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Introduction
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What exactly is the ideal business model?

Of course, it depends on who you ask and your personal preferences.

However, it is entirely possible to make a compelling case for dropshipping. This is a business model that has significant advantages over selling your own products, becoming an affiliate marketer, and making money from adverts. It has all of the advantages of each and none of the disadvantages of any of them.

This is a business model that allows you to work from home and earn passive income while also building a large brand and selling real physical products.

So, why isn't everyone already involved in dropshipping? Why do so many people continue to choose to make money as an affiliate marketer?

The answer is simple: many people still don't understand what dropshipping is or how to get started. Of course, this book will change all of that by assisting you in understanding what dropshipping is, why it is so beneficial, and how to get started with it.

By the end, you will be running your own dropshipping business, making money by selling products with your branding on them without having to spend any money upfront or take any financial risk.
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Chapter 1: What Is Dropshipping?
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Dropshipping is a type of 'fulfillment model.' In a business sense, fulfilment means delivery, so dropshipping is the method by which orders are delivered to customers.

Normally, selling a physical product entails purchasing an inflated number of items and then reselling them at a higher price. Normally, you would do this as a reseller. Here, you would buy wholesale items (inventory purchased in bulk at a discounted price) and then resell it at a higher price, keeping the difference (your profit margin).

The problem with this model is that you must first make a large investment in stock and then deliver the products to your customers. This means you're taking a financial risk by ordering the stock ahead of time (if you don't sell anything, you'll lose a lot of money). At the same time, it implies that you must not only pay for shipping but also handle all administrative tasks. You'll need to keep track of your inventory all the time, and you'll have to refund customers for deliveries that don’t arrive.

In short, it's a lot to ask of someone who wants to run a business from home in their spare time.

Dropshipping alters this because the wholesaler is now in charge of delivery and does not require you to order in bulk.

It's as simple as that: you list the items for sale in your online store as usual, and when a customer orders them, you pass the sale directly to the wholesaler. They then ship the product on your behalf and ensure that it reaches the buyer and that you receive money!
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Affiliate Marketing vs. Dropshipping
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Although this may appear to be very similar to affiliate marketing, there are a few key differences. To begin with, the amount of money you earn will be greater than that of affiliate marketing. When you work as a reseller, you will most likely use a pricing method known as 'keystone pricing.' Keystone pricing essentially means that the price you sell the product for is twice as much as the price you pay the manufacturers. This is one of the most common conventions for this type of business, and dropshipping businesses are, to all intents and purposes, resellers.

Another significant advantage of dropshipping over affiliate marketing is that you do not have to mention the dropshipping business at all. In other words, the customer is unaware that you are not the one selling the product. You're not redirecting them to another website where they can check out and buy the product – you're simply selling them the product as if it were your own and then forgetting about it. This is fantastic because it means your business will appear much more professional, and you will no longer be sending visitors away from your brand in order to make sales!
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Chapter 2: The Big Advantages Of Dropshipping
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Hopefully, you can see some of the major benefits of dropshipping. There are many more, however, which we will discuss here...

The Ability To Sell Physical Products

Working as an affiliate marketer frequently entails selling digital products in order to achieve high profit margins. While it is true that affiliate networks such as JVZoo offer commissions of up to 75%, this usually means that you are limited to selling ebooks and online courses. This can be an effective way to run a business model, but it can also be quite restrictive at times. While digital products have numerous advantages, their appeal is not as widespread as that of physical products.

For example, attempting to sell a digital product to your grandmother is likely to be difficult. Your mother is probably in the same boat. And, most likely, your father.

In reality, it also applies to the majority of your peers! In fact, the type of person most likely to spend a lot of money on an ebook or online course is someone who is already quite familiar with technology. The person most likely to purchase from you is another digital marketer looking for new ways to make money online. And, as you're probably aware, these are a savvy bunch who won't let the wool be pulled over their eyes!

That, and they've already had people try to sell them almost every digital product in existence online. How many times have you seen Facebook ads for 'make money at home' schemes?

It's simply a crowded market with a small potential audience.

Clothes, on the other hand, are a commodity that can be sold to anyone! Then there's the rest: things like technology, toys, and fitness supplements. Suddenly, you can sell items that ordinary people require, and this makes a huge difference!
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Flexibility

Another advantage of selling physical products is the flexibility it provides. We've already seen that you'll have a lot more flexibility in terms of the types of things you can sell, but this will also greatly increase your flexibility in terms of how you sell.

For starters, you now have virtually limitless niches (industries) to choose from, as well as a plethora of ways to sell those areas.

Because, if you're the 'internet marketing type,' you're probably thinking about how you can sell products through your website or mailing list right now. You're probably considering content marketing, establishing your authority in your field, and so on.

However, that is not the only way to profit from a dropshipping business. For example, did you know that many of the products sold on eBay are actually dropshipped? This means you can avoid the hassle of building an audience and creating a website by simply finding a product you like, creating a listing, and you're ready to go!

Dropshipping is reportedly used by big companies like Home Depot and Sears on some of their less popular products – so you know it's a good model!

Dropshipping also gives you complete control over how the product is sold. That means it's up to you whether you want to offer a limited-time discount, bundle multiple items together to offer special deals, and so on.

This can all help you make a lot more sales, which is something you wouldn't have if you were acting as an affiliate. In that case, the product owner would set the price, and you would have no choice but to accept it.
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Reduced Risk

We've already seen that dropshipping can help to reduce risk. There is less risk here than reselling, but far less risk than selling your own product. That's because creating your own product would entail the time-consuming and stressful process of designing the product specifications, working with factories, and then spending a lot of money on materials, among other things. None of this is to say it isn't possible – it just comes with a lot of risk!

Because there is no upfront investment with dropshipping, there is no risk. Simply locate the product you want to sell and promote it!

But there is another way to reduce risk with dropshipping – choose a product that is already in high demand! By locating products that you know are already selling well and are in high demand, you can eliminate the possibility that your product will not sell. You're now selling products that sell in droves – all you have to do now is find the people who are buying and make it easy for them!
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Branding

The biggest advantage of
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