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Don’t you wish that you had some sort of hack to improve your social skills more easily? If you are like most people, you struggle with social interactions. You may feel comfortable and even totally outgoing around close friends and family, but you are not that way in every situation. Your lack of social skills has made life more challenging and you feel like an awkward failure. If only there was some easy way to become more social and likable....

Oh, wait, there is! There are actually countless social hacks that can elevate your conversations from banal and boring to dynamic and enriching. You can make friends more easily, get business partners more readily, and feel more confident about yourself with these hacks. You can navigate tricky social situations that get the best of you and avoid the awkwardness that brings you down. This book has dozens of hacks that can make your social life soar. 

Why should you trust me? Well, I have been in your shoes. I was awkward and geeky at one point. When I got into a business role, I realized that my lack of social skills was holding me back. So, I embarked on a mission to improve my social skills. Years of research and practice have led me to build my business from the ground up, make several lasting friends, and even get married. Now I want to share my secret recipe for social success with you. 

As you can see from my story, social skills are the key to your success in life. You will not get far if you continue to be awkward and drive people away. Building good relationships starts with having excellent conversations and convincing people that you are a likable person. Anyone can have social skills. You just have to learn them and apply them. The results will astonish you. 

I promise that by the end of this book, you will be ten times more social. You will have better conversations, and you will start to make better connections with people. You will even be a better persuader and influencer, getting your way. 

Don’t put off learning social skills any longer. Start reading now to improve your relationships and build new relationships. You will be amazed at how opportunities open up and your happiness swells. 
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When it comes to making new friends, finding new business partners, recruiting clients or investors, and dating, conversation is what starts it all. With the exception of your family members, everyone you meet starts out a stranger. A conversation can change them into important people in your life. In fact, if you think about it, every relationship (except with your immediate family members) started with a conversation. 

A conversation is far more than an exchange of words. It is an exchange of information and emotion that helps you get to know someone and show that person who you are. That sets up the framework necessary for a relationship to start. Early on in the relationship, a series of conversations enable both parties to determine if the relationship is worth pursuing and what nature it will take. 

Obviously, conversations are absolutely critical to forming relationships with others. If you want to get to know anyone besides yourself, you need to have conversations. But simple conversations about the weather are not going to create much of a connection. A deeper connection is possible with some conversational hacks that enable you to actually get to know someone and convince him or her that you are worth getting to know. 

What does science have to say about conversations? A Princeton study has concluded that conversations are not just verbal exchanges, but rather a sync-up between two minds [1]. Different parts of the brain, including those parts involved in processing the meaning of language, will activate. Two people who share similar communication partners and ideas will have brain activity sync up, essentially causing them to think the same way. This allows for a smooth flow of communication that does not cease into awkwardness. If you create that sync with someone, naturally a bond forms that can become a relationship of some kind. 

What is even more interesting is that distinctive coupling was found between the brains of people telling life stories and people listening [1]. That means that when you tell or listen to a story, you start the process of this “mind meld.” The result is that you feel infinitely closer to the other person. Stories are crucial elements of every culture in the world, and of every conversation. Being able to listen and tell stories are critical factors in making relationships with others. 

Creating a mind meld is your ultimate goal of any conversation. These simple yet powerful hacks are easy ways to start the process. Take conversations to the next level and make them mean something. 
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Don’t Be A Stranger
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Do you know the number one mistake people make in conversation? They don’t initiate conversation. Basically, they don’t even try. And you already know the commonsensical wisdom that you if you don’t even try, you can’t succeed. 

Think of the people in your life. You may have some people that you talk to every day. You know them well and you know the ins and outs of their lives. Then you have acquaintances that you speak to occasionally out of politeness. You have the people you speak to when you have to, such as co-workers. Then there are the not-so-distant strangers, the barista who serves you your morning cup and the garbage man who collects your trash. They are in your everyday life but you don’t know much about them because you don’t speak to them beyond the necessary few words for your transaction. And finally, there are distant strangers, people whom you have never met and probably never will again, such as the guy next to you on the bus or the woman behind you in line at the grocery store. In fact, I am willing to bet that most of the people in your life are people you barely speak to. 

But what about all of these people you don’t talk to? From the co-workers you keep at arm’s length to the distant strangers, these are people with stories, things to say, and connections that could further your goals in life. You have no idea if one of them might have the potential to be your next best friend or your new business associate. You will never know unless you try to talk to them. 

So, don’t be a stranger! Strike up a conversation with the person next to you on the place or the person in line. Find out what they are doing, who they are, and whatever else they want to tell you. You might be amazed at how these people can open up opportunities for you or tell you great stories that stay with you for years to come. 

One time on a train ride, I was focused on my book, ignoring everyone else. The gentleman sitting next to me did not say a word to me the whole ride. I eventually glanced up from my book long enough to see that he was wearing a shirt from a small coffee place I go to often. I decided to set my book aside and strike up a conversation with him. Not only was he my neighbor, but he was also an employee at my favorite coffee joint. He gave me a free ride home from the train stop, saving me money on a cab, and he told me he would toss me a discount on coffee if I ever came in on his shift. Now we see each other now and then and we always have a little conversation. Just by talking to this man, I was able to save money on transportation and coffee and make a friendly acquaintance with one of my neighbors. 

The people around you have a lot to offer. But they will not always initiate conversations. You cannot hang back and expect people to come to you because people are not programmed to talk to strangers. If you make the effort to start the conversations, though, almost everyone will respond. Then you may just find an amazing new person to add to your circle. Talking to new people is the only way to make them notice you and start new relationships that you may never have started otherwise. You might really benefit from these people, more than you ever expect. The person who was a stranger on the train one day might just become someone you can’t live without a few months later.

In a study on how people initiate conversations on public transit, the researcher, Ole Putz, developed two theories for how people start conversations: The first is that they relax the rule against talking openly with strangers if there is a disruption in travel [2]. For instance, if the subway breaks down or bad weather creates a delay in a flight, fellow passengers are free to grumble to each other about the disruption. This can start a conversation. The second theory is that people notice things about each other that they have in common, such as another person wearing a concert T-shirt for their favorite band [2]. The latter theory
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