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Disclaimer

I am not an attorney. I am a real estate
broker, mortgage broker and consultant by trade. This publication
is designed to provide accurate and authoritative information in
regard to the subject matter covered. It is sold with the
understanding that the author is not rendering any legal service at
all. If legal advice or other expert assistance is required, the
services of a competent professional person should be sought.

The author makes no representations or
warranties with respect to the information contained in this book
or its contents. The information in this book is subject to change
without notice and does not represent a commitment by the author to
notify or provide updates to the purchaser. Author is not obligated
to notify purchaser of any updates to this book.

The liability of the author, retailer, or
distributor shall not exceed the purchase price of this book.

This book is not a substitute for
personalized advice from a knowledgeable attorney!
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Introduction

“If you think education is expensive, try
ignorance!” Jimmy Napier

“You make your money when you buy”.

Have you heard that phrase before?

What that phrase really means that if you buy
at the right price, no matter how bad you screw up, you’re still
going to make money on the deal.

This is not a no money down book. Have I
bought properties no money down? Yes. One can do it with a few
different techniques. However this is a book about how to acquire
properties and some properties will have to pay all cash,
especially when you’re buying wholesale.

My name is Floyd Brown. I have been buying
real estate since January 1977. My first property was a four unit
apartment building. It was listed for $45,000. I wrote an offer for
$28,000. The real estate agent didn’t want to write the offer. She
said it would never get excepted. However she finally relented and
presented the offer to the seller. The seller took it! The agent
said to me “if I had known they were going to take that low of a
price, I would have written the offer for myself”. I put $4000
down, which I didn’t have, (I refinanced my car ) and acquired a
loan with Happy Savings and Loan for the other 24,000. I owned the
property for six months, painted it inside and out, raised the
rents and sold the property for $65,000. At the time, I was making
$6000 a year working for an insurance company. All of a sudden I
had $40,000. I also had a new line of work. I was now an apartment
building rehabber. My next building was a 12 unit apartment
building. However, as a new rehabber. I wanted to do this building
as fast as possible. I paid $95,000 for this building, fixed it up
in three months, attained new rents, and sold the building for
$165,000. I was off and running.

I kept doing apartment buildings and things
were going great until 1981 when inflation was going through the
roof and Paul Volker kept raising the interest rates on my loans
all the way to 21.5%. All of a sudden the commercial real estate
market dried up.

Now, I had to really educate myself. I had
already taken for granted how easy it was to buy an apartment
building, fix it up and resell it for a very good profit. However
with that market now gone, I had to get educated. Now I started
studying different ways of buying real estate wholesale. I studied
Foreclosures, Auctions, Probates, Wholesaling, and Options. During
this period, I also got a real estate brokers license. That gave me
a different type of access, such as the MLS and also I could list
my own properties when I was reselling, and picking up commissions
when I was buying properties. That was part of getting
educated.

You’ll have to get used to writing a lot of
offers. Not everybody wants to sell their property wholesale. You
might have to
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