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PHASE ONE

Starting and Maintaining Your Tarot Reading As a

Business

Turn Your Readings into Real Income

Build a Profitable and Purposeful Tarot Practice

The Complete Tarot Marketing Guide

How to Build, Brand & Grow Your Tarot Business

A step-by-step guide to turning your tarot passion into income.

The essential handbook for building your tarot brand and business.

From readings to revenue: practical marketing for modern tarot readers

How to attract clients, grow your audience, and earn doing what you love

Everything you need to start and sustain a successful tarot side business.

PHASE TWO

Becoming a better reader

THE PROSPEROUS READER will become your single best resource for practical, tried, tested business building advice for tarot readers. Developed by a professional who works in and makes a full time living from the field.

The maximum I charged for a reading was $135; I'm now booked to do readings for $1400 a night. Even though this sounds unbelievable for a tarot reading this change in my business is down to one thing... applying the advice and lessons from THE PROSPEROUS READER."*

Emily Gagaliardi, corporate reader

"This book may be the Single Best Investment You'll Ever Make in Your Business" LYNDON BROWN PROFESSIONAL READER

IT STARTED WITH A QUESTION. 

Could I share with other readers the things I have learned in over thirty years of professional reading, was I willing to share the knowledge, my passion for getting more clients, creating change in people’s lives with running a successful business? 

I know there are Facebook Groups, forums with no shortage of self-proclaimed 'experts' teaching 'marketing' for reader’s, therapists or alternative businesses out there (in fact there may be too many of them). Most of what they teach is theoretical material much of it cut and paste from other marketing course that do not apply to our world, they are selling stuff that is not coming from the real world of being out there in the thick of it. Having to rely on this information to make a living. 

This volume filters down all the jargon the BS to only the practical techniques that are being used by other readers or alternative therapists to book more clients and to keep them coming back. Not just coming back because you market to them, coming back because you are exceptional at what you do. If you leave a mark on someone’s life, then you will have them as a client for life... 

KNOW WHAT IS WORKING RIGHT NOW 

Marketing and business move fast; things are constantly changing. You know that Facebook is releasing another update every time you blink, how about Twitter, what about Google? 

We don't focus on what is changing, but what is working right now for you to actually book more clients. 

Being a reader can be lonely after all, a lot of people aren't willing to freely admit this, many are even more reluctant to help others succeed. They believe somehow that it is taking money out of their pockets. Actually, nothing could be further from the truth. 

GET MORE CLIENTS 

There's a lot of so-called 'gurus' (usually self-proclaimed) who teach 'marketing for alternative therapists, hypnotherapists massage practitioners, tai chi teachers card readers with a host of other disciplines. But and let's be totally honest here: most of them are making more money from teaching rather than from actually doing readings counselling or life coaching. They may claim otherwise or talk about success they have had in the past.  

This book is different the author is committed to checking out every resource shared within these pages, only imparting information that others are actually doing to get more clients, improving your service to those clients. People share their knowledge, people who are REALLY doing what they teach. 

I've refused some BIG names who want to teach their 'stuff' because they're not genuine they have no proof of having made a good living doing what they propose to teach. 

The book has a strict 'No BS Filter' our purpose is to build a community of real-life successful tarot professionals. 

CHARGE HIGHER FEES 

Competing on price is a fool's game. 

There, I said it. This may come as a shock to many readers. Especially those who entertain ideals of higher morals. 

If the reason people book a reading with you is because 'you're good value' or have 'competitive pricing' then you're already in a losing game. What will you do when some other reader in your area comes along then undercuts your prices? It won't take long for the prices to be driven down so far that it's no longer possible for you to pay the bills on what you're making. 

Consequently, you need to stand out from the crowd be more not because you charge less but because you are memorable, you must be of better service to your clients. So that when someone cheaper comes along you are still the reader they go to for clarity, advice, for above average service.  

One of the things this book will focus on is how to we add more value how to create a desirable name not just in your local area but in the industry as well so that people are happy to pay more to have you as their personal exclusive reader.  

Creating this position also means more people come to you to book you, with the added bonus of having to do less chasing of clients. 

RUN A PROFESSIONAL TAROT BUSINESS 

You can run your professional tarot business part-time, at weekends or full time. The amount you do is up to you, however if you want to be seen as a professional quality reader there are some huge differences between how you might do business compared to some local reader who takes bookings by text message, right? 

To be seen as a professional means you get more respect for being a professional business, instead of being introduced as someone who 'does a bit of tarot reading on the weekends. 

One of the reasons I started THE PROSPEROUS READER was due to an extreme passion for changing the perception of tarot readers in the eyes of other businesses from being someone who does some 'that weird stuff' to being a professional, respected businessperson. 

Here are just a few of the subjects we are going to cover in the book, these are areas that you either may not have thought of as having value, or have been a little afraid to try, for example AV Sales.

How to earn more by adding value product sales to your business. Without seeming cheap or like you trying to squeeze an extra few bucks from your clients. you will Learn several different models for doing this that add value for your clients because its stuff they need, while adding to your income. 

Telephone Conversion how good are you on the phone, how many clients do you lose or never book or say I’ll call you back... then don’t?  

Graphic handouts, business card Design innovative ways of briefing or using a graphic designer perhaps doing it yourself, without going broke. 

Words That Sell - If you've ever sat staring at a blank page wondering what to write, you're going to learn my techniques for writing compelling words that get people excited to book you. 

Moving From tarot reader To Highly Paid Speaker sounds impossible! A friend of mine Michael made the transition, he is now a well-respected keynote speaker, corporate tarot reader and trainer for some of the largest companies in the world, plus the former host and founder of a global radio show dealing with the paranormal and all things spooky. I will detail step by step how Michael he made the transition. Ok you may not want to go this far, but the techniques with the philosophies will certainly make you a hit at your next local new age expo! 

THIS IS NOT FOR YOU... 

We fully admit THE PROSPEROUS READER SERIES is not for everybody it is not your usual 'marketing course' in any way, it is tailored for tarot readers or other alternative therapy business that want results therefore it's purposefully priced being positioned to keep certain people out. 

Please do not invest in this book if you are any of the following, 

IF... 

You're All Talk and No Action.  

I can't make you do the work that's needed. No-one can do this...except you! If you're not willing to commit to doing what it takes, to apply what I share with you then this book is not for you. 

You’re looking for a Quick Fix.  

Believe it or not you are building a business, regardless of the level you want to achieve that takes time. I have consigned myself to the fact that probably less than five percent of the people who buy this book will actually create the lifestyles they want from it. I want you to be one of that five percent, I want you to use band benefit from the material in these pages, then hopefully recommend the work to others who will use it and benefit from it.  If you're not willing to commit to the success of your tarot business for at least a year, then this book is not for you. 

You are Seeking a "Do Nothing... Money Making Scheme".  

Building a business (any business) takes work, so if you are expecting to learn secret ninja techniques that allow you to sit around playing video games while have clients come in all on their own, this book is not for you. 

Your Attitude Is Negative.  

The most valuable thing to me is that we are building a community of amazing, driven reader’s professionals who love people, who want to see changes in the lives of those people. We are solution-focused, so if your glass is always half empty, this book is not for you. 

Your Readings Are Below Average.  

This book is about growing your business, getting you more high paying clients, other volumes in this series about improving your readings or counselling, being of service to your clients. If you were to do awesome marketing for a bad reader or therapist of any discipline, all you'd be doing would be telling more and more people you're no good So if your readings are not up to par you need to investigate other volumes in the series. 

THE PROSPEROUS READER will focus in its writing on tarot readers however the information can apply to all types of alternative businesses including massage therapists, acupuncturists, palmists, course creators, psychic party entertainers, to name a few. 

WHY AM I TEACHING THIS? 

As an author and teacher of the tarot, after spending many years doing readings (over thirty-five years to date) with building my business as a reader, teacher and speaker one may wonder why I don’t just keep all this to myself, live the good life why don’t I let everybody else fend for themselves.  

Since I have pretty well created a business that supports itself, I can charge a reasonably high price for my services in the corporate world.  Working mainly at conferences, expos with some writing. I spend a lot of time helping people in my inner circle (close friends who are readers or professional psychics) Couple this with the fact I enjoy creating systems for things to save me time to save money. As a result, I end up with a lot of free time, a little while ago I thought I should find something to do to fill in that time. 

Add to this the fact that over the past few years I've been asked by more than a few alternative business owners, readers and other workers in the field, if I' would help them in some way to fix their marketing, organise their business and generally help them get more clients. 

People want help with business and marketing; I am passionate about business so why not use my spare time to create something that will help a lot of people. Naturally of course I would like to get paid for it, even just a few dollars off to the side would be ok... there's nothing wrong with that is there? 

However, it is about more than just the practical stuff. I am also passionate about changing the perception of tarot from being 'just entertainment' to being taken seriously as businesses. Through this series of books, I get to do that. 

There is one final selfish reason when you have to teach something it forces you to understand it far better than if you were just doing it. So, by teaching by sharing new information, I am committed to being abreast as to what is happening, To Know What Is Working. Which of course all feeds into my own business makings me better too. 

*Earnings Disclaimer 

While all results in case studies and statistics used in this book are true, they should not be taken as indication as to what your results will be. The results you get are subject to many factors which include (but are not limited to) your market, your implementation, location and materials. These results represent the outcomes for the individuals mentioned. 

INTRODUCTION 

THIS BOOK APPEARS TO BE ABOUT MARKETING...IT IS NOT...IT IS ABOUT CREATING CONNECTIONS

This is not a book; it is a program. This program is designed to turn you along with your reading skills from novice to exceptional.  The program is made up of two parts,  

Part one, is designed to help you make a comfortable living by reading the cards. When I say comfortable, it will actually aid you is making as much money as you need to live by setting up business as a professional tarot reader. Then take you beyond this.  

Even if you are already a full-time working tarot reader, yet you could do with more clients, then this book will help you achieve that goal. Its focuses not only on the readings you give elevating them, creating more value for your clients, it also shows you how to get more clients, indeed fill your calendar with as many appointments as you want.  Once you generate more clients with more income, your time is freed up to do research to do the other things you want. Following this program will generate more clients thus more income, without turning you into one of those Hollywood celebrity type readers that nobody trusts.  

Much of the program is designed to help you be of more service to clients creating networks, generating leads, leads that work, many of these leads will come from unusual places, places that you may not have thought of yet.  Your service isn’t just required for casual sittings; there is a whole market of untapped areas for you to look at and utilize.  Building relationships with clients while adding value (not in the financial sense, but personal value to the client) so that when they think of counselling, when they think of tarot, they think of you.  

Part two is designed to make you a better more proficient professional reader. Even if you have 30 years’ experience this section will help you add more value to your readings for your clients. Covering everything from history to hidden meanings with ways of interpreting the tarot, much of which I have found even very experienced readers are not aware of.  

To effectively counselling clients with the cards. You already know that the tarot is a good guide for life. So, ask yourself...How often do you really apply that guide, do your clients really benefit from the deeper knowledge that lays with in the tarot?  

Beyond this there will be a series of attachment volumes, each dealing with different aspects and individual cards, as they apply to the nine-card spread introduced in part two of this book.  Primarily we will deal with two major areas, how you service your clients, give them better more valuable readings plus how you market yourself, there will of course be a lot of other things covered, but these two areas will remain the main focus of the program.  

WHY IS IT ISSUED IN PARTS?  

Firstly, to keep the cost down thus making it affordable for all those who need it. 

The combined cost, if it were issue as one complete work, would be many hundreds of dollars. This is beyond the reach of most people. I wanted to get this information into the hands of those who really needed it, to get it to those who would benefit from it.  Secondly to make it easier to absorb, we all need time to consume, to analysis the greater lessons in life.  

Thirdly, no matter how much I love this work, or the enjoyment I gained from putting it together, I know it is not for everyone. There are those who will not apply this knowledge, there are others who simply won’t feel that it is for them. They will not become part of the whole series. They will not see a need to get the higher information. So, issuing the work in parts will give everyone the opportunity to see if it is for them, those whom it is for ... will continue on.  

Most course, books or schools deal with the art of tarot reading very well, few however tell you how to set up and run a successful business. If you’re serious about making a living from your craft, then this book will prove to be an invaluable resource for you.  

In the process of making my business work, through all the trials, tribulations, heartache after I struggled with this for some time, almost giving it up more than once. Then through hard work diligence then failing again, I decided to get smart about it. I discovered a few things that I will now share with you.  

Firstly let me tell you what this book is not, it is not a marketing plan, it does involve some marketing as it would, it is not about your readings, it is not about your ability to serve your client’s at a deeper level, I am assuming you are already an accomplished reader, practising or getting results from smaller readings for family or friends that you are now considering whether or not a business as a tarot reader is a viable thing for you.  

This book is a step-by-step guide of things to do that will increase your business as a reader. Indeed, any alternative therapist, astrologer, numerologist or cognitive counsellor can use these steps to increase business to bring in more clients.  

No BS, no rhetoric just plain down-to-earth stuff you can do. If you want a marketing plan, they are easy to find, this book is about getting bums on seats, increasing your income by seeing and helping more clients, that’s it.  

It’s not about anything else, the focus of part one will be on what you need to do to bring in more clients and how to do it.  If you follow and implement these steps your business will grow. These are not half-baked steps; they are things and strategies you must do. If you do them your business will grow. You’ll see more clients make a better name for yourself as a result make more money.  It’s that simple, do them now, do them later it doesn’t matter, because in the end all marketing or business plans boil down to one thing, what you do. In reality it doesn’t even matter if you do them well. As long as you do them, of course the better you do them the better, the more long lasting the results.  

The problem is you may have read twenty books on marketing, yet still not actually know what to do next. None of those books or courses specifically focuses on your industry, on your particular needs. This book takes away that problem. I will detail exactly what to do, what strategies to employ, how to implement them, there are no if or maybes, I will show you exactly what I did to create and maintain a successful business of 15 to 20 clients a day. To the point where I was turning them away or booking a year ahead.  

No theory, just action. No secrets, no upsell, simply how I did it how you can do it. All you have to do is...DO IT, and changes will occur.  

Those changes won’t be in your personality like a self-help book, I’m sure you’re already a very nice person, after all you’re a tarot reader or a therapist.  

The changes will be in the number of clients you see. How much money you make.  If you have a problem with this, then this book is not for you, if you think a reader shouldn’t make an income from what they do, or money is evil or that you should not be paid for helping people, then I repeat this book is not for you.  I couldn’t make it any clearer than that, I’m not going to mince words. You can sort out your issues or problems with money on your own time, however if you want to see more clients, build your business and grow then just DO these steps, implement them and YOU WILL get more clients.  

Here is some reverse motivation for you. I already know that only 5% of people reading this book won’t even bother to do the first step. That means out of 100 people only 5 will ever do what is needed to make money to run a successful business as a tarot reader.  

The majority will either be too lazy, let fear override their dreams, or do the wrong maths, they will say, as I once did, that there are too many tarot readers around, they are like fast food stores, every street nowadays seems to have one. They won’t ask how many of them are seeing clients regularly, how many stay in business after the first year. They will even make very logical sounding excuses for themselves such as, I am only doing the tarot to help people, or I’m not worried about the money. They will stay in dead end jobs, happily seeing one client a week or a month and feel good about it.  

Of those five-remaining people, another 2 will do the first step, and none of the following steps. They will think they have heard it all before, they know it, that they don’t need it or even that it won’t work. They will fail to see that the only reason it didn’t work, is because they didn’t do it. You can’t judge the success of something that was never actually done.  It’s not about marketing or feeling good or your personality, it’s not how many motivational seminars you attend, books you read, or hours spent in an armchair, trying to figure it out. Success is about and a direct result of... WHAT YOU PHYSICALLY DO, the actions you take.  

If you want to feel good about yourself, make some money, see more clients and tell me you don’t feel better when the bills are paid, because of your efforts, your input, your work. The family has more time with you plus your booked six months ahead. 

It might be more helpful to think of this book as a series of lessons that you will take just once a day or once a week to improve your business.  

That leaves only three people who will benefit and grow from this book, one of those people is you.  

WHY THIS BOOK  

Because you have already invested time energy with some money into your learning and skills, you want the best out of yourself. An online course can cost from hundreds to thousands of dollars, yet still not give you the whole story, plus most of these courses are spaced out over several months. Many of these courses don’t tell you anything specific to your market, they just repeat old same old jargon, most of which is outdated.  

This book is priced to help you, you can learn at your own pace. Plus, this book distils down all the right info, filters out the B.S it only deals specifically with your market as a tarot reader.  Some idiots once asked me why I was giving this information away. I’m not... people are paying to own this book. Unlike online sales promos I make no claims to be doing this for altruistic reasons. If you have illegally downloaded this book, I’ve made arrangements that the illegally downloaded copy you are now reading is not the real book. (Jokes on you) if you really want it...do what everybody else is doing ... buy it...  

STEP ONE 

YOU 

As we start, I have some questions, you don’t have to answer all of them, yet you should at the very least consider these questions considering what they mean.  

What Are Your Rewards?  

Rewards come in many shapes and sizes. They depend on what you want, what you consider a reward, a return for your efforts, your study, with your input both mentally as well as financially. You may have spent anywhere from three days to a year studying to be a good tarot reader, you are likely to spend the rest of your life studying, not only the cards but related fields as well. Everything from psychology to counselling to occult philosophies are going to end up in your toolbox.  

All this it is going to flavour what you think you are worth, what rewards you think you should have.  It’s easy to think of rewards in terms of financial gain. But it's not all about that. It’s about time with friends and family, it’s about security, it’s about knowing that you have created a lifestyle through your own efforts.  Each section of this work will contain things you need to know to set up and grow your business as a professional Tarot Reader.  Together we are going to travel through your business coming out the other end with solid insights and strategies that will forever-more, reap rewards for you.  

Allow me to take a personal moment to share with you some insights into my rewards, what I have gained from being a full-time reader, what that has done for me, this will help set the scene for this first part.  

My primary motivator is to have space to be creative, to have the time to do what I want, where I want with whom I want.  

That's one reason I enjoy my work as a self-employed tarot reader and entertainer. Also, there are no rules. No boss. No routine. Some weeks I see clients on a Wednesday a Thursday then on Saturday. The next week 

I might see clients twice on the Friday then once on the Saturday.  Once my business was established once I got a handle on my income needs, I began booking a maximum of seven clients or sessions each week.  

Once we have those appointments, the diary is closed for that week.  Why?  Because this gives me enough income to live quite comfortably, the way I want to, I can then study, be creative or enjoy my writing, my research while still spending time with my two boys, it gives me both the time and money I need to enjoy life, to explore the world.  

Am I rich? Am I a millionaire? Not at all. For a long time, I thought I wanted to be one. Then I realized, to do what I wanted, to live my life the way I wanted, I didn’t actually need to be one.  This of course is not to say that you can’t be... I’ll leave that up to you. But as we progress, I will ask you to be honest with yourself about it.  

So, before we go setting out into the confusing wilderness of marketing, promotion, advertising and running a successful business as a full-time tarot reader, alternative therapist, cottage industry artist or whatever it is you do...  I'm going to ask you to do one very simple thing, not for me, you will be doing this for you.  

Decide on where you want to end up. After all, do you really know why you're doing what you do? Above and beyond the good feelings that it gives you.  

Yes, you enjoy it. It adds value to the lives of your clients, your friends, if you’re honest, there is a feeling of pride that comes from it. There are probably a dozen reasons...but why else, is there something you haven’t thought of?  

What Is Success for You? 

Any type of success including that all illusive financial success is about balance, perspective, knowledge and values, how do you personally define what is of utmost important to your wellbeing and happiness.  

Are You a More or Less Person? 

For some people, the driving force that motivates their actions simply boils down to getting more stuff or material possessions. They surround themselves with the trappings of prosperity. More can also mean more free time, more money to spend on friends or on family.  For others, financial success means less, less debt, less stress, less possessions equals less complications in their lives.  

So, the first question I want you to ask yourself then to write down in your journal is ... are you a “more” or “less” person, which of these two points of view aligns with your personal values.  

This of course is all about perspective both these outlooks are correct, also both can be wrong. The key factor here is that being honest about it will change the level of energy you are willing to invest in your business to live in alignment with those deeper values you have. 

Are You Influenced by Outside Sources? 

As we move through this process, the process of making your business successful, you are going to discover many things, one of them is that money or having money is not evil, greed, love of money is evil, money itself is not. You are possibly also going to learn that almost everything that has ever stopped you from being successful come from sources outside yourself. Unfortunately, it is no easy task to remove those outside sources and influences!  

We are all subject to outside inducements, temptations, guilt indeed judgment from family, friends, or colleagues you may think you above it, you can convince yourself that it doesn’t affect you, but I guarantee that if you sit down and really think about it, there are some things you can’t allow yourself to do because of what you believe others will think of you.  

Sorting out your goals can be a bewildering process which is why about 99% of people get it wrong, mostly the process leads to a bunch of even more perplexing questions. 

To begin figuring out your goals, you might want to consider the following strategies. 

DO YOU AIM AT YOUR GOALS DIRECTLY, OR DO YOU AIM AT AN ANGLE 

When you first here this or read it will seem strange, it will sound contrary to everything you have ever read about goal setting, achievement or success. It will go against basic human logic; it seems counter intuitive.  

Why? Because most people believe that if they are to be successful" they should try to move forward, aiming toward success striving for achievement".  

They believe that to be somebody, to reach greatness, involves a long uphill struggle, they believe that they must overcome or defeat obstacles, endure pain, suffering, loss or hardship they must Climb Mountains. Most of all people believe they must exhibit some form of direction and determination at a level that is far beyond them.  

However as stated earlier, these are outside influences, they don’t have to be your ideas, just because someone says success is hard doesn’t necessarily mean it’s true, just because you keep hearing the message “push forward” you always need to be pushing forward doesn’t mean that’s the only strategy that exists.  

Some ninety percent of all small business or cottage industry start-ups fail within two years. There are a few that keep going but struggle from week to week. Most companies that aim to just make money rarely make any money. Most people with life goals never succeed, when they fail, they are consistently left with the feeling they could have done more, they carry that familiar yet undefined feeling of guilt, mixed with pangs of regret, a dismal heart-rending failure. They should have worked harder, done it differently, or been a better person.  

As a result, society reflects our sense of failure. 

Relationships fail, families break up, the ratio of divorce is now almost equal to that of marriage, more and more young people become disenfranchised turning to self-destructive behaviours.  

Making money is fine, there’s nothing wrong with that but the way you make your money has to align with your values. Yet do you even know what your true values are.? When you aim to "just make money" you're blinded by the money you forget the most important thing - helping people by adding value to their lives. 

Most people are only aware of the direct approach. We have been taught to only see things logically by drawing straight lines, aiming for our goals directly. Yet when we examine, that is, truly have a close look at people who have achieved success in any field of endeavour we discover that most of their achievements came indirectly. 

Almost all achievements turn out to be synchronistic or accidental events. From Henry Ford to Bill Gates to that well known tarot reader down the street, each success story is actually an indirect by product of trying to achieve something else. It is almost as if accidents are more successful than plans and goals. Take a moment to look at your own life, think about the things you have what you have achieved. Ask yourself how many of those things were actually the result of goal setting.  

HOW IS THIS POSSIBLE? 

The universe is chaos looking to find order... Nature never moves in straight lines while human logic appears to only move in straight lines. Nature creates perfect order from chaos. Human logic produces chaos from order. Nature is an indirect thinker; it always moves in angles furthermore it is extremely good at it. 

So, the question is really this...do you apply the indirect approach to your dreams, your goals, your business. Or are you the same as every other tarot reader or therapist out there.  

Believe it or not the indirect approach in thinking about your business will bring you more customers. Why because doing anything different creates a universal flow that leads to other things being different.  

I cannot tell you the number of times I have consulted with a business that was doing ok yet was stagnant, unexciting, indifferent, the same as all the others. A frustrating mindset that is the result of direct straight-line thinking. 

It may sound weird, but you will need to look at your business with new eyes you can’t be too logical, too rigid or too planned. If you only see in straight lines. You will never see how everything is interconnected. 

You may never experience the butterfly flapping its wings in the amazon... 

Once you start to aim at goals indirectly, taking the opposite view to everybody else the results will astonish you. This doesn’t just apply to business it applies to every aspect of your life, sometimes doing things in reverse can have greater effects than anything else. New eyes, a new perspective, a global mind shift from the direct to the indirect. 

Here is a quick look at some important benefits this change in thinking provides you with.  Start considering these ideas in relationship to your own life and business now.  I fully admit this way of thinking is not your typical business advice but then again, you are not in a typical business. Are you...? 

The Self Illusion 

In business there’s one enemy that will rear its ugly head time and time again. This nemesis will make you question yourself, causing you to doubt every decision you make. It’s like a monster snapping at your heels. A dark force constantly breathing down your neck. 

The Enemy Is You. 

When I first started in business, I was shy, awkward, clueless, as well as very poor, I was also horrible at managing money, I had no idea how the world worked. I believed this was me.  

Those thoughts paralysed me against taking action. By far the biggest challenge you will face was losing yourself, your character, your identity. Because your character and identity are created for you by others. They are not really you; they are just outward expressions of who others think you are or want you to be.  

Think about this for a moment ... Society has phrases like “Be yourself”. “Stick to your roots”. “Don’t forget where you came from”. Have you ever stopped to think about who you really are? 

Where is this thing you call the self? Does the self even exist, or is it simply you clinging to an identity built up of stories ideas and concepts that have been given to you by others?  

It May Be That the Only True Way to Achieve Success Is to Become Someone Who Truly Deserves It.

Once we accept that the majority of our lives, our dreams, our wishes are influenced by forces and things outside ourselves, we begin to realise that the actions we take toward success may not be the best ones, they are actions designed to get or achieve what other people or society wants from us. To truly succeed in business, you may have to change who you are. You are going to need to continuously progress. This is impossible when you cling to your old outside influenced identity you will believe you are destined to be the way you are.  

This doesn’t mean you have to rebel against society become a hermit, live in a shack in the woods, it is an attitude shift, a new mind set. 

Reinventing your self-image or the perception you have of yourself is a personal thing. Nobody else needs to know about it.  

Who Are You Becoming? 

Instead of asking the age-old question “Who am I?” begin reframing your life by asking “Who am I becoming”. Ask yourself “who is it you need to be in order to be successful at what you do”, then do whatever it takes to become that new individual. Later I’m going to share a technique for doing this. 

Have you looked in the Mirror Lately? 

People don’t have business problems; they have life problems which reflect in their business. 

When most people start a business they put energy, time, all their effort into all the common-sense things like the websites, sales and promotion. When a problem comes along it’s normal to assume that it is in one of the areas you have put the most effort into.  We attempt to solve the problems by focusing even more on those areas. Unfortunately, this seldom gets results. As Einstein said you can’t solve a problem with the same thinking that caused it. 

Your business is a reflection of you... this works in two ways, what others think of you reflects onto your business, all the habits or behaviours you show will be reflected right back at you and what people think of your business.  

Secondly your business is like holding a mirror up to yourself and looking at the image. What you believe about yourself when you look in that mirror ... becomes your business model... If you believe that nobody will pay for your skills, they won’t. If you don’t believe in investing in yourself, how can they expect others to invest in you? oh sure you may get one or two clients, maybe even enough to feel like a part time or hobby reader, which is a reflection of what you believe about yourself, that you are a part time casual hobbyist. You are a mirrored carbon copy of your own belief. 

Eighty percent of business problems come from your own personal life. This is doubly so in the industry you have chosen. When you’re starting your own new age or alternative business what you think is as important as what other people think, you need to be aware of this phenomenon displaying the behaviour attitude and actions you want both yourself and others to perceive. 

Which Version of Yourself Are You? 

Considering what we have just discussed about images and reflections, you might want to ask yourself are you really you or are you the reflection who or what it is that you really are. Are you the highest version of yourself that you can achieve or are you the nearest to best version of yourself that you can have learned to accept.

Most people have hopes, plans or dreams, yet they seldom reach them. They write things down, formulate plans, work hard, they try to stay motivated read books, they think happy thoughts, yet nothing ever comes of it. This is because we have since childhood been taught to police ourselves, conforming to the lowest version of ourselves that others are willing to accept, we are rarely taught to strive to achieve the highest version of ourselves that we can imagine. 

Change comes from lifting your personal perception of yourself, not your dreams.  

NEXT 

Your next step toward success is to determine your end game, then create a plan starting from the end toward the beginning.  

Keeping in mind that most success comes from unexpected places or directions, that most people who aim directly at something rarely achieve it.  

Ask yourself, what do you REALLY want and why? Write it down; make it concrete, despite how vague or general those wants may be when you first think of them. Without this knowledge, it’s like driving to a new destination without your GPS, a road map or any idea of what you’ll need along the way. Yes, you may eventually get to your destination, but chances are you’ll make a lot of false stops
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