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chapter 1

DETERMINING YOUR ULTIMATE SUCCESS GOAL

Let me start this chapter with a question. If you can’t answer it correctly, there’s very little chance you will ever get what you want most in your lifetime. You’ll likely become locked in a vicious cycle for years, decades, or maybe even the rest of your life. As critical as it is, in my experience very few people know the correct answer to this question. So here it is.

What do you want more than anything else right now?

To help you come up with the correct answer, I have just one rule: no filtering. What do I mean by that? Most people, when they hear this question, have a superfast, gut-level answer flash into their mind. The problem is that many times, they will immediately try to convince themselves that this should not be their answer. They’ll start building a case for another answer that is more socially acceptable, more in line with their upbringing, less in line with their upbringing, more religious, less religious—you name it. I’ve heard it all. Don’t do that!

This book is about helping you get what you really want. Answering this question honestly is the first step, because if you don’t know what you really want—or don’t admit the truth about what you really want—you’ll almost certainly not get it. So I want your honest, from-the-gut response. If what naturally comes up for you is a million dollars, terrific, go with that. If it’s a health issue you want to heal, fantastic, that’ll work. If it’s a relationship you want to improve, wonderful. Whatever comes up for you, naturally and spontaneously, is your answer.

THE GENIE EXERCISE

To help you answer this question without filtering, let’s walk through an exercise right now. Do you remember the story of Aladdin and his magic lamp? This was one of my favorite stories as a child; I don’t know how many times I imagined, while walking around in the backyard, what I would choose with my three wishes, and then what might happen as a result. I was a sports nut as a kid, so I’d usually wish to be the next Jimmy Connors, or if it was baseball season, to be the game-winning pitcher in game 7 of the World Series for the St. Louis Cardinals—and then I would go outside and pretend to pitch the whole game.

Close your eyes and imagine that Aladdin’s genie is standing right in front of you, right now. There’s no one else around, just you and the genie. Here’s what he tells you: “I’m going to give you one wish. You can wish for anything you want, with only two limitations: You can’t wish for more wishes, and you can’t receive a wish that will take away someone else’s free will. But wish for basically anything else, and you will get it. If you wish for ten million dollars—done! An ‘uncurable’ health issue healed—you got it! A big achievement goal accomplished—victory! You get the idea. No one will ever know how you got it; they will think it just happened naturally through the course of life’s circumstances. Also, you can never have another wish in your lifetime, and if you don’t tell me your wish in ten seconds, you lose it.”

Okay, this is it; the moment of truth. Treat this as if it were really happening to you right now. No filtering; you’ve got ten seconds. Close your eyes—go.

What did you tell the genie your wish was? Write it down.

Guess what? I tricked you. Sorry about that—I had to do it, and maybe you’ll thank me later. This is the only way I’ve been able to figure out how to help you identify what you really want most in your life. You see, your answer above is actually the number one goal of your life right now. But if I’d asked it that way, chances are you would have said something different. Most likely, something very different—an answer that won’t help us in our quest to get you what you really want most.

So why do I want to know the number one goal of your life? Because it’s why you do almost everything that you do. It’s why you have the thoughts that you have. It’s what you really believe in the most, no matter what you might say. And it betrays your underlying programming. Everything you do, everything you’ve ever done, and everything you will ever do is because of a goal you’ve set at some point in your life, even if you’ve long forgotten what it was. You don’t get up in the morning unless at some point you have that as a goal, consciously or unconsciously. The same is true for brushing your teeth, getting dressed, hailing a cab, getting married, getting divorced, having children, using the restroom—you get the idea. Identifying the number one goal in your life is the first step to making any real change.

THE WRONG ANSWER

I’ve been asking people this question for twenty-five years, both one at a time and thousands at a time. The last live group I did this with had over sixteen hundred people. Only six gave the right answer.

If the only rule was to give an honest answer, how could they have given a wrong answer? Well, I know they’ve given me the wrong answer because after I ask them two more questions, they tell me that they had the wrong answer. I’ll ask you those two questions a little later. But I’ll give you a hint: the right answer is always an inward state (such as love, joy, peace, etc.). The wrong answer is an external circumstance (money, health, achievement, a relationship based on what someone else does or feels, etc.). It is the wrong answer because it’s self-defeating: it will take you away from the happiness and success that you long for and literally create failure (or more failure) in your life.

Why? Let’s return to the typical three-step “blueprint for failure” we mentioned in the introduction. Remember, this model, which is used by most in the self-help industry, has a 97 percent failure rate:


	Focus on what you want.

	Figure out a plan to get there.

	Put the plan into action.



Steps 1 and 2 involve focusing on the end result to achieve success. Dr. Dan Gilbert, Harvard psychology professor and bestselling author of Stumbling on Happiness, describes the conclusion of his research at Harvard like this: “Expectations are a happiness killer.”1 He did original research on this issue for years.2 If you read his research, you’ll see that when he says “expectations,” he is referring specifically to particular life circumstances in connection to some future event (in other words, an end result). He also has a wonderful video on the Internet, where he describes how this phenomenon works inside every one of us, without us being aware.3

But expectations of end results not only kill your happiness, they also kill your health and your likelihood of success at almost anything. Why? Expecting a future end result instantly puts you into a chronic state of stress until you either get that result or don’t. If you have been alive on this planet during the past thirty years, you probably already know that virtually every medical school and medical doctor says that up to 95 percent of all illness and disease comes from stress. But here’s what most people don’t realize: even beyond health problems, stress is also the source of just about any and every other problem you could have in your life as well.

From a clinical perspective, virtually every problem in your life comes from stress. In other words, stress creates failure. How?


	Stress makes you sick. Up to 95 percent of all illness and disease are related to stress, according to virtually every medical school and medical doctor on the planet. This is old news.

	Stress dumbs you down. It shunts blood flow away from your higher intellectual centers and kills creativity, problem-solving skills, and all the things you need for happiness and success.

	Stress drains your energy. After an initial energy spike from cortisol, you experience an adrenaline overdose and your energy crashes. This is because you’re not supposed to go into stress unless your life is in danger and you need to fight or flee (which will burn up all the cortisol). But the number one complaint I hear from people, “I’m tired all the time,” comes from chronic or constant stress.

	Stress makes you approach everything with negativity. “I can’t do it. It’s not going to work. I’m not good enough. I’m not talented enough. I’m not attractive enough. The economy’s too bad.” When a person thinks these things, he or she believes them to be an honest evaluation of the circumstances. But they’re not; they’re the stress talking. Fix the stress, and the distorted thoughts, feelings, beliefs, and actions will automatically become positive. If you don’t fix the stress, you can try to change these with your willpower “till the cows come home,” and it will almost never work.

	Stress makes you fail at almost any task. This is the only logical conclusion of numbers 1 to 4. How do you think it’s going to go, trying to succeed at something when you’re sick, dumbed down, tired, and have a negative attitude? You may be able to push that rock uphill for a while, but usually it rolls back down and crushes you. Now, you may still achieve your desired end results if you’re particularly gifted in that area, such as in sports, science, finance, or sales. But you will not be happy, fulfilled, and content in the long term. These feelings are a crucial part of my definition of success, at least: achieving your desired end result and being happy, fulfilled, and content in the process. You should settle for nothing less.



Step 3, putting the plan into action, relies upon our willpower, which is just as ineffective as external expectations. Science has finally verified what our personal experience has proven over the years: we can’t get what we want through willpower alone. Dr. Bruce Lipton, former cell biologist at Stanford Medical School and now a bestselling author, states that trying to create the life, health, and success that you want through willpower (if you have not deprogrammed and reprogrammed your subconscious first) is a million-to-one long shot.4 That’s because, according to Dr. Lipton, the subconscious mind (i.e., where our programming resides) is one million times more powerful than the conscious mind (i.e., where our willpower resides).

Dr. William Tiller, my friend and Stanford physicist who also starred in the film What the Bleep Do We Know?, has told me in our personal conversations, “Everywhere you go today, you hear about conscious intention. But what you don’t hear is that we also have an unconscious intention. When the conscious mind is pitted against the subconscious mind, the subconscious will win every time.” The great majority of the time we’re not even aware that our unconscious disagrees with our conscious intention. We think we simply decide to do whatever it is we do: make that call, sit on the couch, or spend another three hours looking at something online we shouldn’t. But the whole time it’s our subconscious making that decision, not our conscious mind. (We’ll talk more about this in chapter 2.)

Let’s return to the problem of setting goals based on expectations and external circumstances (steps 1 and 2). If the number one goal in your life is an external circumstance, it will instantaneously put you into a chronic state of stress until you either get that thing that you want, or not. That means the goal itself may actually be the cause of your life problems—not the lack of a goal in your life or even the visible symptoms of the stress. I’ve seen this happen over and over with my clients. When the number one goal of their lives is an external circumstance, they invariably experience one of three possible outcomes:

1. If they achieve that external circumstance or goal they always wanted, they are absolutely overjoyed—temporarily. After a day or week or month, they move right on to pursuing the next thing in their life that they don’t have and decide they want most—and they enter right back into the chronic cycle of stress, elation, and stress again. So many people repeat this cycle over and over and over for decades, and then get to the end of their life and think, What was that all about?

I have a dear friend whose dream for decades had been to write a New York Times–bestselling book. Every time I talked to him, he was either thinking about it or working on it. Finally, after twenty-five years, he did it! He was over the moon when his book hit the list—I got four text messages, three phone calls, and several e-mails from him. I celebrated with him, but because I knew these principles, I also knew what was coming next.

Two and a half weeks later, he finally confided, “This didn’t do what I thought it would do.” In fact, he went into a fairly deep depression and developed some health problems—even though he had realized his lifelong goal and was more financially prosperous. Why? Before he achieved his goal, he had a hope that this one thing, writing a New York Times–bestselling book, would cause a particular set of problems to disappear and a particular set of dreams to come true. When those things didn’t happen, he felt an emptiness that he didn’t have before, and it replaced the hope he had experienced for years of writing the bestseller. That’s a bad trade, emptiness for hope. In other words, achieving this external-circumstance goal eventually made him feel worse than if he had never achieved it at all. However, before long he had put it behind him, and he was on to the next external thing that he thought would bring him happiness—which put him right back into the cycle of stress again.

2. If they achieve it, they immediately end up feeling like their ladder is against the wrong building. In other words, sometimes they don’t experience the elation part of the cycle. Rather than simply bouncing back and chasing the next thing, they feel disillusioned and disoriented. I once saw a documentary on television about a world-famous band, in which the group talked about their very first hit record. When the interviewer asked one of the band members, “How did it feel when the thing you’d worked toward for so long finally happened?,” I was struck, but not surprised, by the band member’s response: “Is this all there is? I thought it would be different—this isn’t what I expected.”

I work with a number of musical entertainers, professional athletes, actors, and actresses who are multimillionaires. One in twenty will be both wealthy and famous, and truly healthy, happy, and content. The other nineteen are stressed to the max, feverishly working toward their next platinum album, paranoid that their voice is going to give out or that they won’t be able to write any more hit songs. It’s truly unbelievable the things they find to be stressed about, when, to outsiders, they seem to be on top of the world.

When I come across those rare individuals who are wealthy and famous as well as happy and content, they’ll tell me clearly that they’re not happy and content because of the money and fame. It’s because they know these principles: that internal love and truth are more important than any end result or external circumstance. And they usually discovered them the hard way—often through alcoholism, drug abuse, and other addictions. Finally, somehow, they realized money and fame wouldn’t truly satisfy. At that point, whenever tempted to focus on the external circumstance, they run in the opposite direction: “I’m not even going to think about the money and the fame, because they almost killed me.”

Both numbers 1 and 2 happen if individuals achieve their number one goal. But they are likely pursuing this external circumstance based on willpower alone, and we know how effective that is. So what happens if they never achieve their goal, after years, decades, or maybe even their whole life?

3. If they don’t achieve it, they often go into full-blown hopelessness and despair and never recover. I’ve seen this happen over and over again. One of the saddest things in my life has been counseling elderly people who realize these principles late in life. Some are in pain because of health, financial issues, or not being on good terms with people close to them. But by far the most crushing issue I’ve helped people deal with, even and perhaps especially if they were famous, was regret—for the life they did not lead. I’ve had elderly country music stars point to walls of awards. They curse them and say, “I’d give every bit of it to live in love and joy and peace, to have prioritized my family and spent time with them and the people I love.” Universally, when people become older, they begin to inherently understand that living in love is the Greatest Principle of all.

Occasionally I’ll deal with elderly individuals who still haven’t gotten it. They are still living in internal fear focused on external circumstances. They’re probably hanging on by their fingernails to those trophies and accomplishments. In every circumstance, they were unhappy, bitter, anxious, unhealthy, and estranged in their relationships. They may be filthy rich and a living legend. It doesn’t matter. If you visited them with me, you would walk away feeling sad for them. You might use the word pitiful and be determined that you will not end up like that. If they come to see me, I help them live in love, joy, peace, and right relationships, in this moment—and it’s amazing how they can heal, even if they don’t have much time left. But that doesn’t mean they wouldn’t change past choices in their life. That’s exactly why I’m writing this book: so you don’t end up in the same place at the end of your life. You can get to a place of true success—being happy and content and achieving at your highest and best level—usually just forty days after you start the process in this book.

These are the reasons why an external circumstance is always the wrong answer to the question “What do you want right now more than anything else?” Being truly happy and fulfilled while pursuing an external circumstance as your ultimate goal—according to the ancient manuscripts and the latest scientific research—is simply not in the realm of possibility.

HOW TO FIND THE RIGHT ANSWER

If you are one of the 99 percent who answered that first question with the wrong answer, these next two questions are going to help you figure out the right answer. If you recall, question 1 was: What do you want right now more than anything else? Here are the next two:


2. If you got what you most wanted in question 1, what would that do for you and what would it change in your life?

3. If you got the things that were your answers to both questions 1 and 2, how would you feel?



Your answer to question 3 is actually the right answer to the original question, “What do you want right now more than anything else?” That’s what you really want more than anything, and it is always an inward state; it is never an external material circumstance.5 This internal state is what we’re going to call your ultimate success goal, because that’s exactly what it is. But if this inward state is really your ultimate success goal, then why didn’t you naturally answer that way to begin with?

Here’s why: almost everyone answers question 1 with an external circumstance because they believe that circumstance will purchase for them the inward state of how they answered question 3.

Let me give you an example. A few months ago I was doing a live event in Los Angeles. I was taking the audience through this exercise to help people find their ultimate goal. A dear, sweet lady volunteered to come up on stage and share her answers. She had had a rough few years, like so many have in the recent economy. Her answer to question 1 was “a million dollars.” When she said it, the look in her eyes was the same as if she were talking about the love of her life, her favorite food, or a decadent chocolate dessert. Her answer to question 2 was what you would probably expect: “I could pay off my bills, have a little breathing room, go on a much-needed vacation, and have less pressure on my life.” Her answer to question 3 was “peace.” She thought that in order to have peace, she had to have money. In her situation, she thought money would literally purchase peace for her.

I explained how all this works, and then asked her: “Is it possible that what you ‘really’ want more than anything is peace, but you think that money is the only way to get that peace for you internally?” Her jaw dropped, she covered her face, and she started weeping right there on the stage in front of many people—gasping-for-air weeping. When she calmed down, she shared with the audience that until that moment, she had never known what she really wanted in her life. For decades she thought it was money, focused incessantly on that, pursued that, and just became more and more stressed, unhappy, and filled with anxiety. The next thing that occurred to her was that what she really wanted most, she could have right now. It didn’t require money; in fact, it didn’t require any external circumstance in her life to change at all. Then she started laughing and became extremely joyful and started hugging me. Her entire countenance changed, right there onstage in front of the audience.

So many of us pursue some end result—whether it’s a career, a possession, an achievement, or a relationship—because we think that this external circumstance will purchase the internal state we really want most in our lives. In fact, we probably believe that achieving the external circumstance is the only way we can have the inward states of love, joy, and peace. But this is never true. In fact, it’s one of the greatest lies on the planet—and the biggest reason for the self-help industry’s 97 percent failure rate over the last sixty-five years! According to Dr. William Tiller, “The unseen is always the parent of the seen.” And the opposite is never true: the seen (or the external circumstance) is never the parent of the unseen (the inward state of love/joy/peace, long term). It just doesn’t work that way—in nature, or in us.

Here’s a common example that proves the point. Let’s say you have two people in Los Angeles’s rush-hour traffic, side by side—and the traffic is as bad as it gets. One has gone into road rage—his veins are popping out, his face is getting red, and he’s gripping the steering wheel, yelling at people next to him. But the person next to him is as cool as a cucumber. He’s talking to his friends in the car, singing to the radio, laughing. I know you’ve seen this before—if not in traffic, then waiting in line at the grocery store, experiencing poor service at a restaurant, or waiting for a delayed flight. Two people in the same external circumstance have very different reactions. The external circumstances can’t be the cause of their internal state, because the circumstances of the two are the same!

That doesn’t mean that external circumstances won’t affect you internally—for instance, if you tragically lose your spouse in an accident. But in times of true danger or significant loss, our stress response, or fight-or-flight response, is supposed to kick in. If we experience the internal states of love, joy, and peace under normal circumstances, we will go through predictable stages of grief for a while, but after about a year, we’ll bounce back and we’ll be fine. But if you experience an internal state of fear under normal circumstances, that’s when you don’t bounce back, and an external stressor can put you down for the count. However, the true cause of the stress is not really the event—it’s your internal programming.

The external is never capable of producing the internal; the internal is always what creates the external. Ultimate success in your external circumstances depends completely upon your internal state of love, joy, and peace. These qualities are the necessary prerequisites for achieving health, wealth, creativity, happiness, and success in every area. In the same way, the internal states of fear, depression, and anger will produce external circumstances that are the opposite of success: health problems, financial difficulty, a feeling of stuckness, unhappiness, and failure in every area. (Chapters 2 and 3 will explain more about how this actually happens.) Now we are right back at our original point: stress is the cause not only of the vast majority of our health problems, but also of virtually any other problem we have in life.

Now, if you are gifted in a particular area, such as athletics, finances, engineering, or writing, your number one goal may be an external circumstance, and you may still make a lot of money or reach a tremendous level of achievement. But you will not be able to make a lot of money and be happy, fulfilled, and content long term. In other words, you will not “have it all,” which is my definition of “true” success.

Let’s return to my earlier point that you can’t do anything unless you have an internal goal to do it. The lady who wanted a million dollars had an internal goal related to wanting that million dollars. The question is, what was it, and why did she have that particular goal? The reason is her pain/pleasure programming.

OUR PAIN/PLEASURE PROGRAMMING

One of our most basic, hardwired instincts as humans is to seek pleasure and avoid pain. This programming is part of our survival instinct: we had it as a fetus, and we will have it until the day we die. In fact, it drives our primary reality from birth to age six, and for good reason. During our first six years, when we’re at our most vulnerable, our survival instinct is on high alert to figure out as quickly as possible what’s safe and what’s not. We develop a “stimulus/response” belief system that basically says pain = bad and pleasure = good. Other names for the stimulus/response concept include cause/effect and action/reaction. This programming is in accordance with one of the natural laws of the universe, specifically Newton’s third law of motion, which says that every action has an equal and opposite reaction.

In this context, I call it our pain/pleasure programming. In other words, if it causes pleasure, it’s safe and therefore good and desirable. If it causes pain, it’s not safe, and therefore our brain tells us to fight, freeze, or get away fast. From a survival standpoint, this stimulus/response belief system is very effective for our first six years of life—it probably saved our lives a number of times as children! If a two-year-old touches a hot stove, she pulls her hand away instantly—no one taught her to do that, and after experiencing it once she will never do it again. And when our pain/pleasure (i.e., fight/flight) programming kicks in as adults when we’re truly in danger, it can save our lives as well.

A few years ago, after receiving a speeding ticket, I was given the option to go to driving school instead of paying a fine. The state trooper in charge of the class was absolutely brilliant. He told us that we could be driving in normal conditions on a clear day, following a car in front of us at the appropriate distance, but if the driver in front of us slammed on his brakes, it would be impossible to avoid a wreck if we had to think fast enough with our conscious mind. It would go something like, Oh, look. The driver in front of me just slammed on his brakes. I need to take my foot off the gas and put it on the brake and mash it down as hard as I can, or I will run into the back of him. You don’t have enough time to do that—you would be in a wreck every single time.

The trooper went on: fortunately, we have a mechanism built into our brain that will prevent us from having a wreck every single time (if we’re following at the appropriate distance). As soon as our eyes see the brake lights, our unconscious mind literally bypasses our conscious thinking and causes us to take our foot off the gas and apply the brake before we have time to think about it consciously. Before we even realize what’s happening, we’re already stopped—all thanks to our fight/flight instinct.

Our pain/pleasure programming is not bad, in and of itself. It’s directly linked to our survival instinct and our stress response and was designed to play a dominant role in our lives up to about age six, and after age six, kicking in only in life-threatening circumstances. Our pain/pleasure programming is awesome when it keeps my car insurance from going up, but it is a major bummer when it blocks me from happiness, health, and success in my life. What do I mean? If my life is not in imminent mortal danger, then I’m not supposed to be living, believing, feeling, or acting out that mechanism that state trooper was talking about.

Of course, the pain/pleasure mechanism is exactly what is behind the typical three-step success blueprint in self-help over the last sixty-five years. The one with the 97 percent failure rate.

In fact, as children, we are wired to follow this exact blueprint, and it’s how most kids try to get what they want. For example, if a five-year-old wants an ice cream cone, he would first think, I want an ice cream cone (step 1). Then he would make a plan: go ask Mom (step 2). Finally, he would put the plan into action and ask Mom for an ice cream cone (step 3). But what if Mom says no? He would likely revise his previous plan in step 2 from “go ask Mom” to “bargain with Mom.” Then he would follow step 3 again, asking Mom, “If I clean my room first, then can I have an ice cream cone?” This time she says yes. Success!

But for adult success, this blueprint takes us away from what we really want precisely because it keeps us focused on a “pain equals bad and pleasure equals good” mentality. As adults, we should think of this blueprint as our “training wheels” belief system and learn to choose to live in love and truth, regardless of pain and pleasure. As adults we all understand that sometimes pleasure is unhealthy and sometimes the painful choice is best. Unfortunately, few adults ever discard their training wheels belief system; most still seek pleasure and avoid pain at all costs, even if it costs them love and truth and the inward state of peace. In essence, most of us are still living as five-year-olds.

You see, when we live according to our pain/pleasure programming and go into fight or flight, it is a state akin to shock. You may have experienced shock if you’ve been in a car accident or another kind of sudden trauma. When someone is in shock, the unconscious mind disconnects the conscious mind. It wants to get the conscious thinking out of the way and save your life. (It also dumbs you down, suppresses your immune system, and does all the other things stress does that we mentioned earlier.)

Let’s say a married man has a one-night affair in the heat of passion. After the fact, he feels terrible; he goes home and, in a terrified outburst of pain and guilt, calls his best friend and tells him what happened. His friend is shocked; the man has never done anything like this before. Finally, the man’s friend talks him down and they both decide that the man needs to tell his wife. In agony, after dinner that night, he sits down with his wife and tells her he’s had an affair. His wife is devastated—and they both endure a terrible hour of painful questions and answers. The husband is racked with guilt but still maintains he didn’t mean to do it and will never do it again. The wife is confused and heartbroken and feels as if she doesn’t even know the man she’s been married to for years.

If you asked the man directly, “Did you really want to have an affair?,” he would usually say, “No! I love my wife; it was just the heat of the moment.” I know this; I have counseled hundreds of men in this exact situation. But if you asked me what I thought, I’d respond, “If he did not want to have an affair, he would not have had an affair.” As you might imagine, when I’ve counseled people who have had affairs and told them that, they got hopping mad at me! So why in the world would I say that? Am I trying to make people mad? Absolutely not. Behind every action is an internal goal. And behind every internal goal is a belief. No matter what our beliefs are, we always do what we believe, 100 percent of the time.

In order to have an affair, the man had to believe before he did it that having an affair was the best thing for him at the time: This will give me enormous pleasure that I need and want right now. My wife hasn’t been responsive lately, so I’m justified. I’m only going to do this one time—I’ll repent and never do it again. At the same time, he very likely also had a belief that he did not want to have an affair. When you have two beliefs that conflict, what you do in the moment comes down to which belief you’re focused on, and thinking and feeling more strongly, in that moment. One belief was rooted in his pain/pleasure programming (his five-year-old thinking), and one was rooted in love and truth (his adult thinking).

In that situation, maybe the man started taking little baby steps toward a compromising situation and really didn’t mean to do anything for a period of time. Maybe he and this other woman were having a perfectly casual conversation after an evening meeting at work. Maybe one of them invited the other out somewhere, and the other justified the action and said yes, thinking continuing the conversation would be harmless. But at some point the man crossed a line, and because somewhere deep down he had a belief that an affair is good because it is pleasurable, following through on the affair became inevitable.

At the moment of decision, this man is in fight or flight—he’s thinking, This is one of the worst things I’ll ever do. He may even get close to shock, where his conscious rational thinking is so turned down that he doesn’t have the ability to resist. He gets to a place where he is almost like an animal, just “feeling,” and then acting on those feelings. When he gets to that line, his conscious mind is so turned off he almost can’t turn back. He can barely access his rational mind anymore. When the affair is over, his rational, adult thinking returns—and he feels lower than dirt. Why did I do that? I knew I shouldn’t have done that! He did it because of his pain/pleasure programming. He was acting and thinking like a five-year-old, and his wife agrees.

If you’ve been on the wife’s side of this kind of behavior, the “I didn’t mean to do it” can sound quite hollow. Pain/pleasure programming doesn’t excuse anyone’s behavior, but hopefully it helps explain it. Yes, the husband chose to do it, but in a way, it wasn’t him who chose it. His decision was caused by destructive, unconscious programming based on the pain/pleasure response. So when someone says, “I won’t do it again,” typically the only way for this to be true is to heal those wrong beliefs. The only way is to fix their programming.

This doesn’t just apply to affairs; your pain/pleasure programming also explains why you yell at your kids, why you can’t resist cookies-and-cream ice cream when you’re trying to lose weight—almost any circumstance in which you do what you don’t want to do. Your willpower simply doesn’t stand much of a chance.

The presence of our pain/pleasure programming not only explains why willpower is so ineffective, but it also explains why pursuing an external circumstance should never be our primary goal if we’re seeking success in our lives.

When we are honest with ourselves, as I hope you were in answering my questions earlier, and realize that what we think we want most is an external circumstance—particularly if it’s not a winning situation for all parties involved (such as our spouses, our families, or our business partners)—our wanting an external circumstance above all is a sure sign it’s a goal rooted in our fear-based survival instinct. For some reason, we believe this circumstance is going to either bring us pleasure or protect us from pain, and we need it to survive. Somewhere along the way, something happened, probably early in life, that taught us achieving this circumstance was a matter of survival, or of “being okay” in life. We tend to revert back to our pain/pleasure programming to quiet and soothe the place inside us that feels unsettled or lacking.

I had a client one time who was a multi-multimillionaire. It would have been very difficult for him to ever spend all the money he had. However, he was also one of the most miserable people I have encountered. He was always stressed, hard-driving, and irritated or angry. You know the type (or maybe you are the type). With just a tiny bit of digging we found the source: this gentleman had grown up on the “wrong side of the tracks”—poor, ridiculed for his old, worn clothes, and ashamed. So the individual


WHY THE INTERNAL STATE IS THE RIGHT ANSWER



	You will almost always achieve it. Nothing external has to change, and the only thing internally that has to change are energy patterns, which can change very easily with the right tools. As I said, I’ve rarely seen this not work for any of my clients, around the globe and in any imaginable circumstance. You’ll see many of their stories throughout the book.

	Once you achieve it, no one can take it away from you. This is what Victor Frankl discovered during the Holocaust. He called it the last of the human freedoms: the right to choose your internal state or attitude, regardless of your external circumstances. After he was out of the prison camps, he wrote the classic Man’s Search for Meaning and helped millions to focus on their internal attitude (inward state) rather than the external circumstances of their lives.6

	Once you achieve it, you are guaranteed that it will completely satisfy and fulfill you, because it’s what you really wanted all along, but probably just never knew it.

	If your number one goal is the internal state, you almost always get the external circumstances you desire as a free bonus. Here’s the true magic: once you create the internal state of love, joy, or peace, or whatever you answered number 3 with, you have created the internal power source that creates the external circumstances of your life that you desire. But without that positive internal state, it’s like vacuuming your rug without the cord being plugged in.



HOW THE GREATEST PRINCIPLE WILL HELP YOU GET WHAT YOU REALLY WANT










	If you are focused on an external circumstance for your success, you are virtually guaranteeing your own failure—not only about that particular issue, but all issues—because focusing on an external circumstance as a life goal puts you into chronic stress. You are also virtually guaranteeing that you will never find true success for you, because chronic stress will block your success.

	Looking through the lens of “what’s in it for me” (WIIFM) at any and every area of your life may get you what you want in the short term, but it will lead to greater pain in the long term and failure every time. Giving up WIIFM, in love, always leads to success and the only feelings that will satisfy and fulfill you long term.

	What you have really wanted all along is not external or material. It’s internal—specifically, the inward states of love, joy, and peace in your heart and mind.

	If you are basing your success or failure on your own willpower without deprogramming and reprogramming first, you have a one-in-a-million shot at being successful, and a million-to-one likelihood of failing. Attempting to do something you are fundamentally incapable of doing also causes even more stress, further increasing your likelihood of failure. The opposite of unhealthy control through willpower is giving up the end results in faith, belief, trust, and hope.

	If you achieve the internal state of love/joy/peace, it will produce positive external circumstances that would be impossible for you to achieve with willpower alone.

	Living in the present moment in love, giving up external results and circumstances, will produce success and happiness beyond your wildest dreams.

	You must give up using willpower and expectations to get what you really want most.
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