russ Whitney’s new book, The Millionaire  Real Estate Mindset, is a treasure chest loaded with investment strategies that can make your dreams  come true. When it comes to financial success in life, Russ Whitney is an absolute genius. This book is  phenomenalt!"
—Albert Lowry, Ph.D., New York Times best-selling author of  How You Can Become Financially Independent by Investing in Real Estate
"One of the best books ever on real estate. It will get you to think right and do it right the first time.  The Millionaire Real Estate Mindset is a must-read for any investor, beginner, or pro. Every page is  full of great information."
—Robert Shemin, full-time real estate investor and  best-selling author of Secrets of a Millionaire Real Estate Investor
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Preface
At any given time, there are literally hundreds of books in  print and available to purchase on how to invest in real  estate. Probably thousands of books have been written  over the years on this topic, and they’ve sold millions of copies.
So why aren’t more people wealthy as a result of their real estate  investments?
It’s not because the information isn’t out there. It’s not because  the investment opportunities aren’t out there. And it’s not because  it necessarily takes a lot of cash to start investing.
The reason more people haven’t built their own personal fortunes with real estate—or even their own business—is simply this:  They don’t have the millionaire mindset.
Certainly, they’d like to be rich. They fantasize about the big  house, luxury car, designer clothes, and expensive jewelry. But  without the millionaire mindset, those dreams will never be anything more than elusive fantasies.
In my last book, Millionaire Real Estate Mentor, I explained a  wide range of specific investing techniques. My goal was to give my  readers enough options so that they could achieve their financial  goals doing something in the real estate field that they enjoyed.
The book accomplished that. It was, and continues to be, a best-seller. Readers and reviewers tell me it’s a well-written, clear guide  to successful real estate investing. But there’s more to building  wealth than technique and strategy.
If you are going to become wealthy, you need to know more  than the mechanics of whatever wealth-building vehicle you  choose. You need to know how to develop your own millionaire  mindset—and that means knowing how to get off the start line  and win the race. It means understanding the technical side of the  deals and the psychology of the process. It means knowing your  own strengths and weaknesses, likes and dislikes, and figuring out  what you were meant to do. It means getting past your fears and  doubts and all those negative messages that have been drilled into  your brain all your life so you can move forward.
The millionaire mindset isn’t about the houses, jewelry, and  cars. It’s about something deep inside you—a self-awareness and  determination that, once tapped, will make you virtually unstoppable on your road to success and wealth.
I started to develop my own millionaire mindset when I was  twenty. I had a troubled youth; my mother left when I was a toddler, my father died when I was fourteen, and I dropped out of  school, got in with the wrong crowd, and got into serious trouble. It  was probably the best thing that ever happened to me, because I  realized that I didn’t want to spend my life being a victim and  complaining about how unfair life is. I was able to turn my life  around, and before I turned twenty-one, I knew I was going to be a millionaire many times over. I didn’t completely understand it  then, but I had already begun developing the millionaire mindset.
It wasn’t just dreams—although I had plenty. It wasn’t just having goals—although I had plenty of those, too. And I certainly  didn’t know how I was going to get where I wanted to be, but I  knew I had to figure it out.
I wasn’t stupid, but I was naive. And in retrospect, that was  good, because I didn’t realize that I "couldn’t do" what I wanted  to do. I started responding to all those "get rich" ads—the ones  that promised "mail-order millions" and "build wealth while you  sleep" and "make a fortune without doing a bit of work."
But I wasn’t looking for a way to get rich without any effort. I  knew that anything worth having was worth working for, and  I didn’t mind working. I just needed to find the right vehicle, and I  was looking everywhere for it. Then I came across an ad for a book  on how to invest in real estate. It was $10—twice my hourly wage  at the slaughterhouse where I worked as a laborer. I ordered the  book, and when it came, I stayed up all night reading it.
I knew instinctively that I had found what I was looking for.  This was something that made sense. It didn’t matter that I had  been in trouble or dropped out of high school or had a wife and a  baby on the way—I could do what this book taught.
And I did.
And in three weeks, I’d made $11,000 on a real estate deal—the  same amount I had to work a year at the slaughterhouse to earn. I  didn’t spend that money on clothes, jewelry, or cars—I invested it  in more real estate. That’s the kind of financial-management  approach that goes with the millionaire mindset.
Today, I have enough money and enough passive investments  that I could stop working and never work again. My financial future is secure—and in fact, it has been for many years. But I will  continue to actively invest in real estate, to work in my companies,  and to manage my assets for two very important reasons: First,  because that’s what someone with the millionaire mindset does.  Second, because in the course of my work, I get to teach people how  to change their lives for the better, and I can’t walk away from that.
It’s that second reason that drove me to write this book. There  are plenty of ways for you to learn proven wealth-building techniques, but they probably aren’t going to work for you until you  develop the millionaire mindset. So let me show you how to do that.

PART 1
The Millionaire  Mindset


CHAPTER 1
Why Isn’t  Everyone Rich?
It’s a question that makes perfect sense: With so many books  out there on how to become wealthy, why isn’t everyone rich?  Why are so many bright, intelligent people struggling to get  by, working jobs they hate, hoping to win the lottery? Why have so  many others achieved a degree of success but can’t figure out how  to get where they really want to be?
Now let’s take this question to a more personal level. Why aren’t  you rich? No matter how much you might have, if you don’t have  all the financial assets and material things you want, why not?
This book is going to help you answer that question. Even more  important, it’s going to help you change your situation so that you  can achieve the success—financial, personal, or otherwise—that  you want.
Whether you are starting with nothing, have a good-paying job  and a comfortable nest egg, are a professional with a six-figure-plus  income, or have a substantial investment portfolio already, I’m  going to show you how to maximize what you have and get more. It doesn’t matter why you want more, and I’m not passing judgment  on your reasons. Some of us want the material rewards of wealth  solely for the pleasure of having luxuries. Others want to make a lot  of money so they can help those less fortunate. I personally have  found a comfortable balance; my lifestyle is definitely comfortable,  but I am also very generous with my support of worthwhile charities and other philanthropic efforts—and even friends and family  members who need help. That’s my choice; you’ll make your own  about what to do with your wealth. My goal is to help you get it.
There is absolutely no question that real estate is one of the best  wealth-building vehicles available. Successful real estate investors  have been sharing their techniques in books and other training  materials for decades. In fact, it was a $10 book on real estate  investing that taught me the techniques I used to make my first  few investments.
Over the years, the real estate investment advice books became  increasingly abundant. Many so-called experts—or gurus—began  developing specialties. Instead of general real estate investment  books, they wrote very specifically about subjects such as wholesale  investing, foreclosures, mobile homes, and others.
I haven’t read all of the books on real estate investing, but I’ve read  enough of them to know that most are reasonably good and some are  excellent when it comes to the specific techniques they explain. Even  so, too many of the people who buy and read those books are at worst  failing and at best not succeeding very well in their investments.
Most of the real estate gurus writing books these days have a  fairly good grasp of the technical aspects of their subjects. But success in real estate goes much deeper than simply knowing how to  find foreclosures or buy property below market value or do a profitable rehab. And these gurus aren’t addressing these deeper issues  that require more than technical knowledge.
So what are those books missing?
They’re missing the underlying essential of building wealth, the  necessary ingredient that is the millionaire mindset.
The actual process of building wealth through real estate is  fairly simple. Developing the mindset of a real estate millionaire is  a little more complex—but still very doable, if you know how. And  knowing how will give you the power and clout to actually achieve  your dreams and goals.
Is This For You?
I love business and the business of real estate investing. I love discovering the properties, figuring out how to increase their value, negotiating the deals, working out the financing, and doing all the other  things that come with this business. And that’s a very important part  of why I’m so successful at it. It’s like playing golf, riding my motorcycle, or taking my yacht out for a day of fishing in the Gulf of  Mexico—it’s something I enjoy doing and have a great interest in,  so quite naturally I want to do it well and always be getting better.
The way I invest in real estate has evolved significantly over the  years. In the beginning, I found every property I bought myself.  Today, though occasionally I do spot a property I end up  buying, most of the time other people are scouting for deals  and bringing them to me. I have people on my Power Team  (a concept I’ll explain in Chapter 8) and on my staff who  handle a lot of the routine work and research necessary to  put together a profitable deal. But the real point I want to make is that I enjoy every aspect of real estate investing—  even the challenge of a deal that isn’t working out as expected.
To be successful
at real estate
investing, you need
to enjoy doing it.
If you’re going to be successful at real estate investing—or at  any other business, for that matter—you need to enjoy doing it. If you don’t, you might be able to make a little money, but it will be  very difficult for you to build real wealth.
What makes real estate such a tremendous opportunity, though,  is that it really is a something-for-everyone business. There are so  many different aspects to real estate investing that it’s a rare person who can’t find something in real estate that he enjoys, is good  at, and can make money doing.
Think about what you like to do, then pick an aspect of real  estate that fits your skills and personality. We’ll talk more about  exactly how to do that in the next chapter.
Why use real estate as a wealth-building tool? Because it works.  And with real estate, while you’re building your own fortune, you  are providing safe, affordable housing for people, you are creating  jobs, you are increasing the tax base in your community, and you  might even be helping other people build their wealth by partnering with them on investments or creating real estate syndications.
Throughout history, landowners have enjoyed certain rights, privileges, and status that nonlandowners did not. Today in the United  States and other developed countries, all citizens—landowners and  otherwise—have the same rights, but the reality is that property  owners have a degree of respect that "renters" do not. The reason  for this is the inherent value attached to land. It’s solid, it’s lasting,  and it is the foundation of wealth and power.

Don’t Count on Luck
Investing in real estate takes effort. If you’re looking to get rich  quick and easy, then buy lottery tickets and hope you win. But if  you’re counting on luck, think about this: You’re working against  very long odds. Remember that "lucky" rabbit’s foot you’re carrying didn’t work too well for the rabbit.
There’s a story about a fellow who desperately wanted to be rich,  and he prayed every day to win the lottery. He lived in South Miami  Beach and walked the beach every morning. When he would  get to a particular palm tree, he would stop and talk to God.  "God, how come you never let me win the lottery?" he would  ask. "I want to win. I need to be more comfortable. Why  won’t you make my life better?"
Millionaires don’t
depend on luck or
hopes or wishes.
Sometimes he would bargain with God. "God, if you’ll just let  me win the lottery, I’ll do so much good with it. I’ll give to charity.  I’ll help people," he would promise.
Finally, one day as he stood by the tree and begged God to let  him win the lottery, God spoke. "I’ve heard your prayers," God  said. "Help me out here. Buy a ticket."
If you want to win the lottery, you’ve got to buy a ticket. If you  want to be successful, you’ve got to do the work. The late comedian  Flip Wilson put it this way: "You can’t expect to hit the jackpot if  you don’t put a few nickels in the machine."
Let me be very clear here: I’m not suggesting that anyone  depend on the lottery or any other type of gambling to secure their  financial future. But even lottery winners had to buy a ticket—  they had to get in the game.
Trust me, millionaires don’t depend on luck or hopes or wishes.  If you’re willing to learn what you need to do, and then do what’s  necessary, you can build substantial wealth and do it fairly  quickly—and your chances of success taking that route are probably a million times greater than buying lottery tickets.

What’s Your Passion?
Passion and the millionaire mindset go hand in hand. Whatever  you decide to do to build wealth, you must want to do it. You need to be passionate about it. You should enjoy doing it so much that  you would do it even if you weren’t making money.
This is not to say that you’ll never have to do anything that you  find unpleasant or uninteresting. But your passion will get you  through those tasks that you would rather not have to do.

Make Your Hour Worth More
As an investor or business owner, your time can be worth far more  than any wage you might earn as an employee. It’s the same hour;  it has sixty minutes like every other hour. But as an employee,  you’re limited to earning whatever wage you’ve negotiated. As an  investor or business owner, there is absolutely no limit to what you  can earn per hour.
The reality is: No matter how much passion you have, if you  work in a convenience store for $6 an hour, and that’s all you do,  you’ll never get rich. If you are passionate about working in a convenience store, don’t just get a job in one—buy one and reap the  full profits.
If your passion is criminal justice, you can go to law school and  get a job in the public defender’s office for $50,000 a year. Or you  can go to law school and do criminal defense work along the lines  of high-profile attorneys such as F. Lee Bailey, Robert Shapiro, or  the late Johnnie Cochran and make millions of dollars a year. It’s  just a matter of making your time more valuable.
Look for ways to
make the same
amount of money—
or more—in less time.
When it comes to real estate investing, choose the aspect  of real estate that fits your passion, learn it thoroughly,  then increase the profitability of your deals to increase your  earnings. For example, you might start out investing in  low-income, single-family housing and be passionate about the process of finding good deals on distressed property, supervising the fix-ups, and then selling the houses. As a beginning  investor, you might spend 80 to 120 hours on an average deal and  clear $5,000 to $10,000. That’s good, but it’s not great—and it’s not  real wealth.
Once you master the basic investing techniques, look for ways to  make the same amount of money—or more—in less time. Or figure out how to make more money in the same amount of time.  That’s the millionaire mindset: Take your passion and make your  hour worth more money.

The Law of Cause and Result
Understanding the law of cause and result is critical to successful  wealth-building. The concept is simple: Money is a result, not a  cause, of what you do. A lot of people get into a certain type of  business for the money. They don’t take the time to think about  whether they are actually going to like doing the business, whether  they have the skills and background required, or if they’re going to  be willing to put in the effort to educate themselves about the business. They see those dollar signs, and they leap in.
Those who have gotten involved with a network (or multilevel)  marketing company understand this. When I ask my students if  they’ve ever signed up to be a distributor for an MLM company,  most of the hands in the room go up. When I ask who is getting  residuals a year later, virtually all of the hands go down.
The reason these—and others—failed at network marketing  doesn’t have to do with the product. In fact, it’s quite common for  products sold through MLM to be of higher-than-average quality.  And MLM companies are just like all other companies—some are well-funded, well-organized, and strong; others do not have the  infrastructure needed to support the organization.
The primary reason so many people fail at network marketing  businesses is the law of cause and result. They don’t want to have  to do what it takes to succeed in a network marketing company. It’s  not because they’re lazy or unmotivated or not smart enough; it’s  because they don’t want to have to pitch the product and the  opportunity to everybody they meet, and they don’t know what to  do after they run out of friends and relatives to sell to and still  have a garage full of lotions or vitamins or whatever. They get into  the business dazzled by how much money they can make, not  because they genuinely want to sell whatever the product is.
When your cause is making money, the result of your efforts  rarely will be profits. If your cause is doing a worthwhile business  very well, money becomes the natural result.
This applies to more than just network marketing businesses.  How many times have you read an article on "today’s hottest, most  profitable businesses" and thought that you should give one of  them a try because they’re all so lucrative? And if you actually did  try them, how long did it take you to find out that it’s very, very  hard to make money when you’re doing something you don’t want  to do?
When you do something because you love it and have a passion  for it—when you are willing to learn how to do it in the best possible way—the money is a natural result. The evidence is clear  when you look at lists of wealthy people: Bill Gates loves working  with technology and actively participates in a team of software  developers. The late Sam Walton loved retailing. Oprah Winfrey  loves entertaining and informing people. Thanks to the Harry Potter  series, author J. K. Rowling is a billionaire; she keeps writing because she loves it. Sure, these people are making millions of dollars, but they’re not working for the money. They’re doing what  they do because they love it, because they’re passionate about it.
Another element of the law of cause and result is time. There is  no such thing as an overnight success. Tiger Woods is a celebrity  worth millions today, but he started playing golf when he was two  years old. Arnold Schwarzenegger started working out with  weights when he was a teenager. If you love what you do, you have  to be willing to invest the time to learn how to do it well, then  keep on doing it so you can get better at it. When you do so, the  rewards will come.

Get the Education You Need
I have been teaching people how to invest in real estate for more  than twenty-five years. With both investing and teaching, I do it a  lot better now than I did when I first started. And the most important thing I’ve learned over the years is how critical the right education is for successful real estate investing.
Many of the so-called gurus or self-proclaimed experts out there  would like you to believe that all you have to do is buy their book or  listen to their tapes or attend one weekend seminar, and you’ll know  all you need to know to make millions investing in real estate.
Let’s examine the truth behind that line of thinking. Let’s say  you were shopping in a retail store and one of the display fixtures  fell on you. The store is balking at paying your medical bills. You  decide to hire an attorney to represent you, and perhaps file suit  against the store if you can’t negotiate a satisfactory settlement.  You meet with a lawyer, who assures you that your case is strong.  You like this attorney, and you ask about his credentials.
"Oh," he says cheerfully, "I went to a three-day seminar on how  to be a lawyer. I’m sure I can do this."
You’d be out the door pretty fast, don’t you think?
Or let’s say you need heart bypass surgery. When you ask the surgeon about his education and experience, he or she says, "I bought  a set of books and tapes on how to do bypasses. Let’s get you into  the operating room."
Do you think you’d willingly get on that operating table?
Do you know of any profession where you can earn an annual  income of six figures or more that you can learn in a weekend  seminar? I don’t. Electricians need 7,000 to 8,000 hours of  classroom and on-the-job training. Butchers need 4,000  hours. Hairdressers need 1,500 to 2,000 hours of training  before they can become licensed. These are jobs that can provide a living but aren’t likely to generate the serious wealth  that you can amass from real estate.
No one’s education
is ever complete.
So why would anyone think they could learn everything they  need to know about investing in real estate in three days? Or from  one book and a set of audiotapes or CDs?
When I started investing in real estate, I had read one book. I  used one technique from that book and made $11,000 in three  weeks—pretty good money for a twenty-year-old who was killing  hogs for $5 an hour. But I knew I didn’t know it all. I figured if  reading one book could get me that much money, then reading a lot  of books would teach me how to make a lot more money. So I read  more books, took action based on what they taught, and I made  more money. Intuitively, I understood that I needed more education  than just one book could provide, and at that time, there was no  other place to get that kind of real estate investing education except  books. I also understood that I needed to know more than just the specific techniques of how to put together a real estate deal—I  needed to know how to run a business, how to sell, how to manage  people, how to negotiate, and how to manage my money after I’d  made it. So I read books on those subjects. My point? The millionaire mindset recognizes the power and value of education.
Let me discuss another misperception of education. Let’s say  you spend four or five years obtaining a college education; do you  suddenly go from uneducated to educated on the day you receive  your degree? Of course not. You begin learning from day one, and  you build on what you’ve learned course after course. And you  don’t stop learning after you graduate. Self-made millionaire and  now full-time philanthropist Sir John Templeton once said, "Wherever we are and whatever we are doing, it is possible to learn something that can enrich our lives and the lives of others.... No one’s  education is ever complete." I would amend that slightly: No one’s  education is ever complete if they are striving to grow and get better.
The same principles apply to becoming a millionaire real estate  investor. You start with the fundamentals, and when you’ve mastered those skills, you move up to more complex techniques. You  attend a class, practice what you learned, work with a mentor,  attend more classes, invest in books and CDs by various authors  and experts, try different techniques, study your results, and continue to refine your skills and expand your knowledge base.

Put Your Mind on a Diet
I am a product of the self-help industry. So are many, many other  millionaires and billionaires. There’s more to it than just learning  a few workable techniques to make money. I call it mindfeed: We  feed our minds every day with good information. We study other wealthy people to understand how they built their fortunes, how  they run their companies, how they manage their money and  investments. We read books and magazines with positive, worthwhile content. Just as we take care of our bodies with good diet and  exercise, we feed our minds with healthy information.
Here’s what those who want to become wealthy don’t do: We  don’t waste our time watching pointless dramas or reality shows on  television. We don’t listen to or read gossip. We reject negativity.  Yes, we do take the time to enjoy good entertainment—  perhaps a good film, play, novel, or sports event—and  recreation, but we make sure the things we do to relax are  positive and uplifting at the same time. When we read the  newspaper, we skip past the stories about rapes, murders, and car crashes and focus on the business information we can use.  This is a habit that all successful people—whether they are self-made millionaires or born to wealth—have learned.
Feed your mind with
good information every day.
Do you need to know what’s going on in the world? Of course.  But you need to know what’s going on only to the extent it has an  impact on your life, your community, and your business.
There’s an old saying in newsrooms: "If it bleeds, it leads." In  other words, the ugliest, most depressing, most shocking visual story  is told first or on the front page, because it gets people’s attention.
Watch the local six-o’clock news for a few weeks and you’ll be  afraid to drive your car for fear of getting in a wreck, afraid to go  into a bank for fear of getting shot during a robbery, afraid you’re  going to catch some dreadful disease, and afraid you’re going to lose  your money and live the rest of your life in poverty. It’s amazing  that no matter how good the economic news really is, the media  have a way of presenting it so that it sounds depressing. Even the  so-called entertainment offered through most television networks  and Hollywood movies is nothing more than mental junk food.
The truth about junk food is that it doesn’t hurt you to eat fried  food or candy once in a while. It’s when you make that your steady  diet that your body suffers. The same is true of mental junk food.
In conjunction with the process of mindfeed, I incorporate the  process of mindcleanse. In other words, I try to clean out and get  rid of all the negative concepts that have been planted in my brain  over the years. When you practice positive mindfeed, mindcleanse  is a natural result.
Let me compare the process again to diet. If you eat and drink  high-fat, high-calorie foods that are low in nutrients, your body  will reflect it. You’ll gain weight, your cholesterol will skyrocket,  your blood sugar will be high, and your overall health will likely  be poor. But if you switch to a healthy diet of fresh foods, with  plenty of fruits and vegetables and dishes that are high in important nutrients, you will cleanse your body. Your health will improve,  your weight will drop, you’ll lower your cholesterol and blood  sugar, and you’ll feel better.
The same thing will happen to your mind. As you gradually  replace all the mental junk food you’ve been consuming over the  years with positive, productive information, you will cleanse your  mind. When you spend your time reading the right motivational  and self-improvement books, attending classes on wealth-building,  studying business and management, and doing other things that  are good for your attitude and mental well-being, you’ll see positive results in how you feel and how you act.
Bottom line? Find something you love to do, learn how to do it  well, practice mindfeed, and you will be well on your way to developing what I call the millionaire mindset.
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