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Introduction

One day the news of an impending hurricane went sweeping through a seaside town. As the winds were picking up and the tide rising, the authorities rushed from door to door, instructing the residents to evacuate, to pack up their valuables and head inland. All of the townspeople—except for one—did as advised, acting as fast as they could, loading their cars with their family photographs, TVs, clothes, cash, and their most important records and documents. Most were well inland by the time the torrential rains began hitting their town. Only one man stayed behind, saying calmly to the authorities as they knocked on his door, “No, I’ll be okay. God will take care of me.”

As the town started to flood, with water swirling waist high, a boat with a rescue team made its way to the man’s house, urging him to climb on board and get to safety. Again the man said confidently, “No, I’ll be okay. God will take care of me.”

Soon the rising waters submerged almost all the houses in the town and the man found himself stranded on his rooftop. A Coast Guard helicopter appeared, and lowered a ladder for the man to climb to safety. Again he refused, calling out, “No, I’ll be okay. God will take care of me.” It was his last chance. Within an hour the floodwaters engulfed the house, drowning the man.

Upon reaching heaven, the man, totally confused and feeling utterly betrayed, appeared in front of God and asked, “Why did you not take care of me and save me from the storm?” God replied, “I did try to take care of you. I sent you a messenger, a lifeboat, and a helicopter! What more did you want me to do?”

What more, indeed?

The Laws of Money, the Lessons of Life

Every day I talk to people who have been adversely affected by the abrupt end of the economic boom of the 1990s. Some worked hard all their lives and, just as the promise of retirement approached, found that much or all of the money they had so carefully saved for retirement had disappeared. Some are young people who had invested time and money in what they thought were no-lose propositions, but who did lose—big-time; they may need years to recover their losses and years more to get ahead. Others, thanks in part to the aggressive lending practices of financial institutions, purchased homes or cars that they could not afford and have now lost their purchases and their money, along with the chance of obtaining further credit. And many people—way too many—are so overburdened with debt, credit card debt or student loans, that they don’t see a way ever to get above water; their financial stance is, Why even try?

But personal financial storms can arrive in every season. A divorce, the illness or death of a parent, your own illness, a layoff, even buying a home or having a child—these and other life events often create huge financial challenges. If you don’t know what to do about them, they can result in a loss of financial stability, and in frayed relationships, debt, and increased emotional and financial insecurity.

Yet the fascinating—and ultimately empowering—truth is that you can, almost always, sense when financial trouble is coming. Like the man in the parable above, you often receive multiple warnings. You see the gathering clouds, perhaps in your shrinking mutual fund balances or in an announcement of future layoffs at your company. You hear alarming stock market reports on the nightly financial news. You have inklings that both your circumstances and your actions, or lack of action, are putting you in harm’s way. When you ignore what the signs and your own senses are telling you, you are not a victim. In a sense, you are a volunteer.

I travel the country, sometimes talking with dozens of people a week about their money. I often ask someone, “What keeps you from doing that which you know you should do with your money?” What I hear back frequently is, “I don’t know who to go to for the right advice. I don’t even know what questions to ask.” And, “I’m afraid of making a mistake with my money.” Even though people know in their hearts and minds that they should take action, they are paralyzed with fear.

And now let me ask you the same question: What keepsyou from doing that which you know you should do with your money?

I don’t want you to be hampered by lack of knowledge of what to do. Of course there will be many times in your life when you look back and say, “If I only knew then what I know now….” Sometimes, nothing other than time, mistakes, and experience could have served as your teacher, but when it comes to money, I believe from the bottom of my heart that you do not have to suffer to learn. You can learn today what you need to do now—and may need to do tomorrow— and this book can help you.

Some people prosper when times are challenging, and some people never do, even in good times. Some people endure serious personal financial storms and come out stronger than ever before; others get swept away. The difference is this: Those who do well in both good times and bad times manage their money from a position of power rather than acting out of hope, anger, regret, or fear. They know how to take risks, and they know when to take shelter, because they instinctively understand the laws of money.

The laws of money in this book are simple truths that will help you to be okay no matter what happens in your financial life. They are your guide to financial reason. Even more than that, they are your guide to true financial well-being, in good times and bad. They are supremely rational, and their purpose is to give you the reins to control your irrational emotions when they arise.

Let’s look at an example. One of the laws of money is “Always remember: money has no power of its own”; all its power flows through you. Let’s imagine for a moment that the man in the parable above had a similar law to guide him—for example, that God has no power to act directly; that he can act only through human beings. If the man had kept this law in mind, he might have ignored storm warnings given by the town’s authorities, but he would certainly not have failed to hop aboard the boat or the helicopter that offered him a route to safety. In the same way, when you keep a law of money in mind, it will guide you to the safest route to your financial future.

The laws of money are protective, practical—and essential. They transcend the ups and downs of the economy, and they transcend age and your current financial situation. No matter how old you are, or where you stand with your money right now, these five laws will help you. These laws are universal principles—and all basic, sound financial practices can be traced to them. They are all that you need in order to work effectively with your money. In fact, these laws of money encompass the other laws about which I have written in my previous books. With these five laws, you can grasp your financial destiny and take control of your present and future finances.

Perhaps you are overwhelmed by credit card debt. Or perhaps you want a larger house but don’t know if you can afford one without risking your future security. Maybe you are afraid to buy or sell a stock in the current financial climate. The laws in this book are here for you to follow so that you will be able to keep your money safe and invest it with the power to grow. They will help you weather what happens in the economy or your personal life. You will be less likely to lose what you have because you didn’t know what to do with it. And you will be better able to keep yourself and your loved ones safe and sound.

Isn’t this what you want most from your money—the security of knowing that you will always have at least enough to pay for your home and support your family, acquire the necessities of life, educate your children, and retire in relative comfort?

Yes, I’m sure it is; it’s what most of us want. But I want you to have even more than that. I want you to have all that you feel you deserve. If you follow these laws and take action, you can.

Here are a few of the things you will learn in this book:


	Why actions based on uncontrolled fear will never make you rich.

	Why transforming the unknown into the known is a major key to wealth.

	How always telling the truth increases the flow of money into your life.

	Why—depending on your age, your level of fear, or your financial situation—there are times when you must act and times when you must do nothing.



Money itself is a teacher. You learn the lessons that tell you who you are in many ways—through relationships, through school and work, through what gives you pleasure and pain, by trying to make your dreams come true. But one of the primary ways you learn who you are is through your money: how you make it, spend it, share it, save it, open your hands to it, or block its flow.

If you adhere to the simple laws contained in this book, the lessons you learn from your money will be life-affirming ones. After all, money’s laws are not here to restrict you. They are here to make you safe, to keep you from causing financial harm to yourself or others, and to bring you profound financial, emotional, and spiritual rewards. In short, they allow you to live the life you deserve. Be more, have more, create more. That’s the sequence. You can do it. It’s not an empty promise. It’s a law.



 Law Number 1
Truth Creates Money, Lies Destroy It


This is the most basic of all the laws. It stems from the universal moral code against lying or bearing “false witness,” as the Ninth Commandment states. It’s also the easiest law to see in action. In fact, we see it working around us every day. Unfortunately, we often see it working in its negative form (when lies destroy money), as in cases where the lies by executives in corporations cause stock values to plummet, companies to implode, and jobs and investments to be lost. The stories in which truth creates money are often less flashy than the newsworthy negative ones, but they do occur—and no doubt they are occurring in your life right now—even if they don’t make the nightly news.

As a first step to understanding this law, think about how you present yourself to the world. People can tell a lot about you from a first impression. They see your smile, teeth, eyes, hair, if your nails are cared for, how you walk and speak. From these clues, they gauge any number of things about you. Right or wrong, these first impressions are indelible.

Along with this important first personal impression you make to the world, you also make a first financial impression. The funny thing, however, is that it is far easier to make a false first financial impression than a false first personal impression. If you are shy, it will be difficult, no matter how hard you try, to create the impression that you are outgoing, confident, and full of self assurance. Yet financially, you can easily create the impression—the false impression—that you have more (or less) than you do.

Imagine this:

Two moms pull up to a school, one behind the other, to drop off their children. The first mom is driving a ten-year-old economy sedan. When she climbs out of this car, she is wearing neat but not very fashionable office clothes, and her child is dressed in practical clothes. The second mom drives up. Her car is shiny and seemingly very expensive, a brand new car that still has that new-car look. People can’t help but notice this automobile, for it’s the kind that most people would long to own‚ if they could only figure out how to afford it. When the second mother gets out, she’s wearing a designer-label suit; her child has the latest brand-name clothes and a backpack that all the kids envy.

Picture these two people for a moment. What is your first impression of each of them, financially speaking? If you had to give a quick answer, you would probably say that the first mom does not have very much money, and that the second mom has a lot. But what if I told you that the first mom can easily afford an even better and more expensive car than the second mom is driving, but would rather wait until her old car, which she paid for long ago, wears out? What if I told you that she earns more at her job than the second mom does, by a lot? What if I told you that she has a good, diversified retirement plan in place that has far more money in it than most people her age, and that she is already saving systematically for her child’s college education? And what if I told you, too, that the second mom, the one with the shiny new car, is leasing the car, and that she truly cannot afford even to lease it, much less own it? And that she has no savings, no retirement plan, and $15,000 worth of credit card debt? And that she has serious doubts that she will ever be able to help her child pay for college? And that her biggest fear in life is that she will one day end up on the street as a bag lady, powerless and penniless?

You tell the world every day, in minor and profound ways, who you are, financially speaking. You express this through the clothes you wear, the car you drive, the house you live in, the shopping bags you carry, and dozens of other outward subtle cues. But are you telling the truth? More important, every day you also tellyourself who you are, by the choices you make with your money and the effect these choices have on your life and future. Again, how truthful are you to yourself?

When lies are woven into the fabric of your financial life, that fabric will inevitably fray.

Over the years I have come to learn that, to one extent or another, most people tend to lie about who they are when it comes to their money. I have learned the hard way that financial lies destroy financial lives, and that telling the truth about yourself and your money is the only way to keep what you have and create what you deserve.

SUZE’S LESSON

LYING TO MYSELF ALMOST DESTROYED ME
After leaving college, in 1973, I worked for seven years as a waitress at the Buttercup Bakery in Berkeley, California. From there—as the result of a fluke set of circumstances—I became a stockbroker trainee at Merrill Lynch. When I arrived at this job I knew how to make a great cheese omelet, but I knew nothing about money and nothing about stocks. So why did they hire me? Well, I do not know for sure, although I have always suspected that in 1980 big companies like Merrill Lynch were feeling pressure to hire women. I will never forget that, when I was hired, the office manager told me that women belonged barefoot and pregnant. He predicted I would be out of there in just six months. That did not deter me; I was thrilled to have this job.

I learned the trade very well, began to make money, and three years later was lured away by an offer I could not refuse: to become a vice president–investments for Prudential Bache Securities.

From the moment I became a stockbroker, I loved the money I was making. It was the first real money I had ever known. My greatest joy was to send copies of my checks to my mom, who could not believe that I was making $3,000 to $10,000 a month. I began to meet more sophisticated people, and it was fun to buy nice clothes and eat regularly in the kinds of restaurants I had been to before only as a rare treat. It was fun to earn that kind of money, and it was fun to spend it. It was as if the money I could now spend was a badge of my success.

After a time at Prudential Bache, I realized that my clients needed more from a financial advisor than just someone who would buy and sell stocks, bonds, and mutual funds for them. I wanted to serve them a full plate of financial choices, just as I had once wanted to serve my customers at the Buttercup Bakery not only a side of two eggs over easy but a full meal—say, a cheese omelet made with three different cheeses, onions, tomatoes, and peppers, and topped off with toast and jam, hash browns (with sour cream and chives), crispy bacon, and a fresh cup of coffee. I wanted to help my clients piece together all the parts of their financial lives. To do so I became a Certified Financial Planner® professional while still working for Prudential Bache, and started to apply everything I learned about what people really needed to do to protect their money and create more money for themselves. In order to best serve them and myself, I decided to open up my own firm, which I did in 1987.

In its very first few weeks my business just took off. In a short time, I was earning more money than ever before. For a while, with my checkbook leading the way, I became one of the happiest people I knew.

But my happiness didn’t last. Soon after my firm was established, I was nearly destroyed by one of the most devastating things that ever happened to me—or so it seemed at the time. I know now, though, that what happened was a blessing, for it taught me one of the most important lessons of my life.

To this day, what happened remains vivid to me. An assistant who had worked for me at one of my previous jobs, a woman who I had brought with me to help me start my firm, sneaked into the office at 1:30 A.M. and made copies of all my client files and other records. The next day, she started making accusations about me that were utterly untrue, and, in my opinion, were meant to try to destroy me so that she could take over all my clients. I still don’t know exactly why she did this, but I’m sure that, as is often the case in life, I must have seriously, although unknowingly, done something that caused her to hate me enough to lead her to act the way she did. At the time, however, I was heartbroken and angry, and I wanted revenge. The thing that confused me most was that I had no understanding of how someone I’d brought into my life voluntarily and wanted to help could want to hurt me in this way. But that story is about someone else’s lies. This story is about my own.

There was an investigation, in the course of which it was discovered that I had not filed certain paperwork correctly, documents I needed in order to have my licenses in place. I basically was given a wrist slap and exonerated very quickly. Nonetheless, the legal victory did not help to heal my heart. During the investigation and even afterward, I just did not feel up to seeing my clients again. I put my business on hold. Still, instead of living as cautiously and frugally as I could, I continued to spend money like it was going out of style. Now that I look back, it seems curious that, even though I knew I should steer the course I would have advised my clients to take when their financial lives were threatened, I did not do so.

Instead, I chose to continue to live what I now see as a financial cover-up. I told almost no one what was truly going on in my life. For all my inner turmoil, outwardly I made light of my situation, behaving as if I had not a care—financial or otherwise—in the world.

The more depressed I became, the more I spent. After months of not earning and yet spending as though money were still rolling in, it did not take me long to go through all my savings. I began to rack up serious credit card debt, which was easy to do, since by then I had built up a large line of credit that I had not previously taken advantage of. Every month my credit card bills were huge, and were getting huger. I could barely afford to make the minimum payments on them all. I would go out to dinner with a group of friends, for example, and insist on paying the check. I wanted to keep up my image with others, as well as with myself, as a successful financial advisor. I was afraid that people would not like me or want to be around me if I did not have money. For I then believed that people liked me for what I had and not for who I was.

At this time I was also romantically involved with someone who had a serious sum of money, and I lied to that person as well. I paid for an expensive trip to Mexico for the two of us, kept exchanging extravagant gifts that I could not afford, and had conversations full of lies about all the money I was making. Before long, I was tapping into my retirement accounts—no matter that I had to pay taxes, as well as penalties, on the money—just so that I could go on living this lie of appearing to have more money than I did. Meanwhile, everything I actually did have was quickly disappearing.

One day when I was driving over the Bay Bridge from San Francisco to Oakland, my whole world of lies came tumbling down around me. What happened was simple and small compared to everything else that was going on, yet it was the straw that broke the camel’s back: I got a speeding ticket. I remember that the ticket was for only $40. But I did not have $40—I didn’t have $20, or even $10, unless I was to take another cash advance on one of my credit cards. As I drove away from the bridge in my high-end leased car, wearing my $8,000 credit-card-charged watch and my $2,000 department-store-charged leather jacket, the magnitude of my lies became real to me for the first time. I was speeding down the highway to financial ruin.

When I got home that day, the truth started to pour out of me in the form of uncontrollable tears. I could not stop crying. Then I remembered something a wise teacher had once told me: Tears are God’s way of forgiving you. I realized that the only way I could forgive myself was to start to tell the truth right then and there. And as the words were flowing out of me, the most important listener was me. I needed to say it. I needed to hear it. I needed to start living it. For even though I had been lying to the world, the person I had been destroying was me.

The Truth is Not Just a Fact, it is a Path

It was amazing what happened when I began to live the truth. I stopped having the desire to give a false financial impression to others and started to show people who I really was. As soon as I did this, I started to feel better about myself. I began to feel more powerful, and when I felt more powerful, I had more energy. When I had more energy, I was able to make more of an effort to create what I wanted, which was to get beyond the hurt of what had happened and to get on with my life and my business.

If I hadn’t had that experience on the bridge, I might have been financially devastated. But I learned a life lesson that was even more valuable and enduring than just how to survive rough financial times. I came to understand something very basic about the nature of truth and lies. I learned that the truth does not change, no matter how much you wish it would or what you do to obscure it. I learned that the truth is not so much a fact as a path, a path that leads to abundance of all kinds only when you choose to walk along it and stay within its course.

For the first time, I also saw that a lie is more than just an excuse to avoid doing something you know you need to do. A lie is also more than an excuse for actually doing something that you know will hurt you or someone else. A lie actively covers up the truth and robs you of your power. It forms the first link in a chain of events that will lead you away from control over your money and control over your life. In this sense, a lie is also a path, one that leads to destruction.

From that time on, I have been on the lookout for how the financial predicaments of the people who write, call, phone, and email me for advice have actually started with a simple lie. Here is what I have discovered from my many thousands of observations: When it comes to your money, almost every hour of every day presents a choice about whether to tell a lie or tell the truth.

For example, when your sister asks for a loan you don’t want to give her, will you tell her you can’t afford it, or will you tell her that, even though you can afford it, you are choosing not to give it to her? Or, when all your friends are going on vacation
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	Every day you tell yourself who you are, financially and in other important ways, by the choices you make with your money.
	When lies are woven into the fabric of your financial life, that fabric will inevitably fray.
	The truth does not change, no matter how much you wish it would or what you do to obscure it.

	Do not be afraid that people will not like you or want to be around you if you do not have money. Good people everywhere will like you for who you are, not for what you have.
	Be careful not to let the money you spend become a badge of your success.
	The person who most needs to hear and tell the truth about your money is you. You need to speak the truth. You need to hear the truth. And you need to start living the truth.
	The truth is not so much a fact as a path, a path that leads to abundance of all kinds only when you give it a voice—your voice—and then act on it.

	A lie actively covers up the truth and robs you of your power. It forms the first link in a chain of events that will lead you away from control over your money and control over your life.
	Every hour of every day presents a choice about whether to tell a lie or tell the truth when it comes to your money. The choice is up to you.
	Each decision you make with your money puts you at a crossroads between truth and lies. One road leads to creating what you want, the other to destroying what you have.
	Keeping what you have and creating what you deserve is not only about money. It is about the absence of fear, which is even a greater blessing than the absence of want.

	Financial lies destroy financial lives. Telling the truth about yourself and your money is the only way to keep what you have and create what you deserve.
	It is important to know that you are perfect just the way you are.
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