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	Legal & Disclaimer

	The information contained in this ebook is not designed to replace or take the place of any form of medicine or professional medical advice. The information in this ebook has been provided for educational & entertainment purposes only.

	The information contained in this book has been compiled from sources deemed reliable, and it is accurate to the best of the Author's knowledge; however, the Author cannot guarantee its accuracy and validity and cannot be held liable for any errors or omissions. Changes are periodically made to this book. You must consult your doctor or get professional medical advice before using any of the suggested remedies, techniques, or information in this book.

	Upon using the information contained in this book, you agree to hold harmless the Author from and against any damages, costs, and expenses, including any legal fees potentially resulting from the application of any of the information provided by this guide. This disclaimer applies to any damages or injury caused by the use and application, whether directly or indirectly, of any advice or information presented, whether for breach of contract, tort, negligence, personal injury, criminal intent, or under any other cause of action.

	You agree to accept all risks of using the information presented inside this book. You need to consult a professional medical practitioner in order to ensure you are both able and healthy enough to participate in this program.
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Chapter 1: WHAT IS VALUE
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	Value refers to anything you offer to address a problem or enhance someone's quality of life. It can equally be understood as anything exchanged in return for money. Yet value extends beyond mere problem-solving — at its core, value represents the worth of something. Always strive to provide good value, recognizing that not everything labeled as value genuinely resolves problems, so pursue what is truly worthwhile.

	Based on these definitions, for anything to be considered valuable, it must either address a problem or contribute to a person's improvement. We also see clearly that value is what attracts money.

	Have you ever wondered why people work so hard for a piece of paper called money? Two different bills may carry different values based solely on the numbers printed on them. Consider this: what really separates ₦500 from ₦200 in Nigerian currency — is it the portraits on them? If that were the case, it would mean Dr. Nnamdi Azikiwe is worth ₦500 and Alhaji Sir Ahmadu Bello is worth ₦200 — yet in reality, both figures are worth far more than any denomination could express. This illustration is meant to help you understand that it is not the shape, texture, color, portrait, or inscription on a currency note that determines its worth — it is VALUE.

	Value can also be expressed through a simple relationship between perceived benefits and perceived costs: Value = Benefits / Cost.

	For some, value represents an elevated state of the mind. For others, values form a foundational pillar of life and exert a powerful influence over the direction your life ultimately takes.

	My mentor, Christ Ani, once said, Don't just be a collector — be a value giver, in any form.

	Fela Durotoye, in a life interview with The Catalyst (Lanre Olusola), described two types of people that exist in our world:

	1\) The O God-Man: This is the type of person no one hopes will show up. Whenever people are gathered together and they see this individual approaching, a collective groan escapes the crowd — because everyone knows his presence will never contribute a solution. Instead, he will only make matters worse. This person, simply put, is not a man of value.

	On the other hand, there is the person whose arrival is celebrated in every gathering. If he is absent, people will call on him, because they trust that he will bring clarity and solutions to whatever challenge is at hand. This is a man of value. As Albert Einstein wisely stated, Try not to become a man of success. Rather become a man of value. The pressing question now is: which type of person are you? Developing a deep understanding of what value truly is will sharpen your mind and position you to grow into someone genuinely valuable.

	
Chapter 2: How To Become Valuable

	Good values are like a magnet — they attract good people. — John Wooden

	1. Discover your vision

	2. Be positive

	3. See failure as success

	4. Maximize and create opportunities

	5. Learn and never stop learning

	6. Know how to handle your needs and wants

	7. Solve problems

	8. Think and rethink

	9. Set goals

	10. Time management and conversion

	11. Live a lifestyle you can afford

	1. DISCOVER YOUR VISION

	One of the defining qualities shared by people who stand out in life is their ability to identify their vision early. Examine every great and successful individual throughout history — they discovered what they were meant to do while they were still young.

	Did you know that Bill Gates began coding at the age of 12?

	Elon Musk was reading the Encyclopedia Britannica by fourth grade, and by age 12 he had already earned $500 from selling a computer game he built entirely on his own.

	Michael Dell became CEO of Dell Corporation at just 19 years old.

	Michael Jordan began playing basketball at the age of 7.

	These individuals became champions in their respective fields. As the saying goes, early to rise is early to shine. Have you discovered your vision yet? If not, what are you still waiting for?

	In case you are unsure, a vision is a mental picture of the future you desire. If you have not yet discovered yours, now is the time. The truth is that your vision already lives within you — it is simply waiting to be uncovered.

	How do you discover your vision?

	a. Pay close attention to what genuinely fascinates you.

	b. Listen to your inner voice.

	c. Whatever you are naturally drawn to is pointing you toward your vision.

	Having a clear and defined vision is a critical step toward becoming valuable.

	2. BE POSITIVE

	A positive mindset is key to becoming valuable. — Bukola Sunday

	In whatever you set out to accomplish, approaching it with a positive attitude gives you an 80% advantage. This is because belief in what you are doing channels your focus, energy, and resources toward making it a reality.

	Fortune sides with him who dares. — Virgil

	Once you cultivate a positive mindset, be intentional about distancing yourself from negative people. Why? Consider the seven things negative people will do to you. They will:

	1. Demean your value

	2. Destroy your image

	3. Drive you crazy

	4. Dispose of your dreams

	5. Discredit your imagination

	6. De-frame your abilities

	7. Disbelieve your opinions

	Stay away from negative people.

	Good things happen in your life when you surround yourself with positive people. — Roy T. Bennett

	Consider this: imagine you aspire to become a chartered accountant, but deep down you believe that even after graduating, you will be unable to find employment — even as others around you are securing positions. With that kind of defeated mindset, you will struggle to even complete your studies, let alone find work, because your negativity undermines the time and effort you invest in your education.

	You need to have faith in yourself. Be brave and take risks. You don't have to have it all figured out to move forward. — Roy T. Bennett

	If Bill Gates and those of his caliber had lacked a positive mindset, do you believe they would hold the esteemed positions they occupy in our world today? To become valuable, you must cultivate a positive outlook toward whatever you choose to pursue.

	What's keeping you from being rich? In most cases, it's simply a lack of belief. To become rich, you must believe you can do it, and you must take the actions necessary to achieve your goal. — Suze Orman

	3. LEARN AND KEEP LEARNING

	The beautiful thing about learning is that nobody can take it away from you. — B.B. King

	The day you stop learning, you start dying. It must be a continuous process for you to become more valuable. — Bukola Sunday

	What does it mean to learn? It means to acquire — or actively pursue the acquisition of — knowledge or a new ability. It also means to engage with courses or educational activities, to extract wisdom from past mistakes, and to continuously seek understanding so that you grow in knowledge and awareness.

	An investment in knowledge pays the best dividends. — Benjamin Franklin

	It is widely said that readers are leaders, and for good reason. When you gain knowledge, you walk into any room with confidence. In group settings, you are recognized as a person of value because you can offer meaningful contributions to discussions. The moment you cease learning, however, you begin to lose your relevance — so keep learning if you wish to remain impactful and full of value.

	The more you learn, the more you earn. — Frank Clark

	If you are unwilling to learn yet expect to earn money or achieve recognition, then honestly, you are simply not ready.

	Take a moment and ask yourself the following:

	How many books have I read during this period of the pandemic?

	How much have I genuinely learned so far?

	Rich people have small TVs and big libraries, and poor people have small libraries and big TVs. — Zig Ziglar

	Do you want to emerge from this pandemic exactly the same as when it began? If you are reading this book after the COVID-19 pandemic, ask yourself:

	Am I actively learning?

	What is it that I should be learning right now?

	Never fall into the trap of thinking you already know it all. Learn, unlearn, and relearn.

	The more that you read, the more things you will know. The more that you learn, the more places you'll go. — Dr. Seuss

	4. KNOW HOW TO HANDLE YOUR NEEDS AND WANTS

	Your ability to separate your needs from your wants will help you make the right decisions. — Bukola Sunday

	Wants are your desires for goods, services, experiences, and other things you would like to have but can function without.

	Needs are things that are essential to your survival — such as food, water, shelter, and similar necessities.

	There is a significant distinction between what we want and what we need. Here is an illustration that captures this difference
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