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			Living with “Mr. Serenity”— Foreword by Brenda Russell-Basso

			I met Tom one week after he had retired, when we both attended a two-step dance lesson in Scottsdale, AZ. This was not in some upscale venue; it was in a cowboy dive bar. Upon leaving, I noticed that Tom drove a rather unremarkable SUV, which he later described as a utilitarian, 12-year-old vehicle. After seeing each other intermittently over a few months of lessons, the two of us had more conversations. I soon learned that Tom was avidly putting together, with dedication and energy, a retirement life to include all his many interests. I later realized this dedication and energy was a carry-over from his long career. The interests are many. Besides dancing there is golf, singing, cooking, painting, fishing, landscaping, reading, and wine-making. Such a combination of time use may put a question mark on any type of serenity, but as I got to know Tom, I began to understand.

			Fast forward to one of Tom’s recent seminars on trading, where I was the moderator. At a break, one of the participants casually asked me what it was like to live with “Mr. Serenity,” that famous moniker bestowed on Tom by Jack Schwager. After a couple of comments, we had drawn a small crowd. Apparently, this topic is of more interest than I would have thought. If you read interviews with Tom and study his methodology and long success in trading, you would probably accurately think, “I don’t want to be in that head.” Retirement could be hectic and stressful, trying to conscientiously include all the elements. Delving further, though, you would understand that he applies that same focused but non-stressed attitude in retirement that he applied in his work life. He constructs his “movie of life” to suit himself, and each interest is compartmentalized and enjoyed in a relaxed fashion.

			There is, however, evidence of his analytical, engineer mind that he applied so meticulously to designing trading strategies with detailed execution. When Tom was 12, he bought a book on hypnotizing oneself to sleep. I am a witness: he can put himself to sleep in about six seconds. Once when working on his golf swing, he remarked, “I think I need to get 30% more weight on my left side.” And when people ask about the kind of dog we have, our chill rescue Banjo, Tom answers every time: “25% miniature poodle, 25% miniature schnauzer, and 50% terrier mix with probably a lot of wheaten due to his color.” (Mixed breed, rescue might suffice.) 

			A recipe he invents has a pinch of this, a dash of that, and some varied and unexpected components that usually result in a tasty concoction most could not imagine. (I am the lucky sampler.) He is a compendium of information on 70s rock and roll, and can recognize most hits and the artists in the first few seconds. (I prefer Beethoven myself.) And imagine my surprise when I found out he had a detailed list of 20 traits he would look for in a possible mate. (Luckily, I somehow hit 19.5 of those. The other half point? I will never be 5’9” tall.) His mind does focus on details. A friend of ours is fond of saying, “Don’t ask Tom what time it is, because he will tell you how to build a watch!”

			But let’s go back to the serenity topic. I don’t often ask how our portfolios are doing. I handle our real estate investments and don’t cross over into trading. On occasion though, I will say, “Did we make any money today?” A response could be, “No. We lost ____ dollars.” I feel I need to choke and pound my chest, but the news is delivered in a matter-of-fact, non-emotional manner. Likewise, if the answer is that we made a rather large profit, I feel like applauding and perhaps clicking heels. However, again the response from Tom is the same—matter of fact with no discernible reaction. I have learned that he truly lives one of his favorite sayings: “The market will do what the market will do.”

			The answer to that student’s question is that living with Mr. Serenity is serene indeed in every aspect. I get to see up close how Tom moves through his “to-do lists” with calm purpose. We don’t have volatility in our life together. Basically, we just “enjoy the ride” every day.

			Brenda Russell-Basso

		

	
		
			Preface

			“So bad. Ranting nonsense. This is brutal. This guy has issues and uses this podcast as a therapy session. Pure, pure garbage.”

			This is one of my all-time favorite reviews of my Trend Following podcast (www.trendfollowing.com/podcast).

			The podcast is now at 1000+ episodes, 10 million listens, and includes six Nobel Prize winners, multiple billionaires, and an untold number of world-class entrepreneurs and academics. But I am honored that one guy felt compelled to write his anger, because a podcast like mine is not for everyone (more on that in a second). 

			You want to start listening now? That will take you over four weeks of continuous listening, 24/7! 

			What have I learned from all of these great podcast guests? What are some common themes? Six come to mind:

			
					Do the right thing, and let the chips fall where they may.

					Talking about a guest’s natural talent is undermining their hard work and dedication to their craft.

					Know the difference between skill and luck.

					A lot of people don’t like the truth.

					Process over outcome is how you get ahead.

					There is a good chance you won’t ever know why, so follow the trend.

			

			Now I might not have Joe Rogan’s or Tim Ferriss’s mega listens (yet), but I am always amazed that a podcast gives such reach. A guy, a microphone and Skype or Zoom broadcasting from parts unknown with word of mouth viral as the driver? Amazing. What a fun time to be alive.

			What’s the craziest way someone found my podcast? I can thank comedian and Seinfeld co-creator Larry David:

			“It’s funny how I started listening to you. I was looking for podcasts with Larry David and I found the one you did about Curb Your Enthusiasm. From that, my investing has taken a major change of course. I now have my kids checking you if I listen to a podcast I think they would relate to. But I don’t force it on them. They will figure out what is best for them.”

			Isn’t that awesome? The small world in action. 

			So how does a podcast like this start? Great guests. And I am lucky to have those. But it did not start out of the gate with great guests. It was a slow build—literally years. However, one guest in particular helped put my podcast into motion back in 2012. Let me let another reader introduce that guest as he talks about my episode 400:

			“I said to myself, ‘There’s no way in hell I’m listening to a four-hour episode with Tom Basso …’ And then I got to hour three and said to myself, ‘I owe you an apology, holy **** this is amazing.’”

			Let me back up.

			Tom Basso was originally featured in Jack Schwager’s Market Wizards series and is most famously known as “Mr. Serenity.” Now retired from managing client money, Tom was president and founder of Trendstat Capital Management. He became a registered investment advisor in 1980 and a registered commodities advisor in 1984. He has deep experience in trend following trading. He’s a living legend.

			No surprise I pursued him for his first podcast interview and he graciously agreed. Then he came on the podcast again, and again and again. The reception? The enthusiasm for Tom the retired legend was tremendous. What was it about Tom that resonated? His mindset. Meat and potatoes. Blunt. To the point, but caring. This is a unique way of being.

			Then, one day I said to myself, “What if I added all of Tom’s episodes together to create one mega episode?” That became my episode 400. Mega episode 400 became an instant hit, but it did not stop there. Tom came on again and again. People loved him, so being the wise broadcaster, I listened to my audience.

			What’s special about Tom Basso?

			What makes his voice one you must consider?

			Most investors attempt to study supply and demand, or some other fundamental factor they believe underlies some market value. They rely on government policy, economic projections, price-earnings ratios, and balance sheet analysis to make their buy and sell decisions. It’s a religion. And that religion (or cult) is called fundamental analysis. It boils down to telling stories—the stuff you see across Bloomberg, CNBC, etc., 24/7. It’s all a big guessing game. It’s an ego game. 

			Turn all of that off. I want you to think differently. I want you to think like Tom Basso—the trend follower. My objective with Trend Following Mindset is simple: combine all I can find about Tom in one unique book. That means all of my interviews (and others), plus Tom’s most important trend following research papers.

			Before jumping into my first interview with Tom, I want to say something about my interview philosophy. A good interview doesn’t ask questions. It’s a conversation. I don’t ask topical questions about current events—that’s pointless. Headline interviews are brain poison for newbies who want to lose all of their money. I want timeless, universal insights from my guests. And what follows is just that—my timeless conversations with Tom (in Part 1), plus detailed insights about trading pulled from Tom’s career research (Part 2).

			Author Seth Godin once said, “Once a commitment is made to a streak, the question shifts from, ‘Should I blog tomorrow?’ to, ‘What will tomorrow’s blog say?’”

			That’s exactly how I view my books and podcast. And I am damn lucky that a guy like Tom Basso helped to launch my podcast and ultimately Trend Following Mindset. Now it’s up to you. Take Tom’s market wisdom, his making money wisdom, or not. Your choice.

			* * *

			To receive my free interactive trend following presentation send a picture of your receipt to receipt@trendfollowing.com.

		

	
		
			Part 1: Interviews

		

	
		
			Enjoy the Ride

			Episode 10: April 25, 2012

			Tom Basso: This is the first interview I’ve done in about eight years since I retired.

			Michael Covel: I find that in trend trading, experience doesn’t have a half-life; it doesn’t go away. There’s a lot of wisdom that we can all pick up from folks that have been down the dusty trail. I sometimes hear people telling me, “Oh, Covel, what are you going to learn from these guys from decades ago?” My response is always along the lines of, “Eh, are you serious?”

			Tom: Not much changes, Michael. It’s the same thing. I was just looking today to make sure I knew where everything was, since I haven’t been interviewed in so long. I just did a Google search on my name and TrendStat, my old firm’s name, and I was amazed at what I found … I gave up after 30 pages of results. It was amazing to see all the information that stays on the web. Once it’s on there it stays there forever, so I had a trip down memory lane.

			Michael: Let’s start with your younger days. A lot of people want to know, “What was Tom Basso like at 13 or 16?” What were you thinking about? What were you doing early on, and how did the migration happen, the switch?

			Tom: When I was 12 years old, I delivered papers—the Syracuse Herald-Journal—in the evenings. I had about 82 subscribers and made about $10 a week. Around that time, a mutual fund salesman showed up at my dad’s house. I listened in to their conversation, got interested in what I heard, and then started buying mutual funds.

			Michael: 12! That’s a head start.

			Tom: By the time I got to college, I had gotten back to break-even on that position, due to the amount of fees the salesman was taking out of the front end. I was about 18 years old, and I was just breaking even on the funds. It was then that I realized the markets went up and down. In junior year of college I started worrying about where was I going to get a job as a chemical engineer—which is what I graduated in from Clarkson University up in Potsdam, New York.

			I had about 25 different job offers, so I thought one way to look at this might be to plot the stock of some of these companies, and take a look at what they did. I ended up going to work for Monsanto in St. Louis. I plotted Monsanto’s stock and ended up trading Monsanto because it went up and down. I realized that it’d be foolish to just buy and hold it because it seemed to pop up to 40 and go down to 20. I figured I’d might as well make money each time it does that because it didn’t seem to get much above 40 in those days. I’m talking back in the ’70s.

			That led me more to trying to quantify, “How do I do this without having to think too much about it?” Because I was a busy guy. I was getting an MBA, working as a chemical engineer, and starting up with the original firm that was the precursor of TrendStat, called Kennedy Capital. And actually, Kennedy Capital still exists today in St. Louis as a small cap manager. I sold my share at Kennedy Capital and started TrendStat. It was an evolution getting into futures and currencies using trend following techniques. I ran out of futures capacity. One thing leads to another and pretty soon 28 years have gone by, and I’m retiring.

			Michael: Guys like yourself, you tell that whole story really fast, about 30 seconds. I’m not going to let you off the hook that quick. Beyond your own internal studies and looking at charts and observing this up and down nature of trends, were you inspired or influenced by anybody that came before you?

			Tom: Not really. I was an engineer by background, and was very good with computers, but you’ve got to realize that I never was a broker. I never worked at an investment bank. Never was on the floor of any exchange. I really started out managing other people’s money by way of an investment club. A lot of the investment club people were lazy, and they left it to two of us to do most of the work. I was one of those two guys.

			Having been an engineer by background gave me a real heavy dosage of math, logic, problem-solving, and how to do things efficiently. I began to see human endeavor categorized in two camps. There was the production side of things where you’re grinding out something that you could teach a computer to do, but for some reason you’ve decided to do it as a human being. And the other side of human endeavor is more the creative side: The side where you can’t really teach a computer how to create something new—a piece of art or whatever.

			I realized that I had a limited amount of time. If I was ever going to be creative and take trading to a new level by reading new books and exploring new research angles, I had to get the actual trading function: The buying and selling. Where am I going to buy and where am I going to sell? How much am I going to buy and how much am I going to sell? 

			I had to get those functions to a point where it was so cookbook I could get it done in very short amounts of time so that I’d have time left to do the creative things I enjoy.

			You remember the RadioShack TRS-80? That was the first computer I got. I went from there to the IBM PC and bought an AT after that. I just kept programming and programming. My sole purpose was to just put myself out of work in terms of trading every day. I evolved my trading into a very, very automated TrendStat Capital that basically made no decisions by human beings day after day. It was a highly automated operation covering some 80 futures markets, 30 currency markets and about 20 mutual funds that we traded by many different strategies and many different dollars. It was quite complicated, but we would just buy another computer, and crank our system into it.

			Michael: You’re self-taught. You are on the outside. You are not a part of the trading floor up in New York City somewhere. You’re not on the exchange floor. Talk to me about when it hit you that, “There’s all these guys out there doing fundamentals.” Warren Buffett, for example, is a value guy. But you’ve made the decision that you’re going to use prices as your core variable, and you’re going to start to code this.

			This was all the buying and selling of price as a variable and figuring out how much to bet. That was something that you were figuring out on your own by trial and error without any outside influences?

			Tom: I started looking at some of my early stuff that I did, like my mutual fund purchase with the mutual fund salesman, and other purchases of actual stock after that. I looked a little bit at fundamentals and realized it was a quagmire of accounting information to get through. It took too much time.

			I realized that no matter what I did it seemed like there was always going to be somebody with a lot more time and staffs of people. I had other engineers at Monsanto, and we’d be sitting there in lunch and they’d say, “What makes you think you can do any better than some Wall Street firm with teams of analysts figuring all this stuff out?” I got to thinking about that and started getting more global and distant from it all. When you take a step back and look at what these other guys do, you realize that everything these people do ends up somehow in a battle.

			I imagined going back to the Waterloo days and you’ve got Napoleon and Wellington up on the hills watching their armies down in the valley. And then you could watch the frontline going to the left or going to the right depending on who’s winning at any one point in time. I thought that was a good picture for what goes on in a market. There’re lots of people doing lots of different things, and some of them are buying, and some of them are selling, and they all think they’re right. They all think they know what they’re doing, and they’re doing it for a reason.

			But the sum total of all of that is where the price ends up. Or in the case of the battle, where the frontline is. So I thought, “Well if I could chart this, then I would know where everybody that’s participating wants to put this price, and if I just watch, I can see that the battle is being won by one side over the other.” In other words, “If the buyers are beating the sellers this time around, then I might as well lean that way because it looks like they are winning the battle. If the sellers are winning the battle, it’d probably be good to go that way.” I never think much more about it than that. That’s still my thinking for what I do in everyday life, even up to today.

			Michael: I caught an email exchange that you had with Ed Seykota a few years back. You were commenting on the fact that on his questions and answers page somebody had made the comment, “Tom Basso doesn’t like much heat.” Could you explain to novices that term. You responded to Seykota, and you said, “Well, hold on. It’s not necessarily that, but I am giving clients what they can handle.”

			Tom: Exactly. One of the biggest areas where I found fault with a lot of money managers in my era, in the early going, is this concept that Ed calls “heat.” I just call it how much risk you are putting into the portfolio. I think risk can be measured by a lot of different approaches. The ones that I used were specifically a percent of equity of the risks of the stop loss. So take your risk from where you are to wherever the stop is. That’s one form of risk as a percent of equity.

			The next one is volatility. How fast does a market move up or down each day as a percent of your equity? The third picks up weird guys like euro dollars—or in the old days some high margin, low volatility types of instruments that every now and again go crazy. If you have too much of them in the portfolio, you’re taking on too much risk. Markets are smart enough to add the margin in there, so I had margin as a percent of equity.

			I would do all three of those calculations and take whichever one came out the lowest in terms of number of contracts, and that was how many I did. So I always erred to the conservative side—the least number of contracts, the least amount of exposure. By doing that, I didn’t draw attention to myself in terms of clients looking at things every day and being overly caffeinated. Clients weren’t calling me every other hour saying, “Did you see what gold did today?” That was not going to serve the client well because they’re basically going to always be excited when it’s up and distraught when it’s down.

			I was trying to level up the psychology of my clients and make sure my own psychology was level. I didn’t want to get excited either. That’s why Jack picked up on the Mr. Serenity thing, I guess. Everything in my trading life every day was somewhat boring.

			Michael: You talked about the desire to make sure clients could stand the heat, but you would approach your own portfolio differently.

			People might hear you say this and think, “Okay, you’re helping clients one way, but you’re willing to do something else for your own portfolio.” Maybe you can explain that differential? I’m assuming you meant you were willing to have a little more volatility and take more risk?

			Tom: Exactly right. I understand exactly what I’m doing, and I understand where my risks are. I can scenario analysis to death anything I think might happen and feel like I can live with what I’m doing.

			Take, as a good example, my mother who’s 83 and has less than $100,000 to her name in terms of retirement and IRAs. She’s going to sit there with zero knowledge. She almost is confused by what a CD at a bank is; that’s the level of knowledge that she’s got. So it’s the opposite end of the spectrum. When I start talking about anything financial, her eyes glaze over, and she has no idea what I’m saying. I try to put myself in the position of my clients and what they feel comfortable with. As a money manager you’re being paid to manage other people’s money so one of your first questions has to be, “What are my clients all going to look like, and how can I provide them something that I think that they will hire me for and keep me on the books for a long period of time?”

			Otherwise, a lot of CTAs in the past, especially, could do 50% in a year, and then they’d lose 20%, and then they’d go 60% up and then another 27% down. They’re all over the map. Their attitude is, “I’m going to trade the way I think is best to trade to make the most amount of money over the long run, and if you want to come along for a ride with me, you’re welcome to, Mr. Client.”

			I approached it the other way around. I said, “I’m willing to sort of harness myself down a little bit because my job is to be a money manager. I need to be thinking about what my clients are looking for, not what I might want to do myself, because they’re not prepared to do what I would do.”

			Michael: I’m guessing that you saved yourself quite a bit of grief. I’m not criticizing any of the guys that took the big risk and did the 50% up and 25% down, but I’m sure they heard from their clients a lot more in a negative way.

			Tom: Oh and they had money coming in and out. They’d raise $100 million, and then they’d go down to $50 million, and then they’re up to $250 million and then down to $100 million. I’ve got to believe they must be hiring people, firing people. It must be a chaotic way to run a business.

			Michael: I wanted to jump into psychology—the psychology of trading in particular—because I have a feeling that this is where a lot of the success lies. And whether you’re just a flat out entrepreneur, or a trader, the psychology of how you can make it through each day.

			Tom: I agree. It’s the most important thing in investing. It’s way ahead of the second most important thing, which would be risk control, volatility control and basically all your money management side. It is way ahead of the importance of what everybody concentrates on—doing simulations on buy-sell decision models. That’s the least important thing to worry about.

			Michael: For the vast majority of folks out there, they still love that attitude.

			Tom: The reason’s easy to see. I’ve done studies that have been published, and there have been other studies way beyond what I did where you take markets, do a random number generator to buy or sell, put a good stop loss behind it, do good money management with it and you get a positive return on investment. If you’re flipping a coin to buy and sell, how important can the buy and sell decision model be if you’ve put good money management behind it and you end up over time making a slight amount of money with a reasonable amount of risk?

			But even more so than that, think about the psychology. A lot of people used to think of TrendStat and Tom Basso as a sort of robotic firm. Like we didn’t think or we didn’t do anything. But in reality I’m the guy that owns the company. Any moment I want to, I can change any of those black boxes that we’re running.

			If I don’t have good psychology, don’t understand what I’m doing, understand what buttons of mine are tending to be pushed with certain types of market action, things could go bad. If I stay the course and know that certain market action is normal or I know that something else is not normal, and I need to do some work on it, then I need to understand myself and the psychology that’s being thrown into my face and my brain. If I don’t, I’m lost. I could change the models every day if I wanted to just because of the computers.

			The psychology is the most important thing of all. That will drive what everybody does. It forces people to abandon systems that are basically sound systems. Just because a system is on a slight drawdown, traders start tweaking things, they overcomplicate things or they overly simplify things. Or they get on a run and get full of themselves and start leveraging too much, and then they blow up. There are a lot of different ways it can hit you, but understanding yourself is the most important thing of all.

			Michael: When you say “understand yourself,” tell me about Tom getting upset or Tom not getting upset. Did you go through your whole trading career on kind of an even keel? Were there ups and downs emotionally? 

			Tom: I was trading silver after being in the business maybe four or five years. My mom and dad were going to come and visit me down in St. Louis, which is where we were at that time. As the dutiful son, I take off the one week from trading and played tour guide. I was working as a chemical engineer, running them around, and consequently didn’t have time to update my stuff. I missed a silver trade that broke out but, being the good, disciplined trader that I am, decided, “No, breakout already happened. Not going to jump in late.” When I updated all my stuff after my mom and dad had left, I just missed it.

			That turned out to be the most profitable trade of any market during the entire year. It was very frustrating watching it, and I realized that I needed to make sure that didn’t happen again, because I didn’t want to be frustrated like that. I told myself, “If I’m going to create a strategy, I have to be able to run it every single day, day after day, and not miss anything.”

			And I haven’t missed a trade after that for years and years and years, because I put things in place. I put backups in place, and I make sure things are on stops. Whatever I have to do to make sure if I’m going to be, say, talking to you and markets will be open, or if I’m taking a vacation, everything will be taken care of. I’m going to Italy this summer. I’ll be there three weeks, and I’ll be trading right through it, and it won’t bother me a bit. I’ll still be on vacation.

			Michael: I think for a lot of people, maybe if they’re in that situation, instead of turning around and saying, “Oh, let’s automate the approach,” they would get upset about it. Sounds like you weren’t emotionally upset. It was more of a problem to solve?

			Tom: It was like an engineer’s problem to solve. Think of it as a chemical factory. You’ve got stuff coming in one side, you process it, and it goes out the other side. And a lot of trading I thought of as chemical engineering too. You’ve got information coming in over satellite, com links and internet lines, and everything else. You process it either manually with your eyes and your brain, or by computer with databases and programming language—like we did at TrendStat. Then out come orders that are shipped off to exchanges, brokers, FCMs, and wherever they’re going.

			TrendStat to me was my little chemical factory. And when I look at the early days of my trading, I thought of it the same way. I’ve got a lot of information, I’ve got to get it done every day. I don’t have a whole lot of time to do it, so let’s make it as quick and automated as possible. I ship orders and go on with the rest of my life.

			That was how I thought of it, as problem solving. But the other example involving silver is probably a little closer to an emotional reaction, I would say. This was a silver trade. My account had gotten up to—think about this, in the early years of trading—I want to say $50,000 to $100,000. I can’t remember the exact number. I hit the same silver upswing that the Hunts were trying to corner—back in those days. I’m doing the silver solely, and I’m the trend follower, I’m going to stick with this, and I’ve got so many contracts. I let my profits run and was going to cut losses short. And silver’s starting to go limit up, down, all over the place and the Hunt stuff comes out, and it collapses back and I’ve got my stops in. I’m fine, but I saw my account go from like $100,000 up to $500,000 in just a month or six weeks or something insane.

			I saw it in the next two weeks go down to $250,000. I ended up making, I don’t know, $150,000 on the one trade and at that level it was probably a 150% return on my portfolio. This was way before I understood what I understand now. But out of that I can tell you without a doubt I was watching silver every day. I almost didn’t care about the rest of my portfolio. I was very emotionally attached. As it would go up and down and all over the place, I said to myself, “Wait a second …”

			Michael: You caught yourself with that emotional attachment.

			Tom: I caught myself with the emotional attachment. I always had this sort of tendency in my brain to be able to sit back at the end of the day and observe how I interacted with the day. It’s a very useful thing to have an observer self that can be impartial. It sounds like a split personality, but I’m not meaning to make it sound crazy. You just want to be introspective, and you want to be non-judgmental. You want to sit there and say, “How did you do today? Were you even keeled? Did you do all the things you were supposed to do today? Did you get mad at somebody? Did you get overly excited to the point of missing something? Did you get emotional here?” An accounting summary of how the day went.

			When I’d looked at the silver thing, I decided I was right in being a good trend follower, putting my stops in, letting the profits run, and cutting the losses short. But there was no reason why I had to let my emotions go up and down and all over the place if I just controlled the size of my position. And that led me to my very first risk control scheme, which was to say that as the stops got further and further away, in the case of silver, my risk was humongous. There was no reason to have five or 10 positions. Maybe all I needed was six, maybe I only needed four, or maybe I only needed one contract. 

			At TrendStat, when the Gulf War broke out, I think we had maybe one or two clients that ended up with one crude oil contract on after the volatility went from 32 overnight to 40 and back down, then opened up the next day at 22 or something. That was insane volatility and it just completely kicked all of the positions out of everybody’s portfolios because nobody had enough equity to afford even one contract.

			Michael: Are you a golfer?

			Tom: I just came back from the range actually.

			Michael: I’m not a huge golf fan

			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
			
		

	OEBPS/image/Thankyou.jpg
Thank you for everything Liéu Trink





OEBPS/image/HHFullLogo.Black.png
Harriman
House






OEBPS/image/tfm-frontcover.jpg
“Tom Basso is a living legend and Mike Covel is one of the most interesting
and intelligent authors | know ... a must read for every investor.”

—MARK MINERVINI
UsS. Investing Champion and author of Trade Like a Stock Market Wizard

TREND
FOLLOWING

MINDSET

The genius of legendary trader
Tom Basso

MICHAEL W. COVEL

International bestselling author of TREND FOLLOWING
and THe Complete TurtleTrader .





