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INTRODUCTION

In life, there are macro crises—like COVID, recessions, or the real estate crash back in 2008—and there are micro crises—which is when we have our own, personal crises. Our story started back in 2007 when I had $80,000 in credit card debt. We were in crisis mode; we were both going through divorces, and it was a very traumatic time in our lives. I was in a network marketing business at the time, and if you don’t put the work into a network marketing business, your income will drop quickly—and mine was. I was also maintaining multiple homes—the home my ex-wife was living in and the new condo I was living in—and Amber (my now-wife and business partner, also contributing to this book) had her own place that she was paying for as well. There were a lot of expenses going out and very little income coming in, which created this massive crisis in our lives.

Sometimes, a macro crisis can create a micro crisis. When we had the 2008 real estate crisis, it wasn’t just a financial crisis in our country, it was a real estate-induced financial crisis. Amber and I had two choices: We could fold up and shut down, or we could double down and go to work. We decided to do the latter, because the only way we could make large chunks of money legally was to flip houses. Now, we didn’t have any special skills, neither of us went to college, and our families didn’t come from money. We were just average people who knew we didn’t want to live like this anymore. But we soon realized that when you double down instead of shutting down, it’s amazing what can happen; you start focusing on solutions instead of on the crisis at hand.

People look back now and tell us, “You guys were so smart. You really got in at the right time.”

And I laugh and say, “We didn’t know anything about what time in history it was. All we knew was that we were in crisis.”

We didn’t realize the world was having a crisis. We kept hearing people tell us we shouldn’t be in real estate and it was a bad investment, but we chose not to listen to the masses. Why? Because we believe you have to be careful who you take advice from, because you might wind up just like them. A lot of people I talked to weren’t wealthy and they weren’t overly happy in what they were doing. They were trying to protect us, but they weren’t thinking about the bigger picture. They were okay being what and where they were. We, on the other hand, wanted to double down, so we went all-in and bought that first piece of property.

No matter what happens, there are always going to be crises in your life. What is the crisis you’re stumbling into now? Are you going through a divorce? Tough financial times? Did you lose your job? Did COVID hit your world? There will always be problems, and you have to make a decision how you want to handle it. Do you want to let that crisis knock you down, or do you want to get back up? Because remember, the only way to fail in life is to quit.

Why Real Estate?

There are always opportunities in real estate—always. But that idea has transformed from an opportunity for the rich to get richer into a market that not only can anyone get into, but everyone should. Real estate is the new stock market.

For the last few decades, rich, poor, and middle-class people have created some form of wealth by putting their money into the stock market. From trading to hiring a financial planner to putting money into a mutual fund, the premise for getting richer was either to put money into savings, buy CDs, and/or put money in the stock market. But with low interest rates, the stock market was really the only viable option to make any real money. It didn’t matter how much money you had, either—this was what you had to do with it to make it really grow.

When it came to real estate, you would buy a home, which became your equity base. You would then pay your mortgage until you didn’t have one, and pass the property along to the next generation.

Because of the flipping phenomenon, along with the rise of Airbnbs and short-term rentals, there are now a variety of assets that never existed before. Stocks are vague, but real estate is a physical asset. Previously, the barrier to the industry was money, but there are now entire organizations of banks and investors designed for this specific purpose, meaning there is now an opportunity for regular people to get into real estate and use that opportunity to create wealth.

There’s an entire industry available to people that didn’t exist in the past. Regular people have access to cash and credit. The loaning industries have also changed. It used to be that you needed 20 percent down for a house and immaculate credit, but now there are ways to get around that. Short-term rentals have changed the game even more because the return on investment is even higher, making people wealthier far faster. People are figuring out ways to have rentals and Airbnb rentals without putting up the capital.

Real estate has moved to the top shelf of where everyone is putting their money. Because there are so many new options with flipping, wholesaling, and short-term rentals, people who aren’t doing these things are starting to feel left out. Robert Kiyosaki started to introduce the idea of wealth being tied up with real estate, but the industry has boomed since then, and we need to look at new ways of investing.

This book is a source of knowledge for people who want to create wealth from real estate. Perhaps you want to make money and know this is a major opportunity, but you need some guidance. Or maybe you are good in one category of real estate but want information on the rest of the options. Either way, this book will guide you through everything you need to know.

We’re regular people, just like you. But we knew in our hearts that there had to be something more to life than what we had. We were in debt, sick and tired of living paycheck to paycheck with nothing set up for our retirement. We wanted to be our own bosses and have more time to spend with our four kids. We wanted to put them through sports and college, and pay for their weddings. We wanted to create generational wealth for us—and them. Ultimately, we wanted what we all do—both time and financial freedom! When the housing crisis hit in 2008, we were so ready to go for it in real estate that we pushed all-in and flipped our first house.

Little did we know that that decision would change our whole life.

If you know when to buy, how to buy, and how to make it work—whether you’re flipping, wholesaling, or buying rentals—and you play your cards right, you can build wealth just like we did. We always loved helping people, so when we proved our model worked (after 400+ flips), we started to do just that, by offering and teaching our successful formula. We wanted to show other people how to change their lives as we changed ours through real estate investing.

Through our Real Estate Investing company, Signature Home Buyers (www.SignatureHomeBuyers.com), we’ve now flipped over 850 houses and countless rentals, both long and short term. We still actively flip, hold, and wholesale over 100+ deals a year in multiple markets. We have also generated over seventy-five million dollars’ worth of real estate business and built VestorPRO, a real estate investing coaching company like no other that also hosts the Home Flipping Workshop (www.HomeFlippingWorkshop.com) multiple times per year, where we’ve educated, coached, and inspired over 10,000 students to reach their goals as new real estate investors.

This book is the one-stop shop for all your real estate questions. In it, you’ll find the necessary tools and tips for understanding the real estate market and how to navigate it, deciding the best vehicle for you, putting a plan together, taking action, and growing wealth in the way the rich have already figured out how to do when it comes to real estate.

The truth is, anyone can get into real estate investing because you can use other people’s money to build your wealth. There are thousands of different and creative ways to do financing. You don’t have the same opportunities in any other investment in the world.

One of the ways you can do that is through wholesaling. With wholesaling, you make money finding the deal. You put a house under contract to help the seller out of it with a sale and sell that contract to a cash buyer for more money. You’re wholesaling to another investor without using your own money or credit. It’s one of the things we teach our students and one of the things you’ll learn in this book. You can also buy and flip, buy and sell as is, or do rentals, as we mentioned, both long- and short-term. There are a lot of ways to take over people’s real estate and make money with it—you just have to know what you’re doing—as well as your exit strategy. Where do you want to get to? Do you want to have income every month? Do you just want to make a quick $50,000? What do you want to do? What do you want to make?

There’s a difference between wealth and immediate cash. You build wealth with rentals. You get immediate cash with flipping. We strongly suggest using both for a winning strategy. We wish we had started accumulating rentals sooner so we would be closer to our goal. There was a guy in the town where Glenn grew up, an immigrant who hardly spoke English, who had fifty single-family units. Back then, we thought he was the bomb! If that guy can do it, so can you.

You need to learn how to look at your investments on a case-by-case basis. It’s not the stock market. What you do depends on which method of investing you choose. If it’s wholesaling, that’s a quick turnover. Flips can be quick turnovers, too. Rentals—that’s going to be more of a long-term hold. If it is a long-term hold, are you making money every month, or are you waiting for appreciation? If you’re in a fast-appreciating market, you can play that game when the market starts to rise back up.

Regardless, you need to stay focused on those goals. Since there are a million different ways to do real estate, don’t chase all the different rabbits down all the different paths You’re not going to be successful that way. But if you stay focused, stick to your goals, and get really educated on that aspect of real estate, that’s when success is going to happen.

As we said, we’ve helped thousands of people navigate this process (which you’ll hear about throughout this book). One of those students was Lisa, who was diagnosed with cancer when she started our workshop and came to us going through chemo. She had been a nurse, but the cancer left her so debilitated that she couldn’t go back to work and was on disability. She needed to get into real estate investing more than ever, even though people in her life told her she really should rest and not let this new opportunity stress her out. But she told us she was doing this because she was determined to live, even though she couldn’t work and was scared to make the leap into an unknown world, especially in her condition.

She had no idea what to do or where to start, so we took her under our wing. We guided her, coached her, and helped her locate her first property. We helped her evaluate it on what she could offer, and also helped her to negotiate. We taught her how to find the right lender and get her relationships started with private money. We worked with her on the design of the house, how to position it best, and how to best manage it all. Through it all, she made $58,000 on that deal and gained a new lease on life. We helped her uncover strengths she didn’t know she had—confidence and self-esteem, a shrewd eye for finding deals, and great interpersonal skills working with contractors to get what she wants. She’s now better, doing real estate full-time, and loving how it’s changed her life for the better.

Another one of our students was Jeff. He got started because he was a manager at a credit union and watched many people get laid off. He was stressed about his future and wasn’t feeling secure—he thought he would be the next to be let go. When he was a kid, his father got laid off, and that crisis caused huge stress for their family. Jeff didn’t want that to happen to him. He bought a couple of houses, and the first one he lost money on, so he kept it as a rental to pay it off in twenty years—not exactly the goal he set out to accomplish. That’s when we met. With our help, he learned how to run a flip, and it was completely eye-opening to him.

Another ah-ha moment was when he was going to do a full renovation on a house, but ended up selling for a profit without doing anything. It was a whole new way of learning, making $30,000 without touching the place. He has since bought and flipped many houses and even found a way to make money quickly on run-down homes. He has changed his life to have security. Since then he has been promoted to vice president of the credit union, but he has no interest in moving up in his company. He just wants to work a few more years to get his pension, and then only do real estate investing by his early fifties. Even though his job keeps him busy, he’s amassed serious additional income through flipping. (Most people start alongside a current job to create options for themselves.) In five years, he’s made a $300,000 profit from flips. His income is around $240,000 gross rent per year, all while the properties appreciate as the rent pays off those mortgages.

There is so much opportunity out there, which is why we want to help you get a piece of it.

Stop investing in the stock market. The real money is now in real estate.





CHAPTER 1

Real Estate Is the New Stock Market

I was born in upstate New York in a small country town called Duanesburg. I was the youngest of four boys, and my mom and dad raised us in a very small three-bedroom home, probably about a thousand square feet. We never had any money to speak of, despite my parents working hard. I didn’t come from a class of people who knew anything about investing, whether it be real estate or stocks; it was really just hand to mouth. We used to go to the grocery store every two weeks—only on payday—and my mom used to buy fifteen half-gallons of milk because there were four boys in the family. She had to freeze it so we could use that milk throughout the next two weeks, and we had to use it sparingly. To this day I still shake milk containers, because I think the milk is going to separate just like it did when I grew up.

Mom and Dad always had side businesses and hustles to keep us above water financially, but we never had any spare money. My parents used to say things like, “Do you think we own the power company?” and make us turn the lights off. Or they would say, “Listen, we don’t have any money, stop eating that much,” or whatever it was. We always knew that money was scarce in our family. And despite coming from a long line of business owners, they were very small, very unsuccessful, and poorly run businesses. My parents were strong salt-of-the-earth- type people who were well known in their community, but that wasn’t because they had a lot of money.

Then something happened that changed things for me. Sometime in the ’80s, we took a family motorcycle trip from upstate New York all the way out to Pikes Peak in Colorado to visit my oldest brother, who had recently been discharged from the air force and was now building a family in the Denver area. We went out to see him, but also to take my parents’ mortgage to the top of Pikes Peak and burn it, because they had finally paid it off that year. Ironically, it was so high up that we couldn’t actually see the flames because there was little oxygen.

This symbolic act made me start to ask a lot of questions at fourteen years old. I remember saying, “Mom, what were your payments on that house?” They were $59 a month. My parents had paid $12,500 for that house some twenty years earlier, and then they paid $59 a month until, over time, they eventually paid it off. This made me start to really think about the value of a piece of real estate and the value of my parents making small, monthly payments until they paid off their debt. They got to the end of their retirement cycle in life—and though they really had no investment money to speak of, only a small pension that my dad had from being a butcher for the federal government—I realized the biggest asset they had was their home. They had paid around $12,500, made small monthly payments for twenty-plus years, and wound up with an asset that was worth $100,000.

Fast-forward about a year or two later, and my friends and I were talking about a gentleman in a nearby town who I knew to be a very hardworking person, but wasn’t someone I thought of as a savvy investor. He was an immigrant from Italy who was actually playing a live game of Monopoly: he had fifty single-family rental houses, restaurants, and hotels in Rotterdam, New York. I thought to myself, “That is somebody who is wealthy!” Fifty houses was something I wanted to have, too, so I asked myself, “How can I do that?” If I wanted to be a millionaire, I had to figure out how to do what my parents had done—times ten. If I had ten houses that were worth $100,000 each, that would make me a millionaire.

And so began the journey of learning all about real estate investing.

I knew I couldn’t afford to make ten mortgage payments every month, but I knew that somehow the gentleman who had fifty houses had found a way to do it: by having tenants pay them off. So I thought to myself, “Let’s have other people pay my mortgage for me.” In other words, I could have other people build my investment for me. That was unlike anything else I’d ever seen in the stock market, and it remains the reason why real estate is so different. In the stock market, you have to put your own money in, be savvy, move it around, look for trends, and watch it grow. You have to make sure that you’re investing low and that you’re in stable investments. If the market starts to tank or turn, you have to be savvy enough or have enough wherewithal to move that money quickly to another investment. Or you’ll need to make sure you have good financial planners around you—but they’ll take a cut of the commission to move that money around for you so that you don’t lose your nest egg.

With real estate investing, it was the first time I saw a way that average people like my family could actually build wealth. Now, it was only a $100,000 house, but as we sit here today, that house is worth closer to $200,000. And so that theory that I had as a teenager still holds true: The more pieces of real estate that you can buy with other people’s money, the wealthier you will be. That simply doesn’t happen in the stock market. You don’t use other people’s money to invest in the stock market, but you can use other people’s money to invest in real estate. How do I know? Because that’s exactly what people do in almost every other circumstance. Anytime anybody has ever made a large purchase, whether it be a boat, house, car, vacation, or anything that you borrow money for, you are already using other people’s money to make that happen. Say you take a loan out for a car; you’re using the bank’s money, then you’re paying the bank back. Well, the same thing can hold true for a house, but you don’t need to borrow 100 percent from a traditional bank. (Don’t worry, I’ll talk more about that in the chapters that follow.)

The stock market used to be the place you put your money to get richer. But today, real estate has replaced the stock market as the place for everyone to invest their money and create wealth for themselves. Real estate used to be something you’d put 20 percent down on, pay it off, and pass to the next generation. But with new investment opportunities like flipping, wholesaling, and short-term rentals—and the varied capital to help you create a profit—there’s a new and huge opportunity to create wealth in real estate. It’s essentially the new stock market. Early adopters are the ones that make a profit in everything because they are ahead of the trend, so don’t make the mistake of letting the real estate trend and opportunity pass you by.

Even when it comes to traditional jobs, I call pension plans a golden handcuff policy: The employer keeps just enough money in your pension to make sure that you have to keep working there. It’s just enough to get you to stay, but it’s not really enough to let you live a great life in retirement. You can work for thirty years, and then live on half of what you couldn’t live on in the first place. This is why real estate is such a better option for the average person than a traditional job.

In the past, in order to be in real estate, you had to be somebody. You had to have money to invest in properties, and you had to know the right people. But the game changed back in the ’80s when books and information about real estate investing started to surface. One of them that I read early on was Nothing Down for the ’90s: How to Buy Real Estate for Little or No Money Down by a gentleman named Robert G. Allen. He actually wrote many books on being a successful real estate investor. It was a game changer for me when I read it in the early 1990s. Around that same time, infomercials started to become super popular, and one of the first things I bought back in 1989 was an investing package called the “Cash Flow System” from a real estate investor named Dave Del Dotto. I watched his late-night infomercial and bought his $300 package because I was dreaming about becoming wealthy as a young real estate investor. I had just turned twenty years old and wanted to take on the world. I was so excited when the package arrived and I opened up the box, and I remember on top there was a huge piece of paper that said, “Action equals results, but massive action equals massive results.”

That inspired me to start my journey, and I went out and started making offers on properties. Because I was only twenty years old, I didn’t have any money, so I took the time to make a full offer on a property with what was called “creative financing,” or using “other people’s money” (which takes on many forms that I’ll explain later in the book). I knew from what I had learned from those books was that there was a way to finance with leverage, and most people hadn’t heard of it yet, so I started to make my presentations to people. I wrote the whole thing out and structured the deal with the help of a coach that I had hired. I then told the first guy how I wanted to buy his house with nothing down, and he said yes. I was thrilled; I thought this was going to be a piece of cake. But then he called back the next day and said, “Okay, this is some kind of a con. You’re crazy. There’s no way I’m going to give you my house without you giving me any money down.” And I had to walk away from the deal.

However, that didn’t stop me from going on to buy two more pieces of property with what’s called “assumable mortgages”. The Federal Housing Commission (FHA) used to have a program where you could pay $100 or $500 and take over the payments on a federally backed mortgage, on an FHA mortgage, with no credit check. I did that, and consequently, in the years that followed, I actually lost both those houses to foreclosure. Why? Because I had no idea how to manage them. I had no coaching, no mentoring. It was an extremely difficult time in my life, but I continued to read and study the real estate world. After this major humiliating kick in the crotch (to quote Sting), it would be almost fifteen years before I started investing again myself, but I never stopped thinking about it, learning about it, and helping friends learn from my own mistakes.

I really think the culture of real estate investing changed when books like Allen’s Nothing Down for the ’90s and Multiple Streams of Income: How to Generate a Lifetime of Unlimited Wealth came out and late-night infomercials from guys like Carleton Sheets became popular. And in today’s world, social media has added even more gasoline to the fire. People always knew that real estate investing was a valuable investment, but when social media hit, all of a sudden everybody was providing all of these
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