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FROM 1989 UNTIL THE doors closed, right after Michael Milken got sent to jail, DH Blair was the center of the Wall Street small stock universe

We didn't know it at the time, but we would later become Sales God's

God's in that brokers who came up through the ranks, who got trained at DH Blair became the gold standard of brokers in our universe of stocks

Guys would know our names

You're the guy from Blair

Is it true what the say about Al or Bres

Did this guy do this, or is that story true

All of a sudden, it was like being a rock star

Sales God's

Everywhere we went

Like a circus

Tell me a story, or is the story about the kid who ate the roach true

Yes, yes, and yes

We didn't know it at the time, but we became Sales God's because of the legendary atmosphere created by competition among ourselves of who did more gross, who booked more stock, who did the largest 2nd trades, who opened the most new accounts today, who stayed the latest, who made the most calls, who won the new account contest, and on and on

Everything was a competition 

Everyone was all in

From the 7:30 AM morning meeting to the lights went out at night

Iron sharpens iron

We fed off of each other

Like a bunch of sharks devouring all prey

We became legends of the small stock world

With the deal flow that made the street envious

Product, Atmosphere, Environment

DH Blair had it all

This is the story of how it came to be
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A Little History

I CANNOT WRITE THIS book without paying homage to where this knowledge came from and how I came into possession of it

In 1989, I was trained and became a broker at the legendary Wall Street firm DH Blair

Many famous stories, characters and movies were written and told about brokers I sat next to, called friends, and mentors

But the one thing is clear and remains true to this day, DH Blair was the mecca for small cap stocks, and everyone in the small cap universe literally had ties to DH Blair

Some of the most talented salesmen called Blair their home and it was a privilege to learn from the best

Pound for pound no one was able to raise more capital for small cap operators than DH Blair

Some crossed the lines from time to time, but that doesn't diminish the talent we had as salesmen over the phone soliciting big money for stocks no one ever heard of

Richard Maio former Drexel Bernham Lambier President, Mike Milken, and Leon Black's boss gushed at the talent we had for raising capital when he came onboard in 1990

I worked along side legends on the street like J Morton Davis, owner of DH Blair whose door was always open, Dr Lindsay Rosenwald now of Paramount Capital founder and largest shareholder of Cougar Biosciences bought out by JNJ for $1 billion dollars, Kevin Kimberlain now of Spencer Trask who founded Immune Response IMNR, Osiris OSIR, Cienna CIEN, and Myriad Genetic Sciences MYGN

Wall Street legends and good friends of mine like Al Palagonia who I watched become a sales legend now of Apollo Jets, Andrew Bressman, whose rise was instant and legendary, and who was as prolific a salesman as Al, Bill Abbott who was the equal of both Palagonia  and Bressman, Jim Coleman, Robert Domenico, Brian Frank, Jeff Weissman, Dave Jansen, The Fat Boys Steve, Vinny and Joe, Lyon Polk, Rick Gaydos, Harris Lydon, Angel Cruz, Adam Mayblum, Helmut Meister, Joe Arsenault, Jim Sheean, Owen May, Ron Davis, Roman Okin, David Lerner...

No slight to anyone, but the names are just too many to list

All together, we were DH Blair the small cap kings of Wall Street

What I tell you now is the million dollars in training that was taught to me
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Training Day
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WHEN I FIRST GOT TO Wall Street, I had to employ all of the techniques described in this book 

Your first day on The Street, you're as green as a leaf

You know nothing about sales or stocks no matter how many books, magazines you read

Watching the movie Wall Street only gave you a small glimpse of what was expected from you by the street

I had a desire to make millions, but I did not have the knowledge, the confidence, or the know how

I had to create an obsession for my desire to make millions by constantly repeating my desire, imagining and visualizing my end result of making millions

Also helping to create the obsession of expectation was the Blair's training program of renewing your mind by required reading material to create a desire for millions

Wall Street firms know you know nothing, so they have to build up your confidence, and desire to believe that you can not only make millions, but they expect you to make millions on 100% commission

They had to erase your memory of what you thought was good money coming out of school, $35k, $50k, $100k, and reprogram what Wall Street thought was acceptable $100k... a month

The mindset was that not only was the firm going to train you how to make money soliciting wealthy clients, but they expected you to be million dollar producers in a short period of time

Broker trainees had to internalize books like The Art Of War - Sun Zu, Think and Grow Rich - Napoleon Hill, The Magic Of Thinking Big - Dr Neil Schwartz, Successful Telephone Sales in the 90's - Martin Shafiroff and many others

Brokers had to make a minimum of $1,000,000 to keep his desk, anything less would result in unemployment

Starting out, whenever doubt came, and I wasn't having early success, I had to pray to God for the strength to keep going, because I had created the obsession, and knew I was in the right place to achieve my desire

Constant motivation came from seeing all the Ferraris, Lamborghinis, SL 600s, and 500's parked daily 

Testarossas, Spiders, Mondials, Countachs, Diablos, F150's, red, black, yellow, butterscotch interior, SL 600s, 500s, black, white, red, special editions, just like a scene from Miami Vice, only on Wall Street at 6:30 in the morning blazing rap music by some 25 year old millionaire broker 

All the wing tipped Alden's, custom made shirts, custom suits, Cartier watches, and Rolex Presidentials' were very inspiring

Visualize all the opulence, gold money clips, million dollar transactions, multi million share positions, multi million dollar paychecks, thousand dollar lunches at Harry's, or Delmonicos', penthouse apartments overlooking the Hudson, or the East River

Promenade terraces, Dumbo condos, parties on your 1000 sq foot river view terrace, Heliports 

Jet setting to Atlantic City Casinos, the Manhattan lifestyle, Hampton weekends, famous clients, mogul customers all listening to you

What a visual

I became obsessed enough to achieve what I saw in my head, and the dominant thoughts in my head I did create

You have to see it mentally, what doesn't yet exist

For I call those things which be not as though they were Rom 4:17

Even so, many young brokers quit because of financial pressure to perform to get a regular job, dismissing the visuals of what they were exposed to daily. 

The opulence of Wall Street was on full display, but they did not have the obsessive desire to believe that they could achieve the millions they desired

Because all they saw in their heads was the worst case scenario, not the best case scenario
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The Rise
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I PRAYED TO GOD DAILY to help me to help myself in becoming big

Big enough to service large customers with million share positions, doing block trading, and taking insiders out of their positions

It all clicked for me and things slowed down with one event

I was struggling to get ahead and open new accounts, and since there is a million dollar price tag on your desk, you can mentally hear the clock running down

I had slowed my own progress by trying to cherry-pick phrases I liked from success books, and successful brokers and blend their words into my own 

Selling stocks is about production

Either you can open accounts, and raise big money, or you're fired

I soon found out cherry-picking, and saying fancy phrases without understanding the mindset of the author doesn't work  

Then one of my mentors, Robert Domenico gave me a well needed tongue lashing for (expletive) up his technique and mangling his words 

He said I watch you go from desk to desk listening to other big brokers 

He said I listen to you mangle my lines by adding stuff you hear from listening to every one else

That's why you're not opening accounts

He said selling stocks is a science

This plus that equals a new account

And that plus this equals a 2nd trade

Either you listen to them or listen to me

He said I'll train you, but if I catch you listening to other brokers, expletive off, and don't come back to me

He was right

I was blending words, and lines that sounded good thinking that the words meant something

Much like people repeat verses in the bible and expect miracles to happen without fully understanding the feeling and the mindset

He was sent by God to straighten me out

He forced me to choose a path 

Either follow him only, or (expletive) off

He forced me to have faith

By faith, I chose to copy him

I stopped being scatter brained and chose one path

Once I did, and began to understand the feeling and embrace the million dollar mindset, and the expectation of making millions 

I was able to replicate the success I saw in my head and then some

The mindset is to not just to repeat words, it is to understand the feeling of expectation that what you believe in your spirit, you own it, and have it right now

Whatever you see in your mind as your best case scenario, you can feel it, and you are living it today.

Therefore, you have it right now

Your words and feelings must be one

Not divergent, not separate, but you actually see yourself as that million dollar broker you expect to be

The secret sauce is when you start to feel and expect the best case scenario in your mind to happen, God will take care of the rest

Eventually, I was
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