

    
        
          31 Steps For Online Profit

        

        
        
          Alexandru Stefan Nicolita-Cristian

        

        
          Published by Alexandru Stefan Nicolita-Cristian, 2015.

        

    



  
    
    
      While every precaution has been taken in the preparation of this book, the publisher assumes no responsibility for errors or omissions, or for damages resulting from the use of the information contained herein.

    
    

    
      31 STEPS FOR ONLINE PROFIT

    

    
      First edition. December 7, 2015.

      Copyright © 2015 Alexandru Stefan Nicolita-Cristian.

    

    
    
      ISBN: 978-1329740396

    

    
    
      Written by Alexandru Stefan Nicolita-Cristian.

    

    
      10 9 8 7 6 5 4 3 2 1

    

  

Table of Contents

Introduction

Step 1: Why Online Businesses?

Step 2: What Shall You Sell?

Step 3: Register a Domain Name

Step 4: The Autoresponder

Step 5: The Affiliate Program

Step 6: Let’s Start to Build the Website

Step 7: Website Content

Step 8: How to Write the Letter for Sale

Step 9: Posting the Letter for Sale on the Website

Step 10: Set the Autoresponder

Step 11: Set the Sequential Messages in the Autoresponder

Step 12: Google Adwords

Step 13: Facebook Ads

Step 14: Promote Your Website Using Classified Ads

Step 15: Be Updated

Step 16: Ezine Marketing

Step 17: Write the Article for the Ezines

Step 18: Publish Your Article and Find Forums

Step 19: Posting on Online Forums

Step 20: Start Finding Joint Ventures (JV)

Step 21: Contact the Joint Ventures

Step 22: Search New Business Partners on Internet

Step 23: Evaluate the Results of the Ezines

Step 24: Contact Joint Ventures by Phone

Step 25: Extra Sales

Step 26: Release Your Affiliate Program

Step 27: Promote Your Affiliate Program

Step 28: Write Recommendation Letters to Your List

Step 29: Recommend New Products / Services to Your Prospects

Step 30: Ask Your Prospects What They Want

Step 31: Media Releases

Conclusion



  	
  	
			 

			
		
Dedicated for those who want to achieve
success in online businesses and build
a lasting stream of passive income

      

    

INTRODUCTION

Along human history, exchange of products and services has been done in multiple forms. 

In the beginning, under the circumstances of natural economy, the exchange was done by barter through which producers used their production excess to satisfy the other consumption needs. Together with work division and the appearance of production for exchange, the barter spread. But the modern commerce was born when money and social class of merchants appeared. The merchants are those who intermediate the passing of goods from produces to consumers. Commerce increased continuously. The later evolution of the society has granted the continuous improvement of commerce types.

The simultaneous development of telecommunication and computers has made possible the explosive grown of internet and creation of some specific technologies which will essential affect the social-economic activities. Under these circumstances, electronic commerce developed which revolutionized the business plans and made international commerce more dynamic. Such changes will offer the consumers new opportunities to search, find and choose the most competitive products on the world market. 

The e-commerce represents the matured format of classic commerce and is tightly connected with internet evolution and its degree of penetration into the society. 

Let’s take a brief look at how Ecommerce has evolved over the years:

* 1979 - Michael Aldridge is credited with inventing online shopping by connecting a modified domestic TV to a real-time transaction-processing computer via a domestic telephone line.

* 1982 - Minitel was introduced in France and was used for online ordering.

* 1994 - Netscape releases the Navigator browser. Pizza Hut offers online ordering on its web page and the first online bank opens.

* 1998 - PayPal comes into existence.

* 2002 - Ebay acquires PayPal for $1.5 billion and changes the scope of online shopping forever.

* 2003 - After eight years, Amazon posts its first yearly profit.

* 2012 - US Ecommerce and online retail sales are projected to reach $226 billion (an increase of 12% over 2011).






The following websites really solidified Ecommerce’s place as a mainstream way to shop:






* Pay Pal - Securing information since 1998; Pay Pal has taken the worry out of entering credit card information online. Similar to Ebay, it protects consumers by offering refunds and secure servers to keep information safe.

* Ebay - Do you like the idea of purchasing something at auction from a complete stranger? 

Neither does anyone else. Ebay became successful due to the backing and protection of its consumers. If your item doesn’t arrive as promised, Ebay has your back!

* Amazon - Like Ebay, Amazon offers free shipping depending on the product and if you exceed a certain purchase limit. This has helped lead the industry in making free shipping a mainstay of online shopping.

Online shopping is becoming a more and more accepted means of making purchases and will continue to make advances in the consumer landscape in the coming years.

Nowadays, anyone with a good idea can secure an unbelievable income with the help of this fantastic tool which is internet. Who holds the information, holds the power. And the most important tool of this era is obviously the internet. 

Information travels with light speed from one end of the world to the other. You can instantly reach a person which is located on the other side of the Earth, with minimal costs, almost for free. Although, like any other tool, the success depends on the person that uses it. If you know how to use the huge resource of information and the speed of communication, in a short amount of time you can create your own virtual empire, and your income can surpass your boldest dreams.  

The aim of this book is to guide you step by step to achieve online success, even if you are a beginner or you have some experience with internet. So please relax and for a few hours read this book with focus and interest. 

STEP 1: WHY ONLINE BUSINESSES?

I want to mention some reasons that can determine you to start an online business:

- You can start with small budget, basically insignificant when compared to classic businesses.

- You can control the business from anywhere in the world, as long as you have a computer with internet access.

- Everything can be automatized. After everything is set, your business will go by itself 24 hours a day, 7 days a week. You will spend only a couple of hours each week or each month with your online business.

- Maintenance expenses are very small.

- You have instant access to a global market which is continuously expanding. Every 3 seconds a new user accesses the internet for the first time.

- Business can be kept small and simple, if you want you can do all by yourself without having any employees.

- Unlimited opportunities, you can sell anything you want on the internet.

There is much to be said about what you must do to have a successful online business, but unfortunately, it is hard to find someone to teach you the exact steps and then to ask him to follow you to make sure you achieved that. There are many websites which present the information with very technical terms, hard to be comprehended. Unfortunately, the wrong idea that you must be an expert to be able to start an online business is misleading many people. These mental barriers that they are building by themselves are making them to quit even before starting. You only need to have some base knowledge about sending an email, internet surfing and how to write a document and save it. You don’t need to know Html, Java, Php, Sql and other scripting and web design languages. There are many people which can help you build a website for a good price.

The good news is that I can show you a system that you can implement very easy. But, of course, it will require some work and focus in the beginning, but the results will over reward your effort. The system consists of some easy steps but with maximum effects. And the best news is that I’ll share it with you in the next pages.

STEP 2: WHAT SHALL YOU SELL?

On internet, you can sell anything as long as you have a marketplace, as long as you have enough people interested in what you are selling. Many people are making the mistake to first build the product and then to search a marketplace. Others sell everything for everybody, they spend a lot of money on online malls, but don’t wonder if there is demand for those products. The expenses of such a website are very high and proportional with the risk. You can have fantastic results with a simple website whose scope is to sell a product which addresses to a niche market. What is a niche market? To sell products on a niche market, the market must fulfill 4 conditions: 

1. There must be enough people in the niche market 

2. The people must have enough money to buy the product

3. The people must be easy to find and reach

4. There must be a small supply of similar products on internet 






Ok, so how do you find a niche market? There are many ways for finding a niche market. Let’s see how we can find one.  

1. Use keywords

There are some websites which can help you to find how many times a specific word has been searched during a month. These websites are extraordinary tools because it is obvious that if a word has been accessed for many times, there is a high chance to exits a niche market for that. The sites that can determine the size of a
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