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WHAT THIS BOOK CAN DO FOR YOU

DO YOU WANT to have your own business that can make you rich in just a few years? A business you can run from your home (if you wish), a business that can be started for just a few dollars? If you do, this book is for you.

The best business in the world—in my view—is the mail-order business. Why do I say this? Because:


	You can start in just days—or sometimes in hours


	On little cash, all of which can be borrowed


	Selling products or services you like and enjoy


	Earning as much as you want


	While choosing—and enjoying—a lifestyle that makes you happy




This book shows you exactly how to start your own mail-order business.

It gives you more than 101 great mail-order businesses you can start and succeed in—on small cash. If you’re a budding business person—often called an entrepreneur today—this book is for you! It shows you:


	Why the multibillion dollar mail-order business is so good for you


	How to pick your wealth-building product or service—easily and quickly


	Which printed products can make you rich—sooner than you might think


	How to serve hungry people—by mail—the gourmet food they crave while making a bundle for yourself


	Ways to cater to gadget enthusiasts everywhere while you watch your trinkets pile up


	Conveniences you can provide to your customers that will earn big profits for you


	Unusual items to sell by mail, which will help you build a lifetime business for yourself


	How to use catalogs to sell year-round, all over the world, the products or services you like


	Steps to make services make you wealthy—quickly and easily—in today’s service-starved world


	Ways to offer offbeat services while you watch customers fill your mailbox, ring your order phone, or pile your fax machine with orders


	Where to use proven mail-order marketing success methods to outsell the competition and keep your cash register and merchant account full at all times


	How to run your mail-order business profitably, keeping more of each sales dollar for yourself


	Ways to sell on the Internet to prosper in today’s direct-marketing gold rush




No matter what your interests are—fishing, hunting, boating, flying, sports, music, art (paintings, sculpture), investing, real estate, exporting, importing, licensing, etc.—there’s a way for you to make money in mail order while enjoying your own personal interests and hobbies. Could you ask for a better deal?

And you can make your mail-order money from any location you choose. Your home, your trailer, your apartment, your boat—pick it and the money will flow in. Your customers don’t care where their products or services come from so long as what they order:


	Arrives quickly


	In good condition


	And is superior value for the money




This book shows you exactly how to supply products, or services, that meet, and exceed, these criteria.

You can start your business on little cash. And this cash can be borrowed, obtained from a line of credit, or taken from savings. Your suppliers don’t care where your funds come from, so long as you can pay for your inventory. Soon your business supports itself. Before you know it, you’re drawing a regular salary from your business. In a few months you can be driving a new car, living in a better home or apartment, dining at upscale restaurants, putting money into a savings account, and taking dream vacations.

People who work for you in your mail-order business don’t have to be college graduates. Neither do you—many mail-order millionaires (and there are plenty of them) never saw the inside of a college classroom. Some of these millionaires think that the less education you have, the better. Others believe that a good education can help you in this business. So you can make it big with, or without, a formal education in the world’s best business!

Lack of experience is not a drawback in mail order. Some of the biggest successes are people who never before sold anything by mail or Internet. Yet they had a dream of making it big in mail order. So what did they do? They found (or developed) a product and started advertising it by mail and on the Internet at low cost. Today they’re living a life of ease with money pouring into their mailbox and credit card merchant account every day of the week.

Being handicapped, shy, reserved, or a loner won’t hurt you in mail order. Why? Because you never need meet your customers face-to-face. You do it all by mail, Internet, or a combination of mail and wire. To speed results you can do many of your transactions by fax, computer, e-mail, and phone, if you wish. But if you don’t like the computer or the telephone and its fax attachments, stick to the mail. It has been making fortunes for people for some 210 years. And it will go on doing that for the next 200 years, no matter what anyone tells you about new ways to communicate!

The Internet and cyberspace bring catalogs and ordering methods to millions more people. But the product or service will still be delivered—in most cases—by mail or courier to your home or office. The impact of these new ways of communicating, advertising, and promoting will be to increase sales beyond the wildest dreams of mail-order professionals—which you will soon be! So your future is brighter than ever before in the history of the world’s best business. And you will soon be part of this bright future, earning your fortune in mail order!

Almost everyone in this world enjoys receiving something in the mail. Kids start with birthday cards from relatives. Many of these cards have something green inside—the “nice” part of the mail for kids. Adults are just grown-up kids. They too like to receive something “nice” in the mail—be it a new sweater, an electronic gadget, a book, a newsletter, etc. And—good friend—you can’t send most of these items through a wire. You must have it delivered by a human being who gets it to your door via a motor vehicle and dependable feet!

So mail order is here to stay. And you can use mail order to make your life better, along with the lives of your loved ones. This book shows you exactly how to get started, where to find salable products or services, which ways to promote and sell, what to watch out for to prevent problems, when to sell your wares for the highest profit, and who to sell to to get the most revenue in your business. You can quickly become a mail-order professional using the ideas and methods in this book.

And you always have a friend in your author. I’m as close to you as your telephone—day and night. When you run into a mail-order problem, just pick up your phone and call me. I’ll answer on the first ring and give you a fast solution to your problem. So let’s start—right now—to make you a mail-order millionaire!

Tyler G. Hicks


CHAPTER 1

KNOW TODAY’S
 MULTIBILLION DOLLAR
 MAIL-ORDER SCENE

DO YOU WANT to get into the world’s greatest multibillion dollar business—


	Quickly and easily


	Starting with little cash of your own


	Without partners or a complicated corporation?




You can! And I’m ready to show you exactly how, and where, you can get into your own mail-order business (also called direct marketing) within days after you finish this book. You might even be able to start your own mail-order business before you finish this book! What’s more, I’m ready to help you—personally—one-on-one—with any questions you may have.

Why should you seek my help? What can I offer you that others in mail order don’t offer? Well, my mail-order businesses have made me millions. These great businesses allow me to buy beautiful yachts, luxury cars, commodious homes, vacations on warm and sunny beaches, while making generous contributions to my college alma mater and religion I practice.

Yet I started with little cash, less know-how, and only one homemade product! The second week I was in business just $7 came in. But not too long after, more than 1,000 times that was coming in each week! So I speak from front-line-trench experience. If anything can be, or has been, done in mail order I’m doing it, or have done it. I even put my direct-marketing business on the Internet long before a lot of people ever heard of this great means for selling throughout the world. And I love to show newcomers how to get started—quickly and easily, on little cash!

See Why Mail Order Is Such a Great Business

In recent years there have been enormous social changes around the world. These changes are making mail order the world’s greatest business—everywhere. Here are some of the more important recent social changes:


	More wives are working than ever before in history, leaving less time for in-store shopping. So these women shop by mail, phone, or Internet, from the comfort of their own homes, making mail-order a multi-billion dollar business.


	Mail-order firms are much more reliable than ever before in history. So people feel comfortable and safe buying big-ticket items by mail, phone, fax, or Internet.


	Large mail-order firms today offer stylish high-quality products and services that are competitive with any downtown department store or urban mall. Shoppers recognize and love the convenience—and safety—of shopping from home.


	Credit cards and toll-free 800 numbers make mail, Internet, or phone shopping a breeze. And the overnight delivery services—FedEx, Airborne, TNT, UPS, etc.—make it possible to call today, order what you want, and have it on your kitchen or dining room table (or in your office) by 10 A.M. tomorrow morning. People love fast, reliable delivery. Mail order gives expedited delivery to every customer today!


	“The Information Superhighway”—commercially known as Internet’s World Wide Web (www)—now offers direct marketing of thousands of products and services to computer users—enormously increasing the market for all types of offers, giving you another gigantic outlet from which to earn big money! Competing networks offer you extra outlets, too.




To Start, Let’s Get Our Names Clear

As you’ve noticed, we’re using two names for this great business. These are mail order and direct marketing. To be sure we’re all using the same names for each moneymaking activity, here’s the meaning of each term, as used today:


Mail order is the business of running ads in various suitable publications to produce sales directly from the ad, or inquiries, which are followed up by advertising material which you mail or fax to your customer to make the sale.

Direct marketing is the business of selling directly to a customer using the mail (called direct mail), the telephone (called telemarketing), television, or radio. Direct marketing is the overall name for the other methods (non-mail-order) of selling (direct mail, telemarketing, TV, radio, etc.) because it describes the process that’s used—that is, you sell directly to your customer without using a middle seller such as a store, agent, or a mall. Instead, you use ads, the mail, telephone, TV, or radio to contact your customer and sell directly to him or her.

Internet e-commerce is the use of the Web (www) to promote, and sell, your products or services directly to consumers using one or more Web pages. Your customers can order directly from your Web pages using their computer and credit card. The order appears on your computer screen and you ship it. Or you can have an Internet Service Provider (ISP) take the order and fax it to you for shipment. The ISP pays you by check. On the Internet the whole world is your market—some 60 million people today with projections to 150 million in a few years. The Internet is revolutionizing mail order and will continue to do so for years. To give you the newest methods of using the Internet in your mail order business, we’ve added an entire new chapter on the Internet in this second edition of this book. Using this information you’ll learn how to prosper in your business throughout the 21st century!



But common usage retains the name mail order to cover the first two ways of selling. E-commerce is currently the common term for the third way of selling in the field of direct marketing today. And e-commerce will expand on the Internet until someday it may exceed the first two traditional ways of mail order selling!

While the term mail order is inaccurate in view of today’s expanded ways of selling, we use the term here in its common form. But as we go along in this book showing you ways to make your fortune in this great business we’ll use the terms in the way they’re defined above. Then there won’t be any question as to what we’re talking about.

Ten Ways to Make Mail-Order Millions Today

No matter what your likes and dislikes in life are, you can make millions in mail order today, doing something you enjoy. And to me, doing what you like is important! Why? Because:


Making money is a boring activity—unless you enjoy what you’re doing—just try it and see!

When you enjoy what you’re doing, you do a better job; this shows through to your customers and they come back to spend more money with you!

You and your business spread good throughout the world because your enthusiasm and joy affect the lives of everyone you meet!



Let’s see—right now—how people are doing what they like while making millions in mail-order today. We’ll give you 10 examples of real-life, ongoing mail-order businesses that keep their owners in the top-earning echelons year after year. And you—too—can do the same with a product or service you like!

1. SELLING CONTACT LENSES BY MAIL

As we all know, contact lenses are very personal. The lenses that fit your eye curvature would probably never fit mine. So if a person can get his or her lenses delivered to the front door, or a post office box, they will probably buy this way. Why? Because going to the optometrist is a nuisance. People who wear soft contact lenses—and there are about 10 million such wearers in the United States today—replace their lenses once or twice a month. How better to get your replacement lenses than by convenient mail delivery?

Several firms sell contact lenses by mail and e-commerce today. One firm did $52 million in sales in a recent year. Future sales projections range up to $70 million a year. That’s—as the man said—a lot of contact lenses! And the number of soft lens wearers is expected to rise to 18 million in just five years. So mail-order sellers have an unbeatable situation—a rising market along with greater acceptance of mail-order sales and delivery of the product. While contact lenses may not be your favorite product, this real-life business does show you some of the potential for mail order in the future—for you and your loved ones!

Smart marketers are also offering contact lenses on the Internet. This is an ideal way to sell, with the lenses being delivered by mail or courier (FedEx, DHL, UPS, etc.).

2. MAIL-ORDER SALES OF COMPUTERS

All of us know about the tremendous impact computers have had on our lives (and particularly in the mail-order business). Multi-billion dollar companies are being built on mail-order sales of computers. One of these outstanding firms started in a college dormitory room. Today this firm has a full line of personal and office computers that it sells from an enormous warehouse. It has customers around the world.

When you sell computers by mail or Internet you’re talking big bucks. No longer does the mail marketer talk about a $10, $20, or $30 product. With computers by mail or Internet you’re talking about $1,500, $2,000, or $5,000, and up, products. So your income from a sale is really significant. And if you make enough sales your total income can be in the multi-millions. One mail-order computer company—the one started in a dorm room now has sales in the $5-billion range! So you see, we’re talking big numbers.

And today nearly every computer maker sells its products using e-commerce on the Internet. Log on and you’ll find a Web site for every major computer manufacturer. Yet, do you know that more computers are being sold by mail than ever before! So the Internet does not reduce traditional mail sales at this time in our direct-marketing history. Instead, the Internet increases traditional sales! How? By conveniently making people more aware of computers. Result? They buy more!

3. MAIL-ORDER SALES OF CHEESES

This is another specialty business that generates sales in the multi-millions every year. To succeed in such a business it’s wise to locate in a cheese-producing area—such as Wisconsin. While holiday sales are big for such firms, many mail their catalog year-round. People who like cheese dine on it every month of the year.

Selling cheese by mail is a safe type of food business. Why? Because cheeses don’t spoil during shipment. And most cheeses are small in size and lightweight. So you don’t have any serious shipping problems. And you can use the courier services to get the cheese into the hands of your customers overnight. This pleases your customer and improves your cash flow. Could you ask for a better business? Today you’ll find cheese sites on the Internet, from which people order their favorite brand of cheese.

4. MAIL-ORDER SALES OF STEAKS

This is another excellent food-by-mail business. There are millions of steak lovers around the world who will pay high prices for a lean cut of beef or any other available meat. And these slices can be frozen and shipped overnight so they can easily be slipped into a freezer on arrival.

As with cheeses, selling steaks by mail is a safe food business. Why? Because quality control is easy to maintain; products are lightweight; courier services gladly accept them for overnight shipment. Repeat sales are common. Once you get a steak enthusiast on your postal or electronic mailing list he or she will buy from you again and again. This cuts your marketing costs to almost zero—shooting your profits to the sky! Steak sales in the multi-millions are easily achieved if you have a reliable source of good meat.

And, as with cheese, steaks sell strongly on the Internet. Four-color photos of succulent steaks make any meat lover’s mouth water. Result? The credit card seems to pop out of his or her wallet to place a speedy order.

5. MAIL-ORDER SALES OF NEWSLETTERS

Again, this is a proven way to make mail-order millions today. At this writing there are nearly 10,000 for-profit newsletters published in the United States. And almost all of these earn a profit for their publisher from their early issues. Why is this? Because newsletter costs are easy to control. You can start a newsletter with just a few dollars and build its income as you expand the number of subscribers to your publication.

My own newsletter, International Wealth Success, is now in its 34th year of continuous publication, 12 times a year. It has brought in millions of dollars and is circulated throughout the world. Readers write us letters, send faxes, or call us telling us about their business success using some of the ideas we suggest to them. Costing only $24 a year, you can order your subscription by sending a check or money order for this amount to IWS, Inc., P.O. Box 186, Merrick, NY 11566-0186. You’ll get plenty of good ideas and financing sources every month you read this great newsletter. Figure 1-1 gives you a quick view of the typical contents of an issue of my newsletter.

My newsletter, called IWS for short, is a consumer newsletter aimed at Beginning Wealth Builders (BWB) in all fields of wealth building. This means that “the man or woman in the street seeking advice on small businesses” reads the letter. Specialty business newsletters, by comparison, are read by people in a specialized field. Thus, you’ll find newsletters for nurses, attorneys, engineers, accountants, etc. Such newsletters are often priced much higher than consumer newsletters. Favorite prices for business newsletters are $395 and $495 per year. With 1,000 subscribers to such a business newsletter your annual income will be either $395,000 or $495,000 per year. Then if you sell related materials to your subscribers—such as books or kits—your income will be higher. With two or three such newsletters you can easily bring in $1 million a year!
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Figure 1-1. Typical newsletter order page and coupon.

Incidentally, the highest priced newsletter in the world today (it covers the banking business) sells for $3,200 per year. With 100 subscribers the income is 100 × $3,200 = $320,000 per year. Five-hundred subscribers will give you 500 × $3,200 = $1,600,000 per year! You can play with any other numbers that appeal to you.

So if you like helping people with the written word, consider starting a mail-order newsletter business. It will help you live a dream life with lots of challenges, beautiful vacations, and stacks of money in the bank!

Many newsletters are promoted on the Internet today. We promote my newsletters, International Wealth Success and Money Watch Bulletin on the Internet, producing a steady flow of new subscribers for both publications. You’ll find us at www.clickserver.com/IWS 24 hours a day, 7 days a week! The Internet is the newest way for direct marketers of all types to reach large audiences at low cost today.

6. SELL SOFTWARE BY MAIL ORDER

We all know about the computer revolution that started with mail-order sales of electronic components for computer hackers out of a garage in California. The two young men who started the mail-order business decided to start selling an entire computer—which they called the Apple. The rest is history. Even IBM joined the market with its famous PC—personal computer.

Software developers soon offered programs for the Apple and PC—mostly by mail. And today, well into the PC revolution, millions of dollars of software is sold every year by mail. Here’s one real-life example of mail-order software sales:


A software developer took out ads for its product line in three magazines serving the business field. The developer spent $70,000 on ads and made sales of $4.33 million from the ads. Thus, they made 62 times their ad cost in sales! This is a spectacular ratio of sales to cost.



Now I can just hear you say—“They spent $70,000 on ads. I don’t even have $7,000 in the bank, Mr. Author. Get real!” Sure, I’ll get real. Suppose you spent just $700 on ads and the same ratio held. You’d bring in $43,400 in sales. That’s more than many people earn in a year. With $1,400 spent on ads you’d bring in $86,800. Now it’s getting interesting, right? The point is—you can earn money selling software by mail-order—even on a tiny budget!


Another software developer spent $14,900 on a mailing to 3,000 food brokerages using a compiled list. Sales totaled $282,750, or a 19 times ratio. On a mailing of 1,000 pieces they obtained 82 leads, or an 8.2% response. They converted 35.4% of these responses to sales. Again, you have an excellent return for the advertising money spent. (As an aside, a compiled list is one that’s assembled from readily available sources, such as telephone books, membership lists, etc.)



Again, with the same ratio of sales to cost, you’d bring in $9,500 on a mailing budget of just $500. And—good friend—this $500 could be borrowed money. The person ordering from you doesn’t know what paid for the mailing!

These examples show you how profitable mail-order sales of software can be. So if you’re a computer “jock” you can really have fun making money selling software by mail-order. With almost the whole world not yet in the PC mode, you have a market of billions of people. Could you ask for anything better? Having fun while making money is the best that life can offer!

As with the products mentioned earlier, Internet sales of software are booming. Why? Because the person on the Internet usually has his or her own computer. And when you own a computer you usually need software. So where else to buy it but over the Internet!

7. SELL BOOKS AND COURSES BY MAIL ORDER

All the world is trying to learn more today. And you can supply this hunger for knowledge by selling books and courses by mail-order. I’ve been doing this for some 35 years and it has made me a millionaire many times over. You—too—can do the same. It’s much easier than you think.

What kinds of books and courses do I suggest you sell by mail-order? The best types of books and courses to sell by mail-order are how-to nonfiction covering topics such as:


	How to make money in your own business


	Where, and how, to find a mate for a lasting love


	How to fix your car, house, boat, plane, etc.


	Ways to repair your credit while getting out of debt


	How to get a credit card of your choice


	Recipes to make mouth-watering specialty foods


	Steps to develop your skills in music, writing, singing, etc.


	How to be an income-tax return preparer


	Earning money repairing damaged plastics of any kind


	How to be a financial broker/consultant




There’s almost no end to the subjects on which people will buy books and courses. You can make millions—like I have—selling books and courses you enjoy handling. For example, my specialty is books and courses on making money in a variety of what I call “paper businesses”—that is businesses in which you do not need a large factory, complicated machines, a big payroll, etc. Figure 1-2 shows a portion of our list of business books, which we sell throughout the world. Such books and courses may not turn you on. So I say:


	Sit down with pencil and paper.


	Figure out what you like to do.


	See what kinds of books and courses are available on what you like to do.


	Get prices from the publishers.


	Estimate how many you can sell of each book or course.


	Figure your selling costs.


	Compute your profit.


	Go ahead if you can make money.




It’s that easy. And—as we move ahead in this book—I’ll show you exactly how to take each of the above steps. And we’ll use real-life examples of how you—too—can make your mail-order fortune selling books and courses that help people live better lives—today and tomorrow!
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Figure 1-2. Book list order page for direct-mail promotion flyer.

For the moment, let me give a real-life example of a book-selling BWB I know of who told me:


He sold 100,000 copies of a book he wrote on how to become wealthy at a price of $10 each. All his sales were by mail order. Doing the “numbers” he brought in 100,000 $10 = $1,000,000 from his self-published book. Yet he had never written a book before, never had sold by mail before! So you see, it CAN be done.



Another BWB sells paper patterns for stuffed animals from her home in New Mexico. Her three small children help her pack and mail her lightweight products all over the world. Her patterns have been so successful that she expanded into cloth for animal bodies, stuffing materials, yarns, and courses for her customers. These, too, are light and easily mailed. While she increases the family income and teaches her three children the principles of business, she and her architect husband enjoy a superior lifestyle made possible by her extra income from her home-based mail-order business.

And, as you might expect, the Internet is helping people learn more—in the comfort of their own home. Distance learning is the term used to describe courses and other training materials offered on the Internet. Even prestigious universities—which formerly required on-campus attendance for academic credit—are now offering credit-earning courses on the Internet.

At the start, your best opportunities on the Internet are in the sale of books and courses to Internet surfers. Later, you can offer expanded educational opportunities to Internet users. For such offerings you’ll need the assistance of a qualified teacher, if you’re not already one yourself.

8. SELL CLOTHING BY MAIL

Millions of people buy clothing of all types by mail-order. And this clothing can be of many different types, such as:


Work clothing—both casual and safety-based

Dress clothing—from tailored suits to tuxedos

Casual clothing of many types—for golfers, hunters, boaters, drivers, aviators, etc.

Specialty items—shoes, sweaters, shirts, etc.



So if clothing is your interest, there’s an enormous opportunity for you to make millions in mail-order today. Here’s a recent example of actual clothing sales by mail:


A work-clothing seller mailed 147,053 catalogs to prospects, on a budget of $150,000. Sales of $601,740 resulted, for a ratio of 4 times cost. Working the numbers, you can see that the average sale was $66 with 9,117 orders, or a 6.2% response rate.



Most mail-order clothing sellers specialize in one or two lines of clothing. Why is this? Because it’s difficult—and expensive—to market a full line of clothing by mail. So if you plan to sell clothing by mail, start with a specialty line you like. Then you can expand from there to other lines as your cash flow increases. The 4-to-1 ratio is a good one. Most mail-order dealers feel that a 3-to-1 ratio is enough to make them rich. But at 4-to-1 if you spend $500 on a mailing or Internet site, you bring back 4 × $500 = $2,000 in sales! Do this every day and you’ll soon be rich!

9. “SELL” MONEY BY MAIL

Every business, and almost every individual, needs a loan at one time or another. You can “sell” money by mail and e-commerce to these needy businesses and individuals and make money for yourself. How? By acting as an agent for lenders offering:


	Business startup loans


	Business expansion loans


	Accounts receivable (what businesses are owed) loans


	Bridge loans to cover a shortfall between two deals


	Mortgage loans—first, second, third, etc.


	Personal loans for individuals


	Home equity loans; home refinancing


	Miscellaneous loans of all types for business and individuals




To make money in the selling of money by mail you run small classified ads in local and national publications, and on Internet sites. You will be inundated by responses. Then all you need do is separate the “bankable”—that is, lendable from the nonbankable, or nonlendable. You earn a commission from either the lender or the borrower on each loan that is made to your client. Selling money by mail is one of the simplest mail-order businesses there is. See the listings at the back of this book for several courses covering this great business. Figure 1-3 shows the contents our Financial Broker/Finder/Business Broker/Business Consultant Kit. This kit is directed at helping a person get started “selling money.”
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Figure 1-3. Full-page ad for self-study course sold by mail order.

To “sell” money on the Internet you follow similar procedures for your ads, except that your ads are on malls, search engines, and banners. The whole key is to get your ads in front of as many surfers as possible. Why? Because the more hits you can generate, the larger the number of sales you’ll make. And that—after all—is why we’re in business!

10. RAISE FUNDS FOR GOOD CAUSES BY MAIL ORDER

Thousands of organizations need money for good causes. Some of the causes for which you can raise money by mail-order include:


	Health research and improvement


	Care of disadvantaged children and adults


	Religions of many different beliefs


	Law enforcement and fire prevention organizations


	Protection against physical abuse, drunk driving, etc.




The list of fund-raising assignments you can get is almost endless. So you can pick the type of fund-raising you want to do by mail or e-commerce. No matter what type of fund-raising you choose, you’ll be paid a percentage of the money you raise. Typically this is 10%. But you can work out any acceptable deal you choose. Often, the percentage you’re paid will decrease as the amount of money you raise rises.

You can aim your fund-raising at individuals. Or you can set your sights on corporations and other businesses. Much depends on the purpose for which you’re raising the money. In a recent fund-raising assignment:


A mailing on special paper to corporations raised over $400,000 for a camp serving handicapped people. Total cost of the mailing was in the $20,000 range. The mail-order firm’s commission would likely be 10%, or some $40,000, if normal rules applied.



So you can do good while earning money for yourself in fund-raising. And—if you wish—you can combine fund-raising with other mail-order and/or Internet activities. Why is this? Because the same general equipment and people are used for fund-raising as for other mail-order activities. You can have the best of both worlds—if you wish! Again, you can spend much less on a mailing and still bring in big bucks for yourself. So don’t let the big ad numbers frighten you. You can work with small numbers and still get rich!

Get in on Today’s Billion-Dollar Mail-Order Wealth

You can now see that there’s money to be made in mail-order today. The 10 businesses listed above are just a fraction of the thousands in which you can make money— now, today, here! Not mentioned above are businesses that are building mail wealth for people selling:




	Auto parts   
	Furniture, decorations



	Home and garden tools   
	Vitamins, other health aids



	Seeds, flowers   
	Boating, hunting, fishing equipment



	Health foods
	 






Mail-order is the greatest business ever invented! It can make you a millionaire—starting in your own home—faster than you think. In this great business you can:


	Start small, and grow big, on little cash of your own in a business that’s fun to run.


	Build wealth from the Internet with little up-front money by getting on free malls, banners, and search engines for little more than the cost of a phone call.


	Measure your results easily and quickly by the size of your daily bank deposits.


	Quickly find what works for you, and what doesn’t work, when you make a mailing or run ads.


	Use your own creativity to develop products that can compete head-on with some of the best firms anywhere.


	Get data on your customers, learning what they buy, for how much, and how often.


	Sell day or night, holidays or weekends without ever seeing your customer, or talking to him or her.


	Have a steady cash flow without a job of any kind, free of snarling, abusive bosses, with no worry—ever—of being laid off, downsized, excessed, or fired.


	Do what some of the most profitable companies in the world are doing—selling by mail—off your kitchen table.


	Get out of the rat race, off the slaughter-prone freeways, away from bosses who threaten to cut your life short with soul-crunching daily tension.




What I’m talking about is your freedom from money and job worries forever. That’s right. Start your own mail-order business and you can be free forever! So let’s start—right here and now—to put you into the world’s greatest business—mail-order. I’m here to help you, as your friend, day and night. Call me on the phone—I’ll answer you on the first ring. And even if you need financing for your freedom business (mail-order) I’m ready to help, if you’re a two-year subscriber of my newsletter, described at the back of this book. If you want to visit me in my office, or have me visit you in your city, I’ll do it—at your convenience!

Let’s get going—good friend of mine!


CHAPTER 2

PICK YOUR WEALTH-BUILDING
 PRODUCT OR SERVICE

IN MAIL ORDER today you sell either a product or service. Thus, you might sell products like books, clothing, flowers, candy, food, etc. Or you might sell a service such as income-tax preparation, astrological advice, or training in auto mechanic skills.

Of the two—products or services—most Beginning Wealth Builders (BWBs) in mail-order opt for products. Why is this? Because products:


	Are easier to understand since you can see, feel, and hold most products


	Can be shipped easily in one package and normally don’t require any after-sale service by you, the seller


	Can be priced more readily than most services since a product has an inherent value based on its material and manufacturing cost


	Are often developed by creative BWBs who detect a need based on their knowledge of people, business, sports, or other specialty areas




Let’s assume—for now—that sale of products by mail-order interests you. We’ll guide you through the steps of picking a winning mail-order product. Once we do this, we’ll assume that you want to pick a service to sell by mail-order. We’ll then guide you through the steps in picking a winning service to sell by mail-order. Either way, you’ll be on your way to building great mail-order wealth in your own business.

Select a Product You Like

Getting rich has to be fun. If it isn’t fun, it isn’t worth the effort! Why do I say this? Because getting rich in mail order


	takes time and energy from your life,


	is hard work—there’s no way out of the work requirement, and


	can be boring if you don’t enjoy what you’re doing.




When you’re having fun in your work it shows through to your customers. They see that you like what you’re doing. This makes them more likely to buy what you offer. So your sales increase. More money pours into your mailbox or merchant credit card account every day. You get happier, your business expands some more. And more customers come flocking to your order desk via mail, fax, Internet, or phone!

To have your business build in this delightful way, get a pencil or pen and some paper. Sit down at a table or your desk and prepare a list of headings thus:

What I Enjoy Doing Most




	At Work
	At Play
	At Home



	1. __________
	__________
	__________



	2. __________
	__________
	__________



	3. __________
	__________
	__________






List each activity as accurately as you can. Thus, a person’s list might look like this after he or she finished it:

At Work


	Running my computer


	Figuring breakeven point for sales


	Talking to people about work topics




At Play


	Model airplane flying


	Building controls for model aircraft


	Playing pocket billiards




At Home


	Rebuilding kitchens and bathrooms


	Drawing plans for dream houses


	Sleeping as much as I can




Glance over the previous list. What possible product ideas might you extract from this list? Here are some you might see:

Work-Related Products


	Instructions for running computers better


	Book(s) on figuring break-even point for various businesses




“Play”-Related Products


	Model airplanes that fly


	Controls for flying models


	Instructions for pocket billiards




Home-Related Products


	Tools and/or instructions for rebuilding kitchens and bathrooms


	Plans for dream houses—either from stock sets, or specially prepared for the customer at his or her request


	Sleep aids—eye shades, special sheets or blankets, heaters, carbon monoxide detectors, etc.




Assuming—for a moment—that this is your list, go through it and pick:


	My favorite product in the list


	My second most favored product


	My third most favored product




Let’s say your list looks like this:


	Flying model airplanes


	Computer instructions


	Plans for dream houses




What kinds of products might you develop (or buy from others) that you might sell by mail-order, using this list as a start? Here are a few such products:


	Specially built flying model airplanes


	Parts and/or plans for flying model airplanes


	Computer and Internet instructions in the form of quick-to-use reports that are easily read by the computer operator while on the job or searching the Internet


	Stock (off-the-shelf) plans of dream houses you prepare yourself, or have others prepare for you




Let’s look at each of these product possibilities, keeping in mind these important facts about mail-order products:


	The best-selling products are usually those you develop yourself because you see a need for them


	You will earn more money from a product you develop yourself than you will from a product you buy from a supplier who’s making a profit on the sale to you


	The largest profit is usually made on a product you make yourself—that is, manufacture, print, carve






	

	

	

	

	

	

	

	




	


	


	






	

	

	

	
















Choose a Service to Sell by Mail Order



	

	

	

	

	

	

	

	







	

	





	






	



CHOOSE FROM AMONG YOUR OPTIONS



	

	





	

	



















	

	





	

	

	

	



Now Let’s Get YOU Started in Business



	

	

	





Mail Order and Direct Selling
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