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Arthur Schopenhauer

1788 – 1860



Arthur Schopenhauer was a German philosopher best known for his work The World as Will and Representation, and for his profound pessimism and influence on later existentialist and psychological thought. Born in Danzig (now Gdańsk, Poland), Schopenhauer developed a metaphysical theory that placed the irrational "will" at the core of existence, offering a counterpoint to the rationalist optimism of his contemporaries. Though largely unrecognized during much of his lifetime, his writings gained significant attention later in the 19th century, influencing figures such as Friedrich Nietzsche, Sigmund Freud, and Thomas Mann.



Early Life and Education



Arthur Schopenhauer was born into a wealthy merchant family. His father, Heinrich Floris Schopenhauer, intended for him to become a businessman, but Arthur eventually turned to academia after his father's death. He studied philosophy at the University of Göttingen and later at the University of Berlin, where he was deeply influenced by Plato, Kant, and Eastern philosophies—particularly Buddhism and Hinduism. These influences would shape his central philosophical ideas, especially his concept of the “will” as a blind, irrational force driving all existence.



Career and Contributions



Schopenhauer’s magnum opus, The World as Will and Representation (1818), argues that reality is driven not by reason or divine order, but by an irrational and insatiable will. He posited that human suffering stems from this will, which compels individuals toward endless striving and dissatisfaction. Aesthetic contemplation, ascetic living, and compassion were, for him, the few ways to momentarily escape suffering.

Initially, his work was largely ignored, overshadowed by more dominant philosophers like Hegel, whom Schopenhauer despised. He famously scheduled his university lectures at the same time as Hegel’s in Berlin—only to find his classroom empty. However, in the 1850s, as intellectual tastes shifted, interest in his writings surged. His clear prose, literary style, and unflinching exploration of suffering attracted writers, artists, and thinkers seeking a more honest confrontation with human nature.



Impact and Legacy



Schopenhauer is now regarded as one of the most significant 19th-century philosophers. His ideas anticipated key themes in existentialism, psychoanalysis, and nihilism. Friedrich Nietzsche initially admired him, and Sigmund Freud’s theory of the unconscious bears traces of Schopenhauer’s concept of the will. In literature, his pessimism and metaphysical insights influenced figures such as Leo Tolstoy, Marcel Proust, and Thomas Mann.

His work also bridged Western and Eastern thought, introducing European readers to ideas from the Upanishads and Buddhist texts. His vision of a world driven by blind desire and suffering resonated with modern disillusionment, making him a prophet of the existential crises that would define much of 20th-century philosophy and art.

Arthur Schopenhauer died in 1860 at the age of 72, having lived his later years in Frankfurt, where he finally gained recognition and a modest following. Though he experienced little fame in his early life, his posthumous influence was immense. Today, Schopenhauer is considered a cornerstone in the history of Western thought—a thinker who challenged comfortable illusions with a brutally honest vision of the human condition.

His legacy persists in the philosophical and cultural spheres, from psychology to literature and beyond. His emphasis on suffering, will, and the limitations of human knowledge continues to provoke reflection, offering a counterbalance to more idealistic visions of human potential.



About the work



The Art of Being Right: 38 Ways to Win an Argument by Arthur Schopenhauer is a sharp, ironic treatise on the techniques people use—fairly or unfairly—to prevail in debate. Rather than prescribing ethical discourse, Schopenhauer dissects rhetorical strategies commonly employed to dominate discussions, regardless of truth or logic. With wit and keen psychological insight, he exposes how arguments are often won through manipulation, distraction, or appeals to emotion rather than sound reasoning.

Though brief, the work remains strikingly relevant in today's world of political discourse, social media, and public debate. Schopenhauer’s tone is deliberately cynical, highlighting the gap between logical argumentation and human behavior. By cataloguing these 38 methods, he offers not only a manual for recognizing fallacious tactics but also a commentary on the nature of ego and intellectual dishonesty.

The enduring appeal of The Art of Being Right lies in its dual function: it serves both as a satirical guide to debate and as a philosophical reflection on human competitiveness and the value we place on being right—often more than being truthful.


THE ART OF BEING RIGHT

The Extension

The Extension. — This consists in carrying your opponent's proposition beyond its natural limits; in giving it as general a signification and as wide a sense as possible, so as to exaggerate it; and, on the other hand, in giving your own proposition as restricted a sense and as narrow limits as you can, because the more general a statement becomes, the more numerous are the objections to which it is open. The defence consists in an accurate statement of the point or essential question at issue.

Example 1. — I asserted that the English were supreme in drama. My opponent attempted to give an instance to the contrary, and replied that it was a well-known fact that in music, and consequently in opera, they could do nothing at all. I repelled the attack by reminding him that music was not included in dramatic art, which covered tragedy and comedy alone. This he knew very well. What he had done was to try to generalise my proposition, so that it would apply to all theatrical representations, and, consequently, to opera and then to music, in order to make certain of defeating me. Contrari-ly, we may save our proposition by reducing it within narrower limits than we had first intended, if our way of expressing it favours this expedient.

Example 2. — A. declares that the Peace of 1814 gave back their independence to all the German towns of the Hanseatic League. B. gives an instance to the contrary by reciting the fact that Dantzig, which received its independence from Buonaparte, lost it by that Peace. A. saves himself thus: "I said 'all German towns,' and Dantzig was in Poland."

This trick was mentioned by Aristotle in the Topica (bk. viii., cc. 11, 12).

Example 3. — Lamarck, in his Philosophie Zoologique (vol. i., p. 203), states that the polype has no feeling, because it has no nerves. It is certain, however, that it has some sort of perception; for it advances towards light by moving in an ingenious fashion from branch to branch, and it seizes its prey. Hence it has been assumed that its nervous system is spread over the whole of its body in equal measure, as though it were blended with it; for it is obvious that the polype possesses some faculty of perception without having any separate organs of sense. Since this assumption refutes Lamarck's position, he argues thus: "In that case all parts of its body must be capable of every kind of feeling, and also of motion, of will, of thought. The polype would have all the organs of the most perfect animal in every point of its body; every point could see, smell, taste, hear, and so on; nay, it could think, judge, and draw conclusions; every particle of its body would be a perfect animal, and it would stand higher than man, as every part of it would possess all the faculties which man possesses only in the whole of him. Further, there would be no reason for not extending what is true of the polype to all monads, the most imperfect of all creatures, and ultimately to the plants, which are also alive, etc., etc." By using dialectical tricks of this kind a writer betrays that he is secretly conscious of being in the wrong. Because it was said that the creature's whole body is sensitive to light, and is therefore possessed of nerves, he makes out that its whole body is capable of thought.

The Homonymy

The Homonymy. — This trick is to extend a proposition to something which has little or nothing in common with the matter in question but the similarity of the word; then to refute it triumphantly, and so claim credit for having refuted the original statement.

It may be noted here that synonyms are two words for the same conception; homonyms, two conceptions which are covered by the same word.

(See Aristotle, Topica, bk. i., c. 13.) "Deep," "cutting," "high," used at one moment of bodies, at another of tones, are homonyms; "honourable" and "honest" are synonyms.

This is a trick which may be regarded as identical with the sophism ex homonymia; although, if the sophism is obvious, it will deceive no one.

Every light can be extinguished.

The intellect is a light.

Therefore, it can be extinguished.

Here it is at once clear that there are four terms in the syllogism, "light" being used both in a real and in a metaphorical sense. But if the sophism takes a subtle form, it is, of course, apt to mislead, especially where the conceptions which are covered by the same word are related, and inclined to be interchangeable. It is never subtle enough to deceive, if it is used intentionally; and therefore cases of it must be collected from actual and individual experience.

It would be a very good thing if every trick could receive some short and obviously appropriate name, so that when a man used this or that particular trick, he could be at once reproached for it.

I will give two examples of the homonymy.

Example 1 — A.: "You are not yet initiated into the mysteries of the Kantian philosophy."

B.: "Oh, if it's mysteries you're talking of, I'll have nothing to do with them."

Example 2. — I condemned the principle involved in the word honour as a foolish one; for, according to it, a man loses his honour by receiving all insult, which he cannot wipe out unless he replies with a still greater insult, or by shedding his adversary's blood or his own. I contended that a man's true honour cannot be outraged by what he suffers, but only and alone by what he does; for there is no saying what may befall any one of us. My opponent immediately attacked the reason I had given, and triumphantly proved to me that when a tradesman was falsely accused of misrepresentation, dishonesty, or neglect in his business, it was an attack upon his honour, which in this case was outraged solely by what he suffered, and that he could only retrieve it by punishing his aggressor and making him retract.

Here, by a homonymy, he was foisting civic honour, which is otherwise called good name, and which may be outraged by libel and slander, on to the conception of knightly honour, also called point d'honneur, which may be outraged by insult. And since an attack on the former cannot be disregarded, but must be repelled by public disproof, so, with the same justification, an attack on the latter must not be disregarded either, but it must be defeated by still greater insult and a duel. Here we have a confusion of two essentially different things through the homonymy in the word honour, and a consequent alteration of the point in dispute.

Generalize your Opponent's Specific Statements

Another trick is to take a proposition which is laid down relatively, and in reference to some particular matter, as though it were uttered with a general or absolute application; or, at least, to take it in some quite different sense, and then refute it. Aristotle's example is as follows:

A Moor is black; but in regard to his teeth he is white; therefore, he is black and not black at the same moment. This is an obvious sophism, which will deceive no one. Let us contrast it with one drawn from actual experience.

In talking of philosophy, I admitted that my system upheld the Quietists, and commended them. Shortly afterwards the conversation turned upon Hegel, and I maintained that his writings were mostly nonsense; or, at
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