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			Praise for Buffett’s Early Investments

			“Kate Sanborn said that ‘genius is 1% inspiration and 99% perspiration.’ While the moniker ‘The Oracle of Omaha’ may conjure up the image of Warren Buffett being omniscient, he is human like the rest of us. His real genius is the remarkable amount of hard work he put into becoming the investor he is, as well as equanimity that would make Spock jealous. In Brett Gardner’s outstanding Buffett’s Early Investments, Brett does a masterful job of showing how the sausage was made. I first met Brett in 2011 after reading an analysis of a company he wrote on a blog and was immediately struck by his remarkably curious mind and love of detail. These traits made him a fantastic person to write this book. Buffett’s Early Investments is for the investor’s investor, as it tries to reconstruct the real analytical work done by Buffett when making some of the investments he made during his formative years. It is compelling reading for anyone who wants to better understand Warren Buffett the actual investor.”

			—Jonathan Bloom, President of Golden Mean Partnership LLC

			“What could be more important to students of Warren Buffett than understanding the earliest years of his career during which he developed his strategy and learned invaluable lessons? Brett investigates the bedrock of Buffett’s career with remarkable depth.”

			—Frederik Gieschen, Author of the Substack The Alchemy of Money

			“Brett’s intellectual curiosity and analytical prowess are on full display in this exploration of the seminal years of Warren Buffett. He channels his inner Warren and breathes life into the early days of the iconic value investing style Buffett became synonymous with.”

			—Vincent Aita, Ph.D., Chief Investment Officer and Managing Partner, Cutter Capital Management, LP

		

	
		
			Foreword

			Just over a year ago, Brett shared with me that he was writing a book on the early investments of Warren Buffett. He sent me an early draft of this book, which I thoroughly enjoyed. For readers who may be less immersed in the world of finance, Buffett can be likened to the Beyoncé (wind machines and all) of value investing. We know that when Beyoncé sneezes on a beat the beat gets sicker. Likewise (especially later in his career) when Buffett eyes a company the company looks lovelier. The “halo effect” around Buffett the legend sometimes prevents us from developing a better understanding of Buffett the investment analyst.

			This book seeks to peer beyond the halo and to examine a handful of Buffett’s investments more closely, using only the information that was available to him at the time. For stock pickers, the book offers an opportunity to travel back in time, step into Buffett’s shoes, and evaluate these investment opportunities through his eyes. We can ask ourselves: Would we have made the same decisions he did? If so, would we have sized the investments the way he did? Would we have sold the investments when he did? And if our decisions would have been different from his, why? In this manner, these case studies can help us not only understand who Buffett was as an investor at the time he made those investment decisions, but also who we are as investors today, at the present stage of our own investing evolution.

			In typical Brett fashion, he was less interested in studying Buffett’s later, higher-profile investments, because he believed that these have been well covered and well documented. Instead, he wondered what Buffett was like earlier on in his career, when he was still honing his craft and evolving his mental models. We can imagine the dots connecting in Buffett’s head with each subsequent investment. This required Brett to conduct a lot of primary research. He could not simply ask ChatGPT how many passengers Union Street Railway had in 1944 (one could, but one won’t get the answer). Brett’s research for the book has involved, among other things, spending hours poring over copies of newspapers, magazines, manuals, and annual reports from various libraries to carefully reconstruct the information that was available to Buffett at the time of each investment profiled in this book. Brett’s was a labor of love.

			The result speaks for itself. This is a book for the investor’s investor. It is chockful of historical anecdotes about a rather eclectic set of businesses, from hardware wholesalers to cooperage, as well as the people who ran them, the long and the short and the tall.

			We get to “see” the young Buffett interact with his portfolio companies and grapple with issues at some of them. To modern senses and sensibilities, the corporate governance issues Buffett sometimes encountered can smell the way Disneyland looks on a dank, disappointed, rained-out day. We learn, yet again, that fat pitches are often only fat pitches with hindsight. We tend to look at the past with rose-tinted glasses, especially if things worked out well a posteriori. A priori, there are often things that can go wrong with every investment, and when such investment is available at a compelling price, it is usually because there is some kind of “hair” on it, or risk that has become patent. The challenge for any investor is to work out if it is worthwhile underwriting the “hair” and risks of the investment at such price, sometimes with dread hands and dread feet. On this subject, the chapters on American Express and Disney make for especially riveting reading, particularly for those unfamiliar with their histories.

			Perhaps the chapter that was the most illuminating for me was the one on Philadelphia and Reading. We can almost see the straight line from Philadelphia and Reading to Berkshire Hathaway. I have often wondered how Buffett comes up with his creative, out-of-the-box ideas, from taking over a textile mill and converting it into a tax-efficient permanent-capital vehicle to managing the asset side of insurance-company balance sheets so differently from the rest of the insurance industry. Studying Philadelphia and Reading, we perchance get a glimpse into a source of inspiration for Buffett’s Berkshire Hathaway.

			I also appreciated Brett’s focus on the balance sheets and select operating metrics of the companies discussed in this book. These are indispensable to securities analysis and yet are sometimes glossed over in favor of narratives. In today’s era of (until recently) nearly free money, several of the case studies in this book are timely reminders that analyzing the right-hand side of balance sheets can be important. For example, the dual-class share structure at Greif affected the risk-reward of Buffett’s investment. Likewise, understanding the potential claims of British Columbia Electric convertible debentures was relevant to assessing the risk-reward of Buffett’s investment in British Columbia Power.

			Finally, for those of us who are following in Buffett’s daunting footsteps, it is comforting to see that the young Buffett sometimes made mistakes, as was the case with Cleveland Worsted Mills and Hochschild Kohn. However, in each case, the risk of permanent capital impairment in downside cases was bounded by the sizeable margin of safety afforded to Buffett at the price he paid. Such calibration matters. The very same company (with all its attendant opportunities and risks) can be a great investment at a low price, a mediocre investment at a higher price, and a terrible investment at a still higher price.

			While Brett was still working on this book, I introduced him to Peter Kaufman, the Chairman and CEO of Glenair and editor of Poor Charlie’s Almanack. Peter was characteristically gracious: He invited Brett to visit him in Glendale, California, and then to meet with Buffett’s late business partner, Charlie Munger, in Charlie’s home two months before Charlie’s passing.

			As Brett points out, Buffett and Charlie tend to serve as a Rorschach inkblot upon which investors superimpose their own investing biases and predilections, clothing them with immediate credibility. For example, Charlie’s influence on Buffett to buy wonderful businesses at fair prices has, over the years, been co-opted by so many investors to justify paying insane prices for good businesses, thereby guaranteeing poor returns on such investments. Over time, as too much capital began chasing too few good businesses, the definition of “quality” changed so that investors began throwing insane money behind shockingly poor businesses with structurally challenged unit economics masquerading as “high-quality compounders.” Intellectual straitjackets investing dogma can make. Of course, Buffett and Charlie themselves did not participate in the escalating insanity. Instead, they continued to be rare voices of common sense in our recent age of epic financial unreason.

			I first learned about Buffett over two decades ago, and the discovery changed the course of my career. Fourteen years ago, I founded Discerene Group LP, a private investment partnership that invests globally, pursuing a fundamental, contrarian, long-term value investing philosophy. Even as we paint our own painting, we’re still standing on Buffett’s shoulders, just as he stood on those of Ben Graham, Phil Fisher, and others. Our unusual partnership structure allows us to invest with our portfolio companies generationally. We do not consider capital to be fungible; the who behind the capital, and the relationships we build with them, are core to our DNA. We hope to celebrate our 50th anniversary with a roomful of septuagenarians, octogenarians, and nonagenarians who have traveled with us on our investing journey. We would love to say, “Look at what we achieved together! Look what we learned! Look how much fun it was, and how profitable and worthwhile it’s been!”

			I first met Brett in 2011, when he was still at St. John’s University, about a year after Discerene’s founding. A Discerene team member read a blog he wrote about an off-the-radar company we were researching and thought that he had done interesting, original research. We had assumed that Brett was an analyst at another firm and were surprised that he was still in college and doing all this work from his dorm room. When he asked if he could intern with us, it was not hard to say yes. Unforgettably, his primary research on a deathcare company included getting pictures of their cemeteries, burial plots, and coffins from nightwatchmen. We still have these and hope to bust them out at our 50th-anniversary party.

			After college, Brett went on to hone his research and investing skills at several other investment firms. We kept in touch over the years, and it has been no little pleasure to see him come into his own as a professional. Even as he has done so, Brett has retained the preternatural spark and slightly quirky “off-center” quality that many people with high capacity for independent-minded thinking have. He is still the restless, intrepid, questing, captain of his own ship as he navigates his personal investing voyage.

			Brett also sought my advice on professional opportunities to explore once he finished this book. As it happened, we were hiring, and Brett expressed his interest in throwing his hat into the ring. Once again, it was not hard to say yes. So, a full 12 years since his internship, Brett rejoined Discerene as an investment analyst in April 2024. At a firm renowned for its robust, rigorous, resolve-testing recruiting rituals, Brett’s two-scores-and-eight-seasons trek homeward may nevertheless mark a memorable, monumental milestone.

			Charlie Munger said many memorable things, but my favorite quote of his is this modest one: “The best thing a human being can do is to help another human being know more.” With this book, I believe that Brett has achieved the goal of helping us know more about perhaps the most closely studied investor in the world, and in an entertaining and accessible manner to boot. This is quite a feat.

			Buffett declined to be interviewed for this book, which is too bad, because—you guessed it—it is not hard to say yes to Brett. However, Buffett sent Brett a kind note to say that this was the sort of project he would have enjoyed doing if he was far younger. I could say the same, so I am glad Brett undertook this passion project in the prime of his youth. I hope that Buffett’s Early Investments will stand the test of time and become an august addition to the ambrosial anthology on Buffett. You’ll be the judge!

			Soo Chuen Tan, President of Discerene Group

			Stamford, CT, May 2024

		

	
		
			Preface

			“He’d find something that was selling for one-fourth of liquidating value. He’d load up. So for a long period of time, he had a happy hunting ground. All he had to do was go through lists of liquid securities and slowly buy them, and he could get these ridiculous bargains.”

			—Charlie Munger1

			Charlie Munger grossly oversimplifies Warren Buffett’s early success in the quote above. Yes, it’s true the young Buffett would often pounce on stocks trading at mouth-wateringly low valuations. But Munger, whom Buffett calls ‘The Architect of Berkshire Hathaway’, makes it all sound much easier than it actually was.2 The idea that Buffett simply flipped through Moody’s Manuals and Standard & Poor’s Stock Guides and hoovered up bargains suggests any contemporary investor could have amassed a fortune doing the same thing.

			The truth is far more interesting. Benjamin Graham, Buffett’s mentor and the father of value investing, was less successful an investor than his devoted student. Graham wrote The Intelligent Investor, co-authored Security Analysis, taught classes on investing, and managed multiple investment vehicles throughout his career. Buffett worshipped his professor, calling The Intelligent Investor, “by far the best book about investing ever written.” Discovering Graham’s writings was “almost like he had found a god.”3 Graham was, without a doubt, the formative influence on Buffett’s investment philosophy.

			But Graham didn’t do nearly as well as his pupil. A key tactic Graham deployed was buying stocks trading below net current asset value, a proxy for liquidation value. These investments, known as ‘net-nets,’ were theoretically worth more dead than alive: Selling all assets and paying off every obligation would result in higher proceeds than what the company was selling for in the stock market. While both Buffett and Graham used this system to select securities, simply picking up cheap stocks trading below their liquidation value wasn’t the driving force behind Buffett’s early outperformance. If it had been, Graham should have enjoyed a comparable level of success as his protégé merely by picking up net-nets.

			In fact, Graham didn’t beat the stock market indices for long periods throughout his career. The Ben Graham Joint Account, which operated from 1925 through 1935, returned around 6% versus the S&P 500’s 5.8%—hardly an outstanding result. Graham’s more famous investment fund, Graham-Newman Corp., earned approximately 14.7% annually from 1936 to 1956 versus the stock market’s 12.2%. Graham-Newman underperformed the market for most of its life, however, delivering a 15.5% return from 1945 to 1956 compared to the S&P 500’s 18.3%.4 Although Graham achieved good returns, there were extended periods when the market bested him.5

			In comparison to his professor, Buffett absolutely crushed the market during his ‘partnership years.’ This period began with the formation of Buffett Associates, Ltd., on May 5, 1956—the first of a series of partnerships the young investor created before merging them into Buffett Partnership, Ltd. in 1962.6 These partnership years were when Buffett started building his professional investment track record. As Table 1 shows, the partnership produced astonishing results. He compounded capital at 29.5% annually from 1957–1969 versus the Dow’s 7.4%. $1 invested in the partnership at the start of 1957 turned into $28.94 at the end of 1969 versus only $2.52 for the Dow over the same period. In other words, Buffett obliterated the market in a way Graham simply couldn’t match.

			These years were the beginning of the greatest investment track record of all time. But oddly, Buffett, like Munger, would often speak about his early days as if picking stocks was almost effortless, with fat bargains just waiting for an enterprising capitalist to pick up. I was skeptical that investing was as simple and easy as the two often made it sound. Therefore, I started researching some of Buffett’s earliest stock purchases. I discovered that his investments were not as straightforward as he liked to make them seem. For instance, some that looked to be sure winners at the start didn’t work out so well, while others that at first blush seemed risky turned out to be enormously successful. Buffett’s own overly simplistic characterization of his investments often did a disservice to the intensity of the work he performed to amass his early fortune.

			Broadly, Buffett’s career can be thought of in two stages. The first was when he bought the ‘cigar-butt’ stocks that traded below asset value. This phase was primarily shaped by Ben Graham. The second stage was when Buffett started buying better businesses, where he was heavily influenced by Charlie Munger and Common Stocks and Uncommon Profits author Phil Fisher. The investments in the first stage had more of their value derived from the balance sheet, while the companies bought in the later stage had more value dependent on the ability of the business to generate and grow free cash flow. In this second stage, business quality—the ability to sustainably earn high returns on invested capital—mattered more than in the first stage. There is no clear demarcation of when this evolution happened (Buffett himself has remarked, “I evolved, I didn’t go from ape to human or human to ape in a nice, even manner”7), but the years I write about are primarily in the first phase.

			Table 1: Buffett Partnership results
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			Source: Warren Buffett, “The Superinvestors of Graham and Doddsville,” Herme (Fall 1984).8

			In this book, I write about ten investments Buffett made in the 1950s and 1960s. This period, when Buffett earned his highest returns, is an understudied component of the billionaire’s career. While researching these investments, I discovered that there were other reasons for Buffett’s success rather than the idea he simply feasted on immature and inefficient financial markets.

			I concluded that the following four factors drove Buffett’s outperformance in this period of his career.

			First, Buffett’s use of activism helped him generate spectacular profits. He took significant positions in companies and influenced management teams to change corporate policy to help close the price-to-value gap.

			Second, Buffett ran a highly concentrated portfolio, occasionally investing more than 20% of his fund in a single investment idea. Great investment ideas are rare; Buffett seized on them whenever he uncovered them.

			Third, Buffett was a tenacious and creative researcher, traveling extensively to learn about companies and industries, pushing his understanding of business beyond what he could learn from the documents. While he was certainly a voracious reader, he also applied similar ferocity to uncovering information through people.

			Fourth, Buffett possessed a remarkable filter. His ability to sift through investment opportunities quickly, something he has honed throughout his career, allowed him to seize on the best ideas and concentrate his efforts on wringing the most profit out of those.

			Layering these factors onto the value investing philosophy made Buffett rich. Moreover, these early years studying bad companies helped inform his later career, where he focused on better businesses with high returns on capital and defensive competitive positions. Trudging through mediocre but cheap companies in dying industries helped him learn how to uncover and appreciate the truly advantaged gems.

			This book is split in two parts: the pre-partnership and partnership years. The division shows how Buffett developed as an investor and helps explain why his application of the value investing philosophy was much different than Ben Graham’s. The pre-partnership investments taught him lessons that sharpened his strategy when he started his own investment firm.

			I chose the ten investments I write about in this book based on three criteria. First was my ability to secure the proper documents for the investments. Could I get my hands on the necessary annual reports or Moody’s Manuals? The second filter was whether I thought my research was differentiated enough. I wanted to write about investments that added value to existing Buffett research. For example, I chose not to write about famous investments from these years, such as GEICO, Dempster Mill, or Sanborn Map because Buffett himself and others have written sufficiently about these. The last criterion was my assessment of how interesting the story behind the investment was. Did the purchase contain important lessons or a compelling story? Were there misconceptions that deserved correcting?

			While this is a Buffett book first and foremost, it is also a business history book. Anyone with a passing interest in Buffett or investing generally can get something out of this. Many of the companies I write about are now defunct. But at one point, they were thriving firms that were critical to their communities—and, in some cases, the country as a whole. I lucked out, as local libraries often had extensive corporate archives and other documents to help me better understand the histories of the businesses I wanted to study. I provide a brief overview of their corporate histories within the chapters to help contextualize the companies. While some of these industries and companies have faded away, seeing how corporations grow, thrive, and die is helpful as we analyze our own investments.

			While I don’t have Buffett’s trade data, I use the documents he would have used when he invested in these businesses. Additionally, I supplement my analysis with articles and books about the companies and industries to help readers understand the backdrop surrounding the investments. These case studies not only demonstrate how Buffett earned such remarkable returns but also illustrate the intense work and creative approaches Buffett took to uncover unique insights into the companies he purchased. The original research in this book reveals new information about the individual investments themselves—piercing through misconceptions and uncovering new facts—to reveal how Buffett produced such remarkable results. By the end of the book, I hope you see that Buffett did not come out of the womb blessed with the ability to allocate capital. Rather, through tenacity and determination, he learned and grew as a securities analyst, portfolio manager, and businessman throughout his career to develop into the world’s greatest investor.
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			The Pre-Partnership Years

			In the early stages of his journey as a value investor while studying at Columbia in 1950 and 1951, Buffett exhibited remarkable potential. He was the sole student to earn an A+ in Ben Graham’s security analysis course and was already producing profitable stock picks and writing thoughtful articles on his favorite investments. Prior to starting Buffett Associates, Ltd., Buffett invested for himself and through a 50–50 partnership with his father, Howard.

			However, his post-graduation path was not without challenges, as Graham rejected Buffett’s offer to work at Graham-Newman for free. At the time, Graham only hired Jewish workers to counteract discrimination on Wall Street. As a result, Warren joined the stock brokerage firm his father had co-founded, Buffett-Falk. In this role, Buffett worked as a stockbroker, selling securities to clients rather than actively picking and investing in stocks. He worked at his father’s firm until Graham finally relented and hired him—with pay—at Graham-Newman in 1954.

			As Table 1 illustrates, investors benefited from a favorable investing environment during this period. The S&P 500 only had one down year, a small single-digit decline, with the index nearly quadrupling over these six years. Economic growth was robust, buoyed by the Korean War beginning in 1950, and was only briefly interrupted by the post-war recession. Inflation was also generally low outside of 1951 when prices popped due to war-related shortages. Interest rates, as indicated by the three-month treasury bill, were low.

			Table 1: Market and economic data
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			Source: Federal Reserve Bank of Minneapolis; Bureau of Economic Analysis; NYU Stern, Historical Returns on Stocks, Bonds and Bills: 1928–2023; Federal Reserve Bank of St. Louis.

			There are some interesting investments Buffett made during this period that I do not discuss. While Buffett fanatics may be familiar with them, a brief overview should be helpful as we journey ahead:9

			
					GEICO: On a Saturday, Buffett takes the train from New York to Washington, D.C. to try and better understand the business. A guard answers Buffett’s knock on the door. After Buffett introduces himself and mentions he’s a student of Ben Graham’s, the guard goes upstairs and finds GEICO’s financial vice president (and future CEO) Lorimer Davidson working. Davidson tells the guard to let Buffett in and teaches him about auto insurance. Thinking the company had a unique competitive position with attractive growth characteristics and an undemanding valuation, Buffett bought the stock, making it more than half his portfolio at the end of 1951. The 21-year-old wrote about the stock in an article for The Commercial and Financial Chronicle in 1951 and would later buy the whole company when running Berkshire Hathaway.10

					Western Insurance Securities: Buffett wrote this stock up for The Commercial and Financial Chronicle in 1953. The stock was selling for less than 2.0x earnings and at around 0.45x book value when he bought it.11

					Rockwood: Buffett bought this arbitrage opportunity when working at Graham-Newman. This Brooklyn chocolate products company used a quirk in the tax code to distribute its inventory to shareholders on a tax-free basis. The company exchanged its shares for cocoa beans as it eliminated one of its businesses. Jay Pritzker controlled the company and masterminded the transaction. In contrast to Graham, who merely played the Rockwood arbitrage, Buffett kept his stock, allowing him to enjoy the security’s rise from $15 to $100 following the completion of the arbitrage.12

			

			Despite his gifts, not everything Buffett touched turned to gold. He had some unsuccessful investments and embarrassed himself in front of people he admired. The first three investments in this book were not big money-makers for Buffett. But they were inexpensive stocks purchased at a discount to asset value, which helped protect against losses. However, the fourth and fifth investments explored emerge as big winners due to significant changes in the companies’ capital allocation.

			None of the five companies in this section were quality businesses when Buffett purchased their stocks. But he was able to make a killing on two of them—and these two were probably the weakest businesses of the bunch. Though in the beginning stages of his development as a value investor, the precocious capital allocator was learning how to wring profits out of bad businesses. And he would carry these lessons forward when he started his partnership.

			

			
				
					9	For more reading on these fascinating stories, please see: the Berkshire Hathaway 1988 chairman’s letter for a discussion on Rockwood, the December 6, 1951 edition of The Commercial and Financial Chronicle for Buffett’s GEICO write-up, and the April 9, 1953 edition of The Commercial and Financial Chronicle for Buffett’s Western Insurance Securities write-up. A query on your favorite internet search engine should help you find these. If you’re having trouble, e-mail me at Brett@BuffettsEarlyInvestments.com, and I’d be happy to send them to you. The Snowball also offers vivid accounts of each.

				

				
					10	The Commercial and Financial Chronicle, dated December 6, 1951; Schroeder, A. (2008). The Snowball: Warren Buffett and the business of life (pp. 134–138). Bantam Dell.

				

				
					11	The Commercial and Financial Chronicle, dated December 6, 1951.

				

				
					12	Schroeder, A. (2008). The Snowball: Warren Buffett and the business of life (pp. 190–193). Bantam Dell; Berkshire Hathaway 1988 Chairman’s Letter.

				

			

		

	
		
			Marshall-Wells: 1950

			“They’d been working here for thirty years building up this business and all they would have had to run it was this kid named Warren Buffett. He’s the best they could come up with. And who’d want to ride with him?”

			—Louis Green13

			Twenty-year-old Warren Buffett was a graduate student in New York, choosing to attend Columbia University because his idol Ben Graham taught there. The precocious student learned that one of the companies he invested in, Marshall-Wells, was hosting its annual meeting across the river in Jersey City. He asked his professor, Graham’s Security Analysis co-author David Dodd, if he could skip class to attend. Buffett had purchased 25 shares of the hardware wholesaler’s stock in a partnership with his father a few months prior at $200 a share and wanted to check in on the company. Dodd approved, so the young investor set off with his friend and fellow student Fred Stanback.14

			Buffett viewed the annual meeting as a time for management to account for its performance. But this was not what he saw while there, as the leadership viewed the gathering only as a necessary legal obligation to fulfill. Shareholders didn’t seem to care much, either, with only a handful of folks in the room.

			Despite the limited crowd, the room contained a couple of riveting people. One of those in attendance was Walter Schloss, who seemed to upset the company’s leadership with his pointed questions. Buffett initiated a conversation with Schloss and was ecstatic when he learned that Schloss worked for his hero at Graham-Newman. The two would later work together when Buffett joined the firm in 1954.15

			Schloss wasn’t the only interesting person Buffett encountered at the event. Louis Green, an investor at Stryker & Brown and an associate of Graham’s, was also there.16 Green knew Buffett’s mentor well; the two investors bought similar stocks and served on boards together. After the meeting, Green took Buffett and Stanback to lunch. The older investor asked Warren why he had bought Marshall-Wells. When Buffett replied that he purchased it because Ben Graham owned the stock, Green was repulsed, condescendingly retorting, “Strike one!” In reality, Buffett did not buy Marshall-Wells merely because Graham held it—he had done his own work on the investment.17

			Buffett’s failure to explain his rationale would lead Green to dismiss his abilities at Graham-Newman’s final shareholders’ meeting in 1956, where he uttered the sneering quote that opens this chapter. This blow came at a crucial time for Buffett, as he was just beginning to raise capital for his partnership. Although he may have sourced the idea from a list of Graham’s holdings, Graham-Newman only owned 100 shares of Marshall-Wells in January 1950, accounting for a mere 0.3% of the portfolio.18 Graham-Newman was a highly diversified investment fund, owning around a hundred securities—in contrast, Buffett held only a few stocks, and Marshall-Wells accounted for about a quarter of his net worth in 1950.19 Even if he did source
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From Dow Results Results
1957 -8.4% 10.4% 9.3%
1957-58 26.9% 55.6% 44.5%
1957-59 52.3% 95.9% 74.7%
1957-60 42.9% 140.6% 107.2%
1957-61 74.9% 251.0% 181.6%
1957-62 61.6% 299.8% 215.1%
1957-63 94.9% 454.5% 311.2%
1957-64 131.3% 608.7% 402.9%
1957-65 164.1% 943.2% 588.5%
1957-66 122.9% 1156.0% 704.2%
1957-67 165.3% 1606.9% 932.6%
1957-68 185.7% 2610.6% 1403.5%
1957-69 152.6% 2794.9% 1502.7%
Annual 7.4% 29.5% 23.8%

Compounded Rate






