
	WHAT BUSINESS OWNERS ARE SAYING

	“In Pitch Your Business Like a Pro Victor really gets to grips with one of the most important elements of business development – selling you and your business. It gives tips on positioning yourself as a professional and the go-to person in your industry. It helps you to develop that perfect pitch to pull out of your back pocket at any given time so you are always ready to sell with confidence, authenticity, gravitas and believability. Whether you are pitching for new business, funding or investors Pitch Your Business Like a Pro is a must read before starting your sales journey.”

	Dr. Yvonne Thompson CBE, 

	Chair ACBN, UK

	 

	 

	 

	

	“Pitch Your Business Like a Pro: Mastering the Art of Winning Investor Support for Business Success in Six Key Steps takes business owners deep into a discussion centred on the pros and cons of the investment options available to small businesses and how to effectively win investment funding to build a successful business. The advantages and disadvantages of angel investors, venture capitalists, crowdfunding sources are discussed and practical tips and insights are provided for preparing for that most important meeting: the pitch to investors. This is a highly readable book that will have immense, practical value to small business owners or entrepreneurs who are ready to expand their business.”

	Donna McTavish, 

	Director, English for Business Ltd, New Zealand

	 

	 

	 

	 

	

	"This book was timely, it helped me to bid for a start up Loan. I gained the techniques to pitch my way through to getting funding. It really helped me to structure my powerpoint presentation capturing the unique sellingpoints that was convincing for the panel. The panel was excited of my business idea and went ahead to fund my business. I made a saving by not paying a consultant/accountant. This book is a must to buy, highly recommended." 

	Sham Alison

	Small Business Owner, London-UK

	“Victor has provided a great guideline for any individual or business owner ready to take their product, service or idea to the next level. Pitch Your Business Like a Pro offers key points and core elements to explore and incorporate into a presentation or pitch whether formally in front of a large key audience or on the fly while networking. He manages to cover all the necessary components to assist you in your preparation as well as provide a highly organised and valuable resource that you can refer to over and over again.”

	Irene Kimmel, 

	Marketing & Design Consultant, Archetype Marketing, Europe & USA

	 

	 

	
ADDITIONAL PUBLICATIONS 

	The Business You Can Start:

	Spotting the Greatest Opportunities in the Economic Downturn

	(Pathway to Business Success Series)

	 

	The Business You Can Start Workbook

	Creating the Greatest Opportunities for a Successful Business

	 

	Business 365

	Daily Inspiration for Creativity, Innovation and Business Success

	 

	Pitch Your Business Like a Pro (first edition):

	Mastering the Art of Winning Investor Support for Business Success

	(Pathway to Business Success Series)

	 

	Beyond the Passion:

	What It Takes to Achieve Success in Business

	(Pathway to Business Success Series)

	 

	Quotable Quotes for Business:

	Daily Inspiration for Creativity, Innovation and Business Success

	(Pathway to Business Success Series)

	 

	You’ve Been Fired! Now What?

	Seize the Opportunity, Creatively Turn It into a Successful Reality

	(co-author Tonia Askins)

	 

	Opportunities In The New Economy and Beyond (first and second edition):

	Birthing Entrepreneurs in a Pandemic Economy to Create Successful Businesses and New Wealth

	(Pathway to Business Success Series)

	 

	Get Writing

	Understand and Navigate the Writing Process with Confidence

	(The Confident Author Series)

	 

	Get Published

	Navigate the Publishing Process with Confidence

	(The Confident Author Series)

	 

	Promote your Book

	Navigate the Marketing Maze with Confidence

	(The Confident Author Series)

	
The Entrepreneur's Guide to Securing Funding from Angel Investors, Venture Capitalists, Crowdfunding, Grants, Accelerators, Banks, Fintech Lenders, and Other Traditional, Alternative, and Emerging Funding Sources.

	

	 

	PITCH YOUR BUSINESS 

	LIKE A 

	PRO

	 

	Mastering the Art of Winning Investor Support for Business Success: Six Key Steps

	 

	SECOND EDITION

	 

	 

	Victor Kwegyir

	Entrepreneur, Business Consultant, Investor & Speaker


PITCH YOUR BUSINESS LIKE A PRO

	Copyright © 2014, 2026 by Victor Kwegyir

	All rights reserved. No part of this book may be used, reproduced, stored in a retrieval system or transmitted, in any form or by any means, including mechanical, electronic, photocopy, recording, scanning and methods not invented or in common use at the time of this publication, without the prior written permission of the publisher.

	 

	Published by

	Vike Springs Publishing Ltd.

	www.vikesprings.com

	 

	Second Edition

	 

	ISBN – 978-1-918185-13-3 – Ebook

	ISBN – 978-1-918185-14-0 – Paperback

	ISBN – 978-1-918185-15-7– Audiobook

	 

	PATHWAY TO BUSINESS SUCCESS SERIES

	To request Victor for speaking engagements, interviews, one-on-one business coaching and consultations, real estate investing, book writing and publishing services, please email: admin@victorkwegyir.com or vkwegyir@gmail.com

	 

	Victor’s books are available at special discounts when purchased in bulk for promotions or as donations for educational and training purposes.

	
LIMIT OF LIABILITY / DISCLAIMER OF WARRANTY
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INTRODUCTION

	Pitching is part of business and life as a whole. We pitch our skills to employers for that job opening we so desire, we pitch our products or services to clients to win their hard earned cash and our business or ideas to investors and potential partners to win much-needed support, collaboration or an injection of vital funds for growth and expansion of the business.

	Most people, however, find even the thought of pitching an idea daunting and would give almost anything not to have to do it. But new entrepreneurs, especially, need to learn the art of pitching effectively in order to win investor backing to move them forward towards the realisation of their business dreams.

	Anyone interested in becoming an entrepreneur or owning a business has probably watched TV shows such as Shark Tank (USA) and Dragons' Den (UK), where entrepreneurs pitch their ideas and businesses to established millionaire and billionaire investors. While some participants end up bagging a deal with these investors, many others end up infuriating the panel by failing to answer vital questions, overlooking essential basic facts in their pitch or simply being unprepared for any meaningful dialogue with the experienced panel of investors. Many of these problems could have been avoided if a little more effort had been applied and expert guidance sought on how to manage the pitch to their advantage to secure the valuable investment lifeline or much-needed partnership. Of course, not all failed pitches mean the person pitching didn’t do a good job, just as not all well-presented pitches result in getting an investor on board. However, as Shark Tank and Dragons’ Den vividly demonstrate each week, having a well-crafted and well-presented pitch can dramatically increase the chance of success.

	Business pitching opportunities have become somewhat more common due to the popularity of these TV programmes, with corporate entities and grant organisations sometimes embarking on pitching competitions in which individuals or organisations pitch their business ideas or social enterprise vision for cash and mentorship support. The London Evening Standard newspaper, for example, sponsored the Frontline London Campaign, a series of pitching sessions, to find 10 social entrepreneurs to back financially from among youths with troubled backgrounds in the UK. The US-based Black Enterprise website and magazine, which encourages black entrepreneurship, sponsored the Best Pitch Contest to give budding entrepreneurs the chance to pitch their business ideas before a panel of angel investor judges and a live audience with the hopes of winning valuable prizes and business resources.

	While these programmes and competitions have added some opportunities for pitching and receiving funding for social enterprise and business ideas, they have also led to an exponential growth in the number of new ideas and businesses, as well as expanding existing businesses. At the same time, disruptions in the global economy in recent years have significantly limited the availability of cash and capital from traditional sources, such as bank loans, loans from family or friends and personal savings, to fund new ideas and businesses. The shaky economy, as is often the case, has also led to the creation of alternative funding options and platforms. This increase in funding sources, while positive overall, continues to complicate the process of creating the most effective pitch for the right audience. For all of these reasons, it is becoming increasingly necessary for entrepreneurs, small businesses and even larger, well-established businesses to learn how to make effective pitches to take advantage of various funding opportunities.

	This book arms you with the techniques necessary to effectively pitch your business and entrepreneurial ideas anytime an opportunity comes your way to do so. It is designed to help you to explore which options are best for you and how to position yourself to pitch you, your idea and your business to potential investors. To do this most effectively, it is important to know to whom you are pitching to, what they look for in a winning pitch, and how to best deliver it.

	As an entrepreneur and business professional who has made a significant number of pitches and has helped prepare others do so over the years, I’ve designed this book to help you successfully address these questions by:

	
		Discussing the major funding options, investor groups and platforms available to the entrepreneur. 

		Offering a complete guide to creating a compelling business plan as a basis for developing an outstanding pitch. 

		Providing a valuable list of the essential do’s and don’ts of pitching.



	This book also shows you what to aim for in a pitch and what investor audiences look for in a pitch, as well as offering a masterclass in how to deliver a pitch that you can use to develop your own winning pitching style. At the end of the book is a bonus chapter with precise details on how to make a successful sales pitch.

	Your ability to pitch effectively will go a long way towards making your business dream a success, especially when you are able to attract the right kind of investor who is not just keen on making some money from your business but believes in you and your journey.

	Welcome to Pitch Your Business Like a Pro!
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