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Introduction

WHAT THIS BOOK WILL DO FOR YOU

Are you out of work? Strapped for cash? Having trouble making ends meet? Fighting with a complaining spouse who spends faster than you can earn? Do you hate to go to work because your boss is such a pain? Want to stay home to care for someone?

If you answered Yes to any of these questions, this book is for you! Why? Because this book shows you how to:


	Pick the best business for yourself


	Start your own home business for under $1,000


	Build your fortune in a business you like


	Run a business by not leaving your home, or


	Run a business from home while working outside the home


	Profit from unusual business ideas


	Get to know the earnings potentials of hundreds of home businesses


	Finance the business of your choice


	Use the latest technology—personal computer, fax, Internet, e-mail, cell phones, etc.—either in whole or in part in your home business, if you wish to do so, or


	Make use of familiar “low-tech” postal mail, typewriters, and traditional phones to run your home business at a comfortable pace that brings you the income you seek


	Advertise and promote your business


	Comply with the various rules governing home businesses in your area


	Get a merchant credit card account so you can accept credit card charges by your customers




Any home business has many advantages over a business in which you rent space to conduct your profit-making activities. Most home businesses have no, or very little, overhead. This means that more of every sales dollar stays in your pocket because you’re not paying money for rent, storage space, or other occupancy needs.

And there are plenty of other savings for you in your own home business. Costs of commuting will be mostly non-existent. And you won’t generally have to spend money on expensive go-to-meeting clothes. Nor will you need costly luggage, or plane or train tickets.

More importantly to some people, a home business gives you independence. You can almost always choose your work hours, be they early or late. You don’t have to conform to someone else’s rigid schedule. You make your own schedule. What’s more, if you don’t like a potential customer you can casually decline to do business with him or her. Try that with a boss when you’re working for a salary!

Today, there’s even an acronym for small home businesses—SOHO—meaning Small Office/Home Office. An entire army of suppliers is ready to serve the SOHO market—office-equipment vendors, phone companies, computer manufacturers, fax-machine sellers, cell-phone dealers, and so forth. And with the Internet providing a worldwide market at your fingertips, the sales potential for your home-based products or services has zoomed far beyond customers in your local area. Truly, a home business is today’s ticket to a safe, secure financial future for you and your family.

Since most people are scared at the thought of starting their own home business, this book does the following for you:


	Shows you why you should start your own home business, and the many benefits you can derive from such a business


	Helps you choose the best home business for yourself, based on your likes and dislikes, skills and experience


	Gives you the 27 easiest home businesses to start anywhere in the world


	Shows you the 32 home businesses that will produce the quickest cash flow into your business checking account


	Details the 26 simplest stay-at-home businesses so you don’t have to leave home to earn your fortune


	Outlines the 26 most profitable go-out home businesses, where you work outside your home but still have a home business of your own


	Sketches the 26 most popular “people” home businesses where you work with others to build your fortune


	Shows you the 26 most private “non-people” home businesses where you have little, or no, contact with others


	Explains 50 unusual home businesses that can make you both happy and wealthy




For each of the 199 great home businesses in this book (any of which you can start for under $1,000) you’re given these key details:


	Name of the business—that is, what the business is usually called by its owners.


	What you do—the duties you perform to earn the income you get from the home business. The description of the duties will tell you whether the business is for you, or if you should look for another business.


	How to find clients—and every business needs clients or customers, and we tell you how, and where, to find them for your business. This is a crucial item for any successful business.


	Money required to start—the cash you need to get your business going so you start to earn a profit. Since any of these businesses can be started for less than $1,000, you know in advance that your outlay will be low. (Where special equipment is needed for your business we assume that you’ll rent it at the start, rather than buying, to keep your startup costs small.)


	Earnings potential—how much you can earn from the business on an annual basis. This is before your direct expenses, but these, in most cases, will be little more than postage, telephone, Internet, and fax costs. A range of earnings is given, from startup income to all-out full-time work income for the experienced home wealth builder. The income range given represents actual numbers achieved by the some 3 million home workers in business for themselves today.


	Time for first earnings—this tells you how long you’ll have to work before you receive your first income payment. For folks interested in a fast cash flow, this section of the business description will be important.


	Equipment needed—tells you what basic equipment you must have to start your business. In those businesses where a personal computer (PC) is needed, we assume that you already own one, or have access to a PC. The cost of the PC is not included in the Money Required to Start section because PC costs vary so widely, depending on what you buy and which peripherals you choose. Further, where we suggest a typewriter for your business, we do so because such machines are usually cheaper than a PC, can often be obtained free of charge as a hand-me-down, and still get the job done, even though they’re slower and more cumbersome than a PC printer. The world got along on the typewriter for 100 years before the PC and still accepts a neatly typed letter. Many startup home businesses begin with a typewriter as their main machine.




The 199+ businesses recommended for you in this book combine the unusual and the seldom-thought-of activities I’ve encountered in more than 35 years of advising Beginning Wealth Builders (BWBs). I’m certain that there’s at least one business in this book for you! If this business isn’t exactly the one I recommend, then it’s a variant one recommended.

When thinking of a home business, remember that you may find it profitable to run two or more activities from your home. Why? Because this can ensure that you have income in both up and down economies. Your goal in opening your own home business is to have an independent income. Anything you can do to ensure a steady, sufficient, and dependable cash flow is worth the effort!

Since I’m advising BWBs every day of the week, even on weekends, I stand ready to help you get started in your own home business. How? By answering any questions you may have. Call me on the phone, fax me, or mail me your questions about home businesses and I’ll be happy to answer them. I’ll even consider helping you finance your own home business. (You must have a written business plan if you seek such financing.)

To help you get a flavor of how I work and why I believe in borrowing your way to a great fortune in your own home business, I suggest that you subscribe to my newsletters, described at the back of this book. These newsletters give you hundreds of business ideas each year, along with valuable sources of financing every month. What’s more, I have a special affinity for my subscribers. Why? Because they know that I believe in building great wealth from a small start.

So come along with me, good friend, and we’ll put you into your own successful home business using the tools you’re comfortable with—computers, e-mail, faxes, Internet, cell phones, or traditional postage stamps, mailboxes, typewriters, and telephones. Along the way I’ll be as close to you as your phone, ready to answer questions and make suggestions. You can get rich in your own home business! All you need do is get started—right here and now.



Tyler G. Hicks


CHAPTER 1

WHY START YOUR OWN HOME BUSINESS?

THERE ARE HUNDREDS of reasons for starting your own home business. And your reasons may be a lot different from my reasons. But the whole key is this:


You must know why you want to start your own home business. Knowing why gives your whole business life focus and helps you become more successful, sooner.



But before we show you some of the key reasons for starting your own home business, let’s define what we mean by a home business. Then we’ll both have an understandable frame of reference.

What Is a Home Business?

A home business is one which you run from some space in your own home. This home could be a single family residence, an apartment, a condo, a mobile home, a boat, etc. The space you use could be your living room, a garage, a basement, an attic, a den, a kitchen, even a bedroom.

Your business might be conducted entirely in the home—you make pies, toys, sculptures, etc. and people come to your home to buy them. Or your business might be partly or wholly outside your home—you travel to other homes or businesses to perform computer programming or maintenance, or lawn care. In such businesses your advertising, sales, and bookkeeping are done in your home, just as they are for a business conducted solely within the home.

In essence, a home business is one in which you do not rent external space to conduct your normal profit-making activities. So you do not have any rent to pay for the business because you already own or pay rent for your living accommodations.

Don’t scoff at the idea of a home business. Apple Computer and Hewlett-Packard—both billion-dollar enterprises today—started in different garages on the West Coast. The Diebold Group, well-known data processing specialists, started in a bedroom on the East Coast. And the inventor of the ever-popular La-Z-Boy reclining chairs developed them in his Midwest home garage. At this writing, worldwide sales are in the $1-billion range. In the Far West, a young married couple runs a residential mortgage company out of their home. Their mortgage placements are booming!

While your ambitions may not run to starting a billion-dollar business, these brief examples show what can happen when you offer a needed product or service that provides high quality at a competitive price. The world may beat a path to your door!

Now that you know that your home business will be headquartered in your home—with possible outside activities—let’s see why you should consider starting your own home business. We’ll give you plenty of familiar reasons which will reinforce your resolve to improve yourself! I started my own home business over 30 years ago and it keeps me in a beautiful home with lots of spending money. You, too, can do the same!

And with today’s lightning-fast advances in communications—the Internet, e-mail, fax, cell phone, voice mail, pagers, laptop computers—it is easier than ever to succeed big in your own home business. Today you can make it bigger—sooner—with less work!

Why Start One?

Here are 12 good reasons to start your own home business. Among them I’m sure you’ll find a number that apply directly to you. Some may even expand on your own thoughts about getting started.

BUILD AN INDEPENDENT INCOME FREE OF BOSSES

When you’re on a payroll you almost always have a boss in charge of your life most of the day. What’s more, your income depends on the success of other people in the organization. You are not independent, and neither is your income.

In your own home business your income depends on your efforts. So if times are tough you can work longer hours to overcome a falloff in sales. When you work for someone else, you may be “rewarded” in tough times by being laid off, downsized, or otherwise deprived of income.

With an independent income, your earnings come to you first. There are no deductions for federal income tax withholding, state income tax withholding, medical and dental benefits, union dues, etc. You receive all the money due you. If $500 is payable to you for work you performed, you receive $500—not $388.82 after all deductions are taken out!

So your home business gives you independence, freedom, and opportunity that no salaried job could ever offer. What’s more, your earnings can be much higher than you’ve ever dreamt they could be.

FREE YOURSELF OF LAYOFF THREATS

When you work for someone else you’re at their mercy. You can be fired in an instant. No matter how many years you’ve put in with a company, you can be called in, told to pack your tool kit, and be out of the building within a few hours.

Or your boss can “suggest” that you take early retirement at a sharply reduced pension payment. You’ve been fired, even though it sounds like the company gave you a big break by “allowing” you to retire early. The company will generously allow you to spend more time with your family. What’s not mentioned is that your income will be reduced so much that everyone in the family will have to try to find work to keep the home together!

In recent years hundreds of thousands of white- and blue-collar workers have been laid off from their jobs. To many of these workers, the layoff was a rude awakening to the real world. For years they gave all to the company, thinking they had a secure job. Not so! Companies don’t have a heart, nor does a company have compassion when it comes to cutting expenses by downsizing to reduce the workforce.

In your own home business you’re the boss! You do the hiring and firing. Knowing what a horror it is to be laid off, you’ll never do that to yourself! You’ll keep yourself on the payroll for as long as you want.

What’s more, in your own home business you determine what to do. You don’t have a snarling boss telling you to get out by 3 P.M. and never return. Instead, you figure out how you can increase the income in your home business so you end each week with more money in your pocket! So to get away from layoff horrors, start your own home business.

EARN MORE MONEY THAN ON A ROUTINE JOB

No job ever pays you what you’re really worth! Companies get rich using your skills, your drive, your know-how, and your enthusiasm. But you’re paid only a pittance for what you give to the company and its success.

Why waste your time and energy working for peanuts when you can grow rich in your own home business? Only fools squander their skills for low pay on menial jobs. Ask for a larger income in life and do you know what you’ll get? A larger income!

As some of my readers know, I publish two monthly newsletters for Beginning Wealth Builders (BWBs, we call them). Almost every day of the week we get one or more letters from our BWB readers saying something like:


“I started my own business in my home. It’s going far better than in my wildest dreams. Before I started this business I was working my head off and getting nowhere. Today my time is my own. I work when I feel like working. And my income is four times what it was when I held a job.”



Or


“Following your plan, I placed an $8 ad in the local paper and did over $4,000 gross sales in the very beginning. The ad was originally run to see how strong the response would be. After that, it not only merited, but demanded, full-time attention. Without the guidelines you set down, who knows what would have happened?”



Or


“I have engaged in financial brokerage for three years. Most of my work is real-estate related. Last year I closed $873,000 through 28 loans. Several were over $100,000 but most of my applications average $25,000.”



Or


“When I started in rental real estate I purchased a total of 33 units the first year with just $10,000 in money borrowed from a bank. Most of these properties are single-family homes. I do have one duplex, one triplex, and one 5-unit apartment building.”



Or


“Inspired by your newsletter, I recently began my own mail-order business. Response has been better than expected.”



Or


“After reading your book, How to Borrow Your Way to Real Estate Riches, I bought my first piece of commercial property. Listed at $675,000, I bought it from the owner for $384,000 with nothing down, a zero-percent interest 20-year loan. I have already been offered a $100,000 profit and assumption of my note with its payments.”



Or


“I am getting a very good response to my ad in your newsletter. I had no idea the response was going to be this good.”



When you have your own business at home, every dollar you earn is a more powerful one than a dollar you earn on a job. Why? Because a home-income dollar:


	Comes to you free of any withholding or other deductions


	Stays with you for up to three months (one quarter) before any taxes have to be paid on it


	Has certain legitimate no-cash tax deductions included in it, such as depreciation charges for machinery and home space which the business uses and occupies


	Can include allowances for transportation (such as the business use of an automobile)


	Allows you certain expenses for legitimate business costs associated with advertising, publicity, research and development, and entertainment of business associates for the purpose of building taxable sales income




What all of this means is that more of your business dollar stays with you than does a job dollar. The result: You earn much more for every minute you work in your own home business. While people will tell you “Money isn’t everything,” most of us have trouble living without it.

So recognize the facts. You can, and will, make more in your own home business … if you follow my suggestions. I’ve earned some $10 million in my spare-time home business while serving as the chief executive of two lending organizations. And thousands of my readers throughout the world are right now—today—earning big money in their own home business, using many of my ideas.

HAVE MORE TIME FOR YOURSELF

Today time is more important than money to many people. You’ll often hear that “the 64 hours between 5 P.M. Friday and 9 A.M. Monday are the most important hours in the week.”

Why do people say this about these 64 hours? Because free time away from the job and a surly boss is what they treasure. Work is a bore—just a necessity to pay the bills produced by having fun!

The trouble is that holding a job limits you to your 64-hour weekends and a two- or three-week annual vacation. Your time isn’t your own. What’s more, your paltry salary limits what you can do with the meager free time you do have!

Start your own home business and you can have endless weekends once you’re up and running. Your “weekend” can start at 5 P.M. Thursday and go until 9 A.M. Tuesday. That’s the way I’ve run my life in my own home business for years. And I take “working stiffs” (regular job holders) out on my beautiful new motoryacht on their days off, Saturday and Sunday.

Many of these people are big shots on their job. They’re puffed-up executives overimpressed with their job title and importance. Yet they don’t have two extra dimes to rub together because their salary is spent three months before they get it!

You can have more time for yourself and your loved ones in your own home business than on any job. What’s more, you may work at home with your spouse, bringing you closer together.

And once your business is solidly established, you can get part-time workers to run the business for you. This will give you more time to do what you want to do with the rest of your life. You really can’t beat a home business for larger income and more free time. What’s more, you won’t have to put up with threatening and bullying bosses who constantly remind you that a layoff could be just around the corner!

BUILD A TRUE BIG-BUCK RETIREMENT INCOME

In your own business you’re entitled to put money away for your retirement, tax-free. The business gets a legitimate deduction for the money it puts away for your retirement. And the money put away is not taxed to you until you start taking it as a pension! Could you ask for a better deal?

In my newsletter publishing business, named International Wealth Success, Inc., which we’ve run from home for more than 30 years, we have our pension plan with a large insurance company. The money we’ve put into the plan has been invested by the insurance company. Over the years these tax-deductible dollars have grown by more than ten times!

You can also set up a profit-sharing plan for your home business. It uses tax-deductible dollars also. And the proceeds aren’t taxable to members of the plan until they start collecting them.

Older, retired friends of mine who ran their own home businesses live like kings. Their business taxes were lower while they ran their business because they put away tax-deductible dollars for their future retirement. And when they started collecting the pension from their home business, the monthly payment was far larger than they would have received on a job. Their monthly pension check from their own home business is three to ten times the Social Security check.

To set up the pension plan for your own home business you need the advice of a qualified accountant. That person will also help you set up the books for your business, do your tax returns, and help you in other ways. Don’t try to do your own accounting—you’ll miss out on the many legitimate benefits open to you as the owner of a home business.

So if the idea of retirement “grabs” you, think home business! You can get a larger pension on your own than any employer will ever provide for you. With some 90 percent of the senior citizens at near-poverty level on Social Security, building a strong pension income for yourself is almost a necessity in today’s tough economy.

TAKE VACATIONS WHEN—AND WHERE—YOU WANT

When you work for a large (or small) company as a paid employee, your vacation options are limited by the amount of time you can take off. Further, you’ll often find that your co-workers and boss are envious if you take an exotic vacation (that you may have saved years for) while they can’t afford even a rented camper.

In your own home business you’re free as a bird to take long or short vacations, on your schedule. In my own home business I take a summer vacation on my yacht. Then in the winter I take a Caribbean vacation to get away from the cold weather for a while.

If I were working for a company, I could never afford my yacht. And I’m positive I could never earn enough to pay the cost of two weeks in the Virgin Islands in January or February. Yet with my own home business I can afford both these pleasures, which my family and I enjoy.

When your home business requires travel—as some do, as we’ll see later—you can often combine your vacation with business travel. This way you’ll save money on air or train fares and lodging. Your accountant can advise you on the rules covering the tax aspects of business travel.

So if you want vacation freedom (and who doesn’t?) get your own home business. You’ll be as free as a bird to come and go on your schedule!

INCREASE YOUR INCOME WITHOUT HAVING TO PLEAD

On a job your income is somewhat fixed. Sure, you may get a 5 percent raise each year. But a raise of this size won’t keep you in the luxury items you and your family want. So you’re locked into a salary bracket that limits your life choices and experiences. In your own home business you can earn a larger income by:


	Working longer hours to bring in a bigger amount of money


	Doing more advertising by mail, Internet, fax, or telephone to increase sales


	Calling customers to see if they need more of your products to increase your cash flow


	“Cold canvassing” prospects to make sales where you haven’t made them before




The whole key here is that your income can be increased by your own efforts in your home business. On a job you really can’t raise your income other than by working overtime. And many jobs don’t offer overtime opportunities. Further, some that do won’t pay for overtime—it’s just part of the job! Again, you’re locked in.

So if you want income flexibility—especially on the upside—start your own home business. You’ll be able to raise your income whenever you want a few extra dollars to do something special!

GET TO MEET NEW PEOPLE (IF YOU WANT TO)

Some people love to meet others with similar interests. If this describes you, then a home business can open a whole new social world for you and your family.

To meet more people through business you must have what I call a “people business.” This is a business, run from your home, where you have active contact with your customers. Thus, your home business might be:


	A craft shop where people come to buy what you make, or have others make for you


	A professional service—accountant, attorney, financial planner, insurance agent, etc.


	A computer service business where you do word processing, machine repair, or other work in which people come to you




You’ll find that many of your customers can become your friends, if you seek more friendships. This can expand your social life. And at the same time your customer-friends will recommend your business to others who might need your services. Since word-of-mouth advertising is the most effective type for any business, you can expect increased income when you make friends of your customers.

Having friends for customers can also improve your business and the products or services it offers. Why? Because your customer-friends will often:


	Suggest new ideas for your business which can bring in more money


	Recommend ways that you can improve a product or service, based on their use of either


	Offer tips on how you might combine two or more products or services to come up with more attractive offers for your clients




So if you like meeting new people, get into a home business that brings you into contact with your customer. You’ll have lots more fun and will probably earn more money than ever before!

WORK IN PRIVACY IF YOU’RE A LONER

Some people dislike meeting their customers. Such people dream of a quiet home office with minimum noise and interruptions. If you’re this type (and there’s nothing wrong with being a loner), look for a quiet home business where you can be yourself.

For instance, the mail order business is one of the simplest and quietest I know. From the privacy of your home, you can make mailings, take credit-card telephone orders by machine, or download orders from the Internet without ever uttering a word to anyone. You can even watch TV while you’re working. This will help you give up any guilt you might have about wasting time watching TV!

Many of my newsletter readers are loners. When they ask me a business question they don’t want me to call them with the answer. Why? Because a ringing phone disturbs their work day. So they ask me to have their answer sent by postal mail, e-mail, or fax. This way they’re not bothered with a phone call.

It took me a long while to figure out why some people wouldn’t call me, even when I gave them my 800 number so they could call free of charge. Finally I realized that these people just don’t like the phone. Instead, they enjoy poring over a letter or fax, reading it again and again. So I answer them by postal mail, e-mail, or fax as long as they’re readers of my monthly newsletter International Wealth Success.

The whole key here is Know thyself! There’s nothing wrong with being a loner. I’m one myself. Just be sure to pick a business that allows you to be yourself—namely, a loner, if you are one! Then you’ll be a happy home business entrepreneur.

MOVE AHEAD WITHOUT HAVING TO QUIT YOUR JOB

Most people want security in life—a steady job with a guaranteed income. Unfortunately, this is almost impossible to achieve in today’s corporate life. Companies hire and fire at the drop of a hat. Even the companies known for their long-term job security—telephone companies, electric utilities, and large computer builders—lay off people today. Corporate and employee loyalty are out the window.

So if you start a home business, the best way to run it is in your spare time. Continue doing this until the income from the business is large enough to support you in the lifestyle you seek. Then you can quit your job and give 100 percent of your time to your own home business.

While you’re starting your home business you’ll find that:


	You work longer hours than when you just hold a routine job


	Your life becomes more exciting and interesting because your business brings new challenges and greater variety into your life


	Your mind thrives on the excitement and the accomplishments of your business




In my own home business I find that dealing with customers is great fun. Further, I learn something from every customer I deal with. My day is so full I wonder where the hours go. No sooner do I start answering the phone in the morning than it seems the day is over. And, good friend, I work from 8 A.M. to 10 P.M. because I love what I do—not because I have to work that long!

Being able to hold your regular job while you build your own home business has other advantages for you namely:


	You have enough time to decide if a home business is for you


	You can work the kinks out of your home business before you decide to eat from the proceeds of it


	Your home business will be stronger when you decide to concentrate on it full-time, as compared with just quitting your job and starting the business from scratch




So you can have the “security” your job offers (there are no really secure jobs in the world, but most people choose to ignore this) while getting the advantages of having your own home business. Thus, you really can’t lose.

START A PROFITABLE BUSINESS WITHOUT RISKING SAVINGS

It will take some money to start your own home business. But if you follow my ideas you’ll be able to get started for under $1,000. I’ll even help you finance your home business if you’re a subscriber to my newsletter, International Wealth Success. See the back of this book for details.

So if you finance your home business you won’t have to touch your savings. That should make you feel safe about the whole deal!

My view of a successful home business is one you start for zero cash of your own and build into a profitable cash machine. How can you achieve such a business? Follow the tips I give you in this book. Change them where local conditions require a different approach. But the start you get here will, in general, put you on the road to wealth in your own home business without risking any of your savings. Then you can write me a short letter like this one:


“By way of interest, I’ve just bought a 2-bedroom condo with—of course—no money down!”



Or you might write a longer letter like the following, which covers multiple ventures started from home:


(1) Business is good—2 taverns left. (This BWB bought 3 taverns with zero cash.) I sold one of the 3. Sale went like this: Paid $80,000, all on borrowed money. Retained it 1 year and 6 months. Paid off all loans—sold business for $165,000. Contract was $35,000 down, $10,000 balloon paid at 1 year with payments to me of $1,345 per month for 10 years with another $80,000 balloon at the end of 10 year contract. They haven’t missed a payment.

(2) Other two taverns doing fine; insurance business doing excellent; stock portfolio growing.

(3) Latest venture is 2 coffee shops (franchise), which look good. OPM (Other People’s Money) lease for equipment; small amount of capital for startup. Franchisor waived monthly residual if I would open up this state. Franchise is operating in 6 western states.

(4) Just bought new ranch, using old house for rental; it shows a positive cash flow.

(5) Bought 2 racing greyhounds. One dog is racing in Colorado; the other in Florida; cash flow is good. Thanks for everything. Having “big” fun!



Or you might write a letter like this one:


“I am a long-term student of your teachings and a follower of your books. Recently, I started my own mail order business marketing health products to members of my profession. So far, the business is doing well. I am a 26-year-old chiropractic physician. Your methods have helped me succeed in mail order. If not, for my mail order business I would not be able to











SAVE TIME GETTING STARTED



	

	

	











	

	

	















Important Points to Remember
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