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PRAISE FOR OTHER BOOKS BY JONATHAN GREEN 

			“If you are looking to escape your 9-5, Serve No Master is the book you need to read. Other people hype about leaving your 9-5 and how wonderful it will be. Jonathan Green tells you about his journey and gives you the tools to get started, while keeping things in perspective. You will find no fluff or sugar coating here. If you’re looking for advice to get rich quick, move along.

			Reading his writing is like sitting across from a trusted friend who is explaining to you how to break your chains and go after the life you want to live. It oozes with the authenticity of wanting you to succeed. Full of down to earth advice and encouragement to take action, this book is the perfect way to start your journey to serving no master.

			I can’t wait to start taking action and implementing all that I have learned.”

			 - Carrie L.
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			“You truly have made my month! I really cannot explain how I came across your book on amazon, it seemed like a dream. I read your reviews and saw that they were awesome, I read your sample book and immediately bought it after. I just felt it was a good thing. After I bought your book I signed for a free trial of audible and got your book, and also signed up for free trial of kindle unlimited to get your free book.

			I have never listened to a podcast in my life! However when I heard yours I was hooked. There is something about you that silently screams genuine. I wish there was a way that we could hang out on the beach together as friends because I feel that we would get along nicely.

			Starting on my new journey towards financial freedom I am a father of two, work full time, and in school full time. I love my life but definitely would like to have more cushion in my finances (Who wouldn’t?) With so much info-Start a Blog, Affiliate marketing, Writing a book-I must say I am overwhelmed and trying to find my direction. Nevertheless your book spoke to me (literally with a cool British accent)!

			If you are debating whether to buy this book because of the price, stop thinking about it. It is such a good book with information that will open you up to not just how to earn more income, but also how to change your philosophy within your mind. A lot of what I struggle with, when it comes to branching out, being brave, and working for myself is that I do not have confidence.

			I have read so many books on self help and business, this one while it may not have been the most glamorous it was real. I really felt that what I was reading came from a real person, and would really help me.”

			- Josh B
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			“I had the chance to meet Jonathan Green, the author, and spend some time hanging out with him when we crossed paths during our travels in Asia. He told me about this book he had written, so I got my copy and read it in one night. I couldn’t put it down, because it speaks so much truth - and I could relate to every word.

			I also earn my money online (I’ve been running a successful online business for years), and I enjoy the same incredible freedom that Jon enjoys. Friends and family members of mine are constantly asking me to teach them what I do, because let’s face it - it is virtually impossible to get wealthy, while living anywhere on the planet you choose to live, if you continue to accept the same old mindset and work at a 9-to-5 job (where the purpose of our job is to make someone ELSE richer, while you are always expendable.)

			Consider yourself lucky that you live in the age of the internet. “Serve No Master” is a well-written, easy to follow playbook that explains how to harness the internet to quickly and effectively create an online business that can not only replace your job - it can potentially make you far wealthier than any job ever could.

			And if you’re thinking that you “just don’t have the time” or that you’re too young, too old, or not in the right situation to capitalize on this information, this book contains very powerful motivational advice (and a lot of blunt truths) that are sure to light a fire under you.

			My main takeaway from reading this fantastic book? You are the master of your own destiny. It’s not about who wins the upcoming presidential election. It’s not about depending on your boss or your company, or anyone else, to recognize your hard work. YOU are the only person on this planet who has the power to chart your course in life. And the internet has given all of us an amazing opportunity to build wealth, and experience a life of freedom, that never existed for any previous generation.

			“Serve No Master” is one of the best books on this topic. Speaking as someone who “broke the chains” of the corporate world and now lives every day however I want, wherever I want, in amazing and exotic countries - all thanks to my online business, which I started in my one-bedroom apartment years ago - I strongly encourage you to read this. It will open your eyes to endless new possibilities.”

			- Rob W.

			

	

THE POWER OF EXTREME GIVING

			In this book you will learn the power of Extreme Giving, a concept I began practicing long before writing this book.  Here are a few comments from those who have been the recipients of my Extreme Giving:

			Your free books opened up a world for me that I would not have found without them. THANKS!

			 - Astrid K.
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			I also feel your positive passionate energy as you intro the speakers and teach the topics in your course. I share with others about the courses you teach.

			- Barry K.
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			Jonathan Green’s books, podcasts and other materials have helped me keep the dreams alive and given me a very sound foundation in what I need to do to get there.

			- Brandon B.
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			That free book was so helpful, it led to me purchasing more of your books and courses which have proven even more helpful.

			- Charlie B.
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			Jonathan I loved your free book Fire Your Boss. I have a 9-5 which I hated at the time I found your book. After reading all the ideas in this epic book I started a copy writing and sales funnels side line which is growing rapidly and I’ve now started enjoying my job as I know it’s just a stepping stone to greater things.

			 - Claire B.
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			Being generous is one way to say you are thankful for the generosity you have received. It is a privilege and a blessing…The cycle of generosity is a key element for a happy and fulfilled life. All I can say is both ways of generosity have helped me grow as a person, hence in the way I make a living.

			Jonathan Green´s generosity has impacted my life by opening my eyes to new horizons and possibilities. 

			I really want to thank you, Jonathan. I have learned a lot from your books, audiobooks, blueprints, and courses. Your business model is inspiring and so your lifestyle. Thanks for your generosity in sharing and teaching everything you know and do.

			- Jaime B.

			Jonathan is one of the few internet marketers and authors out there with true integrity. He always overdelivers, unsolicited: you don’t have to be a customer to benefit from his wisdom, though if you do, you’ll have no regrets.

			- Jaye M.
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			I’ve found that when you give generously with no expectation of something in return, you actually get more in return than you would have if you’d asked for something in the first place. 

			- Jeffrey T.
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			Helping someone with no expectations has been invaluable in my business…Definitely my “secret” to unexpected successes!

			- John C
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			Jonathan Green you are an amazingly generous human being, thank you so much for all the free content you are always giving freely without any hidden agendas. Wishing you all the success in all your endeavors.

			- Kevin S
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			I do like all the free stuff, but I have also bought products from you also, but I do think the main reason I follow you and read your emails is because you always read mine and respond to them. 

			- Mary E
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			Your free giveaways are very helpful. They are of much value that if it would be for money, they could be difficult to afford. You’re really one of those who contribute much to make the world better… I am proud to state I am one of the disciples of Serve No Master.

			- Norbert K
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			You are willing to share amazing content with no demands for those you share with.

			- Patti P.
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			This Jonathan Green character, he’s one heck of a cool, super inspirational dude… delivers value in spades and literally walks the talk on always giving generously to receive. Feast yourself on some sweet manna in his new book ‘Give to Get’ and prepare for a life of overflowing abundance.

			- Stephen T.
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			Jonathan is amazingly generous with his information help encouragement and advice. His web products have given me confidence in my own business I know whenever I have a question I can always find the answer on his website. His first book, Serve No Master was an inspiration to me for getting involved in life on the web! He continues to serve as a model, mentor, and powerful example what can be achieved.

			- Tom L.
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FREE GIFT

			I want to thank you for taking the time to grab a copy of Give to Get.  I’ve spent ten years building a business on a foundation of Extreme Giving and I am so excited to transform your life.  Over the coming pages you will see exactly how to build an amazing business by focusing on giving rather than selling.

			This is the easiest and fastest way to grow a business and it’s allowed me to endure multiple market shocks.  

			This book is the foundation for an amazing business model…but it’s just the beginning.  In the second book, you will get step-by-step instructions on how to implement Extreme Giving.  The book you hold in your hands is the big picture and the vision for creating an amazing business.  When you’re ready to take that business to the next level, you’re going to LOVE Give to Get 2: Advanced Tactics. And it is yours. Absolutely free.  When you click this link.

			ServeNoMaster.com/Give

			

	

INTRODUCTION 

			For five days not a single morsel of food passed through my lips. For five agonizing days, I put not a single calorie into my body. For five days I had nothing to eat.

			When you’re starving, you learn who you are. Things that used to matter fade away, and you learn what true need is.

			I was staring into the mirror for five days in a row, wondering how long I could last without telling anyone that I had no food and no money for food. I learned more about myself in those five days than in the rest of the forty years I’ve been around on this planet.

			When all you’re thinking about is survival, minor disagreements and conversations that used to seem so important fade into the ether. You don’t care what TV shows are on, who has a crush on someone, or who’s gossiping about what. None of that stuff matters. You find out who you are. You’re forged through adversity and pain. And in that time of great testing, something happened that transformed who I am and how I approach business.

			At the time, I was working for a charity. I travelled around the world from America to a small country called Wales, which is part of the United Kingdom. I was part of an organization whose goal was to help inner-city kids find hope through music. As part of this program, you had to find financial support from back home. 

			I had about twenty people who were supporting me with anywhere from $20 to $50 a month for a year. They agreed to fund me so I could do something good. Their support was wonderful, and it meant a lot. It allowed me to try to change the world one person at a time.

			One of the other people in my group hadn’t raised enough support, so she was short every month. I agreed to give her a small part of my support as long as she would keep it a secret. To this day, nobody from our group knows that I was giving part of my support to her.

			The first of those five days, I received $50 from one of my supporters, and it was the day I was supposed to give her $50 to make ends meet. 

			I could have stretched that fifty bucks out, and that could have fed me for a week, but I had a decision to make. One of us was going to spend the next five days hungry, and I decided it was going to be me. 

			This was not a shared decision. I did not tell her it was my last $50; I just handed it to her. In that moment, with my back against the wall, I gave the last of what I had—the last of what I could give. I didn’t just give her $50; I gave myself five days of suffering. When I came out on the other side, I was transformed and discovered a model for business and for life that opened the floodgates of opportunity and profit.

			Over the following pages of this book we are going on a journey together. I will reveal everything about the business model that has transformed my life from starving in a small village in Wales to living in a house bigger than I ever thought possible, on a tropical island where I go surfing nearly every single day.

			We’re going to go on a journey together that’s going to forge you, transform you and show you that if you can unlock the generosity within your heart, your business will never be the same. All the things you’re worried about all the fears you have, everything holding you back, will disappear. You will build a business that is recession-proof, trauma- proof, shock-proof, disaster-proof, and can endure and adapt to any environment. 

			Our ability to give is not finite. 

			To see the power of generosity in action, you can visit my website ServeNoMaster.com. I continually give away copies of training courses and books, and I can do that forever. The internet has opened a world of scalability for us where we can now give to more people than we could ever have met before. That’s the greatest power that the technology now affords us; to expand the power of our generosity.

			Every single one of us has been through challenges and hard moments in life. Moments where we’ve been tested, moments where we wondered who we are, what we’re made of. Are we cowards or heroes? Are we brave? Are we survivors? On this journey, we’re going to see that if you can put the giving first, everything else will follow. 

			In my business, I no longer need to chase profits. I don’t look for more things to sell; I look for more things to give. I look for more people to reach, and my business is exploding because of this transformation.
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			CHAPTER ONE 

			The business we’re going to build has three very simple components. This is all you need to build a business that will last for the rest of your life, and you can pass on onto your children. The three parts are traffic, engagement, and sales.

			Extreme Giving is the core concept of this entire business model. The more content, value and love you give to your audience, the faster your business will grow. It’s the opposite mindset of many businesses that treat visitors like garbage until they start spending money. The idea is to give more than your competition and Extreme Giving is the central theme to a three-part business model:

			 

			
					Traffic - strangers are discovering you for the first time

					Engagement - building a relationship with visitors who enter your store

					Profit - visitors spend money and becomecustomers

			

			Every action I take falls into one of those categories. Sometimes, it may fall into multiple areas. That’s a good thing! I love getting double benefits from the same action. 

			If I’m telling a story about my family and share an affiliate link at the end, that’s both engagement and profit. I

			It’s okay if you’ve never heard of me before reading this book. You might still be getting to know me, which means that we’re in the traffic phase. 

			Every time I look at my business, I think about what I need to work on the most and where I need to put in the most effort. Right now, my profit area is very strong, but I need more traffic. To gain more traffic, I need to give away more free gifts and put myself in front of more audiences. 

			This year, I’m going to focus on traffic. Next year, I’m going to focus on a different area. But every year, I put a lot of effort into engagement. I began my business by building engagement, then I built profit, and now I’m building traffic. No matter my primary focus, I always remember my roots and keep my engagement strong. 

			You can rotate through the three components in different ways as you grow your business. Once you build an Extreme Giving business, you can pinpoint areas that need improvement and adjust your business accordingly.

			Extreme Giving is not only the best way to grow your business when the economy is strong, but it is the answer to surviving a recession.

			I’m writing this chapter in the throes of the COVID-19 pandemic, and I haven’t been allowed to leave my house for two months. The worldwide economy is in turmoil, and I realized that more people need access to a business model that can keep working even when times are tough. 

			One of the most important lessons you can learn is to harness the power of scale. While it’s more important to have active followers rather than a large email list, the larger your audience is, the more options you have to pivot and adjust your business. 

			If you have one hundred followers, there’s only so much you can do to access
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