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  Book Overview

  
  




The book “Anything You Want” is a guide to turning your ideal business become a reality, which is far less difficult than you might imagine. These blinks will educate you why the usual concepts of amassing a large sum of money, consulting experts, and utilizing cutting-edge technology are all incorrect, and that the true secret to success is you and your brilliant ideas.








  
  
  About The Author

  
  




Derek Sivers began his professional life as a musician who attempted to market and sell his work on the internet. This straightforward concept served as the cornerstone upon which he built CD Baby, which, at the time of the business’s sale to him in 2008 for the sum of $22 million, was the largest online retailer of independent music.








  
  
  Introduction

  
  




Be who you are without compromising your adaptability! Create a business plan that will convince potential investors to back your venture, but remember to keep it straightforward! Delegate, but don’t delegate too much!




You may already be familiar with the challenges of attempting to strike a balance between some or all of these seemingly incompatible aspects of running your own business. It’s possible that you’re feeling rather lost right now. And perhaps you’d benefit from some guidance?




In his book “Anything You Want,” author Derek Sivers promises to fulfill this promise to his readers. He helps you figure out the answer to the question, “How do you make your business anything you want it to be?” by drawing on his own personal experience of accomplishment and with the intention of untangling the complex web of beginning a business.




A Synopsis of the Whole Book in Three Sentences




Way too many individuals spend their entire lives chasing after things that will never bring them true contentment. When you start a company, it’s like you get to build your own miniature universe, complete with its own set of rules. Never lose sight of the fact that your clients are the ultimate beneficiaries of what you accomplish.




My Review of “Anything You Want”




This is a synopsis of Anything You Want by Derek Sivers, the author of the book. My notes are written in a casual style and frequently include excerpts from the book in addition to my own ideas. This summary also includes crucial excerpts from the book as well as critical lessons learned from reading it.




After ten years of hard work and dedication, Sivers was able to sell his company for $22 million. Way too many individuals spend their entire lives chasing after things that will never bring them true contentment. Never do something for the sole purpose of making money. Instead, you should just respond to requests for assistance.You won’t truly understand what you want until you put some effort into getting it.


Before beginning his career in business, Sivers had a successful career as a musician. It was because he wanted to sell his own CD on his website that everything got started. CD Baby was established not long after he began selling CDs on behalf of a wide variety of musicians. When you start a company, it’s like you get to build your own miniature universe, complete with its own set of rules.




When you are on the verge of anything truly great, it won’t feel like you are on the verge of anything truly amazing. It will seem like common sense in a unique context. If it’s not working, try something else. To achieve success, one must continually strive to innovate and improve. Spending years pursuing something that isn’t successful is a waste of time. To hell with it or not. I’m sorry, but I have to say no if it’s not an absolute yes. Say “yes” to fewer things.


It has been said that “no plan survives first contact with customers.” -Steve Blank [from the book]


Always put the needs of the consumer ahead of those of investors. Never lose sight of the fact that your clients are the ultimate beneficiaries of what you accomplish. Simply concentrating on the needs of your existing clientele will allow you to expand your company successfully. Simply wow them, and they will talk about it to everyone else.


The number of possible outcomes can be multiplied by ideas. Even the most brilliant ideas are useless if they are not carried through. A significant competitive advantage can be gained from having a large number of small customers. You are free to terminate the relationship with any one particular client so long as the overall satisfaction of your clientele is maintained.


Your first thought is merely one among an almost infinite number of possibilities. Develop strategies for a variety of potential outcomes. There is more than one way to achieve success. How do you rate your own performance? You need to be aware of the things that are most important to you.


Pay more attention to your clients than you do to yourself. If it’s in the greatest interest of your clientele, your organization need to be willing to shut its doors permanently. When you write, try to be as explicit as possible. Do not leave any space for misunderstanding.


You don’t have to behave like a giant boring business even if your goal is to become a large corporation. You should educate yourself on stuff. It will take more time, but it is great to be able to provide for one’s own needs. There is happiness to be found in both knowing and doing. You don’t register for a marathon and then pay someone to drive you to the end of the race in a cab. The question that really matters is not what you want to have, but who you want to be.


Being self-employed and owning a business are two quite different things and should not be confused with one another. If you don’t show up for work as a self-employed person, everything falls apart. You are not a true business owner until you are able to step away from your company for a year and return to find it thriving even more than before. Never lose sight of the fact that you have complete creative control over your position. You can find someone to help you with everything else. It’s possible that having a million-dollar business may provide you much more satisfaction than having a billion-dollar firm.


When you assign a role, you should never not trust, but always verify. A person’s personality shines through in their chosen line of work. Pay close attention to the things that energize you and the things that deplete you. You are the creator of whatever it is that you make. Bring your hopes and desires into reality.








  
  
  Chapter One

  
  




To launch a profitable business, it is necessary to work toward simplifying and enhancing your existing business concepts.


When the author first entered the world of commerce, he had no intention of eventually opening CD Baby, an independent online music retailer. In point of fact, prior to this, he had tried his hand at a number of other businesses but was ultimately unsuccessful.


So, what was it that made this one successful?


The realization that the more you work on bettering your ideas, the greater the likelihood that you’ll come up with one that is actually successful was a crucial stage in the process. The point of this is that if you’ve been pushing your “perfect” concept for years and it’s still not going anywhere, it might be time to try something different. That being said, if you aren’t receiving a significant amount of favorable feedback, it’s usually best to let go of the concept you had in the first place.


Instead, you should explore new possibilities and work to enhance the quality of your thoughts. Because if you are continually trying to get better, you will eventually come up with a concept that other people will adore. For example, the author was taken aback when one of his ideas all of a sudden became popular among his musician pals. His efforts had finally paid off, and he had produced something that would benefit not just himself but also other people.


However, coming up with a good idea is only the first step in the process. The next thing that you need to



















