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Praise for Kiyah Wright

“Kiyah is one of the most talented hair stylists in the industry, and beyond her talent she is an amazing person. There is nothing better than to go to work with someone you want to be around. She is always so much fun! I am so proud of her accomplishments; she is the definition of hard work and determination. The ultimate hustler! I know whatever she puts her mind to she will get it done and it will be a success.”

—Ciara

Praise for From Beauty to Business

“I could not be more proud of Kiyah and the business that she has built. Her story is a beautiful example of how hard work and immense talent can transform your dreams into reality. I know her journey, her determination, and her success will provide inspiration to many aspiring and established hair artists and entrepreneurs alike.”

—Jennifer Hudson

“Kiyah is not only talented, but also a true role model and a great inspiration to other stylists. I love that she is sharing her learnings with others as we can all learn from her positive energy, hustle, and honesty.”

—Frederic Fekkai, founder and CEO of FEKKAI

“The hair industry is full of opportunities, but without proper guidance, business strategies, and a long-term plan, many stylists can find themselves stuck and discouraged. Kiyah Wright, one of our most innovative and powerful leaders, holds nothing back in her guide to building a successful beauty business. Kiyah is authentic and transparent about her journey, using her life experiences as a blueprint for success. This is an industry defined by the relationships you nurture, the art you can create or redefine, and the impact we have on the way people see themselves. This book shows exactly why Kiyah Wright is one of the best.”

—Dr. Kari Williams, celebrity stylist, trichologist, and creator of the Goddess Locs

“Kiyah’s book will LITERALLY set you up for next-level success. It’s filled with priceless information that will save you tons of time and costly mistakes. If you want to set your business up to win, I suggest grabbing this book and keeping it within arm’s length at all times.”

—Larry Sims, celebrity hairstylist

“This is the book the beauty business has been waiting for! Few have shared the wealth of priceless information that Kiyah has provided in From Beauty to Business. It’s through her hard work, consistency, and trial and error that allowed this alignment with a game-changing purpose! Bravo, Kiyah, I’m so proud of you!”

—AJ Crimson, founder and CEO of AJ CRIMSON Beauty

“I met Kiyah when she first landed in LA, and I knew right away that I needed to introduce her to my agent because she was the right combination of talent and ambition. The rest is hair history. She went on to be everything that a celebrity beauty expert dreams about being. She fulfilled all of her wishes to the point where she is now writing this amazing, resource-filled book for all future and aspiring beauty entrepreneurs.”

—Reanne Silva, founder and CEO of Rea. Deeming Beauty Inc. “Home of the Original Beautyblender”

“Dream big, work hard, and learn the ‘Wright’ way to succeed in the beauty industry.”

—Sam Fine, CEO of Fine Beauty Inc.

“Every service provider needs to focus on managing their careers as much as they focus on their craft in order to be successful. Kiyah has proven to be an innovator in her work. She has a unique ability to brand, market, and grow her beauty career. From Beauty to Business is full of practical and aspirational advice to elevate your beauty profession.

From Beauty to Business gives you the power to transform your beauty career by providing you the tools to stay inspired, while you grow and bulletproof your business. As a leading beauty agent working globally, I have learned from Kiyah. Her depth of knowledge, vision, and tenacity is a testament that needs to be shared. This book is a must-have for the majority of beauty service providers who must agent themselves.”

—Madeline Leonard, founder and director of Cloutier Remix, more than 30 years representing beauty artists and experts globally

“My mind is completely blown after reading From Beauty to Business. Kiyah explains everything from applying for a Tax ID to joining the union in a way that’s easy to understand, and she even includes QR codes, making everything she references easily accessible to the reader. As an agent in the beauty biz, I had the pleasure of managing Kiyah for many years and, ironically, I learned a great deal from her about the art of negotiation, which she also covers in the book. If you are a beauty pro or interested in becoming one, I promise you’ll need this textbook in your collection! Class is in session!”

—Erodney Davis, CEO and agency director of Basic White Shirt LTD
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I wish someone had given me a road map when I started my business. That inspired me to write this book for all the beauty pros out there who had no guidance and didn’t know where to start to get their businesses in order, or even where to start to make their brands a real business on paper. I dedicate this book to you.
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INTRODUCTION

From as early as age fourteen, I’ve had a passion for doing hair. I guess you could say it was in my blood.

When I was growing up, my paternal grandmother owned a beauty salon in Southeast Washington, DC, called The Wright Salon, where she did hair for a loyal customer base—everything from press and curls to roller sets. To keep me busy on weekends, my mom would send me over to my grandmother’s shop to help out. For a few bucks, I’d run errands for my grandma, sweep the floors, and do whatever else she needed done.

I began to love the beauty industry itself. I loved being in the salon, seeing my grandmother whip up those styles and making her customers smile, but I was also impressed with her independence and the fact that she was able to make money doing what she loved. At twelve years old, seeing my grandmother own her own successful beauty business inspired me to aim for success of my own. So, while my mom was at work in the evenings, I’d sneak girls in our basement to do their hair. One night, my mom came home early.

“Kiyah! Who the hell are you sneakin’ in this house?!”

Busted!

“That’s it,” she said. “Your butt is going to hair school!” If I was going to be running this makeshift business out of our basement, she wanted me to really know what I was doing.

With my mother’s $150 investment, I started going to a trade school that offered regular courses like science and biology and also taught trades like carpentry and cosmetology. This is where I officially began my journey toward becoming a hairstylist.

Most of the kids in my class were white, which was only a problem when we had to work on each other’s hair, and at that time, I only knew textured hair. But the experience of working with all hair textures eased me out of my comfort zone and made me realize how good I was.

The more hands-on training I received at school, the higher I raised my small fees doing hair in our basement. I was hustling left and right—ten dollars here, twenty dollars there. I was so into the whole salon experience, I even had my grandmother buy me a pedicure set so I could start doing nails, too. I started out as an entrepreneur.

I remember watching the GRAMMY Awards on TV around this time and hearing huge stars like Anita Baker and Madonna thank their hairstylists as they accepted their awards. Seeing the fashion and hairstylists get that kind of recognition made me realize what was possible for me in the beauty industry. I was like, Wow! You mean this could actually be a career? And I could get to work with celebrities? That’s what I want!

After that, I decided I didn’t want to just do hair. I wanted to do “Hollywood hair,” and I wanted to be so good at it that I would one day be recognized on a big stage as the best, just like I’d seen on TV. Little did I know, almost twenty years to the day that I first daydreamed about doing celebrity hair in Hollywood, I was living it, walking up on stage as the first Black female hairstylist to ever win an Emmy Award for Outstanding Achievement in Hairstyling for my work on The Tyra Banks Show. The following year, I won a second Emmy and became the first and only hairstylist to win back-to-back Emmy Awards in that category. Thanks to my unfaltering passion, determination, hustling abilities, prayers, manifestations, and hard work, my life’s dream came true, and then some. I’ve traveled the globe, worked with some of the world’s biggest celebrities, and had my work featured in Vogue, Essence, Vanity Fair, and more.

I know it might sound like a magical fairy tale, but my journey from the hood to Hollywood was pretty rough. Sadly, my mother died of an aneurysm right before my eyes, shortly after she’d given me the $150 to buy my beauty kit for hair school. Unfortunately, she never got to witness my success and the fruits of her investment. The trauma of losing her at such a young age led me down a destructive path for a few years. Without adult guidance, I started acting up in school—missing days, smoking weed, and getting in trouble with the popular girls and my drug dealer boyfriend. I even tried selling drugs for a while until they got stolen—$20,000 worth. I was done after that!
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I managed to graduate at seventeen—but without my cosmetology license. Unfortunately, I’d missed way too many school days to complete the coursework at that time. But rather than let the tragedies, pain, and distractions in my young life keep me down, I used that adversity to strengthen my backbone. I was determined to stay the course and make my mom proud, and I ultimately surpassed my own expectations, becoming something I never knew I would become. Oh yeah, and of course, I eventually got my cosmetology license.

Maybe you’ve had a rough upbringing or experienced other challenges along your journey. Life continually has pitfalls, but it’s how we choose to look at them and learn from them that determines our destiny. Many of the early lessons I learned were painful and costly. But as the saying goes, you never know how strong you are until being strong is the only choice you have.

For over twenty-five years, I’ve dreamed big, worked hard, and learned a lot. I have managed to stay focused and relevant over the course of my career, working with many of the best in the entertainment industry. I’ve observed and studied the top minds in business, self-motivation, finance, entrepreneurship, and spiritual leadership roles. I perfected my craft early on and have earned a reputation as a go-to stylist, both in the entertainment industry and among my personal clients. More importantly, I’ve taken the time to pay closer attention to my finances and am excited to share with you my resources for succeeding in the business side of the beauty industry.

So, with this book, I want to pay forward all the knowledge I’ve gained along the way. I want to inspire you to follow your dreams and find success, no matter where you are in your life or career. Think of it as a master class in surviving and thriving in the beauty business. Like Bill Gates, Ralph Lauren, and Steve Jobs, I’m living proof that you don’t need a business degree to be a successful entrepreneur, but you do need to know how the business works. In our industry, you need passion, experience, and proper guidance from someone who has been where you want to go.

I’m a “tell-it-like-it-is” type, so in From Beauty to Business, I share my triumphs, tribulations, philosophies, advice, and resources as well as essential information I’ve learned about our business’s business—from the consequences of not doing your taxes to starting your own business to marketing yourself and beyond—all in one place. It’s the practical guide I wish I would have had when I was starting out, and I’ve designed it to be both comprehensive and easy to apply to your own life.
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Scan the QR code to learn more on why I wanted to write this book and what I hope you’ll get out of it.

I’ve divided the advice in this book into seven sections, which I’m calling the Seven Principles for Success. In these seven principles, I offer proven business strategies not taught in beauty schools, along with resources on how to grow and survive in the beauty industry that are not taught in business schools. In Principle 1, I’ll teach you how to develop a success mindset, including how to visualize your dreams and determine if you’re ready to dive into the business side of beauty. In Principle 2, I’ll teach you all the basics you need to know to run a successful business, including marketing yourself and harnessing the power of social media, hiring employees, handling your taxes, and managing your hard-earned money. In Principle 3, you’ll learn about finding your niche and building your brand. Principle 4 will help you take your business to the next level by adding multiple streams of income—whether that’s through upselling; freelancing in TV, film, or elsewhere; or launching and growing your own product line. In Principle 5, I’ll help you grow your platform even further to increase your profits, including attracting sponsors. In Principle 6, you’ll learn how to prepare for—and survive—the unexpected, whether that’s a natural or human-made disaster, an inability to work, or something else. And in Principle 7, I’ll share strategies on preparing for your future, including advice on start-up funding, planning for your retirement, and staying positive through it all. Finally, I’ve included an appendix in the back of the book with additional links and resources you can reference any time.

Through helpful exercises, case studies from my experiences, checklists galore, and information I gleaned from experts in business, finance, and motivation, I also aim to inspire you to grow—not just in business, but as a person—and be successful in the process!

From Beauty to Business is a passion project for me and my gift to you.

Let’s face it—we creatives have short attention spans and like to cut to the chase. I wanted to make sure this book not only inspires you but also gives you the resources you need to help you realize your professional success and provides you with the armor necessary to achieve your personal goals!
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Principle 1
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Develop a Success Mindset




CHAPTER 1

Full Dream Ahead

The biggest adventure you can take is to live the life of your DREAMS.

—Oprah Winfrey

I love being a celebrity hairstylist, but it’s the everyday woman who really inspires me—the woman who wants that new image or Hollywood look. “When you change your hair, you change your life” is my trademark and the inspiration behind what I do every day.

You see, I’m an image maker, so when I give my client a new look, I get excited because I can shift her mood, change her whole energy, and literally transform her life just like that. That moment when I spin her around to look in the mirror and she starts to cry or smile because she loves what she sees—wow! That really motivates me to keep striving to be a better hairstylist.

What is it that inspires you?

Better yet, can you remember what inspired you to make a career out of your passion for doing hair, nails, brows, makeup, lashes, facials, waxing, fashion, or whatever else you might do in the beauty service industry?

My first gig doing Hollywood Hair—in West Hollywood!—was at a spot called Millennium on Third and Fairfax. At 2,500 square feet, Millennium was large as salons go, and it attracted a lot of celebrities and several of the top barbers and hairstylists in town. By the time I came along, the owner was in desperate need of a new hairstylist, so he hired me on the spot. God was definitely in the details!

I got the prized chair—but not the clients. I sat there every single day waiting for customers. I’d inherited only a few and picked up maybe two or three new people, but I didn’t fret about it. I understood that I had to earn everyone’s trust as the new girl in a new location. Everybody was sitting around waiting to see how good I was. Me? I already knew I was really good. I had rebuilt a clientele two times over in two different states and had over four hundred clients in each location when I was just twenty-three years old. By the time I arrived in LA nearly eight years later, I was more experienced, faster, and my work and reputation had grown quite a bit. I knew I could make it in LA! It was just a matter of time.

Thankfully, by my third month at Millennium, things started to pick up. I enjoyed staying busy, and even though I knew my stuff, I learned so much from the other stylists by just working there.

In my down time, I freelanced on a video shoot for singer Faith Evans with celebrity makeup artist Rea Ann Silva (who later invented the Beautyblender). She mentioned that she was about to work on Angela Bassett for a What’s Love Got to Do with It promo shoot.

I thought, Damn! I wish I could do Angela Bassett. She’s one of the biggest in the business! I didn’t come out and ask point-blank, but I let Rea Ann know matter-of-factly that I would love to be on a shoot where I could do hair for Hollywood celebrities.

The next day, when I went into the salon, the owner said, “Hey, Kiyah, Angela Bassett came by here looking for you.”

“No way!”

I’m still not sure how it happened, but God bless Rea Ann for throwing my name out there!

In addition to doing Angela’s hair for the promo shoot, I also got to do a few days of grooming for Laurence Fishburne, who co-starred in the film, which grossed almost $40 million domestically.

Working that gig with Angela Bassett set off all kinds of opportunities for me to work with more A-list celebrities, including Patti LaBelle, Chaka Khan, Kerry Washington, Tyra, Zendaya, Venus and Serena Williams, Ciara, and Jennifer Hudson.

All the success I achieved started with my dream of knowing what I wanted to do in life and believing I could do it. So, however you define success for yourself—whether it’s having millionaire wealth, being able to live well and pay your bills, or just doing what you love to do—there are three tried and true steps that successful entrepreneurs take to maintain their status: believe in yourself, define your goals, and place your goals front and center.

BELIEVE IN YOURSELF

I started my career as a hairstylist, then expanded to create a product line, a wig line, a virtual retail store, and ultimately a global beauty conglomerate. Getting here didn’t require a huge financial investment, but it did require a serious time investment and belief in myself. Confidence is key; you have to believe you have what it takes to succeed and refuse to let the fear of failure keep you from pursuing your dreams. Before asking myself, “How can I do it?” I convince myself, “I can do it!”

The bigger the dream, the stronger your faith needs to be. Try to resist second-guessing yourself or giving in to naysayers.

I’ll never forget the day I told my family I was moving from DC to New York to pursue my dream of becoming a celebrity hairstylist. My old-school Southern naysayer grandmother, my mother’s mom, didn’t hesitate to tell me how skeptical she was. She said, “New York? You’ll never make it up there. New York is a hard place.”

Now, get this: she’d never been to New York—or outside of her hometown, for that matter. She’d never been on a plane and never even traveled on a bus. She had no idea what New York would be like for me. She was just scared and worried for me and parroted what she had heard. My aunt was just as cynical, saying things like, “Your mom just passed less than ten years ago. You’re doing well here. Why go now? It’s a mistake!”

I know they meant well. But they had never been outside of their comfort zones, and they were projecting their fears onto me unfairly. So I ignored them.

Kicking fear to the curb, I took a leap of faith, and I haven’t regretted it. Moving to New York helped me grow my personal brand, improve my craft, and ultimately gave me the courage to diversify and expand my businesses.

Remember this: no one can build your dreams for you. If you want to succeed, you have to believe you can. So dream big, arm yourself with knowledge and confidence, set your goals, and watch what happens!

DEFINE YOUR GOALS

When I first decided I was ready to make my leap from basement side hustle to working at a real salon, I intuitively knew I had to do more than keep saying, “I wanna get rich doing Hollywood Hair!”

Not long after I graduated from hair school, I was flipping through TV channels and caught one of those thirty-minute infomercials from the iconic self-help motivational speaker and bestselling author Tony Robbins. He talked about the value of setting goals and seeing yourself as the person you want to be, moving with action and intention in life. I was so totally pulled into what he said that I begged my grandmother to help me order his CDs (that was back in the mid-nineties before digital downloads). At that point in my life, I was about seventeen years old. My mom had died three years prior, and I was searching for answers for my life.

I listened to those CDs night and day. On one of them, Tony asked, “What do you love the most? What is most important to you? And what is the order of priority they fall in?” I had already believed in myself and my ability to achieve my dreams, but his questions got me thinking more seriously about how I would achieve them.

In one exercise, he prompted listeners to list the five most important things in their lives and the order they’d like for them to come true. Here were mine:


1.Success

2.Money

3.Power

4.Career

5.Family



Every five years or so, my priorities shift a little, but success has always remained at the top of my list, even to this day.

No matter how defined you think your goals already are, I urge all new and even seasoned beauty professionals to do this exercise periodically. It really helps to put some intention behind your goals, reassess your priorities, and ensure you aren’t living on autopilot. Then, once your goals are clearly defined, take the next step to visualize them.

PLACE YOUR GOALS FRONT AND CENTER

I’m sure you’ve heard the adage “Seeing is believing.” Well, that’s certainly true for our goals and desires. Making your goals visible—that is, having a physical reminder of your goals that you’ll see every day—creates a roadmap for where you’re going professionally and personally. Muhammad Ali used to famously say, “If my mind can conceive it and my heart can believe it, then I can achieve it.” That mentality is what helped him become the GOAT (greatest of all time) in boxing!

There are studies that support how psychological imagery is linked to success. Here are five of the most effective ways I keep my goals in front of me:


1.Vision Boards

2.Success Journals

3.Affirmations

4.Prayer and Manifestation

5.Read, Write, and Reflect



Vision Boards

Many successful entrepreneurs and celebrities like Oprah Winfrey, Steve Harvey, and Ellen DeGeneres swear by vision boards—I do, too!

I once read that Oprah Winfrey had a picture of then-senator Barack Obama on her very first vision board, as well as a picture of the dress she would wear to his presidential inauguration. Of course, we all know how that dream manifested.1

Dr. Stacia Pierce—a success coach and client of mine—inspired me to start creating vision boards as an adult. She told me she built several successful companies by using the boards, manifested her dream homes and cars, and continued to grow her business and empower her clients.

Vision boards are easy and fun to make. All you need to get started is:


•Foam core, cork, or poster board

•Scissors

•Tape or glue

•A focused mind



Start by imagining your future and how you want it to look. Think about the places you want to go, your dreams, your goals, and where you see your life going. Maybe you want to be a personal stylist for celebrities, own a brow bar, increase your sales, or get a corporate sponsor. Maybe you want to lose ten or twenty pounds, travel to Africa, or have a lavish wedding. Start with small things you can achieve in the next year and maybe just a few that will take longer. If you do this exercise right, you can usually see your dreams begin to manifest within one year.

Next, think about your vision board title to help you hone in on what you want out of life. I love the title “If You Can Dream It, You Can Do It” based on the famous quote by Walt Disney. Then, grab all the magazines you might have lying around your house, your friend’s house, your mama’s house, and those out-of-date magazines you used to keep around in your salon pre-COVID. You can also find pictures online and print them out. Cut out images that represent your goals and lay them all on a flat surface. Use tape or glue to affix each cutout onto your foam, cork, or poster board. You can arrange the images randomly or prioritize them based on what you want to happen first. You can cut out words and phrases related to your goals and add them to the board, too.

Here’s a picture of me creating one of my vision boards:
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After you finish creating your vision board, put it in your kitchen, bedroom, bathroom, or any other place you’ll see it every day and remember that your dreams are closer than you think.

Try to review it every night so it’s one of the last things on your mind before you go to sleep.

Feel free to add to your vision board as often as you want to, when you think of new goals. By continuing to add images, you’ll expand your belief to make things happen through visualization and manifestation.

I travel a lot and can’t have my vision board with me all the time, so I also carry around a more portable tool for visualizing my dreams: a success journal.

Success Journals

A success journal is different from a typical diary or planner; it’s an interactive manifestation tool that uses prompts to help you target specific areas of your future success. My friend and client, Dr. Stacia, who reintroduced me to vision boards, created the success journal I use the most, which is available on her website at Staciapierceshop.com.

Even though I like recording my thoughts and wildest dreams on my phone, there’s something freeing about actually putting pen to paper and writing out my goals, desires, to-dos, and wildest dreams. It helps me maintain focus. Plus, most success journals are pretty easy to navigate because they provide prompts to help you organize and crystalize your thoughts.

You don’t have to journal every day, but it’s a good idea to create a routine like writing at night before you go to bed, particularly if you make a “Things to Do” list for the following day. Or if your mind is clearer in the morning with a cup of coffee, that is a good time to spend journaling before your day gets full.

Success journals are a great way to maintain a clear head and positive outlook. The ones I use by my good friend Dr. Stacia include an area for me to write my favorite affirmations or create my own, which include where I’m headed professionally.

Affirmations

Affirmations are another powerful and valuable tool to get us closer to realizing our professional goals and personal dreams while overcoming self-sabotaging, negative thoughts.

My introduction to affirmations came when I was about seventeen years old, still trying to cope with my mother’s death. A friend gave me the book The Wisdom of Florence Scovel Shinn,2 a classic, four-part collection of inspirational volumes about the power of affirmations. In them, the author teaches that you can create anything you want simply by aligning your thoughts and words with the perfect good that resides divinely within you. In other words, if you think it, believe it, and say it with intention, it will happen. The book also includes exercises for turning defeat into victory, lack into prosperity, fear into faith, and resentment into love. To this day, it’s still my go-to book whenever I feel a bit off track.

For affirmations to be most effective, you should recite them a minimum of once a day and believe in what you are speaking. When I do it, I can’t help but feel empowered!

You can also find tons of positive quotes on the internet that are created to uplift your day. I’ve posted many of these positive quotes on my Instagram and website. They focus on self-esteem, love, forgiveness, happiness, prosperity, and more.

Add positive affirmations to your vision board, in your journal, or scribble them on paper that you keep in your purse, pocket, phone, or anywhere you can easily see them. Develop a routine of reciting them every day. Once you start, stay the course! You’ll begin to see how empowering these simple words can be. I’m a walking, breathing testimony that if you have faith in what you ask for, your dreams will come true—in God’s time, of course!

Prayer and Manifestation

You will see throughout my journey that God has been very prominent in my life. I know He’s always with me because some things that have happened to me just don’t make sense otherwise. I’ll say, “God, I want to work at the hottest salon in New York. Dear God, I wish I could win an Emmy. God, I want to do Hollywood Hair! God, bless me to be a successful millionaire hairstylist.”

I’ve gotten mostly everything I asked God for! In my early years, when I wanted to work at those hard-to-get-into salons, something unexpected would happen just before I showed up, and I would get the job. I’d be standing there wondering, Uh, what just happened? Sometimes the situations were so unreal, I knew that only God could’ve opened the doors.

I talk and pray to God throughout each day, and He lets me know when I’m on the right path, even when I feel discouraged or believe it’s taking too long.

Whatever kind of higher power you believe in or can connect to—including nature, your community, meditation, or anything else—this form of manifestation is powerful. So, if you believe in the power of prayer, pray!

Read, Write, and Reflect

The last thing I do to manifest my dreams and success is follow the five-hour rule practiced by many self-made millionaires, billionaires, and other famous people you may know. The five-hour rule3 says that no matter how busy you get, you should always set aside at least one hour a day—or five hours a week—that can be considered deliberate practice, learning, reading, or reflection. This is even hard for me at times, but it’s really helpful.

When I first heard about this rule, I was like, “Who has time to read books?” Then I learned that while he was running the free world, President Barack Obama read every day, and he credits books to surviving his presidency. Oprah Winfrey said the same thing; it’s why she ultimately started her book club. And they are not alone: Warren Buffett reads five newspapers a day, Mark Zuckerberg reads a book every two weeks, and Mark Cuban reads more than three hours a day.

I’ve never been big on reading, but once I found a rhythm, I realized it’s not as hard as it seems to make a habit of it.

Try devoting just twenty minutes a day to reading, learning, or reflecting, then slowly work your way up to an hour. Read about your competition, latest products, or new ways to color, braid, or give facials. Watch DIYs to learn new techniques for waxing or layering lash extensions. You can also dedicate part of that hour or all of the time to reflection. Whether it’s staring at a brick wall, writing in your journal, or praying, take time to think and clear your head. Sometimes I just pull out my phone and record videos of myself. It’s a calming release for me, where I can talk through my thoughts and feelings. It gives me clarity and helps me shape my vision.

You might not think that simply believing in yourself or, say, creating a vision board will actually result in tangible changes in your life. But trust me when I say these things really work (and if you need even more convincing, check out the sources I’ve cited throughout this section). When you follow even one or two of these proven steps for success, you’ll not only begin to think and dream big but also manifest your goals—if you believe!

RECAP

THREE PROVEN STEPS FOR SUCCESS

[image: ]Believe in yourself.

[image: ]Define your goals.

[image: ]Place your goals front and center.

–Build a vision board

–Write in a success journal

–Practice positive affirmations

–Harness the power of prayer and/or manifestation

–Read, write, and reflect

CHECK OUT THESE VIDEOS

Creating My Vision Board:

[image: ]

Keep Your Mind Right with a Success Journal:

[image: ]

Staying Motivated:

[image: ]
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