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About the Series

	The Executive Personal Development Series is a set of short non-fiction books on business management, leadership, inspirational, motivational, and self-improvement topics. Each book is an imaginary discussion between a retired professor who thinks unconventionally and a corporate executive who thinks like the crowd. This is a unique professor who thinks, “What is popular may not be right, and what is right may not be popular.”

	Most self-help books are normally written in a textbook or step-by-step guide formats. But these books are written like a novel in a conversational style with interactive lectures, candid arguments, and idle talk between the two who belong to different generations. Each book discusses some self-improvement concept or an aspect of the executive’s personal or professional life and the professor enlightens, alters, or completely demolishes the executive’s earlier thinking and assumptions. 

	The first book in the series is The Power of Laziness followed by The Extreme Minimalist and others. However, each book can be read independently.
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Preface

	“Hey, have you committed any sins today?”

	“No.”

	“No? How about yesterday?”

	“No.”

	“No? What about the day before yesterday?”

	“Hey, stop asking stupid questions! I am no sinner.”

	“Oh, come on, tell me the truth. How many sins did you collect today?”

	“Now stop accusing me, okay? What sort of silly discussion is this? I said I am no sinner.”

	“Are you sure?”

	“Yes, I am damn sure!”

	“But how are you damn sure?”

	“Look, I pay my taxes, I am a law-abiding citizen, I haven’t killed anybody, and I give the best to my family, and hence I am no sinner! Stop asking rubbish questions. Besides, I don’t believe in such ancient crap.”

	“But why don’t you believe in it?”

	“Hey, it is the 21st century, stupid! Concepts like sins are just superstitious garbage. It is pure nonsense, idiotic, lies, hogwash, foolish, silly, brainless, humbug, bullshit, irrational, crazy, absurd, ridiculous, stupid, and gobbledygook, believed only by spiritual lunatics who have lost the plot! I laugh and sneer at such trash!”

	“Hmm, okay. I loved your maniacal laugh. So, what sins have you committed today?”

	“Hey, are you on rewind or something? Didn’t you understand what I said? I told you I am no sinner.”
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A Few Good Sins

	After completing many interesting workshops, my visits to the professor became sporadic. Besides, my office work, the cold winter, and business travel kept me busy. Yet, I had not forgotten him. But it had been nearly three months since I saw the professor or called him for some advice. So, I dropped by his office to say hello.

	“Hello! Look who is here on a nice Sunday. Where were you all these days, my dear chap?”

	“Oh, I was busy with many things, professor. So, how are things?”

	“Fine, even I was quite busy. I now have plenty of students all recommended by you.”

	“Yeah, I had told them about your unique workshops, and they got interested.”

	Suddenly, I got a phone call, excused myself, and went to the next room to talk. After I finished my call, the professor asked,

	“Who was it?”

	“It was from my TV repair company. It was the customer service manager.”

	“Why were you shouting at him?”

	“Well, my new TV had broken down, and they promised to send a repairman at 6 pm yesterday. But that fellow came at 8 pm and wasted my two hours. So, I complained to their customer cell. This was a follow-up call, and I gave them some fireworks.”

	“Did they not repair the TV?”

	“They did.”

	“Then why did you complain?”

	“Well, that repair fellow came two hours late, professor. This is why I complained.”

	“What’s the big deal with a couple of hours? Maybe he got stuck somewhere. Besides, it’s a miserable winter now.”

	“That’s not acceptable, professor. They need to honor their commitments.”

	The professor's face became a bit serious and said,

	“You shouldn’t be doing such sinful activities, my young chap.”

	“Sinful? Hey, professor, are you turning spiritual? What’s sinful about my complaint?”

	“You put the repairman in trouble over a trivial delay of two hours, didn’t you?”

	“But they should stick to their committed time, professor. It’s the first law of customer satisfaction.”

	“Maybe, but I still say what you did was wrong. There was no need to complain against him when he did repair the TV but got slightly delayed.”

	“But customers nowadays are very demanding, professor. They don’t tolerate nonsense or delays from any service providers.”

	“Let them be demanding. Why should you follow that stupid herd?”

	“I don’t understand your argument, professor. What’s wrong or sinful about what I did?”

	“I have a personal theory about how we pursue joyful sins. Would you be interested to listen?”

	“Joyful sins? What happened to you, professor? Are you turning spiritual?”

	“Well, I have always been spiritual. That is also a self-improvement subject that I study and advise.”

	“Hmm, interesting. So, what is this joyful sin that you are talking about?”

	“Let me start by first defining sin. A general dictionary defines sin in various ways, like the transgression of divine law, a willful or deliberate violation of some religious or moral principle, etc.”

	“Okay.”

	“And spiritual believers always claim that you will suffer in life or have no peace of mind if you commit any sins.”

	“That’s typical ancient superstitious stuff, professor.”

	“Yes, that’s what most people today say. They don’t care or will be cynical about what the spiritual people preach. However, they confidently assume that if they mind their own business, are law-abiding, pay their taxes on time, give their family the best of everything, pursue a higher standard of living, cut costs, are tough demanding customers, don’t injure or kill another human, etc., then they are automatically leading a clean sin-free life. Is this what you also think?”

	“Yes, even I think so.”

	“But is it really true? Are you really sin-free? The answer is a big No. Everyone commits sins almost continuously, either knowingly or unknowingly. And many of the honest and law-abiding activities you do daily are actually gory sins.”

	“Gory sins? Stop kidding, professor.”

	“No, I am not kidding.”

	“But how is it possible? I don’t understand what you are trying to say.”

	“You will. Just answer a few simple questions first.”

	“Do you like buying fancy gadgets like mobiles, music devices, computers, cars, etc.?”

	“Yes. In fact, I have all the latest and greatest products.”

	“Do you demand the best from your service providers?”

	“Yes. I am a very demanding customer. I tolerate no nonsense from any service providers.”

	“Do you own stocks in top companies?”

	“Of course, I am a stockholder of plenty of top companies. And I own plenty of cool stuff those companies manufacture.”

	“Do you like watching movies about real wars, crime stories, etc.?”

	“Yes, I love them. In fact, I collect movies and books of all real stories.”

	“Do you love your family?”

	“Yes, I give them the best!”

	“Hmm, looks like you are already a great sinner. Congratulations!”

	“Hey, how do those simple things make me a sinner, professor? It sounds ridiculous! My understanding of sin is I should indulge in killing, violence, and destruction of others to become a sinner. Right?”

	“Wrong! You need not directly kill or injure anyone. But you can still become a great sinner just by continuing the simple, legitimate things you are currently doing.”

	“But how? I don’t see the connection.”

	“There is a deep connection if you look a bit hard. But before we get to that, just look at some of the behaviors of modern customers today. There was a time when tolerance and moderation were normal, except for critical life-saving activities and things. Customers and competition did exist, but they did not have a ruthless killer instinct to get to the top regardless of the consequences. But today moderation and tolerance are going downhill.

	Secondly, advertisers make you believe that if you don’t have the latest and the greatest stuff you will be ridiculed by your friends, or you will lose your boyfriend or girlfriend, or you will lose your job, or you are a loser, and so on. Therefore, you must go and buy that latest and greatest electronic gadget, cosmetics, car, watch, suit, motorbike, or some other rubbish, or else you are a loser! And it is also highly fashionable and glamorous nowadays to be demanding and uncompromising. Customers today want everything right now, right here, and want new amazing stuff delivered faster and cheaper every few months. And ignorant folks like you will unconsciously get sucked into such false thinking and start acting like that because of the constant marketing bombardment.”

	“Hey, it’s the 21st century, professor. Plenty of people are like that. Time is money. What’s wrong with that?”

	“Well, everything is wrong. You are not a winner, but a sinner!”

	“I don’t believe you, professor. You sound wacky.”

	“Now hold your surprise and outrage. You may be wondering how these seemingly innocent and legal activities like buying cool electronic gadgets, driving fancy cars, the latest computers, owning stocks, being a demanding customer, etc., can make you a sinner. Besides, you have bought those goodies with your hard-earned money and not by robbing anyone. Nevertheless, you may be surprised to know how most such activities aimed at a relentless pursuit of a higher and higher standard of living can actually make you a big sinner, directly or indirectly. Secondly, contrary to popular belief, sinners are not only those people who commit murders, indulge in violence, etc. Ordinary, law-abiding people can also become great sinners without being directly involved in committing any crime or spilling blood.”

	“But how is it possible, professor? This is how modern consumer markets work.”

	“I have a different theory. My theory of sin is based on a simple concept of how you can fall sick by eating a fish, which could have eaten some shit. That is, we can commit sins ourselves, or we can allow others to commit sins on our behalf. Secondly, evil deeds are not always caused by evil people just for the heck of it. You need to see who the driving force behind them is.”

	“Who is that driving force?”

	“That driving force is the modern customers (like you and me) who unknowingly choose evil by mistaking it for happiness. It’s the so-called good and innocent people who constantly coax and encourage tough people to do wicked things to satisfy your endless needs. And it is tough, demanding, and uncompromising customers like you who sponsor many organized crimes and mafias worldwide. Modern people can sleep peaceably in their beds at night only because rough men are ever ready to do violence on their behalf.”

	“I am fully confused now. Where is the connection between organized crime and what customers like me do?”

	“To understand how, just look at the sources of your sin and how the various popular things you do are directly or indirectly sponsoring crime.”

	Source-1: Your love for expensive trinkets - Who doesn’t love to own expensive things like gold
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