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FOREWORD

“Todor is a true giver who is
sincere about helping others. He started his real estate club in
Toronto to help others, not knowing how much of an impact it would
make.” —Tahani Aburaneh

There are so
many books on the how of doing
real estate — but certainly not enough about real life people doing
real deals, and the sharing of true stories.

It’s so incredibly
hard to start a real estate club with so much competition, but
Todor amazingly defied all the odds and created a safe place for
people to connect, share, and learn. Most organizers start clubs
for the wrong reasons...they make it all about pitching deals and
getting leads...disregarding the importance of educating and
uplifting others. There is more than enough real estate to go
around. This book is an extension of Todor’s leadership and good
intentions.

Everyone has
fear. It’s not about whether or not you will have fear — because
you will. It’s about how you
deal with it. The number one fear investors have is the fear of
making a big mistake. That is called fear of the unknown. A way of
overcoming that fear is simply by doing — by getting yourself out there and buying a deal — and also by educating yourself on how
to overcome your worst-case scenario.

If your fear
cripples you to the point that you’re losing sleep over your life
savings, either educate yourself further, or don’t be a real estate
investor. It’s that simple.

Todor started the
Real Estate Network Toronto for all the right reasons. As of 2016,
the club boasts close to 2,000 members and counting. Todor’s
leadership can be seen through the testimonials of hundreds of
people who attend his meetings each month to learn from him and his
keynote speakers, who are community influencers and real estate
experts.

This book
showcases how we are all so similar in our intentions and our
goals. You will see yourself through many of these people. It
reveals the struggles that others don’t see on a day-to-day
basis.

Just remember: we
all start somewhere.

By
doing, you get
to learn a whole lot more than just reading books and listening to
the opinions of others. So go out there and just DO IT.

Return to this
book whenever you start experiencing fear. If they can do it, you
can do it, too!

—Tahani Aburaneh

Land Developer,
International Speaker, Trainer

Canada’s Leading
Female Expert in Real Estate Investing
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INTRODUCTION

I never made a single mistake
in real estate, but YOU WILL!

One part of
the sentence above is not true. I’ll leave it up to you to decide which
one…

Just as the
title of the book, what you will find on the pages that follow is
designed to provoke you. Replace the word follow with create, fear with curiosity — and
expand to meet your dreams.

Imagine you
are at your child’s summer birthday party. Kids are running around
in the backyard, swinging at a piñata waiting for the candy to
drop. Balloons and bubbles are popping... After all is said and done, there’s nothing left
but empty candy wrappers everywhere.

No, real
estate is not like that. By the time you read this book, you’ll
know how to better decide for yourself if real estate is for you.
You will pay less and less attention to all the noise and hype like
the bursting balloons and bubbles. You will instead be armed with
the most powerful weapons: critical thinking and knowledge.

We did not create
real estate. We were created IN real estate. It’s been around
longer than we have. And that’s not about to change!

Shelter is one of
our primal needs. Real estate follows us everywhere, no matter how
high we go up on our evolutionary path. We are, and always will be,
in real estate. It’s time we know and truly understand, connect,
and see what is constant in our lives from the first moment when we
are born to beyond our last breath: real estate.

Remember: not one
of these stories is yours. But you will find a bit of YOU in every
story. And it is my hope that it will inspire an urge in you to
make your story bigger, and get on with your own journey
faster.

As you read
the stories you will find that there is no one-way to do real
estate. We all tried and
failed; and tried again and changed; and tried again, and found
something that worked; and then changed everything again. It is a
wonderful journey and mistakes are simply building blocks. We
celebrate them, as they are testimonials that we have tried
something different.

We use mistakes to
build more as we discover and make new paths for ourselves. You
will want to check the resources chapter at the end of this book to
connect with us individually, join the club, make new friends, and
expand your existing network.

There is
nothing ordinary about all my friends and clients who share their
stories in this book — or the hundreds of people who come to our
monthly meetings to learn, share, connect, and want to do MORE
through real estate and real estate related investments. You are
holding this book because there is nothing ordinary about you. You
want the same… We want
MORE.

I believe that the
more we have, the more we can give! And that’s how I measure
success.

Over the years
I’ve helped many to create financial success through real estate
and I can do the same for you.

Read, make notes,
underline, make real coffee stains…these are the real moments of
real people just like you and I.

—Todor Yordanov

Toronto “Legend”
Real Estate Investor and Agent


CHAPTER
1

Are You Living Someone Else’s
Dream?

“Many are pulled in
directions to live someone else’s dream. Tap into what it’s all
about for YOU and follow THAT dream.” —Joey Ragona

I think a lot of
people are living other people’s dreams.

Because they’re
“sold” on those dreams.

We all tend
to place others who are successful on a pedestal. We see people who
could be our “gurus”, and get caught up in that person’s dreams. We listen to people who tell them
how easy things are — for them. But we’ve all come from different walks of life...and we’ve
all experienced different battles.

John Assaraf asked
me at a mastermind seminar once, “What are you willing to trade
your life for?” I have that quote hanging on my wall, and I look at
it every morning.

Because if
you’re willing to trade your life right now for someone else’s
dream — you’re in trouble.

It all
starts out very simple: “I’m just going to sacrifice for
two
years. And then
everything will work out the way I want.” The rationale is: “I am
doing this for my family.” Meanwhile, throughout the time of
sacrificing, they’re neglecting their family and skipping through
years like a needle bouncing on a broken record — only bringing
their head out of the sand to look around once in awhile. This is
very dangerous. Many people who start off this way certainly don’t
intend to make that happen, but those initial years of sacrifice
often turn into decades.

I’ve talked
to hundreds of people who finally realize, years later, that
they’re living someone else’s dreams. They’ve adopted a learned
mindset of success so they live the rest of their lives in a
certain way — and they start sacrificing just because they think
they have to
sacrifice. It’s what they’ve been taught. It goes back to how they
haven’t identified what’s true for them, and have not identified what’s good enough for
them.

There are
three questions we really need to
know the answers to. And these are:

What do I
want? Why don’t I have it? What am I willing to do to get it?

And when it
comes to real estate: how does real estate fit into MY life? Todor
talks about this often in his real estate meetings.

Most people
go into real estate with money as the driver. This is the wrong thing. Period. This goes for anything —
money cannot be the
driver of your business.

Yes: I’m
saying that real estate is a business.

And this is where
I think a lot of people will close the book! But that’s okay. It
means they are not ready yet, or that real estate is not for
them.

People who don’t
want to treat real estate as a business are making a big
mistake.

Having one house
is not a business. Having one house with a vacation house or a
cottage is not a business. If you don’t treat real estate investing
as a business, your systems are not going to be in place, and your
chances of losing your money are greater.

Like with any
business, money cannot be the driver.

When you’re
building a business, you have to think of how you’re going to
impact the world in a positive way. The really good, successful
ideas don’t originate from making money; they originate from how
that idea will solve a problem to benefit the world. The money part
comes second...like a reward for solving a problem and creating a
benefit.

This is why so
many people fail in business and in real estate — they get caught
up in how much money they will make instead of how it will benefit
them, the people around them, and the world. This is why I believe
we all must think about real estate as a business.

People get
so caught up in these fancy ideas. They get sold on getting their
dream house, living on the beach, driving the Ferrari…
Ultimately, we must think about
what’s going to get us out of bed in the morning. The Ferrari, the
beach house, whatever it is — those are amazing, but they are not
the end goal. They are the results of why you’re doing what you’re doing.

This is one
of the secrets of success. Success is personal fulfillment.
You can’t be fulfilled if all
you’re thinking about is the beach house and the
Ferrari.

If you
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