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Praise for A New Financial You in 28 Days! A 37-Day Plan:

"There are few books that will both
revolutionize your life and also make you laugh so hard that you
will nearly choke to death on a peanut while flying from Boston to
Cleveland. This is one of those books."

-- Jay Wexler, author of
Holy Hullabaloos: A Road Trip to the
Battlegrounds of the Church/State Wars (2009).

"Brian Foley is very funny --
there's some of the bite of Jon Stewart and some of the whimsy of
David Sedaris. I laughed out loud reading A New Financial You in 28 Days! A 37-Day
Plan!"

-- Paula Marantz Cohen, author
of Jane Austen in Boca: A
Novel (2002); Much Ado About Jessie Kaplan (2005); Jane Austen in Scarsdale:
or Love, Death, and the SATs (2006); What Alice Knew: A Most
Curious Tale of Henry James and Jack the Ripper
(2010); etc.

Author's note: These are the only
authors I approached -- I quit while I'm ahead.
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LIFETIME GUARANTEE

If at the end of the life of the
purchaser of A New Financial You in 28
Days! A 37-Day Plan! ("purchaser"),
purchaser has not achieved a "new financial you," purchaser is
entitled to a full refund. This guarantee does not apply to
purchaser's successors, heirs, or assigns. This guarantee may be
void in the State of Minnesota and in North Korea.
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More Praise for Brian J.
Foley's A New Financial You in 28 Days! A
37-Day Plan:

"Wow."

-- Warren Buffett (overheard, but
most likely talking about A New
Financial You in 28 Days! A 37-Day Plan)

"A terribl[ly great] book. Please
give me my Money back ... [so that I may buy many more of these
books -- I LOVED it!]"... immediately. [Than]k you!"

-- Clara Waschurent, from an e-mail
to the author dated June 27, 2011

"Hilarious!"

-- People (not the magazine, just some
people)

"An important book. Extraordinary! People should buy
multiple copies."

-- Brian J. Foley, author of A New Financial You
in 28 Days! A 37-Day Plan (2011)
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Brian J. Foley is a law professor
and stand-up comedian. He is the founder and executive director of
Lawyers With Borders, a non-non-governmental organization (NNGO).
He has rented property all over the country and owns a home in
Florida that he bought at the height of the market. For years, he
has told people where they can put their Money.
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For everyone who buys this
book.
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Table of Contents

Why do you need a table of contents?
The title should indicate fairly clearly that this book goes
day-by-day. I even give you some bonus days. So get beyond your
limiting desire for a table of contents and start
reading.
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Introduction -- in which

I explain that this is a transformative journey.

This book contains my
personal journey, a
journey that includes financial failure. Let me tell you now: "A
New Financial You" is a state of mind. It's blissful. It's
beautiful. I am not a financial expert in the traditional sense. In
fact, I reject the so-called "teachings" of the so-called
"experts'" and "gurus," and to show that rejection even more
strongly I have put some of the words in quotation marks, or, as I
call them in some contexts, "insult marks." Except I was not
insulting the term "insult marks." The "gurus" and "experts" don't
know what they're talking about, as I will show. Are any of them
actually rich from doing something other than bloviating on TV? Or
selling you a "financial instrument" or a "self-help program"
(which is my plan)? I don't think so!

You can do this transformative
journey in 28 days. I say "28 days," but I could have said "a
month," or "one month." But a month sounds really long, except, of
course, for February (not in a leap year, though it's still a short
month in a leap year). Some of you might have liked me to say a
month, because then you would get more time. But I don't think that
time spent being a failure ("The Old Financial You") is worth your
time, do you? Some of you might take advantage of my 28 days to
say, "Well, it sounds like a month, really, I will just do it in a
month." (Those, by the way, were insult marks.) And some of
you will pick a long, 31-day month. That's up to you. If you want
to cheat yourself, that's fine by me. As long as you buy this book
and do what I say otherwise, we're OK. OK?

This book is about my journey. That
is all I can really talk about. Hemingway said, "Write what you
know." Well, I am writing what I know. That is what you are
getting. I can't talk about other people's lives. At times,
however, I will use experiences that other people have lived. I see
other people's experiences the way I see strangers: There is no
such thing as a stranger; strangers are just friends or enemies I
haven't met yet. Accordingly, there are no experiences that belong
to other people; they're just stuff that hasn't happened to me yet.
So I will use those experiences, since I will probably have them
sometime. It's more efficient than my waiting to have experiences.
I believe that you would prefer me to go ahead in this fashion.
Especially when you are trying to learn from this book, which
consists of my experiences. Isn't efficiency important in
economics, including personal economics? That was a rhetorical
question. You will also understand that I don't have the time to
tell you which stories actually happened to me, and which actually
happened to other people. That would be ... inefficient. I know
that pause just then bothered you. It bothered me. Because it was
... inefficient. So we have established that inefficiency is bad
and is to be avoided. We will not talk of it further.

I have also made up some of the
stories. Because I am sure they have, or will, happen to someone at
some point. And then, as they are or will be someone else's
stories, which are not someone else's stories, as I have just taken
time to explain, but instead are simply stories that haven't
happened to me yet, they are my stories. If they are bad stories,
that is, if they make me look bad, then they are "cautionary
tales." There will be times when I will not have the time, for the
sake of efficiency (which, again, we won't waste time talking
about), to tell you which stories are "cautionary tales," i.e.,
things you should not do, as opposed to "advice," i.e., things you
should do. Figuring that out is part of your journey. This book is your
journey. It's my intellectual property, however.

Sometimes I use poetry and allegory
and stories and even satire to make my points. I am not a
literature professor, so I will not be so arrogant as to tell you
what these things "mean." You can glean the meaning, or you can
take it to one of the esteemed literature professors at the many
colleges and universities that dot our landscapes like pennies (and
I do mean pennies -- you should see the pay scale) thrown to the
ground. There are also literature professors involved in the
lucrative private practice of literary criticism at some of the top
literary criticism and comparative literature firms on Wall Street.
They can help you. Tell them "Brian J. Foley sent me," give them
Code Number 8723498KURH, and it is possible that you will receive a
discount. If you don't, then you should complain. To
them.

If you are the sort of person who
seeks more direct information, this book is not for you. This book
is for people who get subtext, who are comfortable frolicking in
intellectual gray areas. And who like green, as in Money. That is,
this book is for smart
people. If you need direct advice, try
getting Warren Buffett to come sit down at your kitchen table! I'm
sure he will! This, though, is a new and different kind of
self-help program. Unlike the other programs that purport to be
self-help but rip you off by lecturing you, this program
really is self-help.

This is a new and different kind of
program that will help you achieve "A New Financial You in 28
Days!" Give or take a few days. Call it a month. I didn't call it
that, but you can. It's your journey, and it's your book, if you
paid for it.

My blog, A New Financial You in 28 Days!,
has had thousands of hits since we "opened" in "cyberspace" in
January 2009. I have, therefore, taught and helped thousands of
people with their financial journeys. Some people would tell you
that up front. I tell you here at the end, to solidify your
confidence in me.

Now let's get started on
your journey.

A final note: You need to push aside
your preconceptions. The Buddhists talk about Beginner's Mind. You
need to approach this like a Beginner. You don't know anything.
That means you should put aside your preconceptions about what is a
"good book," what is "good advice," and if you think that this book
is not good, you need to put that thought aside too. If you don't
understand something, then it is not the fault of the book. It is
your fault. Consider the point to be a koan, a Buddhist point that
is to be contemplated, a paradox. Think, in such moments, "It's not
the book, it's me."
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Day One --
in which

we start with the poem that started my journey. This is to
condition the Reader to understand that art and finance are not
mutually exclusive.

"A 10,000 mile journey begins with
one step. You must learn to walk in someone else's shoes. If you
bought your shoes with Visa®, you are walking in Visa's shoes.
That is good, because you are not wearing out your own
shoes."

-- Modern American
saying

"Today is the first day of the rest
of my life."

-- Mantra of people in various
"_____ [Fill in the blank with any bad thing that is actually lots
of fun] Anonymous" groups

"Don't do today what you can put off
until tomorrow. If tomorrow you die, then you didn't waste your
time today."

-- Brian J. Foley,
A More Efficient You in 28 -- No, 27! --
Days (unpublished
manuscript)

Enough of these wisdomy quotes.
Let's get started! My own "journey" started with the following
poem:

A NEW FINANCIAL YOU

The roaches aren't dead.

The violets are through.

From this dank one-bedroom

Sprouts A New Financial
You.

Look around!
What you see is Your Financial You. If you want A
New Financial You, you have to do something different. But you
can't do that until you know what you are doing now. Are there
roaches in your apartment? Are they dead? Is your apartment a dank,
one-bedroom apartment? If so, then you are ... probably living in
my apartment. Get out! Now! This is MY apartment!

Now you are homeless. I have allowed
you to put some things in a trash bag and leave. I have called the
police, so you are racing against time. If you are caught, you will
have a home in a jail cell, because I will press charges. I have
let you into my life in this book, sure, but I did not let you into
my apartment. So please leave. The police are on their way. I don't
like uncomfortable scenes, and I don't like handcuffs and
Tasers.

You are homeless. You are starting
off worse than I did. I hope I can help you.

But for those of you who answered,
"No," then, be happy. Although you missed out on the "hitting rock
bottom" experience that I just created for some of your fellow
Readers, you should be happy because either you don't have roaches,
or they're dead. Or you don't have dead violets (that is my
interpretation of "violets are through" -- your own interpretation
of that line might differ). Or you don't have a one-bedroom; or, if
you do, it's not dank. Maybe it's uncomfortably dry? If so, get a
humidifier. Your nasal passages are taking an unnecessary
beating.

I am using the
Merriam-Webster definition of "dank" as "unpleasantly moist or wet." But
the Urban Dictionary
<http://www.urbandictionary.com/define.php?term=dank>
describes "dank" as slang for "sticky, hairy, stinky, and highly
potent marijuana."

That raises an interesting point:
Did I create A New Financial Me by selling marijuana? The highly
sticky and potent kind? Perhaps, too, the poet (let's not assume
anymore that the "I" of the poem is I) is reflecting this by using
"sprouts" as a verb, a word that is commonly associated with
plants. Is Brian J. Foley advocating
that his Readers become pot dealers? No, I am not. But given that marijuana possession of less than
one ounce has been decriminalized in Massachusetts, where I am
writing this book, mostly in the nude, that is a fair assumption.
(I am done writing it now, of course, but I am probably still
nude.) If you have some dank, please send it my way (less than an
ounce). It is not a criminal act. You may incur civil liability (a
mere fine, and the police might take away your dank, worth the risk
of getting stoned senseless), but you are not a
criminal if you
smoke dank. You are a pothead.

I think it would be hard to be a pot
dealer if you can only have less than an ounce on hand. You would
have to keep running back to other dealers who have less than an
ounce to get your less than an ounce to sell to people. That starts
sounding like a pain. So if you want to be efficient, don't do
that. Instead, just break the law, and don't get caught.

Can you make lots of Money selling
drugs? My best source on this is the 1983 movie,
Scarface, starring
Al Pacino as Tony Montana. That Cuban refugee definitely created A
New Financial [Him] when he came to the United States and became a
drug dealer.

Remember, my journey is not your
journey. Nor is Tony Montana's journey your journey. So it is
irrelevant what "dank" means in the poem. We are talking
about your journey here.

I have kicked you out of my
apartment, just for being there, and out of your apartment,
possibly for smoking pot. That is one way to interpret today's
first step.
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Day Two --
in which

I demolish Napoleon Hill's classic, Think
and Grow Rich

I've read lots of self-help. One of
the most famous works is Napoleon Hill's Think and Grow Rich. It's a
powerful work. It's also deceptive. Napoleon Hill ends up giving
the sense that "rich" does not mean Money alone. A person can be
"rich" in other ways: health, love, parenting, friendship,
etc. That is touching!
In fact, I looked around (My Then Financial I) and
saw (and see) that in so many ways, I was (and am) rich -- already.
I have a loving wife. I have an interesting and challenging job. I
have great friends. I have written a book that will make me rich
regardless of whether it makes its Readers rich, as I have not
included a real Money-back guarantee.

When I realized these things, I got
really angry. Because to find out that I am already rich and
already happy in so many areas of my life is not why I
bought Think and Grow
Rich! That was not the sort of
understanding I was interested in gaining. It is not the
understanding I want to gain now. If I want to feel all fuzzy, I
can go down to my local drugstore and read -- for free -- the
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