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    To every trader who learned the hard way that survival comes before profit.

      

    


This book was not written to teach you how to make money from trading, but to help you avoid the losses that most traders experience. Trading, at its core, is not a battle against the market, but a long test of mindset, discipline, and capital management. Many people enter trading with unrealistic expectations, chasing quick profits while ignoring a simple truth: those who do not know how to protect their money will never know how to grow it.

The fact that 90% of traders lose money is not a coincidence, nor is it because the market is deceptive or unfair. It happens because most traders repeat the same mistakes, with the same mindset, and the same false expectations. They trade without a plan, let emotions control their decisions, risk too much, and then blame the market for outcomes they created themselves. The real problem is not the tools, strategies, or indicators, but the way traders think before entering a trade.

This book is written for beginners who want to understand the reality before losing their capital, and for traders who have already lost and want to understand why. You will not find promises of quick wealth, complex strategies, or exaggerated returns. Instead, you will find a clear explanation of the psychological and financial mistakes that quietly destroy trading accounts, along with simple principles that can give you a real chance to survive in the market.

If you are looking for fast profits, this book is not for you. But if you want to understand why most traders fail and how to avoid becoming one of them, you are in the right place. Capital protection is not an advanced step in trading, it is the first step, and everything that comes after depends on it.
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Chapter One : The Illusion Most Traders Enter With
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Most traders do not lose their money because of the market, but because of the idea they enter it with. The first illusion is believing that trading is a fast path to money, a way to shorten time, skip learning, and achieve exceptional results quickly. This illusion does not appear by chance. It is fueled by advertisements, social media, and carefully selected success stories that show only the final outcome while hiding the long and difficult path behind it.

Beginners enter trading with unrealistic expectations. They compare themselves to others without understanding their background, experience, or previous losses. They see profits but not the years that came before them. As a result, they believe success should come quickly, and that any loss means something is wrong with the market, the platform, or the tool being used. This mindset marks the beginning of failure, because the trader does not allow enough time to learn and refuses to accept that learning is part of the process.

The second illusion is believing that technical knowledge alone is enough. Many traders think that learning a strategy, using advanced indicators, or copying other people’s trades will protect them. In reality, most accounts are not destroyed by a lack of information, but by poor decision-making. The same strategy can succeed with one trader and fail with another, not because the strategy changed, but because the person using it reacts differently under pressure.

The third illusion is ignoring risk. Beginners enter trades thinking only about potential profit, while treating loss as a distant possibility. They ask how much they can make, not how much they can lose. This mindset breaks the balance of trading from the start. The market does not reward those who focus only on profit and ignore risk. Sooner or later, it punishes them.

This chapter is not meant to discourage you, but to correct your starting point. Trading is not a race, not a game of luck, and not a numbers trick. It is a skill that requires a realistic mindset, patience, and the willingness to accept losses before chasing profits. Those who understand this early save themselves from many losses. Those who ignore it will pay the price, no matter how strong their tools may seem.
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Chapter Two : Why Do 90% of Traders Actually Lose Their Money ?
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The fact that 90% of traders lose money is not an exaggeration or a fear-based claim. It is a logical outcome of a pattern that repeats itself every day in the markets. Most people enter trading without a real understanding of its nature. They treat it as a quick financial opportunity rather than a skill that requires time, discipline, and structure. From the first trade, the focus is placed on the result instead of the process, on profit instead of probability, and on gains instead of risk. This is where the problem begins.

The first reason for failure is the absence of a clear plan. A trader who does not know in advance why they are entering a trade, when they will exit, and how much they are willing to lose is leaving decisions to chance. The market does not punish this behavior immediately. In many cases, it rewards it temporarily, creating false confidence. That confidence eventually leads to larger mistakes, and the cost is paid later.

The second reason is poor capital management. Many traders have decent knowledge, yet they destroy their accounts by risking too much on a single trade. One badly sized position can wipe out weeks or months of effort. Large losses are rarely the result of a single mistake, but rather a series of small, unjustified decisions that slowly push risk beyond safe limits.

The third reason is emotional trading. Fear causes traders to exit good trades too early. Greed keeps them in losing trades for too long. Anger leads to revenge trading. In all of these situations, decisions are driven by emotion rather than logic. The market does not react to emotions, but it constantly takes advantage of them, because emotional decisions are inconsistent by nature.

The fourth reason is the constant search for a shortcut. Instead of improving their behavior and discipline, traders look for new strategies, different indicators, or ready-made signals. They jump from one system to another without giving themselves time to evaluate or understand what actually works. This constant switching creates the illusion of progress, while in reality it prevents the development of a stable and reliable approach.

Losses in trading do not happen because the market is unfair or too difficult. They happen because traders refuse to approach it realistically. Anyone who enters the market without accepting the possibility of loss, without prioritizing capital protection, and without separating luck from skill will eventually become part of this majority. Understanding why traders lose is not pessimism. It is the first step toward avoiding the same outcome.
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Chapter Three : The Real Enemy – Human Psychology in Trading
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The biggest mistake traders make is believing that the market is their main enemy. In reality, the true enemy sits behind the screen, in the way decisions are made, reactions are formed, and pressure is handled. The market does not know you, does not care about your emotions, and does not change direction because you feel fear or greed. Human psychology, however, reacts to every movement and turns analysis into an internal conflict. This is where real losses begin.

Fear is usually the first emotion to appear. It shows up when price moves against a position and pushes the trader to exit good trades too early, simply to avoid the discomfort of loss. Ironically, fear does not protect capital, it prevents growth. A fearful trader does not give trades enough time and never allows probabilities to work in their favor, leading to small gains and repeated losses.

Greed is the opposite side of the same problem. Greed causes traders to hold winning positions longer than they should and ignore signs that conditions are changing. Profits turn into hope, and hope turns into loss. At this point, decisions are no longer based on a plan, but on an emotional desire for more, as if the market owes the trader something.

Anger is the most dangerous psychological state. It often appears after an unexpected loss or a series of negative results. Anger does not look for a good opportunity, it looks for quick recovery. Traders enter positions without analysis, increase position size
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