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Have you ever wanted to convince others of something you believe in, but failing to do so? Would you like to show others the advantages of buying the product you are trying to endorse for your company hoping to convince them to make the purchase as soon as possible?

If your answer is yes, then this book is for you. We will try to give you some advice regarding improving your convincing powers by teaching you the art of Neuro-Linguistics. How do you go about convincing people with simple gestures, words, and actions? Do you need to change your lifestyle to do this effectively?

What other criteria should you have in order to practice NLP without difficulty? These are just some questions that this book will strike the answer for you. Once you are able to get these answers, you will definitely find it easier to persuade others to see your way of thinking without encountering any obstacles along the way.

You will also learn the secrets the most charismatic people have which make them stand out among the rest in terms of making that close connection with the public. However, before we go any further, we must first understand some basic concepts about the power of persuasion and why it is important to exert influence over others, especially in specific situations.

Being able to convince others is one of the best ways for you to make sure you could get what you need from them without too much difficulty. Whether it be in a personal setting or in the professional field, having great powers of persuasion would definitely be an advantage, especially if you would want to get ahead career-wise.

However, not everyone is born with the charisma and charm needed to achieve this particular goal. Only a few individuals will use the power of their words to convince people effectively without too much effort.

That being said, you should not fret because this is something that can be learned. You can easily learn to influence and convince people of your good intentions by following certain steps and learning the concept of Neuro-Linguistic Programming.

Through Neuro-Linguistic Programming, you will influence people to make favorable decisions that will benefit both parties in the end. In understanding this particular concept, you must first learn more about who you are as a person and what your words can actually do to help you achieve your goals.

This book will help you understand the power of your words and how you can use them to achieve everything you would want in life in a positive and helpful way.

So what are you waiting for? Go ahead and continue reading. You will surely learn a lot from the subsequent paragraphs about NLP and how it can aid you in helping others become better versions of themselves down the line.
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Chapter 1: What Is NLP And How Can It Help You Influence Others?
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For starters, if you want to influence others positively, you have to learn the basics of Neuro-Linguistic Programming first. The next few paragraphs will help explain what this concept is all about and how it can affect you and other people in much more beneficial ways.

Neuro-Linguistic Programming or NLP for short is a concept developed by Richard Bandler and John Grinder in California, a mathematician and linguist respectively. They started developing this particular concept of therapy in the 1970s.

This can be defined as the communicative approach regarding personality development as well as psychotherapy.

According to the two experts, there is an existing connection between the neurological pathways and processes in the brain as affected by personal experience and the behavioral patterns developed thereafter.

The experiences in this particular school of thought can be referred to as programming. These sets of situations and formulated pathways in the brain can help a person attain particular goals in his or her life.

Furthermore, according to the concept developers, NLP can also help other people develop exceptional skills through modeling and character reinforcement. They claim that people subjected to NLP could emulate the skills and personality traits of outstanding individuals through constant exposure to people possessing the same traits.

How Does It Work Exactly?

NLP works in such a way that the one using it would be able to directly influence the other’s behavior with certain words and gestures while in conversation with another person. The main goal of NLP is to bring about different perceptual changes as well as various responses and modes of communication in any particular situation.

The existing connection may be in the workplace or on a more personal level. Wherever it may be, once you have made a connection through NLP, you will feel empowered by the choices you make, and how your choices influence other people for the better.

This type of psychological programming also works to enhance or improve performance and communication at a more professional level.

If you want to become a better speaker or have more confidence when it comes to talking to people, you can use NLP to change your perception of reality and make sure you can have the confidence within your own self to face your fear head-on.

Applying NLP onto yourself is not a very easy thing to do, especially if you are dealing with years of trauma and negative behavior that you will want to change. However, the important thing is that you are able to begin the healing process.

In the next few paragraphs, we will discuss the different ways by which you can apply NLP onto others and the self through different techniques that can certainly affect behavior and thought in a much more positive way.

Learning the Exact Process 

For some people, Neuro-Linguistic Programming may appear to be some sort of a magical procedure or a form of hypnosis. This is because, during each session, a person undergoing NLP goes into a subconscious trance as the programmer delves into his unconscious mind and peels the layers that block the path to self-discovery and meaningful connection.

Through NLP, the programmer, as well as the subject, can explore deeply buried memories that may be responsible for the relative present behavior whether positive or negative. It works under the assumption that every one of us has all the tools we need to make positive changes in our own lives.

Neuro-Linguistic Programming only serves as one of the basic tools that can help facilitate self-discovery and positive change in an individual’s life.

Now that you know more about the mechanics of Neuro-Linguistic Programming, we can now move on to discussing some basic elements involved in this particular psychological methodology.
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The first element we will discuss would be the subconscious mind. This term refers to a psychological concept that deals with the part of the mind that is not usually given focus or awareness by an individual.

According to some well-known psychologists such as Sigmund Freud and Carl Jung, the subconscious is the part of the brain that deals with repressed memories and experiences. It also serves as an alternative storage area for long-term knowledge and skill.

Observation And Language

NLP also relies on language processing to identify the thought patterns of successful individuals and possibly impart them with others as well.

Through the power of observation and conversation, linguistic programmers can identify which type of responses can have a significant impact on a person’s behavior. This helps them develop effective ways to communicate with people and ultimately influence them for the better.

The Subconscious As Perceived In Social Sciences

This concept is referred to in social sciences as a series of motivations and thought occurs without active intention, awareness, and knowledge. It means that all actions and thoughts motivated by the subconscious mind are involuntary.

In regards to Neuro-Linguistic Programming, this particular type of psychological tool directly affects the subconscious mind in such a way that it drives people into action without a second thought or pause. It operates merely on suggestion via the programmer.

The Example 

For example, if a person practices Neuro-Linguistic Programming and wants you to cook breakfast for him or her, all he has to do is to make sure you can hear certain words within a normal conversation.

These words when recited will affect your subconscious in a way that it would compel you to cook breakfast for the programmer; something that you would do without a second thought.

Why does this happen? Compulsion happens mainly because of the subconscious mind conditioning brought about by Neuro-Linguistic Programming.

Through NLP, it trains the subconscious mind to respond to certain keywords that will trigger a set of unconscious responses and physical actions that serve as a directive for the subject from the programmer.

Neuro-Linguistic Programming also employs the tenets of Pavlov’s behavior modification techniques involving reinforcement.

In psychology, any person presented with positive reinforcement for any kind of action will tend to perform better because of the said reinforcement. For example, if a child is given a prize for getting good grades in school, (a new toy or a trip to the amusement park) there is a high likelihood of a child being motivated enough to do well in school.

In terms of NLP, the set of positive reinforcements that could compel a person to become a better version of himself comes in the form of words of encouragement heard repeatedly either from the programmer or the person who plays a significant role in the subject’s life.

This includes any person whose opinion is deemed important by the subject themselves.

We will further expand this on in the next sections of the book.
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As a human being, it is perfectly natural for us to want to connect to other people. As the saying goes, no man is an island and we are naturally built to seek meaningful connections in life. In this regard, Neuro-Linguistic Programming can help practitioners find the best way to connect with others through the power of their words.

Have you ever experienced dealing with people who can say the right words at the right time? People, who can give advice whenever you need it without even having to talk to you for a long time?

Neuro-Linguistic programmers can do this because they know of the intricacies of human connection. They know how people work and what words to use in order to elicit a positive reaction even if they have just met.

This section will delve into giving more information about the science of human behavior or popularly known as psychology and how it can relate to NLP and influencing other people as a whole.

What Is Psychology?

Psychology in basic terms is the scientific study of human behavior. The term is derived from the Greek words Psyche and Logos which means the study (Logos) of the soul (Psyche).

Psychology at its core deals with the observation, recording, diagnosis, and an overall analysis of the intricacies of human evolution as it pertains to the mental faculties.

This means that if you are interested in studying psychology, you are interested in understanding what makes human beings think and act the
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