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FINANCIAL PLANNING

LET’S GET STARTED

What is a financial planner?

My job as a financial planner is to make my clients financially secure.

It’s not very complicated. When you come in to see me, we sit down, have a conversation and I find out where you want to get to. I analyse your situation and, using various metrics, forecast your finances until you’re a hundred. Then, I create a plan to secure your future.

I find out what your goals and hopes are – and what your responsibilities are. Then, I identify any gaps or weaknesses in the existing plan. When I’ve helped you identify your financial goals, we create a roadmap to achieve them.

However, financial planning is not a one-off event. It’s an ongoing process that involves regular monitoring and adjustments. I like to review plans yearly to ensure they’re still aligned with clients’ goals. Then, I’ll make adjustments based on changes in their circumstances or the broader financial landscape.

This book will show you how to establish what you want from a financial plan. Having a plan is a great achievement in itself and will focus your mind on managing your money better.

When do I need a financial planner?

As I will explain, getting a financial plan together is not that complex. It takes a little time, but creating the plan is the easy part. It gets more complicated at the next stage – navigating tax implications, legal issues, inheritance, pension legislation, all the finer technicalities of investing.

Yes, I will explain many of the basics of these issues here. I’ll keep it simple but, by the end of this book, you’ll have a good understanding of stocks, shares, equities and investment funds. And you’ll have a solid grounding in budgets and pensions, personal tax and protecting your assets. This will all help you to make informed decisions regarding your finances.

However, it’s impossible to cover everyone’s very individual circumstances and, sometimes, making long-term financial commitments can be a legislative quagmire.

It takes years of experience to know your way around this maze and a lot of work to stay on top of constantly changing tax rules and legislation. When you reach that next level when you’re considering what to do with a lump sum or starting a pension, that’s when you may need to see a financial planner. If you have concerns about making your next move, seek the guidance of a good financial planner. If you have any doubts or confusion, please look before you leap and seek professional advice.

The most important benefit of financial planning is the peace of mind that comes with having that plan and making informed decisions.

Who am I?

My name is Paul Merriman. I was born and raised in Tallaght in Dublin, and now I live in Foxrock with my wife Sarah and our four children.

I am the Irish CEO of Fairstone Asset Management DAC and a shareholder in Fairstone in Ireland, home to the financial-planning advice site askpaul.ie, based in Stillorgan in Dublin. With my talented team (currently ninety-three people), my company looks after more than 15,000 clients across Ireland and by the end of 2024 will manage €1 billion in assets.

How did I start in finance?

For me, an obsession with finances began earlier than most – as a seven-year-old kid. I remember sitting at the kitchen table, looking up at my father and brother-in-law, David, chatting about business. They were all involved in the construction industry, and I sat there wide-eyed, gazing from one to the other, fascinated by the exchanges and business chat.

‘Did you hear who got the tender for the school extensions?’

‘What about Ryan’s going to the wall?’

‘You better change that quote again – the price of plasterboard has gone through the roof.’

‘We still haven’t received payment for that job.’

‘The tender for that job will be ready next week …’

It sounds odd, but I was hooked by the chatter about pricing jobs, managing budgets and cash flow – though not hooked enough to join my family and work in the construction industry. I was a sickly child, in and out of Temple Street and Crumlin hospitals for operations to deal with a kidney complaint. I even completed some of my Junior Cert. in Temple Street Hospital.

I still have kidney issues and will probably be on dialysis before I reach sixty. But I feel lucky that I’m aware of it and can plan for it. I know I must enjoy life in my forties and fifties because I’ll possibly be tied to dialysis three times a week in my sixties. I’ve seen clients suddenly suffer a major illness in their fifties or sixties and be derailed by it. So, I kind of feel lucky that I know what’s coming. I can make sure I’m financially secure.

I like to say my family dissuaded me from the physicality of the building industry because of my medical issues, but they’d probably turn around and say I was too lazy to get into the trade. Let’s say the truth lies somewhere in the middle.

I completed the Leaving Cert. the year that Y2K was supposed to end the world and ‘Maniac 2000’ topped the charts. The turn of the century was an optimistic time in Ireland. The country was experiencing real economic growth and the frenzy of selling each other property in the early 2000s was only starting. Even though my interest in all things financial was high, my knowledge was low and I had no clear career path ahead of me.

Somebody told me computers were the future, so I went to college to study electrical engineering. But the first lecture might as well have been in Swahili for all I understood. I was out of my depth and left just after Rag Week. I didn’t dare tell my dad, though. I got a job in Dunnes Stores’ off-licence in The Square shopping centre in Tallaght and pretended I went to college every day. I changed into my Dunnes’ uniform in their toilets.

How did I start a career as a financial planner?

After three months working in the off-licence, my mother showed me an advert for a job in the general insurance company Royal Sun Alliance (RSA). Dad still thinks I left college to start work in RSA on 20 January 2001. (Sorry, Dad)

RSA was a vast and vibrant company filled with young employees like me. I worked in the Dawson Street offices and, being a teenager, loved being based in the city centre.

My brain is wired to be a spender rather than a saver. It always seemed easier to me to earn €5,000 than save it. Around this time, I thought about taking time off to travel to Australia. My salary in RSA wouldn’t have stretched to funding my nights out and an extended holiday in Australia, which is when my entrepreneurial side kicked in. I figured if I worked nights and weekends, I’d have enough cash to survive a few months in Australia. So, I took a second job delivering pizza for Dominos.

I put my head down, worked all the hours I could get and got a nice lump sum together. I’d seen my older siblings doing this when buying their first houses. It was about knuckling down, working all the hours I could and minimising my spending. I was twenty years old, and this was the first sign of an inner financial planner emerging from within me. However, I didn’t make it to Australia – the money went to buy a car instead – but I did like the feeling of earning and working out how to make money work for me.

Budgeting and sensible money management didn’t come to me for a couple of years, though. That transformation began at twenty-two when my first child, Cian, was born. The power and influence of a tiny baby is amazing. Suddenly, I felt pressure to succeed and the urge to be a good provider. After three years in RSA, I decided I needed to earn more money. So, I applied for a better-paying position as a junior financial planner with Irish Life & Permanent. After a couple of attempts, I got a job with Irish Life despite my inexperience and, in 2005, found myself in months of intensive training in the Abbey Street offices. It was a top-class education.

They gave us a DVD (yes, a DVD), and that introduction to financial planning instilled a love for our profession that remains with me to this day. I remember the sleeve it came in, taking it out and watching it at home hundreds of times, mesmerised.

It featured a general manager in Irish Life, Paddy Finnegan (a legend in business and now the CEO of Mercedes Ireland), explaining the concept of financial advising. He spoke about what the job entailed and how we could help people achieve their goals in life.

I’m still not sure exactly what inspired me, but I think it was the realisation that this could be the start of a real career rather than just a job. I also knew it could be financially rewarding and, as a new dad, I felt that pressure to succeed.

Everything about the career appealed to me. I had been searching for a path and, as I watched that DVD, I found it. Watching that video lit a fire in me and nothing has ever extinguished those flames. It was like I’d found my vocation in life. I decided I wanted to be nothing else but a financial planner. This may seem like a weird statement – there aren’t many people who dream of being a financial planner – but that DVD and how Paddy spoke inspired me to believe I could make an impact in people’s lives.

I always remember one of my first clients was a couple, the Cummins. On my first visit to their house, their eldest, Sean, was having his Debs night. I’m proud to say that after all these years, the Cummins are still clients of mine – and so are their sons.

And that’s one of the beauties of financial planning to me. You get to connect with people on a different level. You learn about a client’s family and children, their hopes for the future, their dreams and goals. Connecting with people makes this profession unique. You build lifelong relationships and impact countless lives, and people are genuinely appreciative when you help them. I find my job rewarding beyond measure.

Those years working in Irish Life coincided with the last roars of the Celtic Tiger, the name given to Ireland’s economic boom from 2000 to 2007. When I started, my salary was €40,000, and I had all the status symbols – the company car, the phone and the laptop. It was more than I had ever earned before. I brimmed with confidence I’d told them at the interview that I wanted to make €90,000 within a year. I surprised the company by earning approximately €100,000 in my second year with commissions on sales.

The money I earned got crazy as 2008 approached (see below). Everyone was investing in property, so it was all about getting mortgages for clients. Then, we sold life assurance on top of mortgages. People had a lot of money to invest, so there was a lot of activity in the market.

What was the global financial crash of 2008?

It all began when Lehman Brothers, one of the biggest and oldest investment banks in America, went bankrupt in September 2008. Why? In the early 2000s, America experienced a huge housing boom like other countries around the world, including Ireland. Lehman Brothers jumped onto the bandwagon, investing heavily in ‘subprime mortgages’. Subprime mortgages are loans given to people who might struggle to pay them back.

However, the bank made a risky bet that didn’t pay off. The glut of money in the housing market led to a rush of house construction in the U.S. But eventually, they built too many houses, and supply outstripped demand. The housing market in America began to nosedive, and a domino effect began. Homeowners started defaulting on their mortgage payments. This meant companies, like Lehman, who had invested heavily in these mortgages, started losing money – lots of it. To make matters worse, Lehman had borrowed a lot of money to invest, magnifying their losses as the economy declined.

Investors got nervous and withdrew their investments. An attempt to sell the bank failed. They didn’t have the advantage of a government bailout, so they had to declare bankruptcy in September 2008.

There’s a popular saying: when America sneezes, the rest of the world catches a cold. The domino effect continued into global markets, marking the beginning of a worldwide financial crisis.

The shockwaves reached all the way to Ireland. Until the 2008 crash, Ireland had an extraordinary party going on. Our dramatic financial growth was known as the Celtic Tiger economy, and the tiger was roaring by 2006 and 2007. Property prices were skyrocketing, and banks offered cheap loans to anyone who wanted money to invest in the lucrative market. When Lehman Brothers collapsed, the music stopped and Ireland was plunged into a global financial crisis.

Just like Lehman Brothers, Irish banks had borrowed heavily from international banks to fund the property spree. Banks around the world stopped lending to each other and credit dried up. As the property market crashed, non-repayments soared, and the banks became in danger of collapsing.

The Irish government came rushing to the rescue amid fears of mass deposit withdrawals. They gave an unconditional guarantee to cover the debts of Irish banks, but at an enormous cost to everyone in the country.

It led to a significant increase in public debt, and Ireland, in turn, ended up needing an €85 billion bailout from the EU and International Monetary Fund in 2010. The aftershocks of the crisis were huge. The building industry collapsed, thousands lost their jobs, many lost their homes, emigration and taxes soared. The government even raided private pensions to raise funds.

They introduced a controversial measure termed a ‘pension levy’ in 2011 which deducted money from private pension funds. The levy, applied at a rate of 0.6% per annum on the market value of assets, was extended until 2015.

The financial crisis was like a tremendous storm which left its mark on the Irish landscape, and we’re still cleaning up the mess today. Memories of the crisis have influenced attitudes. I’ve seen many clearing their debts since, and people generally have a more cautious approach to borrowing and spending. The crisis highlighted the importance of responsible financial management versus the rampant consumerism and borrowing we saw in the early 2000s.

Back to me, again. I watched the economy go into freefall, and the national mood going from buoyant to despairing.

I was still young, so the crash didn’t affect me too severely. I’m blessed that I hadn’t joined Irish Life two or three years earlier because I might have been up to my neck in property deals if I had. Instead, my money went on my first home and a big mortgage. I never got involved in other property deals or syndicates. I didn’t buy investment properties.

However, I did the ‘responsible’ thing and invested in bank shares and employee shares in Irish Life & Permanent. The shares vaporised, which was an early lesson in diversification. (We’ll discuss this later.) My house went into negative equity. My salary plunged as everyone stopped investing and the mortgage market stopped abruptly. It felt like the world was ending – overnight, Ireland became a new country.

The financial news seemed to worsen daily, but I remember the philosophical attitude of one of the investment managers, Seán Haverty. ‘This will just bounce back,’ he said. ‘It’s going to be the same as every other crash.’

I shook my head. ‘No, this is different. Like, this is the worst market crash since the Great Depression in 1929.’

The Great Depression and the Wall Street stock-market crash was an economic shock that affected most countries across the world from 1929 and right through the 1930s. But that crash was something I’d read about – this one was real, and it felt horrendous.

But Seán was right – the markets did bounce back and people started to do deals again by 2011 and 2012.

When the COVID-19 pandemic struck in 2020, it was a tragedy on a human level, but it also seemed like another global financial disaster. I remember sitting at my desk fretting: ‘This is different. This is going to be a shit show. This is going to be the end of the world. Economies are locking down. People are dying. We’ve never seen this before. This is Armageddon.’

Then, I remembered what Seán had told me all those years earlier and I took a deep breath. At first, the markets were down but then, three months later, boom! Tech stocks started flying. Everyone was watching Netflix, taking Zoom calls and shopping online, and the economy was rolling again. Money always finds its way to the top.

I saw the 2008 crash wipe out many people financially. It was a complete disaster but also a valuable learning curve at the start of my career. I learned that when things go wrong, it doesn’t last for ever. Economies and stock markets rebound quickly. Most of all, I learned from other people’s mistakes – mistakes that I try to absorb for our clients going forward.

Anyway, let’s get back to the early days of the crash when I was still working in Irish Life. The head office was in Abbey Street in Dublin, but I was in the Stillorgan sales office. One morning, I arrived early, before any of my colleagues, and found a notice in my post box. The notice said that the Life Insurance Association (LIA) was introducing the Certified Financial Planner (CFP®) qualification in Ireland.

The certification is the standard of excellence in financial planning. It was a step beyond the standard Qualified Financial Advisor (QFA) and I was immediately interested. Places were limited. The Irish Life senior management team still considered me a junior, so I worried that they would overlook my application for someone who’d been in the role longer than me. So, luckily for me, I was the first in the office that morning, before 7am, and I was therefore first to submit my application and I got the course. The early bird catches the worm. I suppose I gave management no choice but to approve it.

Education did what it was supposed to – it broadened my horizons and aspirations. I took my qualification as a CFP® seriously. I wanted to empower clients and help them achieve their goals. But the course also taught me that I could never put my clients’ interests first because Irish Life was a ‘tied agency’. Tied agents can only sell their company’s products and, in my opinion, you can’t fulfil your duty as a financial planner when you’re tied to one company. I feel it’s not ethical.

I realised financial brokers offered products from across the whole of the market, so they had greater fund choices for their clients. The brokering sector now holds 76% market share of all financial planning. Financial brokers are often QFAs and when a client comes looking for a pension, for example, they will typically advise them on the right product. Whereas a CFP®’s primary role is financial planning. If a client comes to me looking for a pension, I take an overview of their whole financial situation first. Products like pensions only follow when I’ve devised a financial plan for the client. CFP®s and QFAs are different.

I decided it was time to go out on my own and set up my own financial-planning business, so I left Irish Life. I worked briefly in a financial brokerage, setting up their life and pension division. Then I bought out a brokerage called Pax Asset Management in 2011.

As a Facebook user, I had come across a social-media guru in America named Gary Vaynerchuk, known as Gary Vee. He talked about people bringing their passion to the wider market through social media. He had a book – AskGaryVee – which gave me the idea for askpaul.

In 2016, under Central Bank of Ireland authorisation, I founded and launched the askpaul brand as part of Pax Asset Management.

With Gary Vee’s influence, I started carving my own niche in the financial-services market in Ireland. I became one of the first in the industry to develop a social-media presence on platforms like YouTube, Facebook and Snapchat.

My first video was horrendous. It took my nephew Daniel and me eight hours to record, even though it’s about thirty seconds long. This calamity is still online, and I’m strangely proud of it because it reminds me of how far we’ve come. (Check out that first video on the askpaul YouTube channel.)

Despite that inauspicious start, we produced many nuggets of content. The aim was always the same – to help people unravel personal finance, interest rates, mortgages, pensions and taxes.

The first video that blew up was taken when I was on holiday in Madrid, and I compared banks in Spain to banks in Ireland. It was the first time we got 100,000-plus views.

Soon, the social-media strategy began to work. It was like magic. Really quickly, I started being asked to appear on television and radio. One of my first radio slots was on Dublin’s Q102, and I’m still on the air with them every Wednesday morning. I regularly contribute to Virgin Media, Today FM and Newstalk. In six years, we went from twelve staff to sixty-six and from hundreds of clients to more than 10,000 clients.

Our jargon-free advice struck a chord with people, and we now have a huge online audience. Hundreds of thousands of people watch our free advice and on-demand webinars. By giving straight advice in layman’s terms, we have gone from strength to strength. We also have tens of thousands signed up to the askpaul newsletter on www.askpaul.ie.

Our rapid growth attracted the attention of Fairstone, one of the largest wealth management firms in the UK, when they were looking to partner with a firm in Ireland. I sold Pax Asset Management to Fairstone in 2022 and I am now the Irish CEO of Fairstone Asset Management DAC. We aim to build on their strengths and experience in the UK to further our goals of making financial planning a norm in Irish society.

Why the DIY approach to planning often fails

As I’ve said, the most important benefit of financial planning is the peace of mind that comes with having that plan. You work hard for your money, and it should work hard for you, providing the security you need in unplanned emergencies.

Some of you will read this book and make a successful and comprehensive financial plan. Some of you will actually follow that plan. For the rest of you, having an active professional looking over your shoulder may help keep you accountable. Some people need that ‘gentle’ nudge to stay on track with their plan.

The DIY approach can backfire in other ways too. I see many efforts to be financially prudent that don’t work. I’ve listed below examples of well-intentioned behaviours that are actually counterproductive.




	
ACTION


	
ISSUE







	
The client has a pension plan and is funding an additional voluntary contribution.


	
The same client is still living at home with his parents. He should invest in his life now first and save for a house.





	
The client puts regular monthly savings for a long-term goal into a deposit account.


	
These accounts earn little to no interest. A savings plan that invests in growing assets, such as equities, bonds and/or commodities, makes more sense.





	
The client is insuring his €1,000 smartphone for €15 a month in perpetuity.


	
He should insure his income which bought the phone. The smartphone insurance money would contribute significantly to a monthly policy insuring his income.





	
The client left a pension pot with an old employer, assuming it is well managed.


	
Poor investment performance was hindering the growth of the fund he left behind.








CLIENT CASE

PATRICK, AGED 45

Business owner Patrick planned to sell his business in a few years. He had a pension plan and came to us to make a significant top-up to his pension.

Instead, we advised Patrick to hold off on the pension. He could take cash out of the business in a more tax-efficient way than a pension by using the Entrepreneurial Relief Scheme. When a person qualifies, this relief reduces Capital Gains Tax from 33% to 10% on the first €1 million of qualifying assets.

This is an example of how financial planning works in favour of the client rather than the finance company. Selling a big pension would have been great for our company. However, it served Patrick’s interests better to hold off on increasing his pension until a later date.



Who uses a financial planner?

Anyone can benefit from using a financial planner.

We work with many high-net-worth individuals, such as those selling their businesses and looking for tax-efficient exit strategies. That’s a big focus of our practice and we have many clients in that area. Other clients first come to our offices when they want to buy a house, retire, start a business or some other significant life event.

But we help people at all stages of life with every income. Some want to set up education funds using their children’s allowance or make small investments or take out income-protection policies. People from every walk of life use financial planners.

Where can I find a financial planner?

My advice is to contact askpaul.ie. I may be biased, but the team there is the best in the business. They’re all lovely people – especially the boss!

Alternatively, see the list of financial planners on the Financial Planning Standards Board Ireland’s website (www.fpsb.ie). People with problem debt can also contact the Money Advice and Budgeting Service (MABS; https://mabs.ie). This is a terrific service offering free and independent advice and support.

People can also start their financial journey by brushing up their own knowledge. Lots of financial advice is available for free. Askpaul has a free virtual academy on our website, and it’s available to everybody, whether you live on social welfare or have millions. We answer direct messages on our Instagram page and answer thousands of emails. I’m up sometimes until 2 a.m. replying to direct messages from people who are not even clients.

Whatever expert advisor you choose, it’s vital that you like your financial planner. You need to build a personal, ongoing relationship and you need to trust them. It’s not just a transaction-based process: ‘I want a pension.’ ‘I want a mortgage.’ It should be: ‘I want to work on my financial plan over the next few decades. Can you help me?’ That’s what a financial planner should be doing.

I recommend interviewing multiple planners and asking for references from their clients. We introduce anyone nervous about advice or investment to other clients with similar circumstances.

When do I use a financial planner?

The best time to use a financial planner is when you start earning an income. That’s how you’ll get the greatest benefits from the process.

Usually, we meet clients for the first time when they are involved in a major life event, such as buying a house, retiring, or starting/selling a business. Sometimes, unfortunately, we only see them for the first time when they are already in trouble.

But financial planning is not just for retiring or the big-ticket events in life. It should be an ongoing process throughout your adult life. If you’re starting to save, invest money or change jobs, please take financial advice. Ditto for taking redundancy, getting married, starting a family, buying a house or planning retirement. Your income provides all your wealth and resources in this life (unless you inherit money). Look after it.

How much does a financial planner cost?

Financial planners in Ireland have different ways of charging clients. The typical payment model for financial planners in the United States, Canada and Australia is fee-based. However, fee-based systems never took off here because the typical cost of a complete financial plan is around €2,500, and few Irish consumers will pay that. So only a few financial planners work on a fee base in Ireland.

Typically, financial brokers give a free financial plan and use the renumeration structure from any products sold to the client to pay for the service. Others use a combination of hourly rates and policy fees on any products purchased.

Our company, like many, goes for a hybrid system with an upfront fee – typically €250 – and commission on any products sold. Sometimes, we have promotional offers so there are no fees or reduced fees to work on your financial plan.

Of course, there needs to be a high level of integrity in creating a financial plan when commissions are part of the fee structure. Maintaining client trust is crucial. All financial planners must adhere to the Central Bank’s Consumer Protection Code (CPC). The first principle of which is that we must act in a customer’s best interests.

Everyone in our company has a duty to the clients to provide unbiased and transparent advice. After all, reputation and trustworthiness are essential in this relationship-based business. A good reputation leads to client loyalty, more referrals and sustainable business growth.

The cost of using financial planners usually pays for itself many times over. Planners pursue the most economical and tax-efficient means to navigate complex financial matters. We make sure you make the most of your money and avoid pitfalls that can cost you thousands.


CLIENT CASE

JOÃO & LILIAN, AGED 43 & 41

My role is to look out for the client’s best interests, and sometimes that means discouraging them from buying products that are not right for them.

João and Lilian wanted to make additional voluntary contributions to their pension recently. Yes, it was tax








ops/xhtml/nav.xhtml




CONTENTS





		Cover



		About the Author



		Title Page



		Copyright



		Dedication



		Contents



		Financial Planning Let’s Get Started



		What is a financial planner?



		When do I need a financial planner?



		Who am I?



		How did I start in finance?



		How did I start a career as a financial planner?



		What was the global financial crash of 2008?



		Why the DIY approach to planning often fails



		Who uses a financial planner?



		Where can I find a financial planner?



		When do I use a financial planner?



		How much does a financial planner cost?









		The Path to Financial Well-Being



		What if I don’t want to talk about money?



		What about problem debt?



		Isn’t discussing money ‘vulgar’?



		What is financial well-being?



		Do I need a lot of money to achieve financial well-being?



		How do I identify financial goals?



		What is the financial wheel?



		How do I use this book to increase my financial well-being?



		Will learning about financial well-being be difficult?



		Who is this book for?



		What will this book do for me?









		Section 1 Personal Budgeting



		What is budgeting?



		Why do we need to budget?



		Who needs to budget?



		Why does money management go wrong?



		Why must I break bad money habits?



		How do I break a bad money habit?



		How do I start a good money habit?



		How do I join the fifty-two-week savings challenge?



		How does digital money hurt budgeting?



		How to avoid keeping-up-with-the-Joneses syndrome



		Why is my budget system not working?



		How to run the family with a business mindset



		How do I budget for a family?



		What are the five key steps in a family budget?



		How do I budget as a single person?



		How do I budget in a relationship?



		Why we don’t get hung up on spreadsheets and systems



		What does a new ‘mindset’ in money management mean?



		What are personal budgeting models?



		Top Ten ways to improve your budgeting



		The final word on personal budgeting



		Your 7-point action plan for personal budgeting









		Section 2 Managing Your Debt



		What is debt?



		Why do I need to learn about debt?



		Why do we have debt?



		Who has debt?



		What is good debt?



		What is bad debt?



		What kind of debtor are you?



		What is financial distress?



		What is problem debt?



		How do I avoid or reduce unnecessary debt?



		How can I clear my credit-card debt?



		My Top Ten tips for cutting back on daily expenses



		What is lifestyle creep?



		What are the different forms of debt?



		Personal loans and the importance of APR



		What happens to debt after death?



		The final word on debt



		Your 7-point action plan for managing debt









		Section 3 Saving and Investing



		What is investing?



		Why should we invest?



		When should I invest?



		I’m not rich; can I be an investor?



		What is the difference between saving and investing?



		How do I make money grow?



		What is inflation?



		What is risk tolerance?



		How do I reduce the risks of investing?



		How long should I invest?



		What is the minimum I can invest?



		How do I invest?



		Who are the new investors or ‘retail investors’?



		What can I invest in?



		Bonds



		Property



		Stocks, shares and equities



		Investment funds



		Commodities



		Collectables



		Cryptocurrencies



		What is the financial planner’s role in investing?



		What’s the simplest way to invest?



		Your 7-point action plan for saving and investing









		Section 4 Tax



		What is tax?



		Who collects tax?



		Who pays tax?



		How is tax collected?



		What are the main tax categories in Ireland?



		How does politics influence tax?



		When do I need a tax advisor?



		How much tax is collected in Ireland?



		What taxes do I need to know about?



		Income tax



		What other taxes on income do we pay?



		What are income tax credits?



		What is a tax credit certificate?



		What about business owners and taxes?



		Capital Acquisitions Tax



		Capital Gains Tax



		Other taxes



		How can I get organised for tax?



		Your 7-point action plan for tax









		Section 5 Financial Protection



		What is a financial protection plan?



		Why do we need protection?



		Do you have phone or gadget insurance?



		What kinds of financial protection are there?



		How does protection planning change with age?



		Why do so many people fail to consider a protection plan?



		Some reasons you should reconsider protection



		What are the odds of serious illness or death?



		How hard is it to maintain a protection plan?



		Who offers protection policies in Ireland?



		What are the common triggers for seeking protection?



		What are living benefits versus death benefits?



		What’s the difference between income-protection and serious-illness cover?



		Private health insurance



		What does ‘protecting my estate’ mean?



		What is a Section 72 policy?



		What is the protection gap for women?



		What is business protection?



		The final word on protection planning



		Your 7-point action plan for financial protection









		Section 6 Mortgages



		What is a mortgage?



		Why do we need a mortgage?



		Why are mortgage rates so important?



		Why should I use a financial planner?



		How do banks fund mortgages?



		Who are the mortgage lenders in Ireland?



		What does the European Central Bank have to do with my mortgage?



		What is a fixed rate, standard variable rate or tracker mortgage?



		How much can I borrow?



		What is a credit report?



		How do I get a mortgage and buy a house?



		What’s the reality of getting a mortgage and buying a house?



		How does the first-time buyer get a mortgage?



		Is it easier for second-time buyers to buy a house?



		How do I switch mortgages?



		What is a buy-to-let mortgage?



		Green mortgages



		What is a self-build mortgage?



		What extra costs are there besides the mortgage?



		Government help schemes for buying a home



		What is a lifetime loan mortgage?



		What do the regulatory warnings mean?



		What are the worst mortgages of all?



		Why we need financial education – before getting a mortgage



		Switching



		Saving



		Where is the mortgage market going in 2024?



		Where does a mortgage fit with a financial plan?



		Your 7-point action plan to getting mortgage fit









		Section 7 Pensions



		What is a pension?



		Why do we have pensions?



		Who should have a pension?



		How many people have pensions?



		What is the pension time bomb?



		What are the different pensions?



		What is the auto-enrolment pension scheme in Ireland?



		What are the tax advantages if I contribute to a private pension?



		What happens when you go from a salary to the state pension?



		When should I start a pension?



		Personal Retirement Savings Accounts



		How to turn €50,000 into €300,000



		What are the forgotten pensions?



		At what age can I access my pension?



		What is the big post-retirement bonus?



		What pension schemes are available in the private sector?



		What are your pension options at retirement?



		A lifetime loan mortgage



		The final word on pensions



		Pension terms and their meanings



		Your 7-point action plan for your retirement









		Acknowledgements



		Resources and Sources



		Index











		Cover



		Table of Contents









ops/images/title.jpg
MONEY
MADE EASY

SIMPLE STEPS TO MANAGING YOUR FINANCES

Paul Merriman

HACHETTE
BOOKS
IRELAND





ops/images/9781399730884.jpg
MONEY
MADE

Simple Steps to
Managing Your
Finances

Merrlman





