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How to Make Extra Money
Renting out Dance Floors

A Guide to Building a Part-time or Full-time
Rental Business

Renting out dance floors is a very good way to
earn extra money on the side and does not require too much of an
investment to start out. If you live in a large metro area, or are
willing to travel, you could make enough money to do this
full-time.

The main goal of this guide is to teach you
everything you need to know about how to rent out dance floors. I
am going to teach you the best ways based on my experience. By
following this guide you will avoid all the common mistakes that
beginners make. You will be on the fast track to profit! This guide
will also break down the two main facets of dance floor rentals:
Indoor and Outdoor. You can choose to do one or the other, or to be
more profitable by doing both. My suggestion is that you start off
with indoor dance floors. If you get enough calls for outdoor
floors you can then make that investment.

I started out with only outdoor floors in grass
and under tents, but as my business grew I started getting more
requests for indoor floors. At first I tried using the same pieces
for inside that I already had been using on the grass but ran into
issues. After doing a little searching online I found a different
style of dance floor that would be much better suited for inside.
The two styles are broken down later on.

This guide is not to promote one manufacturer
over another. It is your responsibility to do a thorough search. Do
as much research as you can and when possible order the
manufacturers samples to check the quality of their product.



Basic Info

Start-up cost: $1500-$5000

Potential earnings: $8000-$50,000

Time involved: Only a few hours a week if
part-time. If you are doing this full time you can expect to put in
a lot of hours during peak seasons such as summer and less time in
the winter.

Typical rental rates: $1.25/sq ft plus
delivery. Call rental companies in your area to confirm. You may be
able to get more per square foot.

Advertising: Phonebook, Google Adwords,
Google Maps, a Facebook and other social media pages, Craigslist
and other free listings, word of mouth, visiting banquet halls and
other event facilities to pass out cards and flyers, and by calling
other rental companies and event planners.

Qualifications: Be organized and have a
clean appearance for delivery and take down.

Equipment needed: 1x1 ft parquet squares
and 4x4 ft sections (you do not have to get the 4x4 sections that I
get. You can use other sizes if they suit you best and you like the
company selling them to you.). You will also need the perimeter
edging for both styles of floor. You’ll need bins for the edging, a
cart to make transport easy, and a book or computer program to keep
track of reservations.

For delivery, a truck or van will work best. If
you are only renting out the indoor parquet dance floor then a car
will be fine. Since it breaks down into 1x1 ft squares it will fit
in your trunk and back seat. You will also need a small corner of a
garage or shed to store your equipment. A computer and printer will
also be needed to make and print contracts, communicate through
email, and manage online advertising.

Staff required: If you are part-time just
trying to make extra money then you will be able to do it by
yourself. If you have a lot of demand in your area with multiple
jobs every day then you may need 1 or 2 more people.

Hidden costs: Insurance for property and
liability. If you have employees you will also need workers
compensation. Fuel could be a large cost as well.



Your customer

Banquet and Event Facilities There are
many banquet facilities and other places that have the capacity to
host events that do not have a built in dance floor, or a portable
dance floor of their own. Not every party they host needs a dance
floor and some venues such as a bar or fire hall will host an event
that requires a dance floor only a few times a year. Instead of
spending a lot of money to buy something they will not use often
they will either rent from you directly or give your information to
their client.

Private Customers There will be many
people holding events at a private residence or business that will
want to rent a dance floor. This could be under a tent, on a deck
or patio, in a garage or cellar or any other place you can
imagine.

Other Rental Companies Sometimes one
rental company may overbook their dance floor and may need to
sub-rent one from you. They may be renting out the tent, tables and
chairs and everything else and do not want to lose a customer by
telling them they don’t have the dance floor. You may want to
consider giving other rental companies a 10-25% discount if they
are willing to give you the same in return if you ever need to
sub-rent from them in the future. There may also be a rental
company that only rents out tents and every time that they need a
dance floor they send their customer elsewhere or sub-rents
directly. You will want to call around and connect with any of
these companies. Even though they are your competition they will
help you grow.



Running Your
Business

Making Reservations

Once you have advertised and have visited places
in person you will be receiving calls to book certain dates. Make
sure you keep detailed info including the name, phone number and
email address of your contact, the address and phone number of the
facility, date of the event, date of delivery and pick-up, size
needed, price, delivery fee and tax. It is up to you if you want to
collect a deposit or not. A deposit ensures that you still make
money in case of a cancellation. If someone cancels the day before
their event it is almost impossible to get that equipment rented
out in less than 24 hours. With a deposit you at least made some
money. I require a 25% deposit on all rentals. I email the client a
reservation and they mail me back a check and signed copy of the
reservation. Once I get the check and reservation I sign it as
well, make a copy and either email or mail them back the copy with
both our signatures and the remaining balance. On the next page is
an example of a reservation.

I charge $0.75/mile X 4 for delivery. This
covers going there and coming back twice. If you live in an area
with a lot of tolls, and a lot of traffic delays you may want to
alter this. You may also just want to charge flat rates for
different areas.

You may be able to book a dance floor on
multiple days if you can plan set-up and take downs right. I often
book a dance floor for Friday, Saturday and Sunday, that way I make
over $900 instead of $300 that weekend. This could require late and
early hours though.


About 1 week before the date of the event you
should call or email your contact person to verify time of delivery
and let them know the balance again. When you go to deliver you
should make your appearance presentable. You will be going in and
out of many high class venues and if you look like a slob you will
no longer receive business from them. I always wear a long sleeve
shirt to cover my tattoos.

You will either get paid on delivery or pick-up
and then you are ready for the next rental.

Example Reservation
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Keys to Success

The best ways to succeed are to answer your
phone and email messages right away and whenever you can don’t let
your calls go to voicemail. I get a lot of callers that say other
places never answer their phone and take days to get back to them.
If you are easily accessible your customer base will continue to
grow as more and more people will choose you over the places that
do not call them back soon enough.

DO NOT OVERBOOK. Nothing will hurt your bottom
line more than when you overbook because you will then need to buy
more dance floor, decreasing your profits or you will have to
sub-rent dance floor from another company and could possibly lose
money.

Look presentable.

Market yourself effectively.

Have clean equipment.



Outdoor Dance
Floor

Outdoor dance floors are large solid
sections ranging in size from 3x3 ft, 3x4 ft or 4x4 ft. I
personally use 4x4 so that I work with, store and transport the
least number of pieces relative to the size dance floor that is
needed. They fit together by a male/female connector and a locking
mechanism. Every manufacturer has some their own proprietary method
so that you can’t interchange them but they are all pretty
similar.

You will definitely need a truck, van or trailer
to transport these pieces around.

A 16x16 or a 16x20 dance floor is a very common
size to rent under a tent so you need to buy enough sections to
make those sizes plus the edging to go with it. If you find there
is enough demand for larger dance floors or you have enough
business to do multiple dance floors a day then you should buy
more.

Set-up is generally easy; all the pieces fit
together by male/female connections and will lock. You can choose
to put a tarp or plastic under the floor and tuck the excess under
the edging. This helps keep







Indoor Dance Floor
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Rental Company A
Po box 184
Ridgdale, NY 14944

(555)555-1272

RentalcompanyA@yahoo.com
Wi rentalcompanyA com

Reservation 1-7-2013
Aqua Blue Restaurant
127 Main St

Rigdale NY
555-555-5123

Terry McDale
555.555-7245

tmedale@agquablue.net

Delivery at 10am on 1-7-2013
Pick up next day at 7am.

By signing below I am agreeing to the rental contract from Tent-All Rent-
All, and that I am agreeing to pay for the rented items listed below.

Name Date
Customer Signature

Name. Date.
Rental Company A representative
ltom ‘pricalunit Lofunits
12x12 dance floor (144 sqft) - Indoor $1.25 144
delivery $15.00 1
‘Sub-total
TAX (8.75%)

Total






