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As a Co-Founder of Riches and Beyond I didn’t start where I am right now. 

In fact, I made a lot of mistakes in the 14 years of my property experience while I was learning to: deal with bad tenants, broken geysers, maintenance issues, and a list of other interesting challenges.

But ultimately, I realized that it was necessary for me to go through such a diverse experience to learn what not to do to become successful. Even though my experience will always be very valuable the only problem with my journey is that it took me over 8 years to finally realize how much I didn’t know. 

This includes things I had to avoid or stop doing to prosper in property investing.

After finding my first multi-millionaire property mentor and discussing with him why I hadn’t reached success sooner I finally concluded that there are 22 things I was doing wrong. These are available at your disposal, all of them mentioned in this study material. You will learn from them what I learned through my experience. And now you can avoid the pitfalls that other property investors unknowingly fall into, and begin to

focus on doing the right things that will help you achieve success.

I hope you will learn from my mistakes and finally get clarity on what to do to

succeed in property.

I wish you good luck and I hope to see you at the training!

To your success,

Milan Milosevic

Co-Founder Riches and Beyond
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Chapter 1: Don’t know how to negotiate
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From Hesitant Rookie to Real Estate Renegade
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Negotiation. A single word that can evoke images of high-pressure sales rooms and fast-talking sharks circling a lone investor. But for those seeking success in the competitive world of property investment, negotiation is more than just a tactic - it's a superpower. This chapter will equip you, the aspiring real estate renegade, with the tools and knowledge to transform yourself from a hesitant rookie into a deal-closing master.

Knowledge is Power: Mastering the Market

Before entering the negotiation arena, you need to be armed with the knowledge of a market general. Here's your intel:

	Comparable Market Analysis (CMA): This is your bible. Research recent sales of similar properties in your target area. Is the asking price aligned with market trends? Are there external factors influencing value, like upcoming infrastructure projects or a struggling school district? A keen understanding of the market's pulse empowers you to make informed offers and counter-offers with confidence.

	The Seller's Story: Uncover the motivation behind the sale. Are they facing a job relocation and need a quick closing, or can they afford to wait for the perfect buyer? Understanding their urgency allows you to tailor your approach. A time-sensitive seller might be more receptive to a slightly lower offer if it means a faster sale, while a motivated seller might be open to concessions on repairs or closing costs.


Sharpening Your Negotiation Arsenal

Just like any hero, you need to train and prepare for the inevitable negotiation showdown. Here are some battle-tested tips to add to your arsenal:

	Practice Makes Perfect: Role-play negotiations with a friend or colleague. This allows you to anticipate counter-offers, refine your communication style, and stay calm under pressure. Imagine different scenarios: a desperate seller, a stubborn seller, a seller with unrealistic expectations. The more prepared you are, the more likely you are to emerge victorious.

	Develop your BATNA (Best Alternative To a Negotiated Agreement): Don't be a one-trick pony. Having a strong BATNA empowers you to walk away from a deal that doesn't meet your investment goals. It could be another property you've identified, the ability to invest in a different asset class altogether, or simply waiting for a better opportunity to arise. Knowing you have options strengthens your negotiating position and prevents you from getting emotionally attached to a particular property.


Negotiation Tactics: From Verbal Judo to Strategic Silence

Now, let's equip you with the moves to dominate the negotiation dance:

	Become an Active Listener: Negotiation is a two-way street. Pay close attention to the seller's responses, both verbal and nonverbal. What are their priorities? Are they hinting at flexibility on certain aspects of the deal? Can you use their needs to your advantage? Perhaps they're open to extending the closing date to allow you to secure financing, or maybe they'd rather sell quickly and are willing to contribute to some closing costs.

	Focus on Value, Not Just Price: While price is undeniably important, a true negotiator understands the concept of holistic value. Don't be afraid to negotiate repairs, closing costs, or even warranties on appliances. Remember, a lower purchase price doesn't always equate to a better deal. If the property requires significant renovations, factoring in those repair costs might make a seemingly good deal much less attractive.

	Be Clear, Concise, and Professional: When making an offer, be clear and direct, but always maintain a professional and respectful demeanor. Avoid emotional pleas or ultimatums. A confident, well-informed proposition is far more persuasive than theatrics.

	The Power of Silence: Silence can be a powerful tool. Don't be afraid to let the seller stew in their own thoughts after you've made your offer. It creates an opportunity for them to come back to you with a counter-offer, potentially conceding on some of your initial points.


Remember: Negotiation is a conversation, a collaborative dance between you and the seller. By understanding the market, the seller's motivations, and employing these tactics, you'll transform from a hesitant rookie into a confident investor, ready to unlock the true potential of every deal.

Bonus Tip: Consider recruiting a buyer's agent. Their experience and honed negotiation skills can be invaluable in securing the best possible outcome, saving you time, and ensuring you don't overlook any crucial details.

Now, go forth, real estate renegade! With knowledge, preparation, and a dash of negotiation savvy, you're well on your way to conquering every deal and building your property investment empire.
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Chapter 2: Don't know how to find deals! 
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Finding Your First (and Future) Property Deals
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Welcome to the thrilling world of property investment! You've crunched the numbers, you've got the financial plan locked and loaded, but there's one obstacle that looms large: finding that perfect property deal. Fear not, fellow investor, because countless beginners feel the same way. Here, we'll unveil the secrets to unearthing hidden gems and turning "I don't know where to start" into "I can't believe I found this opportunity!"

Embrace the Hustle:

Property investment is a long game, not a quick fix. Finding deals requires consistent effort. Here are a few high-impact strategies that go beyond the basic "look online":

	Become a Market Maven: Knowledge is power, and hyper-local knowledge is a superpower. Deep-dive into the nitty-gritty of your target area's demographics, rental yields, and property trends. Local newspapers are a goldmine for neighborhood news, while council websites often publish development plans that can hint at future property value. Don't forget industry reports and data aggregators – they can paint a broader picture of market health.

	Network Like a Pro: It's not just about who you know, it's about building genuine connections. Connect with other investors, real estate agents, property managers, and even local contractors. Attend industry events, join online forums specific to your target market, and don't be shy about striking up conversations at open houses. Valuable leads can come from the most unexpected places.

	Befriend the MLS (Multiple Listing Service): Consider the MLS your personal treasure map. Most offer powerful filters to target your ideal property type, location, and price range. However, MLS listings are just the tip of the iceberg. Don't be afraid to explore outside the platform and delve into "off-market" deals.


Go Beyond the Obvious: While traditional methods are a solid foundation, there's a whole world of "off-market" deals waiting to be discovered by the resourceful investor:

	Direct Mail Campaigns: Craft targeted mailers that resonate with motivated sellers who haven't yet listed their property publicly. Highlight solutions you can offer, like a quick cash sale that bypasses the hassle of a traditional listing.

	Probate and Foreclosure Leads: These situations often lead to property sales that move quickly. Research probate courts in your area or consider working with a realtor specializing in foreclosures.

	"Driving for Dollars: Get your boots on the ground! Take a literal spin through your target neighborhoods. Look for neglected properties with overgrown yards or "For Sale By Owner" signs. A friendly conversation with the owner might reveal a hidden opportunity you won't find online.


Expand Your Horizons:

Teaming up with experienced investors can be a game-changer, especially for beginners. Seasoned partners can offer valuable insights, share their hard-earned network of contacts, and even co-invest with you on promising properties. Look for local real estate investment groups or online forums where you can connect with potential collaborators.

Technology to the Rescue:

The digital age offers a wealth of online tools to streamline your search. Consider property deal sourcing platforms that aggregate off-market deals or data analysis services that identify undervalued properties based on complex algorithms. While these can be helpful resources, remember, due diligence is still crucial. Don't let fancy algorithms replace your own critical thinking and market knowledge.

Remember: Building a successful property portfolio takes time and dedication. Don't get discouraged if that perfect deal doesn't appear overnight. Be persistent, network strategically, and hone your deal-finding skills. With a proactive approach and a bit of creativity, you'll soon be a property-hunting pro, uncovering opportunities that unlock your path to financial success!

Finding deals is another theme we cover at the training so that our students know where to find deals, how to find them and how to finance them. The beautiful part with this knowledge is that stays with you forever, nobody can take it away and it gets passed down to generations.

Imagine using this knowledge ad have at least one deal per year with the

profit of over R50 000($3 000)! Would this make a difference in your life? 

I am pretty sure.

But what if you have more deals than one? This is very realistic. Some of our students have done 5 deals in 5 months, 7 deals in a year, 10 deals in two years. 

It is possible when you know how.
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Chapter 3: Don’t have the network
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Conquering the Networking Challenge
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Many new property investors feel overwhelmed by the idea of networking. Visions of smoke-filled rooms and awkward small talk might come to mind. But fear not! A strong network isn't about who you know, it's about building genuine connections. Here's how to excel in the world of property investment, even without a pre-existing network:

1. Embrace Online Communities:

The internet is a goldmine for property investors. Online forums, Facebook groups, and dedicated platforms all offer a chance to connect with like-minded individuals. These communities provide a safe space to ask questions, share experiences, and learn from seasoned investors. Actively participate in discussions, offer your own insights, and build rapport with others. Look for groups specific to your local market or investment niche. This allows you to connect with people facing similar challenges and opportunities.

2. Leverage Social Media Strategically:

Platforms like LinkedIn and Twitter are fantastic for connecting with professionals in the real estate industry. Follow real estate agents, property managers, lenders, and even successful investors. But don't just be a passive follower. Engage with their content by leaving thoughtful comments, sharing valuable articles, and participating in relevant conversations. Don't be afraid to reach out directly with a polite message introducing yourself and your goals. Tailor your message to the individual – reference something specific you liked about their work or a question you have about their area of expertise.

3. Attend Industry Events – And Make the Most of Them:

Local meetups, workshops, and conferences are fantastic opportunities to network face-to-face. However, simply attending
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